Established oa 192 . 


ERISS 
— 


Xe 









































Copyright, 1923, by 
The Jewelers’ Circular 
Publishing Company” 


11 John St., Corner i an New York, N. Y. 


Entered as second-class matter February 15, 1902, at the Post 
Office at New York, under the Act of March 3, 1879, 


Subscription, $4.00 per year 


s5th Year Vol. LXXXVI. No. 22 


i, = = 


GyZz 


SS 


~ 
~ 


Zr | 








EG=e 


¥¢ 
4 


[F- 
RR 


= AACS, Cres 
TIKES ’ 


~~ 
a 





Silver Reproduction of a Famous Fountain at Munich, Bavaria. 
(See Text on Page 55) 
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Dessert Knifi 


Mo.iy STARK 
PATTERN 


The Colonial period produced 
the most characteristic style in 
American Art. The MOLLY 
STARK Pattern, inspired by 
such ideals, appeals to the jewel- 
ers’ best customers. 


Dessert and Table Knives are fur- 
nished with Alvin Stainless Blades 


ALVIN SILVER COMPANY 
Sag Harbor, N.Y. 
New York Chicago 
20 Maiden Lane 108. Wabash Avenue 


San Francisco 
209 Post Street 
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Notable Collection of American Silver and Other Objects 
Recently Acquired by Metropolitan Museum of Art 














THE Metropolitan Museum of Art re- 
cently acquired a notable collection of 
American silver and other objects from Mr. 
and Mrs. William A. Moore, members of 
an old New York family. The gift forms 
an illuminating, though abridged com- 


mentary upon a New York family through 
the 17th, 18th and early 19th centuries. 
The June issue of the Bulletin, published 
by the Museum in describing the gift from 
the Moore’s states: 
“Perhaps the most important group in 





IPM., 1692, This date would be quite a 
possible one for the maker of our bowl. 
Further search will, no doubt, reveal more 
of the maker, for it seems strange that a 
silversmith who made so important a piece 
should be so little known. 

. “Also of the late. seventeenth century is 
the unusual snuffer-stand, engraved, under 
the base, with the letters JSE, initials of 
members of the Schuyler family. Of curi- 
ous design, suggesting its possible adapta- 
tion from a candlestick, this piece is highly 





TWO-HANDLED BOWL OF THE 17TH CENTURY ACQUIRED BY THE METROPOLITAN 
MUSEUM OF ART, NEW YORK 


the gift is that of silver of the seventeenth, 
eighteenth, and early nineteenth centuries. 
Of this, no single article surpasses in beauty 
or rarity the superb two-handled bow! dat- 
ing from the last quarter of the seventeenth 
century. Engraved with the initials of 
members of the van Schaick family, it is 
typical of the finest silversmith’s work of 
the seventeenth century in America. The 
body of the bowl, slightly lobed, is sub- 
divided into decorative units which include 
an adapted fleur-de-lis at the base of each. 
The handles, cast and chased, are of typical 
mermaid form and the curves are beauti- 
fully designed. This piece probably came 
carly into the Clarkson family through 
the marriage of Matthew Clarkson and 
Catharina van Schaick. 

_. The maker of this bowl has not yet been 
identified. The maker’s mark contains the 
Initials I. K. There are two known marks 
containing these initials, one of a Boston and 
one of a supposedly New York maker. The 
Provenance of the piece would point more 
directly to the New York maker, whose 
name, however, is not known. The mark 
exists on a tankard in private ownership on 
which are engraved the date and “initials 


decorated with nulling and acanthus leaves, 
chased and repoussé, and with small figure 
panels of legendary or decorative signifi- 








ENGRAVED SILVER PATCH BOX, 18TH CENTURY 


cance. The maker’s mark, C K in a 
rectangle, is clearly stamped on the base. 
This snuffer-stand is mystifying. The 
maker’s mark is that Of “Cornelius Kier- 








stede (1674-1753), the New York maker; 
but the character of the workmanship is not 
wholly consistent with known specimens of 
his work. One possibility is..that the body 
of the piece is European (Dutch) and was 
altered by Kierstede, who added the square 
upper portion and the handle with the 
beaded rat-tail. If, upon further study, the 
whole piece turns out to be by Kierstede, 
this snuffer-stand will certainly rank as one 
of the most magnificently wrought pieces 





SILVER CREAMER BY WM, GILBERT 


of early American silver. It bears no sug- 
gestions of European hall-marks. 

“The first three quarters of the eighteenth 
century are represented by a flat-topped 
tankard without maker’s mark, but en- 
graved with the initials of Augustus van 
Cortlandt (1728-1823); an oval box with 
repoussé decoration, bearing the Amsterdam 
marks of about 1718 and the engraved 
initials of Jacobus van Cortlandt; a beauti- 
fully engraved patch box, oval in form, 
bearing on the bottom the initials of Eliza- 
beth French, who in 1749, married David 
Clarkson, Jr.; and a very simple low bowl, 
with delicately moulded edge, called in the 
inventories a pudding dish. Of this period, 
too, “aré a number of spoons, the earliest 
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being the large serving spoon by William 
Grigg (f. 1765, w. 1779). 

“The small mug by George Fielding is 
a good example of the simpler New York 
work of the early eighteenth century. 

“A salt-spoon of the third quarter of the 
century bears the initials of David Clark- 
son, Jr., and the maker’s mark T & H, 
while a single teaspoon, probably made by 
Samuel Tingley (working 1767) is en- 
graved with the initials of Jacobus and Eva 
Phillipse van Cortlandt. 

“A creamer of the late eighteenth cen- 
tury, made by William Gilbert (New York, 
working 1783), and a matching sugar urn 
are engraved with the letters AVCE, 
initials of members of the van Cortlandt 
family. A number of teaspoons, table- 
spoons, two salt-spoons, and a ladle by 
Daniel van Voorhis date from the last 
decade of the eighteenth century. 

“Three interesting pieces of jewelry are 
two mourning rings and a gold-mounted 
seal. The latter, of carnelian set in gold, 
is cut with the initials of Peter, or Pierre, 
Vallette, who married Mary Jay in 1723. 
The mourning rings, one of black enamel 
and gold, the other of gold, chased, record 
the deaths of Ann Minot in 1750 and of 
Mary Vallete in 1762. One of these bears 
a maker's mark, E. H.” 





The Present Fashion for Jade 








NDER this title Le Grand Négoce, in a 

recent issue, has an article of which 
the following is a rough translation: 
“Jade has been used in France for several 
years and its greater and greater adoption in 
high-priced jewelry only owes its vogue. to 
the rarity of its tints; that which suits our 
taste best is the emerald tint. It is wel! to 
remark that this stone is of rare hardness, 
one can easily pass lightly a file over a piece 
of jade without scratching it. Jades that 
are made use of in France, as in America 
and England, where they are even more ap- 
preciated than with us, come from China 
already worked up, where the people have 
monopolized it by hindering jade from leav- 
ing the Chinese Empire till it is worked up 
by them. 

“Jade in the rough is, therefore, very dif- 
ficult to obtain. Of the different forms in 
which jade comes to us from Shanghai, Can- 
ton, Peking, etc., are the flat rounds, plain 
or decorated with open work (and art that 
can only be done with the patience of a 
Chinaman) ; these roundlets are used by the 
jewelers who enrich them with brilliants and 
other stones and make of them earrings, ar- 
rowheads, hatpins, etc. Pears, or pear- 
shaped motifs are equally appreciated in ear- 
rings. The open-work plaques, often repre- 
senting flowers, fruits or birds, act for cen- 
ters of barettes, pendants, lids of small 
boxes, etc. The most important plaques, or- 
namented with bell-clappers in_ brilliants, 
form pendants that are made up with a sim- 
ple black ribbon. 

“Jade comes likewise in bracelets which 
the jewelers enrich with fringes of colored 
stones, a taste very Parisian. Jade necklaces 
reach, when they are of a lovely uniform 
green, very high prices; it is not at all rare, 
in fact, to come across jade necklaces for 
over 10,000 francs. The sautoire is in vogue, 
it is always composed of 108 balls.” 
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Woman as Jewel Artist and Jewel 
Seller 


RECENT issue of Deutsche Gold- 

schmiede-Zeitung contains an article 
having the above title; it is by Heinz Lange, 
and the following will give our readers a 
translation in condensed form. It is up to 
the ladies to controvert the case: 

“Whether woman is gifted and empowered 
artistically so as to translate art thoughts 
into good and useful form of artistic value, is 
a question which has often been denied. And 
with right? A decisive, worth-while opinion 
upon this matter is timely, as in these days 
we live in a new time and quite other life 
surroundings and conditions than heretofore. 
We have to do with new and different hu- 
mans who are greatly aroused and brought 
into self-consciousness; men who in part 
stand still on the first stage of a new ‘being’ 
and ‘existence,’ and of whom it cannot be 
said with certainty in what direction they 
will accustom themselves and how distin- 
guish themselves, It is easy now to ask the 
question: Where and at what time has 
woman distinguished herself in the realm of 
decorative art? Was she not always in the 
position of admiring the works of man? Has 
she not just copied and utilized, after her 
idea, what the spirit of man produced? 

“However we may scientifically set forth 
these questions and answer them for and 
against, one thing stands firm: the art of 
decorating self and others is innate in woman 
and bound to her in closest tie. It is a valu- 
able talent and a lovely gift which Nattire 
has placed in her lap. It is not everyone’s 
affair to wear a jewel correctly, nor so*sim- 
ple and easy as it might appear at first sight. 
What, with expert and correct usage, serves 
as a lovely perfection of attire, acts with 
others, with ineptitude, as an adaptation con- 
spicuous, disturbing and unlovely. It is not 
the jewel she wears that is to blame, but the 
lack of fine taste and inept hand of the own- 
er. When an Italian or Spanish woman 
tosses, with expert waving of the hand, the 
shawl of well-selected color over her shoul- 
ders and, thereby, lends a unique and special 
charm often to real plain clothing, in the 
same manner also a good jewel, worn cor- 
rectly, awakens the same gracefulness. It 
can elevate or detract. 

“Whoever has the right fine feeling and 
can determine with certainty whether a jewel 
is beautiful or not, whose hand is light and 
expert, why should she not, in due time, be 
trained specially to think out a lovely jewel 
and to make it, having also her expertness 
and gift? Would not such pieces of jewelry, 
imagined by a woman and made by her own 
hands, be something proper and unique? 
* * * The reason why women have been 
little busied in this occupation is discoverable 
in the fact that they have not often been able 
to attempt it. They found no opportunity 
to obtain sufficient training in order to trans- 
late their ideas into art form. What was 
open, from time immemorial, to men, the 
path to practical jewelry making, was closed 
against woman. Who ever thought of let- 
ting a young girl, clever and artistically 
gifted, be given lessons and allowed to sit 
and work at a bench alongside assistants and 
apprentices? Because it was not the fashion, 
not modern. Or, perhaps, out of fear of in- 
creasing the competition? Or for the reason 
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that a young girl belongs in the household of 
the mother? * * * 

“And what has always been the need, and 
still is, in the goldsmithing business? There 
is a lack of efficient saleswomen who are 
technically outfitted so as to understand the 
esthetic and art values of a jewel and to 
know how to weigh them. Only one who 
knows the goods exactly can offer them in 
the correct manner to the connoisseur and 
buyer and call his attention to the special re- 
finements of the technique. But the buyer 
will mighty soon notice that in this business 
he is being served by a saleslady who is truly 
versed in the technique. He will prefer such 
a house to another because he finds expert 
service, * * * 

“T know that, of course, many goldsmiths 
and jewelers of these days will laugh at 
these lines; why so cock-sure? We had not 
thought of it before and the business went 
on thus. But is it clever and necessary, in 
these days, to hang on to the ‘old,’ when 
everything else has become new and differ- 
ent? Standing still is retrogression !” 








Silver Reproduction of Famous Foun- 
tain at Munich, Bavaria 





By Emit Fryer 


N the court yard of the residence of the 

former kings of Bavaria in Munich stands 
a fountain, erected by Pietro Candido (Peter 
de Witte) in the latter part of the 16th 
century. This fountain was built to com- 
memorate the 400-year reign of the house 
of Wittelsbach (since 1180) and to sym- 
bolize the oldest ancestor of the house, Duke 
Otto von Wittelsbach (1180-1183). 

In the center of the fountain Otto von 
Wittelsbach is shown in full armor and 
regalia. The rim of the basin is decorated 
upon its corners with figures representing 
Industry, Commerce, Agriculture and Art. 
In between these corner figures are four 
allegorical male figures, symbolizing the 
four most important rivers of Bavaria, the 
Danube, the Inn, the Isar and the Lech. 

Of this fountain, which lately has shown 
signs of decay, a copy has been made, in 
miniature, and this reproduction, executed 
in silver and bronze, is a first-class master- 
piece of the silversmith’s art, showing each 
detail in the most wonderful workmanship. 
The reproduction is shown on the front 
cover of this issue. 

The figures and ornaments are made of 
solid silver, weighing about 530 ounces. The 
base of the fountain, into which the bronze 
basin is sunk, is made of black polished 
wood. The bronze basin is 44%4 inches long 
and 32 inches wide; the centre figure, in it- 
self 12 inches high, reaches a total height of 
34% inches. It required the work of a num- 
ber of skilled and well-trained artist-silver- 
smiths for a period of nearly two years to 
complete this exquisite piece of workman- 
ship. 

It is reported that this fountain, which is 
an exceptionally fine specimen of the silver- 
smith’s art, is shortly to be brought to this 
country. 








J. C. Luden, who conducts a jewelry store 
at Reading, Pa., recently reported to the 
police that a number of valuable coins have 
been taken from the store. 
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Complete Stock of sizes and 
fine colors at correct prices 


ALBERT LORSCH 
Main Ofce O WL O. Branch Office 


Lorsch Building, 37 Maiden Lane 131 Washington Street 
NEW YORK PROVIDENCE, R, I. 


Bead Department, 20-26 W. 36th St., New York 
Pacific Coast Representatives, LEE & KIERSKI, 704 Market St., San Francisco, Cal. 
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Goldsmith’s Work of the Middle Ages 





pee principal artistic legacy of the Mid- 
dle Ages of the West was Gothic archi- 
cture, and the wide employment of its 
syle that is evident in the solution of some 
of the problems that confront the modern 
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elaboration are marked features in contrast. 
In jewelry the examples of the period are 
rarer than either earlier or later work, due 
in part to freebooting:and also to legal in- 
terdictions against pagan practices of inter- 
ring valuables with the departed; but what 
there are attest the highly skilled workman- 


DESIGNED BY ALFRED G.ARNING 


SOME SUGGESTIONS FOR MONOGRAM ENGRAVING 


architect of our altitudinous commercial 
‘Tuctures, invites the attention of the stu- 
- of the arts in general to a period whose 
wlemes are perhaps of all others, the least 
hackneyed, Although the domination of the 
church effected a restrictive influence in de- 
sign there are many admirable characteristics 
in medieval art that are not always conspicu- 
ous in that of the subsequent Renaissance. 
implicity, directness, and avoidance of over- 


ship of the monkish goldsmith of the time, 
and his artistic feeling. 

Paul La Croix in his “Arts of the Middle 
Ages” says, “Theophilus was a simple monk 
but eminent artist, who wrote in Latin a 
description of the industrial arts of his time 
(Diversarum Artium Schedula) and de- 
voted seventy-nine chapters of his book to 
that of the goldsmith. This valuable trea- 
tise shows us in the most unmistakable man- 
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ner that the goldsmiths of the 12th century 
must have possessed a comprehensiveness of 
knowledge and manipulation, the mere enu- 
meration of which surprises us the more, 
now that.we see industry everywhere tending 
to an almost infinite division of labor. At 
that time the goldsmith was required to be 
at once modeler, sculptor, smelter, enameler, 
jewel-mounter and inlay-worker, as well as 
to cast his own models in wax.” 

Of course the finest goldsmith’s work of 
the time went to the enrichment of the 
church. Goldsmith’s art was almost exclu- 
sively ecclesiastical until the 14th century. 
King John of France passed an ordinance in 
1356 prohibiting goldsmiths from “working 
gold or silver plate, vases or silver jewelry 
of more than one mark of gold or silver, ex- 
cepting for churches.” La Croix commenting 
on this says, “The popes succeeding St. Syl- 
vester continued to accumulate in the churches 
at Rome the most costly and massive articles 
of gold work. Symmachus (498 to 514) 
alone, according to a calculation made by 
Seroux d’Agincourt, enriched the treasures 
of the basilicas to the amount of 130 pounds 
weight of gold and 1,700 of silver, forming 
the material of objects most finely wrought. 
It was from the very court of the Greek 
emperors that the examples of this magnifi- 
cence were derived, for we hear St. John 
Chrysostom exclaiming, ‘All our admiration 
is at present reserved for the goldsmiths 
and the weavers.’” A great deal of the 
splendid color and bizarre form in medieval 
work is due to Eastern influence. 

The Byzantine Empire, that melting pot 
of classical antiquity and Orientalism, was 
the artistic influence of medieval Europe. 
According to La Croix, “The brilliant speci- 
mens of the gold-work of the Visigoths 
which in 1858 were exhumed in the field of 
Girrarrazar near Toledo, and which have 
been obtained for the Cluny Museum, throw 
a new light on the monuments of the period. 
Far from indicating any original style they 
afford further proof that the barbarians who 
came from the north became subjected in 
the arts to Byzantine influence.” S. R. 








Universal Art of Ivory Carving 





66 ROM the earliest dawn of the human 

race until our time, Ivory has held 
a first place as a material for making the 
pleasing little luxuries of life, religious or 
civil. ‘Cave-man has left behind him in- 
cised sketches of animals, the product of his 
leisure moments; all literature tells of the 
use of it, and the digger’s spade turns up 
a series of charming objects, from the orna- 
mental hair combs of a prehistoric princess, 
who dazzled the Egyptian court 7,000 years 
B. C., to the ivory-handled walking-stick 
of some gouty old Greek who lived at the 
outset of this most prosaic era. 

“To this passion for carved ivory we owe 
our knowledge of the continuity of art for 
many centuries after the break up of the 
Roman Empire and the almost complete 
cessation of monumental sculpture. In fact, 
no such continuous chain has survived in 
any other artistic production, and this alone 
makes the study of the craft of such in- 
tense interest, illustrating as it does the 
early quickening of art in a period of great 
obscurity between the old order and the 
new.”—A. M. Cust. 
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Double Efforts 


For Summer Sales 


Economy in the 
Finer Necklace 


Slack sales during sum- The pearl necklace is 
mer come only to those really an economy. It 
who invite them. Effort goes with every costume 
will bring business dur- —is proper for all oc- 
ing any season. Dress casions—can be worn at 
your windows’ with , any time. All other 
special care — the neck adornments have 
world is outdoors and their style and sea- 
susceptive to inter- sonal _limitations—- 
esting displays— : pearls are fashion- 
Keep advertising, : able whenever, 
also. Results will : wherever and for- 
show. j en wish « Pog ever.— 
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Necklace Pinafore—A Low 
Priced Gift Number 





Deltah Necklace Pinafore is a real gift offer- 
ing at a price within the reach of all. The 
pearls have a lustre and color of unusual 

beauty—‘‘upon the surface of each pearl 
trembles a mellow lustre,’’ as one of 
our copywriters enthusiastically puts 
it. The clasp is Solid White Gold 
in fancy design—the case is 
good quality, satin lined. 


Consumer prices, 
complete, 

18 inches, $10.00; 

24 inches, $12.50 

30 inches 15.00 
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Green Mountain State Jewelers Meet at Burlington 





Members of Vermont Association Discuss Trade Subjects and Elect Officers 
—Banquet a Convention Feature 























BuRLINGTON, Vt., June 27.—Wayne M. 
Reed of Montpelier was elected president and 
Wiliam S. Preston of Burlington was re- 
dected secretary and treasurer of the Ver- 
sont Retail Jewelers’ Association at their 
nual meeting, held here Monday and Tues- 
ay of this week June 25 and 26. Other of- 
scers elected are: Vice-president, A. S. 
Thompson of Brattleboro; executive commit- 
ye, C. C. Collins of Bellows Falls, F. N. 
Randall of St. Johnsbury and Glenn Wilson 
of Richford. Russel W. Parish of Burling- 
wn, the retiring president of the association, 
wd Secretary W. S. Preston were elected 
idegates to the national convention, to be 


WAYNE M. REED, PRESIDENT-ELECT 


ield in Providence, R. I., the latter part of 
August. 

About 50 members of the association were 
present at the seventh annual meeting, which 
was held at the Hotel Vermont. President 
R. W. Parish of Burlington presided. 

James P. Taylor, secretary of the Bur- 
lington Chamber of Commerce, welcomed the 
visiting jewelrymen and Vice-President W. 
M. Reed responded. The jewelers’ code of 
ethics was read by Miss Phyllis McCarthy 
o Burlington, 
| President Parish in his annual address out- 
lined the benefits of the association and told 
ls fellow members that in these days of 
“een competition no man could expect to 
tand alone in his business. 
ea few minutes the members stood in 
—_ tribute to the memory of their brothers 
é the jewelry business who have died during 
Vest year. They are F, E. Woodruff of 
Whe E. W. Briggs of Brandon, V. E. 
stutney of Rutland, and H. W. Smith of 

air Haven, 
eg an formal address was delivered by 
Babso “hoe Trout, field secretary of the 
ri institute, who sees a good outlook 

€ jewelry business. “Sales should be 


heavier than a year ago,” Mr. Trout main- 
tained. “The average income for this Sum- 
mer will be 15 to 20 per cent. over that of 
1921. The business should look for profits 
through increased volume of sales rather 
than any large advance in prices.” 














RUSSELL W. 


E. H. Quigley of Mount Vernon, N. Y., 
representative of E. H. Hufnagel, president 
of the American National Retail Jewelers’ 
Association, spoke on the necessity for the 


PARISH, RETIRING PRESIDENT 





A. S. THOMPSON, 


VICE-PRESIDENT 


jeweler co-operating with all of the organ- 
izations which are assisting in research work, 
including Babson’s Institute, the Harvard 
Research Bureau, etc., and for changing the 
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methods of merchandising, adopting more 
progressive means, and also adopting State 
auction ordinances which will be bullet proof. 

H. E. Pitcher of Bellows Falls, Vt., gave 
a talk on membership. 

The jewelers were then the guests of the 
ladies of the Jewel Club for luncheon at the 
Lake Champlain Yacht Club House. A 
question box and discussion of matters of 
interest to the trade took up the evening. 

While the jewelers were busy with their 
meeting in the afternoon, the women of the 
party, who organized last year the Jewel 
Club, met for a bridge party and entertain- 
ment. In the evening the club re-elected its 
officers, as follows: President, Mrs. W. M. 
Reed of Montpelier; vice-president, Mrs. 
Fred Dyke of Northfield; secretary and 
treasurer, Mrs. R. W. Parish of Burlington. 

At Tuesday morning’s session of the jew- 
elers, addresses were made by Henry Ar- 
nold, who discussed the national stamping 
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PRESTON, SECRETARY-TREAS URER 


law. C. F, Fraser of the Harvard Research 
Bureau, impressed upon the jewelers the 
necessity of systematic bookkeeping; and A. 
G. Mansur of Burlington, first vice-president 
of the American National Retail Jewelers’ 
Association, spoke on the organization and 
work of the New England Jewelers’ Institute 
in. Milford, Mass. In the afternoon the 
men and women went to Ethan Allen Park 
for a program of sports. 

The convention came to an end with a 
banquet at the Hotel Vermont Tuesday 
evening, with about 100 in attendance. The 
retiring president, R. W. Parish of Bur- 
lington, presided at the speaking program 
which followed the banquet. Congressman 
Frederick G. Fleetwood, Morrisville, the 
principal speaker, discussed various phases 
of the Federal tax situation. 

E. H. Quigley of Mount Vernon, N. Y., 
told what the American National Retail 
Jewelers’ Association hopes to accomplish at 
Washington, and A. G. Mansur of Burling- 
ton eulogized the American Mother. 

An orchestra and a vocal quarette fur- 
nished music and accompanied the jewelers 
and their ladies to the Lake Champlain Yacht 
Club House, where the balance of the eve- 
ning was spent in dancing. 
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$5,000 Reward for Conviction of Murderers 





Trade Organizations Hold Joint Meeting in New York and Arrange to Raise 
Funds to Run Down Bandits Who Killed Henry Hebald, New York Jeweler 

















Directly following the murder on June 24, 
of Nathan Hebald, a retail jeweler at 160 
Bowery, New York, a meeting of the vari- 
ous jewelry organizations was held at the 
rooms of the National Jewelers Board of 
Trade, to take drastic action to counteract 
the present crime wave and also to take 
steps to protect our jewelers in the future, 
with the result that a reward of $5,000 was 
offered for information leading to the con- 
yiction of the Hebald murderers. A fund 
was started to put detectives on the trail of 
these men and arrangements were made to 
have a fund to act in future cases of a 
similar character. It was the unanimous 
sense of all those who attended the meeting 
that no stone should be left unturned in run- 
ning down the perpetrators of this last crime 
and that hereafter every agency possible be 
employed to capture criminals in future cases 
of this kind. The jewelers are determined 
to protect the members of their industry and 
go to the utmost limit in getting after the 
crooks and the entire trade is asked to 
join in this movement. 

The meeting was held at the rooms of the 
National Jewelers Board of Trade, 15 
Maiden Lane, June 26, at 2:30 Pp. M. and 
among those who attended were G. H. Nie- 
meyer, president of the National Jewelers 
Board of Trade; J. Warren Alford, presi- 
dent of the Jewelers Security Alliance; Wm. 
T. Gough, president of the Jewelers’ Safety 
Fund Society; Meyer D. Rothschild, presi- 
dent of the American Jewelers’ Protective 
Association; Frederick H. Larter, president 
of the Jewelers’ Protective Union; Robert S 
Tipping, secretary of the Jewelry Crafts As- 
sociation; C. W. Harman, president of the 
Sterling Silverware Manufacturers’ Associa- 
tion; Jonas Koch, president of the New 
York Wholesale Jewelers’ Association; Lee 
Weber, president of the Southern Jewelry 
Travelers’ Association; Lon D. Reynolds, 
president of the Brotherhood of Traveling 
Jewelers; Matt Stratton, superintendent of 
the Jewelers’ Co-operative Bureau; Fahys 
Cook, Will Joers and others, while the Vigi- 
lance Committee was represented by three 
of its directors, John W. Sherwood, Marcel 
M. Mirabeau and T. Edgar Willson of the 
JEWELERS’ CIRCULAR. 


On motion of Mr. Rothschild, President 
Niemeyer of the National Jewelers Board of 
Trade, was elected permanent chairman of 
the meeting. He explained the serious con- 
dition that exists in the jewelry trade at 
the present time as a result of the crime 
wave and the need of taking concerted ac- 
tion by all organizations to counteract these 
criminals in the most strenuous way pos- 
sible, While it is true that the protective 
associations of the trade can take action as 
af as their individual members are con- 
cerned, there is need of showing the crimi- 
tal that assault or attack upon any jewelers 
will be taken up by the industry irrespective 
of whether the victim is a member of an as- 
sociation or not. 

_ The Hebald murder had been the sub- 
Ject of a special meeting of the directors of 


the Jewelers Security Alliance the day be- 
fore and while he was not a member of the 
association, the directors felt that something 
should be done to aid in the capture of his 
murderers and passed the following reso- 
lution which was read at the meeting Tues- 
day: 


“RESOLVED, that the President of the 
Jewelers Board of Trade be requested 
to arrange with his directors for secur- 


‘ ing a subscription to a fund of $5,000. 


or more to be offered as a reward for 
the arrest and conviction of the murder- 
ers of Nathan Hebald, the same to be 
offered through the Jewelers Security 
Alliance and distributed by them, which 
was adopted unanimously, and the Sec- 
retary instructed to confer with Mr. 
Niemeyer, President of the Board of 
Trade, and present him a copy of the 
resolution.” 


It was practically in response to this reso- 
lution that the joint meeting of the associa- 
tions had been called. 

In the course of his address, Chairman 
Niemeyer had referred to the murder of 
Edwin W. Andrews, of 542 Fifth Ave., New 
York, on December 22, 1920, at which time 
a reward of $25,000 was offered through 
subscription of the trade. 


President Alford of the Jewelers Security 
Alliance explained that unfortunately, the 
constitution of the Alliance forbade the ap- 
propriation of monies except in a matter 
where their own members were involved but 
the association would be glad to lend. its 
machinery to run down the criminals in this 
case and hoped that through joint action of 
the associations that a fund could be raised 
for the necessary expenses as a reward, 
advertising and the paying of detectives. 

The various presidents and representatives 
of the organizations also expressed their 
views as to the necessity of concerted ac- 
tion in matters of this kind, offering to do 
what they could to aid in the work. Matt 
Stratton of the Jewelers’ Co-operative Bu- 
reau, which works with the police depart- 
ment, explained what the police had done to 
date and said he knew the department would 
welcome the aid and co-operation of the 
trade and of the detectives who might be 
employed. He personally believed that it 
was simply a matter of a short time when 
the murderers would be run to earth. 

In a long discussion that followed, in 
which all took an active part, the unanimous 
opinion was expressed that in matters of 
this kind, the world should be shown that 
the jewelers, as an industry, will do every- 
thing in their power to protect the members 
of the trade and to run down those that war 
upon them; that the criminals of the coun- 
try must know that, irrespective of the per- 
sonality of the victim, there will be no let- 
up in the chase until the culprit is finally 
captured, no matter how long it may take 
or what the expense may be. It was de- 
cided to immediately raise a fund of $5,000 
and offer a reward of this amount for in- 
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formation that would lead to the conviction 
of the Hebald bandits, that detectives should 
immediately be put upon their trail and that 
the reward should be advertised in such 
journals as might reach those who would 
come in contact with the criminals and full 
publicity be given to the fact through the 
daily papers of the city. 

It was the consensus of opinion that there 
should be some organization in the trade 
which would have the facilities to take up 
such work regardless of whether the jeweler 
murdered is a member of .an organization 
or not and the suggestion was made that 
inasmuch as the Jewelers Security Alliance 
has the proper machinery for this work, that 
a recommendation be made that the by-laws 
of that organization be amended so that it 
could be entrusted with a fund that should 
be raised to carry on this work. The fund 
is to be raised by subscription throughout 
the country, to be kept separate and apart 
from the fund of the Alliance, but the regu- 
lar machinery of the Alliance be used in 
bringing the culprit to justice and offering 
rewards. President Alford of the Alliance 
stated he would be pleased to bring this 
matter before the next meeting of the as- 
sociation. 

In order to meet the emergency in the 
present case, Mr. Cook offered a resolution 
to the following effect: 

“That the various organizations present 
send out a notice to their membership re- 
questing that they subscribe any sum of 
money they feel they are able to, with the 
understanding that 25 per cent shall be pay- 
able immediately, and 75 per cent in the form 
of an underwriting to be offered as a re- 
ward, such reward not to exceed $5,000, 
which shall be paid in the event of arrest 
and conviction of criminal or criminals in 
the Nathan Hebald murder: That the 25 
per cent shall be expended as may seem best 
by the Jewelers Security Alliance to appre- 
hend the criminal.” 

Mr. Joers, chairman of the finance com- 
mittee of the National Jewelers Board of 
Trade, on behalf of the Board, offered to 
underwrite subscriptions to the amount of 
about $1,000 that would come from its mem- 
bers. This money is to be advanced by the 
Board for immediate expenses and be re- 
turnable as the subscriptions are collected 
from members. This money is to pay for 
the preliminary advertising and work of get- 
ting the movement under way. 








Although business at this time of the year 
never is such as to make necessary calls for 
enlarged sales forces, jewelry houses, whole- 
sale and retail, in St. Louis are congratulat- 
ing themselves on the fact that sales and or- 
ders have been much heavier and prospects 
much brighter than at this time last season. 
The Rotary International convention at- 
tracted hundreds of visitors, display windows 
and sample counters were attractively deco- 
rated and the usual marking time that char- 
acterizes late June was not in evidence. An 
unusually hot spell came shortly after the 
wedding and graduation rush and nobody 
wanted to be busy anyhow. Then after the 
Rotary men departed a sudden cold spell 
came and there was unusual activity noted 
and unusual optimism in retail and wholesale 
establishments. Everybody reported busi- 
ness promising with good prospects for 
Fall. 
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There is no better imitation pearl made than “Orienta.”’ 

It is made for high grade jewelers exclusively. 

In selling “Orientas” he is sure that his customer is buying satis- 
faction and receiving intrinsic value, because “Orientas”’ are 
honestly made and honestly merchan- 

dised, each grade being exactly as Critte to. 


represented and fully guaranteed. Seas ee Yad 
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Indiana Retailers Hold Rousing Convention 





Sixteenth Annual Gathering at Culver, June 25 and 26, One of the Best Ever 
Held by State Association—Many Special Features—Interesting Addresses 
Delivered and Important Business Transacted—The Banquet 
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Cutver, Ind., June 27.—No happier selec- 
tion for the location of a State retail 
jewelers’ convention could be made than 
that selected by the Indiana Retail Jewelers’ 
Association for their 16th annual conven- 
The Palmer House, in this city, is 


tion. 
situated on the shore of beautiful Lake 
Maxinkuckee, one of the largest resort 


lakes in the State, about 9 miles in cir- 
cumference. Adjourning is the site of the 
Culver Military Academy with its beaches 
and piers, diving platforms and chutes. 

Arrangements had been made to hold ‘the 
sessions of the convention and the dance on 
Monday evening in the assembly room and 
dining room of the hotel but early Monday 
morning Major Hand of Culver invited the 
officers to make use of the out-door theatre 
for the sessions and the gymnasium for the 
dance. Seated in the shade of large trees 
with the cooling breezes from the lake, 
wafting through’ every hour was one of 
comfort, pleasure and profit. 

Before noon on Sunday many visitors 
arrived at the hotel and by evening about 
100 were present. The afternoon was spent 
in bathing, launch riding and fishing. In the 
evening the officers and committees of the 
association held conferences while others 
again donned their bathing suits for another 
plunge. 

The program was a well balanced one, 
the banquet was one of fun and everything 
contributed to make this one of the most 
successful conventions ever held by this 
very live organization. 


Monday . 


By 5.30 in the morning several of those 
present were in the lake and about 30 en- 
joyed the morning plunge before the “Get 
Acquainted” breakfast which started at 7.45. 
Nearly 100 were present at this breakfast. 
Wm. Rindt, the poet, song writer, jeweler, 
led the singing, 

The first order of business was registra- 
tion. Promptly at 9.30 President Little 
called the meeting to order, and introduced 
Rev. O. Chivington, of Culver, who pro- 
nounced the invocation. 

President Little then asked that a rising 
vote of thanks be given Major Hand and 
officers of the Culver Military Academy 
for the unsolicited offer of the Arbor 
Theatre and gymnasium for the meetings 
and dance. This vote was heartily given 
by those who stood in the cool shade of 
the great trees that stand around this out- 
door theatre. 

On account of the inability of H. L. 
W erner, of Culver, to be present, Reverend 
Chivington delivered the address of wel- 
come. He spoke of organizations and their 
influence in developing higher types of men 
and women both in their individual life, in 
their social relations and in their business 
associations. He warmly welcomed those 
attending the convention and expressed the 
hope that they would enjoy the many facili- 
ties here for pleasant and profitable sessions 


as well as the pleasures offered by beauti- 
ful Lake Maxinkuckee. 

Reginald Garstang, secretary-treasurer of 
Julius Walk & Son, Indianapolis, responded 
in a very happy manner and thanked the 
representatives of Culver and the Military 
Academy for their formal and hearty wel- 
come. Mr. Garstang stated that he believed 
the most sincere and helpful welcomes at 
the meetings were those of member to mem- 
ber when they’ meet and clasp hands after 
being absent from one another for a year. 
He hoped all present would be present next 
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year to give the hand clasp welcome and 
that many more would be present to re- 


‘ceive these welcomes. 


President Little stated that as Miss M. 
Walker Jordan, of the Gorham Interests, 
wished to leave on the noon train he would 
vary the routine of the program and intro- 
duced Miss Jordan, who spoke on the “In- 
fluence of Sterling Silver on Our Daily 
Life.” Miss Jordan made a strong plea for 
the jewelers to raise the standard of quality 
in every article sold in their store. She 
said that often the jeweler is responsible 
for the sale of articles not of the highest 
quality and every time a jeweler makes a 
sale of quality below that possible in the 
sale the standard is lowered. If a customer 
able to buy a tea set worth $2,000 is allowed 
to purchase one of a few hundred dollars 
with a satisfied feeling her social associates 
will use this as their standard. She stated 
that sterling silver in tableware is a badge 
of social standing and represents more 
gracious hospitality. Sterling silver passes 
from generation to generation and family 
tradition and romance became so associated 
with sterling that lands and many other 
family possessions pass from a family while 
the sterling is held. 
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When Miss Jordan had finished the con- 
vention sang “Roll Jordan Roll” which she 
acknowledged in a very appreciative way. 

The minutes of the proceeding of the 
15th annual convention were read by Secre- 
tary Roessler and adopted. 

The secretary then read letters and tele- 
grams from several unable to attend. He 
first read a letter from President Hufnagel, 
ot the American National Retail Jewelers’ 
Association, stating that on account of the 
illness of his son he would be unable to at- 
tend and expressing his regret. He then 
read a telegram announcing the death of 
Mr. Hufnagel’s son. 

President Little asked Walter Mellor and 
Reginald Garstang to prepare suitable 
resolutions of condolence. 

A telegram from Frank S. Crebs, Frank- 
ford, expressed his regret in being unable 
to attend. President Little explained that 
Mr. Crebs had been seriously ill but was 
glad to state is recovering. Louis Otto, 
of Crawfordsville, moved that the conven- 
tion instruct Claud Wheeler to prepare and 
send a telegram to Mr. Crebs extending 
greeting and best wishes for his speedy and 
complete recovery. 

A telegram of good wishes from Arnold 
Jessup, of Santiago, Cal., was then read. 
Next came the address of President Little. 


ADDRESS OF PRESIDENT LITTLE 


I presume, like all presidents, I should make 
some definite suggestions and recommendations, 
and among the foremost of these let me urge that 
you give more thought to the principles enunciated 
in the Code of Ethics. Let us all live up to its 
declarations, teach and preach them and the results 
are sure to be reflected in our business and social 
lives. We shall not only become better merchants 
and citizens and be rewarded by the increased confi- 
dence of the public, but we will come to know, 
to trust, yes, to love, our so-called competitors 
more, 

When you give it serious thought, why should 
we “build a fence” between ourselves and the 
“other jeweler’ simply because he decided, per- 
haps before you and when he was still a boy in 
knee trousers, that he wanted to follow the same 
calling you decided on? He had as much right to 
do this as we had. He had as much right to open 
a store in our home town as we did. 

You know a tight board fence is a mighty hard 
thing to see through, but if we should take a trip 
in an airplane, the fences are the first things that 
become invisible. Let’s rise above trying to look 
through fences and do more looking down on them 
and there wen’t be any fences, 

We must back up Ralph Roessler in his tax 
eliminaticn fight for a few more months. It’s not 
Ralph’s fight, but your’s. He is merely fighting it 
for you, but to be successful he must have the 
support of every jeweler in the United States 
every minute from now on until the tax is re- 
moved. When Ralph asks you to do something in 
this fight, don’t put it off, don’t make him write 
you a second time, but get busy at once. What he 
asks is important or he wouldn’t ask it. 

Are you using the slogan “Gifts ‘that Last”? 
Here again we are overlooking a glorious oppor- 
tunity to popularize our business and merchandise 
if we neglect to get behind this move. Let’s make 
this slogan so well known, so pertinent to our own 
business that other lines will not dare use it as 
they have been doing. Why, do you know that 
merchants in other lines recognize its value more 
than some jewelers do? And some jewelers recog- 
nize the value of this association about as much as 
the farmer who was solicited to join the Farm 
Bureau. After a Icng tussle, his application was 
finally obtained, his money for his dues eollected 
and a receipt given him. Some time later he wrote 
in to headquarters complaining that about six 
months ago he had bought a bureau of their agent, 
but to date he hadn’t received it, and asked them 
to please hurry it along as he had pomised it to 
his daughter for a wedding present. 

Naturally this stumped the secretary, but after 
some thought he finally wrote back that he was 
sorry, but they were entirely out of bureaus, but 
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he had ordered some from Washington and would 
send him one just as soon as they made up some 
more out of the farm bloc. 

Let us continue our efforts toward eliminating 
the retailing jobber, a better markup on clocks and 
plated silver and the confining of the sale of these 
lines to the jeweler to whom they rightfully be- 
long. 

Our repair prices are reaching a more equitable 
level, but are stil] far from satisfactory when com- 
pared with those disciples of Jesse James, the 
screwdriver and plier auto mechanic. When you 
feel timid about charging $2 to put a watch in 
order just think about the last garage bill you 
paid, and I assure you your heart won’t fail. 

The demand for free engraving is rapidly de- 
creasing, and all it takes to eliminate it entirely is 
a little backbone on the part of the jeweler to in- 
sist on getting paid for what he does. 

The past year has not been distinguished for its 
activities so far as the State association is con- 
cerned. We have held our own and State matters 
have been secondary to tax elimination, but we do 
not believe the association has suffered and what- 
ever has been accomplished has been through the 
effcrts of Ralph Roessler, “Bill’’ Rindt, the district 
chairmen and some more of the good men your 
president has been fortunate in having about him, 
and to these loyal workers, rather than, your presi- 
dent, should go any credit for good accomplished 
during the past year. 

Permit me in closing to say that I appreciate the 
honor that has been mine in serving as president 
for two terms, It is an honor to head this organi- 
zation, and to my successor, whoever he may be, I 
want to say that he should be glad of the oppor- 
tunity to serve you and thank his stars that the 
membership think well enough of him to permit 
him to do so. 

I wish to retire from office with the love, respect 
and good wishes of every jeweler in this association, 
and I hope to do so. I have not missed a con- 
vention since my first one 10 years ago and I do 
not intend to miss any in the future so long as I 
have the health and means to get to them, and I 
so love this organization that I feel that should I 
ever give up the jewelry business I would attend 
the conventions anyway just to see and shake hands 
with the wonderful friends I have found and 
whom I hope I shall never lose. 

I don’t want anyone to think I am figuring on 
getting out of the jewelry business, I like it too 
much, besides its all I know. Neither do I want 
you to think that I don’t want to be active any 
more, I expect to be just as active as ever, but 
without responsibility. 

Now, as there is a lot of real business to attend 
to and some real speakers to hear from, and hav- 
ing told you all I know and then some, we will 
take up the work of this convention. 


President Little expressed the apprecia- 
tion of the association for the honor of hav- 
ing the president of the National Wholesale 
Jewelers’ Association present and introduced 
Wm. R. Cooper, of Minneapolis. 

Mr. Cooper gave a very interesting talk 
which was well received. He said in part: 


ADDRESS OF WM. R. COOPER, PRESIDENT OF THE 
NATIONAL WHOLESALE JEWELERS’ 
ASSOCIATION 


We have been delighted at our recent convention 
held at Cincinnati to have representatives of the 
retail association meet with us during our delibera- 
tions. Your president of the A. N. R. J. A., Mr. 
Hufnagel, made us an address, and was at our 
conferences. It is my desire to extend to all mem- 
bers of your association my cordial welcome to 
our convention, which will be held next year, at 
a date to be announced later, in Providence, R. I. 
We plan that the interest of the retailers and 
wholesalers will have our particular attention, and 
that their problems will be solved in conference at 
our convention. 

Our principal line of endeavor which we propose 
to pursue during this year is to assist the retailer 
in securing a larger field of distribution, as there 
is a tendency on the part of those dealing in other 
lines of merchandise to take jewelry on as a side- 
line, not, however, to the advantage of the general 
public, and certainly to the disadvantage of 
the retailers and wholesalers. We dare not inter- 
fere with other lines of merchandise, but we do 
feel that in an educational way we can show the 
manufacturers that there will be more satisfactory 
distribution through the wholesaler than through 
other channels. If in the next few years local 
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trade continues to be diverted from its natural 
channels, as it has been during the last few years, 
very serious consequences of a national character 
will ensue. 

Your problems are not local, not sectional, but 
national in scope. The primary need of retailers 
is better organizations, not only in groups, but of 
federations of retailers, which is through your 
national organization. Various agencies have been 
established and many plans have been devised, but 
all will fail of large accomplishments without our 
national organizations, 

Let’s play the game together. Resolve now that 
you will help your organization. Your dues are 
nothing as compared with the benefit you will re- 
ceive, and two or three days at your State conven- 
tion, even if you are compelled to close your doors, 
will give you more than enough cashable ideas to 
We must all play the 
game together, and the national wholesalers’ or- 
ganization is at all times ready to co-operate with 
you on any questions that may arise. 

No worthy object can be attained without effort, 
and the more seriously we view our undertaking 
the more certain our accomplishment. As I look 
back over the years and think of the struggles of 
the retail jewelers, it seems to me that they will 
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eventually prove themselves right. Two elements 
have contributed to the success of your organiza- 
tions; first, the friendships formed at these con- 
ventions, and, second, the fact that your conven- 
tions have really done things and members have 
obtained from them views and methods of doing 
business that they would not hear, and do not take 
the time to read of from our trade journals. 

If I were asked to point out the one thing that 
most greatly promoted the development of our as- 
sociations, I would unhesitatingly say ‘‘co-opera- 
tion.” We, at our convention held at Cincinnati, 
adopted two resolutions which we now have in the 
hands of a large committee, namely, the committee 
concerning improved methods of distribution to 
the retail trade, and a meeting has been called by 
the New England Manufacturing Jewelers’ Asso- 
ciation for a conference which will be held in 
August between the three allied associations, manu- 
facturing, wholesale and retail. Last, but not least, 
our committee is to co-operate with your committee 
on the so-called “luxury” or ‘“jewelers’ excise 
tax.” It has been a pleasure for me to personally 
meet your secretary and also chairman of this 
committee, and we are determined that this tax 
will be removed during our next legislative session. 

In conclusion, I wish to state that I, personally, 
and a committee that has already been appointed, 
wiil meet with you at your national convention to 
be held in Providence in August. Our efforts will 
be entirely along educational lines, and if at that 
time there is anything that our organization can do 
to further the interests of the retail jeweler you 
have but to communicate your desire to me or to 
the secretary of our association, Thomas A. 
Fernley. 


Mr. Cooper closed with a few remarks on 


July 4, 1923, 


the evils of retailing by wholesalers ang 
said that his personal experience had 
demonstrated the wisdom of a wholesale 
house adopting a strict policy of non-re- 
tailing. He stated that as president of the 
National Wholesale Jewelers’ Association 
more would be heard from him on the syp. 
ject. 

Joseph Regan, of the Baldwin-Miller Cp 
Indianapolis, chairman of the wholesalers 
committee, appointed to co-operate with the 
committee of the A. N. R. J. A., was pre- 
sented and made a short talk. He heartily 
endorsed all Mr. Cooper said concerning the 
non-retailing policy of wholesalers and ex. 
pressed the hope that all wholesalers would 
adopt this policy. Mr. Regan is “Dad” for 
the 1,800 De Molay boys of Indianapolis 
and his talk on this subject was very ip. 
teresting. 

President Little then read the letter sent 
by President Hufnagel to be read instead 
of the address he had expected to deliver, 


PRESIDENT HUFNAGEL’S LETTER 


President Hufnagel expressed his keen re. 
gret at being unable to attend the conven- 
tion. He spoke of work of the Special Ex- 
cise Tax Elimination Committee under the 
leadership of Ralph Roessler stating that a 
bill will be presented to Congress at its 
next session for the repeal of the excise 
tax as applied to the jewelry business, 

He next discussed the Code of Ethics 
adopted at the last A. N. R. J. A. conven- 
tion and its far reaching results. He spcke 
of the indiscriminate distribution of jewelry 
at discriminatory prices. He said that in 
many instances goods offered at “bargain 
sales” in department stores are sold by the 
manufacturers at lower prices than offered 
to the retail jeweler and are in many in- 
stances second grade goods but are not s0 
advertised. 

He called attention to the need of a 
thorough understanding of business condi- 
tions in the jewelry industry and to the fact 
that with the increase in competition there 
had also come a more pronounced demand, 
until today the retail merchant has mort 
forces working in his favor than ever be 
fore. Business difficulties, however, arise 
in certain communities and it is the duty of 
an association to find remedies for its 
afflicted members, he said. 

Secretary Roessler next submitted his re 
pert. It was in part as follows: 


REPORT OF SECRETARY ROESSLER 


This convention now assembled marks the clos 
ing chapter of a year of association work, without 
equals in the annals of State asscciation work. 
The accomplishments of the past year stand as 4 
monument to the devotion displayed by the officers, 
the actual labor: put into the work, and the spirit 
of co-operation and willingness to assist so evident 
among the members themselves. The basic reas 
for the existence of the association is to render 
service to its members, and if the officers earnestly 
strive to conscientiously and enthusiastically render 
this service, the reaction then becomes evident 10 
the organization itself. How vital a factor © 
association idea is today is aptly demonstrated is 
other industries much stronger than our own a 
this reflection is plainly visible in legislative cha® 
nels as applied to the various industries. It is # 
absolute and indisputable fact that the strength of 
our industry is almost wholly dependent upon 
strength of our national and State organizations, 
and it is the bounden duty of every jeweler ® 
build for his own individual good, the good of ‘bis 
industry and the good of posterity, a greater 
a greater association as the years roll by. 


MEMBERSHIP 
In discussing this group, the year 1922-23 marks 
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the high tide in the membership of the Indiana 
gssociation, 2s well as the high mark for any State 
association in this particular year. Let us go back 
ixst two short years, where we found the member- 
ship in Indiana at a low ebb, less than 100 mem- 
ters, then follow it through Walter Mellor’s memor- 
ible campaign, and up to the peak just preceding 
ke national convention of last August. 

The membership campaigns of last year are now 
pst history, but their accomplishments will long 
remain in our memories. At the national conven- 

in Cincinnati, the Indiana association stood 
frst of all the States in membership, 267 pair mem- 
bers, without a delinquency, and these 267 out of 
wn available 400 jewelers in the entire State, al- 
most the point of absorption. Comparing this with 
gher States with their thousands of jewelers to 
draw from the percentage in Indiana in a compara- 
tive way stands very high. 

In putting over such a campaign as that of last 
yar with the enthusiastic work that was put in, 
*¢ was not expected that every new member would 
be retained, for not all were sold on the value of 
the association to their business, and we find today 
that some of these new members have not responded 
to their renewal requests. It is hoped, however, 
that with the work now going on, that they will be 
again sold and this time for the rest of their busi- 
ness careers. There have been a few changes in 
business, a few deaths, and we find today a total 
membership of 262, of which 197 are paid up and 
8 unpaid. Of the unpaid but eight are old mem- 
bers and these will be paid by convention time. 


THE INDIANA DISTRICT PLAN 


The plan of districting the State into congres- 
sional districts with a chairman in each, as sug- 
gested two years ago by William Rindt of Rich- 
mond, has proven most valuable in the past year, 
as in most cases the response from these chairmen 
has been most efficient and enthusiastic. Too much 
cannot be said in support of this plant, and every 
tort should be made by the officers to choose live, 
mergetic men to head the districts, men who are 
willing to work and sacrifice. 


TAX WORK 


By far the greatest single effort that has been 
made by our asscciation is the national campaign 
for the repeal of the 5 per cent. excise tax so un- 
justly levied against our industry. In the belief 
that this is the greatest single service that can be 
rendered the jeweler, and one that will be most 
appreciated, the officers of the Indiana association 
have at all times made every effort possible to 
bring about the repeal of this tax. At the very 
beginning of the retiring administration, two years 
ago, the first direct efforts were made in the circu- 
lating of 107 petitions for the Smoot bill. Later a 
jlan was worked out in campaign form and sub- 
mitted to the War Revenue Tax Committee, a plan 
which dealt with the evasion of taxation so evident 
in other lines of business selling the same mer- 
chandise as the jeweler, and in direct competition 
with him. This plan, however, was rejected, al- 
though the present chairman of the Elimination 
Committee still fully believes in it and hopes, if 
needed, to actually demonstrate its efficiency. 

Following the West Baden convention, active 
work was taken up in this State under a plan that 
has since been adopted by the national association 
and is being generally used today. This activity 
's $0 general, that it can only be touched upon in 
this report, and will be covered in a separate ad- 
dress. Your secretary has the honor of being na- 
tional chairman of the Special Excise Tax Elimi- 
tation Committee, an honor which, while carrying 
with it a tremendous amount of work, affords the 
opportunity of delivering that service which he be: 
— will be most appreciated by the trade as a 
whole, 

TRIPS 


In Carrying out this work many trips have been 
made to various parts of the country, in bringing 
this Work to the attenticn of jewelers at various 
meetings and conventions. In January I attended 
a meeting of the national executive committee in 
rhicago and later made a trip covering St. Louis, 
Kansas City, Omaha, Hastings, Neb., and Chicago, 
Working on tax work in every place. Later at- 
ended a meeting of the Pittsburgh 24-Karat Club, 
and was in conference with Mr. Hufnagel and Mr. 
Mulholland, I have attended conventions in Okla- 
toma City, Dallas, Texas; Kansas City, Mo., St. 
aul, Minn.; Des Moines, Ia.; Fond du Lac, Wis.; 
Utiea, N. Y. Have made ‘two trips to New York 
City, and held a conference in Philadelphia. In 

these trips tax work has been paramount and 
Ye succeeded in perfecting organizations wher- 
er I have been 
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OUR MAGAZINE “INDIANA” 


August 17, 1922, a 24-page magazine was issued 
containing a complete report of the State conven- 
tion at West Baden, with a number of items of 
interest in our State. This magazine was com- 
pletely financed by advertising. 


THE “ANNUAL” 


Last year it was decided to produce a year book 
for the association that would do two things— 
first, bring to the attention of our members some 
of the activities now going on within the associa- 
tion, and, second, assist in building up our finances 
so that Indiana might do many things contained 
in her program without financial handicaps. The 
“Annual” of last year was a financial success, and 
while the 1923 book was issued almost too late to 
furnish an accurate statement as to the net profit, 
yet in the tentative report that follows will be 
found an idea as to the financial value of this 
piece of work. 

The work on this book began last February and 
required hundreds and into the thousands of let- 
ters to properly handle it. First the solicitation 
of ads of some 600 or more manufacturers and 
wholesalers, requiring many, many personal appeals 
for co-cperation. Then the writing for cuts and 
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copy, the submitting of proofs, the letters sent out 
requesting photos and store histories, covering the 
entire State three times, the gathering of material 
for the stories, rewriting, arranging, proofreading, 
and, finally, the handling of a half a ton of books, 
all formed a tremendous piece of work. This in 
itself was a tremendous job, but coming as it did 
at a time when the “Personal Assignment” tax 
campaign was at its height, considerably compli- 
cated the work of your secretary. However, re- 
ports are coming in from all sides, indicating that 
the book was not only pleasing to our jewelers, but 
many letters have come from advertisers compli- 
menting the association on the book, which is 
highly pleasing to the officers. 


Secretary Roessler’s report showed 
figures on the cost of production and dis- 
tribution of the “Annual” which slightly ex- 
ceeded the net profit of the 1922 Annual. 
He next discussed the finances of the 
Indiana association submitting figures. 

His report also called attention to the 
deaths of Charles Edwards, Scottsburg, and 
H. S. Werneke, Greencastle. 


RECOM MENDATIONS 


He also made the following recommenda- 
tions : 

First, the year 1923-24 can be made more profit- 
able in service by carrying out the thought sug- 
gested a year ago, which I am pleased to term 
our “Budget ef Service.” I believe the activities 


of the coming year can be -budgeted to render the 
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greatest service to the Indiana jeweler possible in 
an orderly way. 

Second, I would like to recommend to the na- 
ticnal association that a uniform set of books for 
secretaries be compiled, and a number printed and 
made available to each State. The States can as- 
sume the cost of their proportionate shares when 
the books are taken over. These books should be 
of a permanent nature, so that year after year the 
records will be kept in an orderly manner, and 
information made easily obtainable at any time. 
These books should accurately show at all times 
the membership list, receipts, expenditures, and 
should be easily arranged for a trial balance for 
the auditors. Uniform minute books should be 
made up so that reports are available at any time. 
I have seen no two sets of books alike, and no 
matter how enthusiastic a secretary may enter on 
his work, he may not have had sufficient experience 
to properly keep a set of books. With the uniform 
set, instructions can go to the incoming secretary 
and some of his hardest problems will be solved. 
Indiana might start such a move. 

Third, recognizing the necessity of contributing 
our share to the funds needed to successfully carry 
out the tax fight, I believe the budget system 
should be carried out in this State, budgeting indi- 
viduals, cities, districts, and, finally, the State. A 
campaign wholly separate from other activities 
must be put over successfully in this State. 

Fourth, inasmuch as many of our new mem- 
bers taken in during the first big drive in 1921 
have not been thoroughly sold on the association, 
a campaign of education should be put over, to the 
end that they will enthusiastically accept the asso- 
ciation benefits. 

Fifth, an organized effort should be made dur- 
ing the year to bring up Indiana’s quota on fire 
insurance, for when this is done the benefits are 
double. The member benefits in his saving and 
the association benefits in the membership. 

Sixth, a financial budget should be worked out 
to the end that necessary activities are carried 
out with protection to our growing surplus. 

Seventh, realizing the value of the “Annual” 
from a financial viewpoint, would suggest that the 
general plant be worked out in the Fall, so that 
after the first of the year the type of a book will 
be known, and the character of contents worked 
out. This is most important. 

I cannot relinquish the office of secretary with- 
out an expression of my appreciation of the many 
friendships I have made during the past two years. 
These friendships have created a lasting impres- 
sion and will be cherished throughout my business 
career. For the kindly assistance rendered by 
these friends, I have a werd of gratitude. Indiana 
is extremely fortunate in the character of its mem- 
bership, and because of that character of member- 
ship shall continue to grow in the great work of 
the association. 


A motion was made and unanimously 
adopted electing Harper J. Ransburg, of 
Indianapolis, to honorary life membership 
in the association. 

The meeting then adjourned until 2 Pp. m. 


MONDAY AFTERNOON 


After lunch no time was lost in gathering 
in the outdoor theatre for the business of 
the afternoon. A few minutes were spent 
in singing the jewelry songs written by 
Wm. Rindt, who acted as director. 

President Little paid a tribute to Ralph 
Roessler, who was to be the first speaker 
of the afternoon. When Mr. Roessler came 
forward the entire convention rose and gave 
him an enthusiastic and sincere ovation. 

Mr. Roessler delivered an interesting ad- 
dress during the course of which he spoke 
of many association activities giving par- 
ticular attention to the work done in con- 
nection with the fight for the elimination 
of the five per cent. tax. 


ADDRESS OF NELSON DARLING 


The oratorical feast of the convention 
was the lecture of Nelson Darling on 
“Personality in Business.” For one and 
one-half hours Mr. Darling received the 
closest attention as he analyzed in his im- 
pressive and interesting way personality in 
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ysiness. He treated the subject from an 
individual standpoint and from that of the 
igstitution made up of and by the individuals, 
He told what personality consisted of, both 
the pleasing personality and the magnetic 
personality. Mr. Darling made it clear that 
an invoice of self is just as important as 
an invoice of the stock and fixtures. 

The afternoon program was concluded 
wih an address by A. W. Anderson, 
gcretary of the American National Retail 
Jewelers’ Association, who told of the work 
that has been done by the officers of the 
National and many State associations. He 
complimented the work done by the 
Indiana association both in the matter of 
organization and on the tax elimination 
campaign. Mr. Anderson called attention 
to the many complaints made that associa- 
tions had not accomplished enough but in 


reply pointed out the beneficial changes, 


that have come to the trade through the 
association efforts. — 

The convention then adjourned until the 
banquet and dance in the evening. 


MONDAY NIGHT 


The 150 people who filled the dining- 
room of the Palmer House to attend the 


banquet will long remember the occasion. , 


The tables were nicely arranged and 
autifully decorated. At each plate was 
the paper hat and noise makers. All this 
detail had been looked after by members 
of the Ladies’ Auxiliary. 

Throughout the evening the orchestra 
played. Harper Ransburg and “Bill” Rindt 
led the singing of the Indiana songs. When 
dinner was finished Claud Wheeler was 
introduced as toastmaster and took charge 
of the ceremonies, wielding a Klaxon horn 
instead of a gavel. He asked everyone to 
rise and sing. The toastmaster made a few 
reniarks by way of complimenting the asso- 
cation upon its success. He recited “Sing 
a Song of Sixpence” and stated that before 
him was a jeweler’s pie full of surprises 
amd asked all to sing to the tune “In the 
Shade of the Old Apple Tree”: 

‘Neath the crust of the Jewelers Pie 
There is something for you and for I 
It may be a pin that the cook has 

dropped in 

Ur it may be a fat little fly 

Or it may be a rusty old nail 

Or the tip of a pussy-cat’s tail 

But whatever it be 

I's tor you and for me 

‘Neath the crust of the Jewelers Pie. 
Harper Ransburg, who had been honored 
tatlier in the day with an honorary life 
membership pulled the first plum and found 
itto be a copy of the jewelers’ code of ethics, 
which he read and subscribed to. 

While the toastmaster was talking pre- 
Mratory to having the next lucky one 
draw, a commotion just outside interrupted 
ind the meeting was asked to suspend pro- 
“dings while aid was given a man who 
Was in a serious condition. He was brought 
Mon a stretcher and placed in the center 
St the room. Failing to revive him “Dr.” 
indt proceeded to examine him and from 
‘watch and papers found in his pockets it 
"as believed he was a non-member jeweler 

down-State. It was found necessary 

0 operate on him because of his small heart, 

gall ard his flexible backbone. The 
karts were replaced and the jug of “Asso- 
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ciation Pep” brought in. With each injec- 
tion there was renewed evidence of life. 
When able to sit up the old man with long 
white beard and hair explained how he had 
heard what the jewelers were doing about 
the tax and saddled the old horse and 
started. He was induced to take one long 
swig of the pep and immediately the white 
hair and beard slipped from him and he 
became a young live association jeweler, 
and joined the merry party. 

In succession Reginald Garstang, Walter 
Mellor, Mrs. E. O. Little, William Cooper, 
and Nelson Darling were introduced and 
drew from the pie a subject to speak upon. 
Mrs. Little found a handsome silver 
mounted gavel and she immediately pre- 
sented this to the president of the associa- 
tion on behalf of the Ladies’ Auxiliary, to 





WILLIAM H. RINDT, CHAIRMAN, EXECUTIVE 
COM MITTEE 
“be an everlasting memorial of the co- 


operation and esteem of the ladies of the 
In¢ciana Auxiliary. 

When the program was finished the entire 
party, accompanied by the orchestra, retired 
to the gymnasium of Culver Military 
Academy and danced until midnight. 


Tuesday 


The convention was a little slow in get- 
ting started Tuesday morning after the 
events of the night before. Upon calling 
the meeting to order President Little made 
formal announcement of the following 
committees : 

Resolutions: Walter Mellor, Carl Rost, 
Reginald Garstang. 

Deceased Members: J. 
Williams, G. V. Brown. 

Nominating: L. W. Otto, W. H. Rindt, 
A. A. Van Rie. 

Legislative: H. H. Bishop, A. E. Kiewitt, 
Harry Evard. 

Telegrams from Earl McConnell, Oak- 
land City, Ind., and Herman Stern, presi- 
dent of the Illinois Retail Jewelers’ Associa- 
tion, were read and invitations from 
Evansville and West Baden asking for the 
convention in 1924 were received. 

President Little introduced S. Swartchild 
who addressed the convention on the subject 
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of watchmakers, their qualifications and 
the necessity of having more young men 
learn this trade. He urged all to support 
the Horological Institute of America and 
extended an invitation to the annual meet- 
ing which will be held. in Chicago next 
January: 

The president then asked for the report 
of the special committee appointed to pre- 
pare resolutions in memory of the death of 
the son of President Hufnagel. The fol- 
lowing was adopted: 

Whereas: Our national president, Edward H. 
Hufnagel, and his wife, have recently suffered the 
loss of one of their beloved sons; and 

Whereas: 1t was the will of the Divine Being 
to remove from their fireside this child of their 
love. Therefore, be it 

ResoLvep: That we, the retail jewelers of In- 
diana, in convention assembled at Culver, on this 
26th day of June, do hereby unanimously extend to 
them our deepest sympathy in this time of their 
bereavement. 

T. W. Westlake, of the Bradley Horo- 
logical Institute, gave a retrospective view 
of association work as he had seen it during 
the past several years and the more friendly 
feeling among jewelers amply repaid for all 
the time and effort. He urged thorough 
training for watchmakers and explained 
how this is done in the school he represents, 

Under the heading of “good of the order” 
the question of disposing of uncalled for 
repairs was discussed and the matter was 
referred to the legislative committee with 
instructicns to investigate and make recom- 
mendation of some plan to relieve the 
jewelers in this respect. 

Wm. E. Webster, manager of the Pinker- 
ton Chicago office, spoke briefly about the 
Jewelers Security Alliance, its purposes and 
benefits, 

The next speaker was Claud Wheeler, 
western manager of THE JEWELERS’ Cir- 
CULAR, who told the convention of the 
benefits the retail jewelers may receive from 
trade papers. His address appears on pages 
73 and 75 of this issue. 

Walter Mellor, national field secretary, 
gave some of his experience during the five 
months’ trip through the southern States. 
Mr. Mellor reported that he had called on 
1,240 retail jewelers during his trip and 
secured 1,223 new members, failing on only 
17. In most of the cities he received the 
hearty co-operation of jewelers belonging 
to the associations. Mr. Mellor’s talk was 
very interesting in that he presented the 
attitude of jewelers toward the association 
work and the information gained will be 
of great service to the officers of the na- 
tional association. He said it was a source 
of satisfaction to him to be able to say that 
his first membership was taken in Plymouth, 
Ind., 14 miles from the location of the con- 
vention and his 1,223rd was taken in Culver. 

The resolution committee then submitted 
its report which was unanimously adopted 
by the convention. 


Resolutions 


Whereas: The Indiana Retail Jewelers’ Asso- 
ciation assembled in the 16th annual convention at 
Culver, Indiana, June 24, 25 and 26, do hereby 
adopt the following resolutions and recommenda- 
tions: 

Whereas: The American National Retail Jewel- 
ers’ Association has supported us as a State asso- 
ciation and collection of individuals by taking over 
the tremendous task of removing the excise tax; 
and 

Whereas; -The A, N. R. J. A. has taken a con- 
structive step toward making uniform and general 
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efforts and policies of our business 
gprough the adoption of the Code of Ethics. 
THEREFORE : Do we hereby pledge our hearty 
operation to the Naticnal Association. 


the finer 


* * * 
We most heartily appreciate the personal sacri- 
fee of our worthy and efficient secretary, Ralph 
Roessler, the progress made, the results secured, 
the present financial conditicn of our crder—and 
the honor and credit conferred upcn our home 
Sate, Indiana, are due to his efficient and con- 
gant effort. 
* , * 
Whereas: The Naticnal Publicity Associaticn 
ys successfully devoted large sums of mcney and 


time in endeavoring to establish jewelers gifts as 
preeminent and lasting. 
Turrerore: Jo we hereby resolve to use the 
tational slogan, “Gifts that Last,” with regularity 
and to co-operate with national advertising wherever 
possible. 

” * + 
Commercial platinum of today has no 
sandard of quality. 
TuererorE: This association does unanimously 
declare itself in favor of a rigid stamping law and 
recommends that our National Association Commit- 
te on platinum establish the most desired standard. 

* * . 


4 he reas: 


Whereas: The present arrangement of wedding 
aniversaries provides few occasions for gifts that 
last, 
_Thererore: We 
ing: 


do hereby suggest the follow- 


1. Aluminum. 
2. Furniture. 
3. China. 

4. Crystal and cut glass. 
A home, 

Carpets and rugs. 
Bric-a-brac and lamps. 
Musical instruments. 
Clocks and watches. 

12, Silks and linens. 

3, Pictures and fine paintings. 
8, Bocks, 

“). Automobile. 

Silver. 

Diamcnds. 

Platinum, 

#. Pearls. 

%) Gold. 


Flowers, 


2 EN 


* * * 


peroommend to our membership and to the 
tg one State of Indiana an elimination of 
ine of Buarantee, free engraving and the loan 
' watches, 
* * * 
oleae and recommend to our members the 
lte the ag Fire Insurance Co. and congratu- 
itis chee or the successful manner in which 
iency of Ne be We especially commend the .effi- 
7 OF National. Secretary A. W. Anderson, 


attendance here was appreciated and en- 


* * «. 


W —_— 
ao Gidorse” and récomménd the Jewelers’ 


a* 
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America. 
* * * 


REsoLvep: That a vote of thanks be extended 
to those who have assisted -in making this program 
the success it has been. Especially do we thank 
Miss M. Walker Jordan for her strenuous efforts 
to be with us, and her delightful instructive and 
entertaining talk. 

RESOLVED: That we express to cur State and 
national officers, one and all, the sincere thanks: of 
this association for their efficient and unselfish 
service which they have rendered to the State of 
Indiana. 


* * + 


The success cf this 16th Indiana con- 


Whereas: 





A GROUP OF JEWELERS AT THE OPEN AIR SESSION 


vention is largely due to the hospitality of the 
Palmer House management and of the Culver 
people and to the generosity and co-operation of 
Major Hand of Culver Military Academy. 
THEREFORE: We do hereby unanimously express 

















GARSTANG, 


REGINALD 


cur heartiest thanks and appreciation for this kind- 
ness. 


The deceased members committee sub- 
mitted the following report: 


REPORT OF COMMITTEE ON DECEASED MEMBERS 


Whereas: It has pleased the Almighty God in 
His infinite wisdom to remove from their earthly 
homes and our activities our worthy members, 
H. S. Werneke, Greencastle, Ind., and Charles I. 
~“Fdwards, ~ Scottsburg,” Ind:; “and “that “in” ~ these 


ween ede age + + 
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deaths our association has suffered the loss of. two 
active members whose loyalty has been a true suf 
port in our endeavors. Therefore, be it - 
RESOLVED: That we extend our sympathies ‘td 
the bereaved families and that a. copy of these 
resolutions be forwarded to them and also be spread 
upon the minutes of the association. 
Respectfully submitted, 
J. A. Oswatp, 
G. V. Brown, 
Ep. WILLIAMS. 
After the auditing committee made its 
report and the various district chairmen 
had told of the work done and results 
accomplished the nominating committee sub- 
mitted the following list of officers for the 
ensuing year: 
resident, Ralph Roessler, Marion; first 
vice-president, Wayne Bigwood, Terre 
Haute; second vice-president, Carl Rost, 
Columbus; secretary, Reginald Garstang, 


Indianapolis; treasurer, George Beach, 
Valparaiso. 
Executive Committee: Wm. H. Rindt, 


Richmond; A. J. Irion, New Albany; E. O. 














THREE LIVE WIRES—MESSRS. ROESSLER, RINDT 

AND LITTLE 
"ittle, Auburn; Cecil Litschart, Winches- 
ter; Frank S. Crebs, Frankfort. 

Retiring president, E. O. Little, formally 
surrendered the gavel to President-elect 
Roessler, who thanked the association for 
their continued confidence and the honor of 
his new position. He pledged his continued 
efforts in his new position in behalf of the 
organization. 

The convention then adjourned for lunch 
where the formal closing ceremonies were 
conducted. At lunch the president an- 
nounced that a large silver cup had been 
presented to the association by Harper 
Ransburg and this cup will be presented to 
the district which sends the largest delega- 
tion to the 1924 convention. The conditions 
of this award will be announced later. 

With the singing of Auld Lang Syne the 
16th annual convention of the Indiana Retail 
Jewelers’ Association was declared ad- 
journed. 

Ladies’ Auxiliary 

A large number of the members of the 
Ladies’ Auxiliary were present at the 16th 
annual convention of the Indiana Retail 
Jéwelers’ Association and contributed much 
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Seed Pearl Bracelets and Pearl Sautoirs 
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From $25.00 Up 
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the success of the meeting. They also 
ajoyed many especially arranged entertain- 
gent features. 

At their meeting Tuesday morning the 
pesident and secretary reported on the 
wrk of the past year and all féel much 
seouraged. During the year 11 new mem- 
rs were added giving a membership of 35. 
Te same Indiana spirit prevails in this 
geganization that has made the Indiana 
sociation one of the best affiliated with 
je national organization. 

All the officers were re-elected as follows: 
Mesident, Mrs. E. O. Little, Auburn; 
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PREVENTS DIAMOND ROBBERY 





Salesman Held Up but Gems Are Secure in 
Meyer Jewelry Co.’s Safe 


Kansas City; Mo., June 29.—The con- 
servatism and foresight of Louis Meyer, 
president of the Meyer Jewelry Co., saved 
the firm the loss by holdup of $50,000 worth 
of diamond jewelry Saturday, June 23. As 
it was, a spectacular holdup on a downtown 
street in the thick of a Saturday afternoon 
crowd, netted the bandits only the cash they 
got from the victim. The victim had 

















SOME OF THE MEMBERS OF THE LADIES’ AUXILIARY 


vice-president, Mrs. Wm. F. Rindt, Rich- 
mnd; secretary-treasurer, Mrs. Ralph 
Roessler, Marion. 








District Attorney Banton Tells of Work of 
Commercial Frauds Court at Meeting 
in New. York 


‘That the Commercial Frauds Court estab- 
ished in New York several months ago to 
prosecute commercial frauds should continue 
function was the unanimous opinion of 
Mn representing manufacturers and mer- 
cunts’ associations and other business inter- 
‘ts, who gathered at a meeting held on 
Tuesday, June 26, in the office of District 
Attorney Joab H. Banton. On the invitation 
f District Attorney Banton, the National 
Jewelers Board of Trade was represented at 
the meeting by Secretary Fred C. Backus. 
purpose of the meeting was to discuss 
the advisability of continuing the frauds 
‘urt, the best method of creating public 
“atiment in favor of a strict enforcement of 
Penal Law, regarding commercial tran- 
“tions, uniform credit statements and other 
matters pertinent to the above subjects. 
‘tthe meeting, which was opened by Mr. 
nary the district attorney described the 
that he and his assistant, Max Solo- 
mn, had done to establish the commercial 
ands court. He outlined its functions and 
— Present that through the co-opera- 
+ iad merchants that the court has be- 
we a success, Everyone. present was 
Imous in the opinion that the court 
* Continue and before the meeting was 
tas announced that this court would 


— every day after the first week 


+ 
\ 





planned to take the diamonds with him but 
left them at the office in response to the 
suggestion of the company’s officer. 

C. F. Robinson, traveler for the Meyer 
Jewelry Co., had prepared to start on his 
trip into Kansas, on Monday morning, June 
25. His sample case, containing $50,000 
worth of diamonds and jewelry, was packed 
ready to go, Saturday afternoon. It seemed 
the most natural thing in the world for him 
to take it home with him and have it at 
hand for driving out in his motor car early 
Monday morning, without having to make a 
stop at the office. Just as he started to take 
the case to his motor car, he remarked to 
Mr. Meyer that he might as well take it 
home with him. Mr. Meyer instantly re- 
sponded to put it into the safe, with the 
suggestion that it would be better to leave 
it in the safe until Monday, where it would 
be sure to be on hand. The incident passed 
without much thought by anybody. 


Mr. Robinson went out, got in his car and 
drove to a stand to get special sandwiches 
for the motor trip. Coming back into the 
business district, he was passing along 14th 
St. and was between Grand and Walnut Sts. 
when a negro jumped to the running board, 
flourished a revolver and forced him to 
hand over his pocketbook, containing $109. 
The negro jumped down and ran. Mr. 
Robinson drove to the police station to re- 
port the robbery. 

It is presumed that the negro was one of 
a group that was aware that Mr. Robinson 
was about to start on his trip, and assumed 
that he had the sample case in the car. If 


it had been in the car the negro possibly — 


would have grabbed it and escaped. 
A coincidence which officers of the jewelry 
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company believe was nothing more than a 
coincidence, involved other negroes and the 
building in which the jewelry company’s 
offices are located. It happened that while 
Mr. Robinson was reporting his loss to the 
police, a call.came from the Boley building. 
that a dice game by negroes, on the floor: 
above that occupied by the jewelry company, 
had been “raided” by other negroes. The 
bandits who robbed the dice throwers got 
$300, it is said, and escaped through a sky- 
light. The fact that the robbery of Mr. 
Robinson occurred just two blocks from the 
Boley building lends color to police con- 
clusions that the negroes who robbed the 
salesman went directly from him to the 
Boley building, possibly to take another try! 
at finding the diamonds, and there were 
shunted off to the robbery of the dice 
throwers. 








Jewelers Hold Groups Conference at Con- 
vention of National Association of 
Retail Credit Men 
MILWAUKEE, Wis., June 28.—One of the, 
most active of the 13 group conferences held, 
in connection with the national convention | 
of the National Association of Retail Credit, 
Men was ‘that of the jewelers’ group.. With’ 
Chairman Gabe Hausman of New Orleans, 
La., presiding, the jewelers gathered on the 
second afternoon of the convention for a 
discussion of credit problems as applied to 

the jewelry business. 

The report of the chairman, Gabe Haus- 
man, handed in to E. B. Heller, general 
chairman of group conferences, gave a gen- 
eral resume of what“transpired in the group. 
conference. “Many subjects of interest to 
grantors of credit in jewelry establishments 
were discussed at the meeting. Of particu- . 
lar interest was the discussion on whether 


_ or not it would be proper for a jeweler to 


give credit on repair work or whether to 
insist on immediate payment; what amount 
ought to be charged off to profit and loss 
each year if the business is to be conducted 
on sane and progressive lines; and whether 
or not stores, in extending credit on jewelry - 
should require a bill of sale or a mortgage 
om the article. 

“It was the opinion of the group confer- 
ence that the answers to the above questions 
should be such as to suit the conditions ex- 
isting locally. No other business of any 
importance was discussed and although many 
interesting subjects were brought forth for 
discussion, interest centered about those 
mentioned above. About 25 or 30 jewelry 
credit managers were present.” 

Meetings of the jewelers’ group were held 
in Engleman Hall directly above the main ' 
session of the convention at Juneau Hall in 
the Milwaukee Auditorium. The national 
convention was attended by about 800 credit 
grantors representing the largest retail 
houses in the United States. In addition to 
the group conference, which was more or 
less of a side issue, the jewelry credit men 
participated actively in the main sessions of 
the convention, at which general subjects of 
interest to ‘tredit men were discussed, 
Speakers of national reputation addressed 
the credit men during their four-day con+ 
vention in the city. W. T. Snider of’ 
Scruggs, Vandervoort & Barney, St. Louis, , 
was elected president, and David Woodlock, 
St. Louis, secretary-treasurer. 
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Original and Distinctive Styles 
SPECIAL ORDER WORK 
Designs and Estimates cheerfully submitted 


J. BRAUNSTEIN & CO. 


36-40 John Street, New York 
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How Trade Journals Benefit Our Business 








Address by Claud Wheeler, Former Secretary of the A. N. R. J. A., and Now 
Western Manager of The Jewelers’ Circular, Before the Indiana State 
Convention, June 24, 25, 26, 1923 














[? would be difficult in the short time I 
have to point out all the benefits that 
come to the retail jeweler through his trade 
papers. I will just give you briefly some of 
those that have come to my attention as a 
retail jeweler for 15 years and as the repre- 
gntative of a trade paper for the past six 
years. 

No other institution in the trade is as 
yaluable and necessary to the life and success 
of a jewelry store as the trade journal. I 
say institution in speaking of the trade paper, 
because if the trade paper properly serves, 
it is more than a mere magazine or publica- 
tion, It is as an imstitution that is constantly 
at work for its readers along lines that it is 
not possible for other organizations to work. 
It gathers information from every source in 
all parts of the world, and the facts gathered 
are correlated from our trade standpoint and 
presented to the readers in proper proportion. 

An organization of retailers necessarily 
gets the retailers viewpoint in any matter 
considered. The same is true of other 
branches in the trade, the jobber, the manu- 
facturer of silver,-of platinum, of gold; each 
gets his immediate point of view. There is 
always a conflict of interests, but these dif- 
ferences can be harmonized in the interest 
and to the advantage of all. This can be 
done only by the trade paper on account of 
its neutral position and its extensive view of 
the whole trade. One very marked instance 
of this was when the first silver stamping 
laws were put on the books of various 
States, and finally the National Stamping 
Act. The need of something’ of this kind 
was well known in the trade and attempts 
were made by manufacturers of watch cases 
and other manufacturers, but in every case 
conflicting interests or jealousies prevented 
a successful effort. It was a trade paper, 
The Jeweters’ Crrcuar, that placed on the 
statute books the first stamping act, and it 
was this same organization or institution that 
conducted the first prosecution under the 
act. 

_ The trade paper develops expert writers 
m every department of the trade and the 
articles by these experts are invaluable to 
the retail jeweler. It would be hard to esti- 
mate their value in dollars. The subjects 
treated in articles by these writers embrace 
torekeeping, mechandising, window displays, 
advertising, horology, manufacturing meth- 
ods, the precious metals, gems of all kinds, 
art and fashions. A knowledge of all of 
these IS essential to the successful retail 
Jeweler, and equally so to those employed 
in the store. Many jewelers realize this, and 
ae one man in Iowa who subscribed 

sufficient copies that every head of a de- 
_ in his store received a copy every 
os — he required them to read the jour- 
vl ery week and report to him any inter- 
hg articles, He stated in explanation that 
of hy investigating the inefficiency of some 
pe helpers he realized that his knowledge 
tra ety were greater because he read his 

Paper every week. 


Thousands of inquiries come into the of- 
fice of the trade paper every year from mem- 
bers of the trade, manufacturers, wholesalers 
and retailers. In gathering the information 
necessary to reply to these, a world of valu- 
able information is acquired and made avail- 
able for the whole trade. The great bulk of 
work done along this line is never known 
except to the one served, because the infor- 
mation is not published unless of a character 
to interest a number of readers. Through 
the regular reports of scores of correspond- 
ents and contributors in America and 
throughout the world, matters of vital in- 
terest and value of the time are placed be- 
fore the trade every week, and no retailer 
can afford to be without this information in 
conducting his business. 


Perhaps the greatest service rendered the 
trade is in the protective work of keeping in 
touch with crooks and swindlers working in 
the trade and constantly warning the trade 
of their operations and methods. Not only 
have thousands of dollars been saved for 
jewelers by these warnings, but through the 
columns of the paper many crooks have been 
caught and many driven out of the trade, 
even when they could not be caught. I could 
tell you of dozens of cases, as can Mr, Web- 
ster, of the Chicago Pinkerton office, who is 
familiar with this feature of our publication 
and is present at the convention. About 
three years ago a crook was caught in De- 
troit and returned to Chicago, after being 
recognized while working in a shoe store by 
the son of a Chicago jeweler who became 
familiar with the appearance of the man by 
seeing his picture several times in THE 
JEWELERS’ CIRCULAR. 

Several years ago I read an article of 
warning. This was when I was in the re- 
tail business. The man was operating in 
distant States, but the very week following, 


-the man, or another with the same trick, 


walked into my store and put up his proposi- 
tion. By a fancy method of setting and en- 
graving brown, rotten diamonds were made 
to look wonderful. He would ask the jewel- 
er to estimate the value. His story was a 
sad one—wife sick, business poor, down to 
the point where his wife had consented to 
have him secure a loan on the jewelry he 
gave her for Christmas. He would never 
part with it, but must have a loan. I re- 
fused to assist him and warned the banks and 
those [ thought might be induced to make 
the loan. If I had not read that article, I 
would have been trapped as was a jeweler in 
the town. He placed such a value on the 
jewelry that a man made a big loan. Some 
time later this man proudly exhibited the 
jewelry to me as the time of loan had ex- 
pired. When he had read the article which 
I called to his attention, his remarks about 
the jeweler were anything but favorable. 
Every jeweler should carefully read these 
warnings every week and see to it that every 
employe in the store reads them and becomes 
familiar with the tricks of the crooks, no 
matter where they are being worked, be- 
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cause your town may be their field next 
weck. 

Every week you will find articles explain- 
ing recent decisions of the courts, the Federal 
Trade Commission and other official bodies. 
These have an important bearing on your 
business and should be read carefully. De- 
cisions of the tariff board and the revenue 
department are of equal importance. When- 
ever there is a question of vital interest and 
value to the retail jeweler or any branch of 
the trade, you will find it discussed in the 
trade paper, and your familiarity with these 
articles may save you many dollars and much 
worry. No doubt there are those here today 
who recall the tax discussion at your con- 
vention in South Bend a few years ago. 
That was a time when the law was new, and 
new interpretations were being placed on the 
provisions of the law most every week. 
When it developed that three or four present 
were in trouble with the collector of their 
district, one member from a small :»wn in 
Indiana asked these jewelers if they had read 
the tax articles in THE JEWELERS’ CIRCULAR 
every week. They confessed they had not, 
and he pointed out how they would have 
saved the expense and trouble if they read 
the trade paper every week. 

Every issue of the trade paper has many 
articles of real value, and in the course of a 
year are worth thousands of dollars to my 
progressive jeweler. There are many others, 
the value of which cannot be expressed in 
dollars, but which are, nevertheless, of in- 
terest and benefit to the jeweler who wants 
to keep ahead. These give news of the trade, 
conditions of business throughout the coun- 
try, information on exports and imports and 
all have their value in the operation of busi- 
ness, 

Every jeweler should be interested in as- 
sociation work. From the pages of the trade 
paper he learns not only what is going on in 
his own State but what they are doing in 
every other State, and nationally in every 
branch of the trade. No one knows better 
than I do the service rendered associations 
hy the trade papers. In the early days of 
association work we found our most loyal 
friends and helpers in the trade paper field. 
Without them we would never have accom- 
plished what we did, and it is my opinion 
that without their efforts in behalf of the 
cause we would not have been able to place 
a real representative organization in the field. 
They are your friends today and with their 
organizations and opportunity can and will 
render you a service in your work that you 
should make the very best use of. The trade 
paper is the organ of every association in 
the trade and the officers should recognize it 
as such and use it. In that way not only 
your members but the members in every 
State, and every jeweler throughout the 
country is familiar with the work you are 
doing in the interest of every jeweler in 
the country. 

The storekeeping pages of every issue have 
information you can cash in on. Here you 
get the ideas and methods of successful 
jewelers and men in other lines. There are 
articles on stock keeping, record keeping, 
selling plans, window displays and advertis- 
ing. From these suggestions you can form 
a system in your store that fits the needs of 
your store. Many good sales can be made 
from the plans offered in this part of your 
trade paper. You can get enough good sug- 


THE JEWELERS’ CIRCULAR July 4, 1923, 








Walter Eitelbach & Co., — so 576 Fifth Ave. 
Ludwig Nissen & Co. NEw york 














Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 
Finest Selection Rare Gems 








FREDERICK W. RAUCH 
522 Fifth Ave. New York 


Pearl NecKlaces 


Pearl Ropes Loose Pearls 
Black Pearls ee 


Fancy Cut Diamonds and Precious Stones 








=———! 














i oe a = aso 2 


SoS = 















July 4, 1923. 


gestions on advertising to plan your cam- 
paign for the year. You will find that these 
suggestions are always seasonable and have 
been successfully used py others. 

Your greatest possibilities of cash returns 
will come from the advertising pages of the 
trade paper. If you are passing these up you 
miss the best part of your paper. The first 
thing I did when my trade paper arrived was 
to look at every advertisement in it, It is 
here you get your first information’on new 
merchandise. It is here you become familiar 
with the progressive and reliable manufac- 
turers and wholesalers and the lines of mer- 
chandise that you can sell with confidence. 
You can place confidence in the advertisers 
in your trade paper and their goods. By 
watching the advertisements in your paper 
you can be the first to show new merchandise 
and keep posted on the right prices. In ad- 


dition to all of this you will get good ideas’ 


for your own advertising. 

Read your trade paper every week and 
make every one in your store read it. It’s 
worth thousands of dollars to-you and noth- 
ing can be substituted for it. If a jeweler 
does not read the trade papers, you can place 
his name among the non-progressives, If a 
retail jeweler is too busy to read his trade 
papers, there will come a time when he will 
not be. 








Oshkosh, Wis., Jeweler Victim of a Clever 
Check Passer 


OsuxosH, Wis., June 27.—A_ smooth 
stranger passed a forged check for $31.87 
purporting to be a paycheck of the Universal 
Foundry Co. at the jewelry store of J. F. 
Krumrich on Saturday. There are reasons 
to believe other similar checks are in circu- 
lation somewhere in this city, but none other 
has yet come to light. 

The stranger came to the foundry com- 
pany’s office Saturday morning and nego- 
tiated for some casting work to be done 
“for his brother.” After some discussion he 
asked for some stationery, ostensibly to write 
to his brother. Instead of that he took the 
letter-head and envelope to a local printing 
mstitution and represented himself as being 
connected with the foundry company. 

He ordered some stationery printed but 
said he would come back Monday and give 
further instructions. But in the meantime, 
he said, the company wanted some pay 
checks and he had 20 printed at once. In 
the afternoon he called for the checks and 
at least one of them was successfully passed. 
The signature of John D. Termaat, presi- 
dent, was forged. In passing the check the 
man purchased a watch and received some 
money in change. 

The fraud was discovered when the check 
Was presented for payment. It was drawn 
on the New American Bank. That is not 
ie bank with which the foundry company 
es business and the officials of the bank 
made inquiry at once on Monday when the 

eck came in. 

. a the stranger may have passed other 
milar checks is believed to be certain but 
i far no report has been received. The 
in oa Passed the check was described as 
a ort and stout and of light com- 
tan by The police are looking for this 
hing ty yet have been unable to locate 
my € trade is therefore warned to be 
Ookout for any of these checks. 
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DeBeers Will Pay Dividend of Twenty-five Shillings on Preference Shares 
Less Union Dividend Tax—Elaborate Display of Fine Gems at Buck- 
ingham Palace—Latest Styles in Jewelry 














Lonpon, July 19—An indication of the 
improving conditions in the diamond market 
is seen in the announcement just made that 
the directors of De Beers will pay a dividend 
of 25 shillings on its preference shares less 
union dividend tax of 7% per cent per share. 
It was only this week-end that the diamond 
market was anticipating some such an- 
nouncement that would emphasize the 
strength of diamonds. To pay this 25 shill- 
ings, it was said, would absorb around 
$5,000,000, and, if the directors did see their 
way to distribute this sum in the 15 months’ 
dividends ending the last day of this month, 
it would indicate an absolute confidence in 
the early course of the diamond trade as 
well as substantial profits made during the 
past few months. At the last December 
meeting of De Beers, the chairman said 
that if the diamond market did not weaken 
the preference dividend up to date and a 
dividend on deferred shares would be pos- 
sible at or before the end of 1923. Ap- 
parently the best hopes of the company in 
the matter of the diamond  industry’s 
progress have been fulfilled. The improved 


condition of diamonds is reflected through | 


other mining channels. Dividends now de- 
clared on the Rand compared with those of 
12 months ago give a pretty sure idea of the 
way things are going in the industry. 
* * x 

The wonderful display of super gems at 
the third Court at Buckingham Palace a few 
days ago attended by many distinguished 
Americans showed to what extent precious 
stones are used in ceremonials of this kind 
in Europe. Most of the gowns were em- 
broidered with jewels. Black was the color 
for the women in the Court circle. Those 
unattached blossomed in blues, greens, flame 
and buttercup tones shot with gold and 
silver. Cut crystal and gold motif were 
used for fastening draperies. There were 
moss green velvet gowns over chiffon em- 
broidered in silver, copper, gold and blue 
beads, and black crépe beauté embroidered 
in crystals and arranged with plaques of 
crystal and diamonds. One youthful 
debutante’s dress was of white crépe em- 
broidered with a panel arrangement of 
crystal and pearls. Most of the under 
dresses were done in silver tissue, and cein- 
tures of pearls and diamonds for outside 
embroidery appeared to predominate. 

x * 


The comparative failure, so far, of 
economies in gold mining to keep pace with 
the rapid drop in the gold premium is a 
problem that is engaging the attention of 
most gold mining concerns and when officials 
of the Shamva Mine discussed this point at 
their meeting here this week no one was 
suprised that it was stressed as being one of 
the most knotty mining factors now facing 
the company’ Just how the various boards 
will meet the difficulty of economies versus 
a falling gold premium should prove of in- 
terest. So far as the Shamva Mine is con- 
cerned E. Birkenruth said that the total net 


recovery value of the 87,000 odd ounces won 
in 1921 was around $2,285,000. Last year 
the total output of 97,000 ounces realized 
only about $2,235,000. The Shamva Mine 
met a large part of this handicap by work- 
ing economies amounting to 29 cents per ton 
and representing a cash saving of some 
$200,000. Thus net profits realized fell from 
only $775,000 to $741,900. While Birken- 
ruth admitted that economies have not kept 
pace with the drop in the gold premium he 
has hopes in this respect for the future, It 
is hoped to save another $30,000 a year by 
use of the Crowe vacuum process, while 
other economical measures are being con- 
sidered, 
* *k * 

Joseph Cohen, the Battersea jeweler, who 
was almost killed in a jewel raid on: his 
store recently, was too ill to attend the 
South-Western Police Court the other day 
when a man charged with attempted murder 
and described as a crook was remanded. 
The prisoner did not deny the theft of 
jewelry from the store but said he objected 
to the attempted murder charge. 

* * * 


The Londcn jewelers are displaying new 
handbags in onyx from Paris that are 
shaped like a miniature hatbox and having 
elaborate clasps and hinges of chased silver. 
These bags are heavy enough to require a 
solid silver chain for carrying purposes. 
Other. bag types from across the channel 
are oval and flat with diamanté figure 
ornamentation of Pierrott and Pierrette—so 
popular in Paris just now. 

* * * 

Miss Violet Vanbrugh, the actress, has 
set a new fashion in earrings here by wear- 
ing 4%4-inch ear ornaments of Egyptian de- 
sign 2,000 years old. These trinkets are of 
beaten gold and of very fine workmanship. 
They are extremely light in weight. Long 
earrings now have firmly established them- 
selves among women of fashion here. 

x * * 

The latest fad in the realms of decorative 
and ornamental jewelry is to wear bracelets 
and rings massed on one hand and arm. 
Which arm is left bare is a matter of choice 
with the wearer but bracelet and ring 
jewelry must match in design and media 
used. Flexible diamond or emerald bands 
are the most popular for this new style 


wear. Ornaments of this character worn at 
shoulder level also are fashionable this 
Summer. 








Market Prices for Silver Bars 
The following are quotations for silver 
bars in London and New York reported for 
the past week: 


Silver Price New 

London U. S. Gov't York 

Date Official Assay Bars Official 
Tae Oe dev eunce 31% 66% 64% 
— + ee 31% 66% 63% 
FUNC (ZO ccgovece 31% 66% 63% 
i Se: ke 31% 66 635% 

pe | ee 31 fx 65 63 

WS otrie se 3043 65! 62% 
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SAPPHIRES 
EMERALDS 


ALL SIZES 
EMERALD CUT and SQUARE CUT : RUBIES 
CALIBRE Upward to 5 carats for single stone rings. 


AND 
FANCY SHAPES -4 
a Al Fancy Cut Diamonds 
SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 








IMPORTERS of PEARLS & PRECIOUS STONES 
7-11 West 45”Street, New York, 


Pearls, Pearl Necklaces 
and Pearl Ropes 
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Southern Jewelry Travelers Hold Annual Frolic 








Big League Baseball and South Land Hospitality Features of Gathering of 
Salesmen at Staten Island Seaside Resort 
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Below the Mason and Dixon line is not 
te only place where one can find real old- 
gshioned southern hospitality. This was 
darly demonstrated last Wednesday when 
gore than 75 knights of the grip who cover 
ie southland, all members of the Southern 
Jewelry Travelers’ Association, and a few 
gests gathered at Terra Marine Inn, Hu- 
genot Park, Staten Island, N. Y., for their 
goval gambol and Summer frolic. True, 
his famous seashore resort is not very far 
with, in fact, only 16 miles beyond South 
fery, but that was far enough for the 
ys to show “how it is done in New 
(/Leans.” There was plenty of enjoyment 
jor all including a pleasant auto ride along 
te winding roads of Staten Island, a base- 
iall game, swimming and then an appetizing 
sore dinner—and oh! yes, African golf for 
those who craved excitement. 

The day was ideal, the rain the night be- 
fore making it cool and refreshing. It must 
said that the committee in charge saw 
it that nothing was left undone to make 
itan enjoyable day and although the outing 
was not as well attended as in other years, 
it will go down as one of the finest affairs 
wer held by the organization. 

Many of the travelers went to the picnic 
gounds in a large bus, while others trav- 
ted there in their own cars. The principal 
soup left New York about 9:30 a. mM. and 
minutes later boarded a large bus at St. 
Gorge, S. I. The ride across the island 
was an enjoyable one and about 11 o’clock 
te men reached their destination. 

They lost no time in donning old clothes 
ad baseball uniforms, as they were all in- 
‘mt on making it a real outdoor event. 
There was some preliminary baseball prac- 
ice in front of the huge hotel, which is 
situated at the south end of Staten Island 
acing directly on the ocean front. During 
‘¢ practice the teams were selected and 
#out 12 o’clock the game was started on its 
way, 

As a rule, these picnic baseball scrim- 
tages develop into “batting bees” but not so 
with this game. Never before have two 
Kamas been so well matched at any outing 
‘ld by the association and it was a pitchers’ 
tattle from the first inning until the last man 
mas retired in the ninth inning. Fred Frie- 
a bespectacled” captain of his team, did 
“* twitling for the “Breslin Battlers,” while 
my. Nussbaum did the box work for the 
i Pointers.” The game. was exciting 
Pe and while the pitchers played the 
m~ roles in this drama, some of the other 
“Yes performed almost as well. The out- 
‘anding field plays were made by “Shoeless 


a Hartdegen of Newark. This player 
mboled in left field for the “18 Pointers” 
“Sheet nee feet. On one of his plays 
ead 8 Joe” had to go to the edge of the 
tower the ball and for a time it was 
see wat a bathing suit would be more 
“Propriate, 
teal “na innings, the score stood 3-2 in 
of the “Battlers.” At the end of the 


eighth inning the “18 Pointers” pounded 
Friedel’s pitching for a number of hits 
which resulted in the scoring of two runs. 
This placed the “18 Pointers” in the lead 
by one run. In the ninth inning, however, 
the “Battlers,” with blood in their eyes, 
came to the bat. Before they could do 
much damage, Nussbaum struck out one 
man while the outfield retired the second 
man. There was still a man on base but 


a wild pitch by the catcher for the “18 
Pointers” allowed the tying man to come 
over the plate. 


Several more hits counted 
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for two more runs and the “Battlers” once 
again took the lead. When the “18 Point- 
ers” came td bat in the ninth inning, they 
did their utmost to start a rally and either 
tie the score or beat their opponents. Un- 
fortunately for Nussbaum’s aggregation, 
l‘riedel was pitching real baseball and had 
very little difficulty in retiring, the side. 
The game finally ended with the score, 
“Breslin Battlers” 6, “18 Pointers” 4. 

With such a close game, the duties of the 
umpire were naturally heavy. For this rea- 
son, it was necessary to select the heaviest 
man present and the duties naturally fell on 
Jack Kloville, the 200-pound “baby” of the 
association. Nevertheless, Jack performed 
well and it is to his credit that he was able 
to stay on the field. In fact, he did so well 
that it is rumored that Ban Johnson is 
ready to sign him up for big league duty. 

While waiting for the dinner to be served, 
which was scheduled for 3 o’clock but which 
was delayed for an hour, some of the pic- 
nickers indulged in a “sociable” game of 
African golf, while others enjoyed bridge. 
At 4 o’clock the signal was given and every- 
one journeyed to the big dining hall in the 
basement of the hotel facing the ocean. 
There the dinner was served. 
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During the dinner several of the members 
favored with vocal selections. “Charley,” 
the amiable driver of the bus, performed at 
the piano and also sang several parodies. 
The biggest hit of the afternoon, however, 
was made by “Bert” Harrison, whose ren- 
dition of “Yes, We Have No Bananas” 
brought down the house, likewise several 
threats on “Bert’s” life. Royal Smith and 
“Bill” McDougall, the well-known Scotch 
comedians, rendered a few Scotch songs and 
performed Scotch dances. Other members 
of the association entertained by singing 
and with piano selections. 

Between courses, Le Weber, the president 
of the association, extended a word of greet- 
ing to the members and expressed the hope 
that they had had an enjoyable day and that 
he- would see them at the annual banquet 
this coming Winter. There were™ several 
toasts offered, one to the association and 
another to the salesman’s friends .in the 
south. bis 

Another speaker at the dinner WaeLon” 
Reynolds. ‘“Lon’s” talk was ofa gerious 
nature and in his remarks he urged the boys 
to uphold the purposes of the association 
wherever they go. 

When the dinner was at an end, the trav- 
elers and their guests left the dining room, 
some of them to go to their homes while 
others stayed on to enjoy the usual indoor 
sport of “read ’em and weep.” About 6:30 
p. M. the bus, carrying most of the travelers, 
left the hotel, all united in their. opinion 
that the outing had been one of the most 
enjoyable affairs ever held by the organiza- 
tion. 

The outing committee this year consisted 
of George Wallace, chairman, Louis Nuss- 
baum, secretary, Al’ Greene, Jack Goode, 
Dan Douglas and Al Levy. Although not. 
a member of the committee, probably one 
of the hardest workers at the affair was 
Royal H. Smith, the secretary of the asso- ; 
ciation. Roy was always busy and saw to! 
it that everyone had a good time. 








Art Is the Right of the Commonalty 





6692 UT now, since we have a hundred fool- 
ish ideas about art, its nature and 
value, it is of the greatest importance that 
we should attain to a right idea of it, not 
only as a matter of theory to be discussed, 
but as a religion to be practised. And if we 
can grasp this right idea of it, we shall not 
think of art as consisting merely of the fine 
arts, painting, poetry, music, sculpture. We 
shall see that it is possible for men to be 
artists, to exercise this great activity of 
communication, in the work by which they 
earn their living, and that a happy society is 
one in which all men do so exercise it. 
“We are very far from that happiness 
now, and that is why Ruskin and Morris 
became almost desperate rebels against our 
present society. What they said about art 
and its nature is still the best that has been 
said about it, far nearer to philosophic truth 
than all that the professed philosophers have 
said, and of the utmost moment to us now. 
For if we could believe them we should 
change most of our values; we should see 
that the ordinary man, now being deprived 
of all the joy of art in his work, is living 
a mutilated life; we should place art among 
the rights of man.”—A, CLutton Brock. 
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SAPPHIRES — EMERALDS 


As long as we continue to uphold the good standard of service, quality and work- 
manship, our price will remain the cheapest. 

Every stone in our stock has its purpose—to have it all ready for you when you 
need it. We have on hand shapes of colored stones which you would never suspect 
we would have the foresight to have ready. 


YOKELSON - COOPER, Inc. 


Importers, Cutters and Setters of PRECIOUS STONES 


Special Service for Out of Town Work 
106 Fulton Street NEW YORK 
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NO W! as never before,— 
REAL STONE NECKLACES 


are in supreme demand, especially designs approprfate to the various patterns of 
“King Tut” and Egyptian dress goods fabrics, for instance, our fine Cornelian and 
Topaz necklaces, which are highly prized. These are sold at exceptionally advantageous 
prices. 
We have a superb collection of the finest European novelties, just imported. 
Stones of all kinds in necklaces, some of them quite unusual and decidedly effective, in 
Round, Olive, and Fancy shapes: Choker to Opera lengths. 


L’AIDA CO. 


We invite responsible dealers to 
send for memerandum selection. 




















A AMERICAN 
FRESH-WATER PEARLS 


Individual Pearls Pearl and Baroque — 


Pearls and Baroques 
Necklaces and Bracelet 


in Pairs for)Barrings 


Bunde & Upmeyer 
65 Nassau Street, New York 














83-35 West 46th Street 
NEW YORK We are always in the market for fine rough 


A. &$, ESPOSITER EXPERT LAPIDARIES WEES 
Tela. Bryant 7m — | Nis 








366 Fifth Avenue, New York City’ 
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Florida Jewelers Meet at Gainesville | ' 





Interesting and Instructive Convention Held June 20 and 21—Many Trade 
Topics Discussed—Officers Chosen and Resolutions Adopted 














GainesvILLE, Fla. June 27—A harmony 
chorus, lead by a “quartette” of five of the 
lading jewelers from Jacksonville, fea- 
tured the fourth annual convention of the 
Florida Retail Jewelers’ Association held 
here last Wednesday and Thursday. Never 
has there been a meeting held where better 
feeling existed and a more sincere desire 
to co-operate with one another, for the 
betterment of the trade, been demonstrated. 
Although the convention did not open until 
Wednesday, June 20, a directors’ meeting 
at which seven of the officers were present, 
was held Tuesday night and the details of 
the work of the various committees and 
oficers thoroughly reviewed, 


Wednesday 


President T. S. McLauchlin’s call to 
order Wednesday morning found about 25 
of the jewelers ready to respond to his call 
and after the invocation by the Rev. I. C. 
Jenkins, the welcome to the city was ex- 
tended by Mr. Hampton, the chairman of 
the City Council. 

The response to the “Freedom of the 
City’ speech was made by President T. S. 
McLauchlin, Winter Haven, and this was 
followed by a roll call which showed a large 
percentage of the officers in attendance as 
well as a substantial number of the mem- 





bership. Telegrams were read from several 
of the members who were unable to attend. 

The president’s report showed that dur- 
ing the year just past he had sent out 246 
letters as well as 66 telegrams and that 
he had traveled 2,700 miles in the interest 
of the State association work and had 
attended three special meetings. 

A ‘special vote of thanks was .given to 
those officers who attended the special direc- 
tors’ meeting at Orlando. 

Secretary Nathan Weil, of Jacksonville, 
Zave.a very complete report of the last 
convention of the national association, to 
which he was a delegate, and Ex-President 
F, A. Walker, Miami, who was absent from 
last year’s meeting because of illness, gave 
an interesting account of the jewelry trade 
in the Provinces of Nova Scotia, where he 
went, to recuperate. 

The financial condition of the association 
was shown to be excellent by the report of 
Treasurer L. C. Hull, of Plant City. 


WEDNESDAY AFTERNOON 


Wednesday afternoon’s session was given 
over entirely to a practical demonstration 
of a: system of bock and record keeping, 
especially adapted for the jewelry store by 
J. S. Mays, of the Burroughs Adding 
Machine Co. This system is one which 
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was originally wotked out by Harold Coles, 
of Gainesville, and which is in use in the 


. store of -C. H. Coles & Sons, of that city, 


Mr. Mays answered many questions put to 
him regarding this -method and clearly 
showed it to be an excellent system, 

Many of the visiting people took thé 
balance of the afternoon for a motor ride 
about the city during which they visited 
the grounds of the Florida State College. 

In the evening the several committees 
reported and that of the grievance commit« 
tee was very thoroughly discussed especially 
one in reference to the policy of many 
manufacturers giving the exclusive sale of 
their goods to only one dealer. It was the 
general .consensus of opinion that while 
this worked a hardship in some few cases, 
that in the end the trade as a whole benefited, 
from this method of distribution. 


Thursday 


The program for Thursday morning was 
changed slightly so as to allow one ofthe 
speakers to get away and after unfinished 
business from the day before had been dis- 
posed of, Alfred Hess, of Hess &: Stager, 


Jacksonville, gave an address on “Price 
Maintenance.” During this talk Mr. Hess 
read several letters from ‘some of | the 


biggest retail jewelers of the country and 
they all agreed that the maintenance of 
price was one of the very most essential 
features of any store that wished to be 
permanently successful, 

This was followed by another address on 
“Business Ethics,” by William M. Pepper, of 
the Pepper Printing Co., Gainesville, who 
in a short talk congratulated the jewelers 












A. GROUP OF FLORIDA JEWELERS 


WHO -ATTENDED THE CONVENTION AT GAINESVILLE- - 
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American Gem & Pearl Company 


6 West 48th Street, NEW YORK CITY 
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2% Moelbern Viaduct 
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ELK TEETH 


Genuine (mow scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt” of 
the Black Hills, So. Dakota. Sell 
well everywhere. 
Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, Tourma- 
lines, ..Topazes, Amethysts,_ etc., 
all faceted; all the leading Cabo 
chon cut semi-precious Stones. 
Memo to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 


Importer, Deadwood, So. Dakota 
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When Tiffany was 
at Union Square 





Frank C. Osmers *xooYor Gin’ 
Specialized Then as Now in 
Seed Pearl Repairing, Remodelling and Renovating 
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The Buyers’ 
Directory 








Price, $1.00 













The Jewelers’ Circular 
Publishing Company 
11 John Street New York 












BLACK ONYX 


In All Sizes and Shapes 


Also precious and _ imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co,,!. 


51 Maiden Lane, New York 
Phone John 0350 














’ Charles C. Green Adv. Agency, Im 





IDEAL OFFICES 
37th St. near 5th Ave. | 


We Must Vacate Soon, Due to 
Our Moving to Larger Quarters 


Best Bargain in the Herald Square Distritt; | 
2,200 sq. ft. (half of 14th floor), wal I 
at $5,500. Three telephone trunk lines a 
able; 3 sound-proof and 3 built-in partition; | 
all offices north light; splendid location { 
Jewelers (5 firms now in this building), > 

ists, publishers, show-room, adv. i 
general business office. Inquire now of pre 







ent lessee: 


15 West 37th St. Fitzroy 1% 








Attention—Mansfeaaor 
ONYX RING STOR 


Furnished for Asy 
Diamond 
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on the adoption of such a fine code of ethics. 

The tinal period Thursday morning was 
taken up by a talk on the Horological 
Institute, by Earle L. Middleton, Miami, in 
which the purposes and aims of the Insti- 
tute were brought out. Mr. Middleton 
spoke on the subject from the viewpoint 
of the practical watchmaker, also looking 
nto the future and predicting the effect on 
the watchmaker of the future. 


THURSDAY AFTERNOON 


The last afternoon was taken up entirely 
by the election of officers and the selection 
of the next convention city which resulted 
as follows: President, T. S. McLauchlin, 
Winter Haven; first vice-president, Alvin 
Magnan, Tampa; second vice-president, 
Harold Coles, Gainesville; secretary, 
Nathan Weil, Jacksonville; treasurer, L. C. 
Hull, Plant City. 

Directors: Earle L. Middleton, Miami; 
Sterling Smith, Jacksonville; E, H. Allen, 
Orlando; Alfred Hess, Jacksonville; W. E. 
Payne, Bradentown. 

Delegates to national ‘convention: Earle 
L, Middleton, Milton Payne, T. S. 
McLauchlin, Nathan Weil, with the follow- 
ing alternates: R. J. Riles, Henry 
McLaulin, F. G. B. Weihe, D. C. Correll. 

Orlando was chosen as the next conven- 
tion city and the by-laws were changed to 
bring the convention the third week in June 
instead of the last week as at present. 

The following resolutions were adopted: 


Resolutions 


We, the Florida State Retail Jewelers’ Associa- 
tion, in convention assembled, at Gainesville, this, 
2st day of June, 1923, do hereby adopt the fol- 
lowing resolutions: 

Resotvep: That in the event of future visits of 
national officers that the State officers be notified 
in advance so as to be able to present the best 
possible itinerary for the visiting officers and that 
a copy of this resolution be sent to the national 
association. 

* * * 

Resotvep: That the members of the State asso- 
ciation pay their dues to the State secretary rather 
than to the national office. 

* * * 

Resotvep: That inasmuch as the present jewelry 
tax was a special war measure, discriminating in 
mature in that it worked a hardship upon the 
jewelers throughout the United States, that it 
should now, in time of peace, be eliminated and 
replaced with some other form of taxation which 
would be general in nature and effect all Jines of 
business alike. Be it further 

Resotvep: That the secretary be instructed to 
forward a copy of this resolution to the Senators 
and Congressmen from this State asking their 
hearty co-operation and assistance in the repeal of 
this tax, and be it further 
Resowven: That the president of the State asso- 
ciation, who has solidly back of him 63 members 
of this association, shall send to the chairman of 


the Ways and Means Committee a copy of this 
resolution. 


. * * 
j_tesouven: That each member take up the mat- 
i of auctions with their local authorities with the 
ea of obtaining as stringent a Jaw as possible. 
* * * 


tesouven: That President Hufnagel be given 
hearty commendation of this association for 


daa fine results obtained from his visit to this 


* * * 
Resoven: That we extend our thanks to C. H. 
and his sons for their many efforts to make 


hang to Gainesville pleasant as well as in- 
€. 


7 * * 
gttsounn: That we express our appreciation of 
fitks © government’s offer of the use of the golf 
and their conveniences. 


* * * 


Ruso.ven: That the object of the Horological 
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Institute of America be commended and that we 
encourage our watchmakers to take the examina- 
tions. 

* * * 

REsoLtvep: That we extend our thanks to the 
several nationally known retail jewelers who wrote 
us letters regarding ‘Price Maintenance,” 

* * 7 

Resotvep: That the members of this association 
will not hire a watchmaker from another member 
without first taking the matter up with his present 
employer, 


Notes of the Convention 
for 1924, 


Orlando is calling you 
¥ * * 


“Bill” Kohlhousen was 2mong those missed. 
* * * 
That Jacksonville bunch were some harmonizers. 
* * * 
Gainesville should require a taxi license of Leon 
Rowe. 
* + * 
Harold Coles may nct be very big, but he can 
do things in a big way. 


* * * 


Many of the visitcrs missed the banquet, but 
those who remained were well repaid. 
* * * 


R. J. Riles of Jacksonville, presented to the as- 
sociation the minutes and resolutions adopted by 
old original asscciation in 1914, They showed that 
the jeweler of that time had many of the problems 
of the present time, notably that of the jobbing- 
retailer. Mr. Riles was the secretary at that time. 








Brock & Co., Los Angeles, Cal., Buy Out 
Old Business of S. Nordlinger & Sons 


Los ANGELES, Cal., June 22.—The out- 
standing event of interest among the jewelers 
and their customers in Los Angeles is the 
report that Brock & Co. have bought the en- 
tire business and good-will of S. Nordlinger 
& Sons, which they will transfer to the new 
store of Brock & Co. at 515 W. 7th St. 

The Nordlinger business was founded here 
by S. Nordlinger more than 50 years ago, 
and, bearing from the first an enviable repu- 
tation for integrity and fair-dealing, it has 
grown to be one of the largest jewelry 
houses on the Pacific Coast. Mr. Brock 
came here from Joliet, IIL, in 1903, and estab- 
lished the business of Brock & Feagans, 
which continued until 1911, when Mr. Fea- 
gans retired and established the firm of 
Feagans & Co., the former concern then be- 
coming reorganized as Brock & Co. Last 
year Brock & Co. moved from Broadway to 
715 W. 7th St. into a new store, which is 
one of the “show places” of Los Angeles and 
which is without doubt one of the finest 
jewelry stores in the United States. Pros- 
perity has attended the concern from its 
foundation, and its removal to the central lo- 
cation in the heart of the retail business cen- 
ter of the city, together with the beauty and 
attractiveness of its store, has added mate- 
rially to its prestige. 

The transaction just accomplished is, it is 
understood, an outright sale, not a consolida- 
tion, and there will be no change in the per- 
sonnel of the Brock organization. Entirely 
independent of the purchase of the Nord- 
linger business, and in progress before the 
sale was considered, Brock & Co. had en- 
tered upon a reorganization movement with 
the purpose of increasing its capital stock to 
$3,000,000, to comprise $1,000,000 first - pre- 
ferred, $1,000,000 second preferred and $1,- 
000,000 common stock. 

Only a few minor details remain to be 
cared for before the purchase and the finan- 
cial reorganization are completed. 
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Exports of Domestic Watches During the 
Month of April 


Wasuineton, D. C., June 28—Accord- 
ing to statistics just compiled by the De- 
partment of Commerce, the total value of 
the exports of domestic jewelry during the 
month of April are but $43,361, of which 
about $37,856 went to Canada. The only 
other customers which our American 
jewelers have to an amount of more than 
$1,000 for the month, were Argentina, 
Brazil and Uruguay. 

A full list of countries to which our 
jewelry was sent during the month and the 
value of the shipments are given as fol- 
lows: 


Countries Value 
IM Hs bis ici gic eate ois heretical ack ora $150 
OR ig re ihe i i saa a ee 150 
DD nodes abuvagdnutiiehacabdaer 35 
Canada—Maritime Provinces ...... 1,203 
Quebec and Ontario ...... 31,174 

Prairie Provinces ........ 2,569 

Brit. Col. and Yukon..... 2,910 

MAN 1 cohorts vencademmentee cies: 136 
MOIS ax seh bci-ai'ar athe a2 atacand digi NERO 294 
Newfoundland and Labrador........ 13 
MRE soy a alal el ha sh otal Soa oak 441 
Piste: West In@ide sc éccecicccecscces 62 
PG cgvcxuecacatisxddeakene 1,163 
RO NONIEN 5 Satta cis clclatckalet weed. ek de orate 1,089 
soa dl via cra wae macantan toed 1,960 
WECM INI s.neids Gina aoe io ik emcadhak 12 
POG toa dol ellie, eer Aeictaserheieet $43,361 








DEATH OF JOHN B. EBERHART 





South Chicago Retail Jeweler Passes Away 
While on a Visit to His Daughter 

While on a visit to his daughter in West 
Englewood, N. J., John B. Eberhart of J. 
B. Eberhart & Son, retail jewelers, South 
Chicago, Ill., died on Monday night, June 
25, after a short illness. The body was sent 
to South Chicago where it was interred in 
the local cemetery on Friday. 

Mr. and Mrs. Eberhart had been making 
their home in Hollywood, Cal., for the past 
three years in an effort to build up their 
health. They came east to visit their 
daughter a short time ago when Mr. Eber- 
hart was suddenly stricken with heart trouble 
and died in a few minutes. 

John B. Eberhart was born in Ginzburg, 
Bavaria, Germany, and was 65 years old at 
the time of his death. At the age of 15 
years, he came to this country where under 
the instruction of his brother-in-law, John 
Becks, of Michigan City, Ind., he learned the 
watchmaking trade. About 45 years ago, 
he went to South Chicago, Ill., where he 
established himself in the jewelry business. 
He continued, this business until three years 
ago when he turned it over to his son, Ralph. 
Since that time, he has been more or less in- 
active in a business way, and had been living 
in Hollywood, Cal. 

Mr. Eberhart was widely known especially 
in Illinois and achieved unusual success in 
business. 

The deceased is survived by a widow, four 
daughters, one son and 10 grandchildren. 








Harry C. Scatterday has opened a new 
jewelry store at 18 E. Market St., Akron, 
O. He will maintain his other store in East 
Akron. 
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"DOUBLE 


"SAFETY CATCH’ 


CAN BEHADAT 


LEADING JEWELERS FOR DIAMOND BROOCHES 


ARNOLD SCHROETTER 31-33 GOVERNOR ST. 
NEWARK N.J 


CHROETTER’S well known double safety 

catch and one piece barrel joint as it has 
been advertised to the public in the Rotogravure 
Section of the New York Times and as it will 
again be advertised during the Fall season. 


Used by the leading manufacturing jewelers 
since 1917. 
Write for Samples 


Avoid Schroetter 


31-33 Governor Street Newark, N. J. 











NURSE WATCHES 


Hard to Get—Easy to Sell 


No. 1724 Actual Size 
The Last Lot Sold Out in a Few Days 


10% Ligne—15 Jewel—Sterling Silver Case and 
Silver Trimmed Ribbon Bracelet—Luminous 
Dial and Hands—Sweep Second Hand. 


JUST WHAT NURSES WANT 
$26.50 each 


Subject to Jewelers’ Circular Discount 


Eska Manufacturing Co. 
Baltimore, Md. 








Refraction of the 
Kye 


By Gustavus Hartridge 
F.R.C.R.A. 





A Manual for Students 





275 pages, 107 illustrations and sheet of 
test types. 





Price, $2.75 





THE OPTICAL PUBLISHING CO. 
11 John Street : New York 











THE BUYERS’ DIRECTORY 


Price $1.00 


Jewelers’ Circular, 11 John St., New York 
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Fined $500 for Counterfeiting Trade Mark 





Benjamin Gross Co., New York, Pleads Guilty to Violation of the Penal Law 
in Unlawfully Using the Name Belais on White Gold. 

















For unlawfully using the trade mark of 
David Belais, manufacturing jeweler, 137 W. 
{4th St., New York, on white gold not man- 
yactured by the plaintiff, the Benjamin 
Gross Co., Inc., 96 Spring St., was fined $500 
o Tuesday, June 19, in the Court of Special 
Sessions, New York. The maximum sen- 
nce was imposed after. the corporation 
leaded guilty of violating Section 2354 of 
the Penal Law, known as the Trade Mark 
law. A similar charge against Benjamin 
Gross, individually, however, was dismissed 
on consent of Assistant District Attorney 
Salomon when ‘he informed the court that 
there was a question of his being able to 
prove the individual liability of this de- 
fendant. é' 

The Assistant District Attorney in making 
this request to dismiss the information 
wainst Mr, Gross, made the following state- 
ment : 

“The District Attorney, after investigat- 
ing this case, recommends that the informa- 
tion against the defendant, Benjamin Gross, 
be dismissed upon the ground that there is 
grave doubt whether the evidence would 
justify a finding of any personal guilt against 
Benjamin Gross individually. 

“While the District Attorney feels that a 
case would be made out against the corpora- 
tion upon the acts of some of its subordinate 
employes, he does not think that the prosecu- 
tion against Mr. Gross or any other official 
of the company should proceed further.” 

This action was started several months 
ago when ‘Mr. Belais filed a complaint 
against Mr. Gross and his corporation in the 
Commercial Frauds Court. After extensive 
hearings in the Commercial Frauds Court, 
the defendants were held for trial in the 
Court of Special Sessions. 

Mr. Belais charged that the defendants 
had been stamping white gold rings made by 
the Gross concern with the trade mark of 
David Belais. In the evidence presented be- 
fore the Commercial Frauds Court, it was 
claimed that the Gross concern prior to July, 
1921, bought the Belais white gold and from 
it made mountings. It was charged, how- 
ever, that subsequent to that date, they be- 
gan to make their own white gold and in 
April, 1922, stopped buying the Belais prod- 
uct entirely. During this period, it was al- 
leged, the defendants continued to advertise 
their rings as made with Belais white gold. 
Several former employes of the defendants 
testified at the hearing and they claimed that 
the put the Belais stamp on articles made 
of white gold produced by the Gross concern. 

Section 2354 of the Penal Law, which the 

elendants were charged with violating, 
makes it a crime for any individual or con- 

‘ern, to knowingly use the trade mark or 
i of a manufacturer for the purpose of 
tading the public to believe they are buying 
goods made by the manufacturer whose 
stamp appears thereon. Magistrate Simpson 
ot the Commercial Frauds Court in holding 
the defendants for trial last March, issued a 
ng opinion which was published in part in 





the April 4 issue of THe JEweLers’ Cir- 
CULAR. 

When the case came up for final trial on 
Tuesday, June 19, before Judges O’Keefe, 
Solomon and Nolan, the defendant corpora- 
tion through its counsel, Robert Johnston, 
formally withdrew the plea of not guilty that 
had been entered and offered a plea of 
“guilty” to the charge. ‘Mr, Johnston ex- 
plained briefly the allegations made against 
the company, to the effect that it had stamped 
the trade-mark “Belais” on gold other than 
that purchased from the complainant in the 
case, and claimed that while the company 
admitted it, that it was due to inadvertence 
of the act of employes and not done under 
the direction of an official of the company. 
He assured the court that every precaution 
would be taken in the future to see that the 
thing did not happen again. The company, 
he said, had never been convicted before’ and 
under the circumstances, he hoped that a 
nominal fine would suffice in this case. 

District Attorney Max Solomon, in charge 
of the case, told the court that he was satis- 
fied the corporation would not continue the 
practice, but as far as inadvertence was con- 
cerned, that was only the statement of the 
complainant’s counsel and was not borne out 
by the evidence. 

Presiding Justice O’Keefe said that he was 
interested in knowing the extent to which 
the illegal practice had been carried and for 
this purpose, asked for Mr. Belais, whom 
he questioned as to the acts of the defendant 
in detail. Mr. Belais assured the court that 
he believed the offence was deliberate, will- 
ful and persisted in by the defendants and 
referred to the testimony taken before the 
Magistrates Court. ‘He said that the de- 
fendants had ordered a number of stamps 
from a manufacturer with his (Belais’s) 
name on them and then used these stamps on 
its output. He claimed that his concern had 
purchased articles in various parts of the 
country from different houses, stamped with 
his name, all of which had been sold by the 
Benjamin Gross Co., but which were not 
made of ‘Belais gold. The spurious mark, 
he believed, had been put on thousands of 
dollars worth of merchandise, and, for this 
reason, he asked the court to impose the 
maximum fine, saying that the defendants 
had 14 ring stamps with the name “Belais” 
made after they had stopped buying his gold 
and 14 stamps would stamp an enormous 
quantity of rings. 

In the questions which followed between 
Judge O’Keefe, Mr. Belais and Attorney 
Johnston, the facts were brought out that the 
defendant company, which had been buying 
Belais’s gold up to a certain date, had dis- 
continued purchasing from the concern and 
after a period they had returned more gold 
than they had actually bought, and that the 
complainant had found gold stamped “Belais” 
to lack the ingredients of the Belais con- 
cern’s alloy. 

The three justices asked about the 14 
stamps ordered by the Gross company, but 
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Mr, Johnston, the counsel for the company, 
explained that these were bought by the fore- 
man, and that Mr. Gross knew nothing about 
it because he was out on the road at the 
time. The counsel then assured Mr. Belais 
that every precaution would be taken in the 
future that his name would not be stamped 
upon anybody’s gold as far as the defendant 
was concerned, and offered to turn over the 
stamps containing the Belais name. 

Justice O’Keefe then pronounced the judg- 
ment of the court, saying: 

“The Penal Law speaks as to the judg- 
ment which it is within the power of the 
court to impose in this case, and the court 
must conform to that direction of the Penal 
Law. The court imposes a maximum penalty 
prescribed by the Penal Law for the first 
offence, a fine 6f $500. I do not know but 
what we might go further if we were per- 
mitted, particularly in consideration of the 
fact that the other information has been 
dismissed.” He.then sentenced the defendant 
corporation to pay a fine of $500. . 

In speaking of the case to a JEWELERS’ 
CIRCULAR reporter, Herbert R. Limburg, at- 
torney for Mr. Belais, said? 

“For some time it had become apparent to 
Mr. Belais that a number of people in this 


city were unlawfully stamping his name in 
‘white gold rings of their own manufacture. 


The matter was first brought home to him 
when he received some complaints from 
members of the public that white gold rings 
stamped with his name had not retained their 
original color. Mr. Belais prides himself 
that his white gold forever retains its orig- 
inal color. Chemical analysis showed that 
these white gold rings were not made out of 
'‘Belais’ white gold. Mr. Belais thereupon de- 
termined to put a stop to this practice if he 
could. Instead of proceeding against one of 
the smaller manufacturers, who were sus- 
pected, he proceeded against one of the larg- 
est—the Benjamin Gross Co., Inc. The evi- 
dence showed ‘that the Benjamin Gross Co. 
had ceased purchasing white gold from 
Belais in April, 1922, but that months there- 
after they procured a large number of 
stamps containing Mr. Belais’s name, which 
were to be used in stamping rings. The facts 
were laid before the District Attorney, who, 
after full investigation, prosecuted the Ben- 
jamin Gross Co., Inc. 

“After extended hearings before Magis- 
trate Simpson in the Commercial Frauds 
Court, the defendants were held for trial. 
The District Attorney was ready to proceed 
with the trial at Special Sessions, whereupon 
the Benjamin Gross Co., Inc., pleaded guilty 
to the information which had charged it with 
having fraudulently and falsely and continu- 
ously stamped Mr. Belais’s name in white 
gold rings of its own manufacture. The 
court imposed the maximum punishment au- 
thorized by the law. 

“The criminal prosecution having now 
been ended, Mr. Belais has brought pro- 
ceedings against the Benjamin Gross Co., 
Inc., in the New York Supreme Court to 
compel it to disgorge the profits which it has 
made by this misuse of Mr. Belais’s name, 
and for damages besides. 

“In my opinion, the law affords an ample 
remedy to make transactions of this kind 
very unprofitable to the wrongdoer. 

“District Attorney Banton has publicly: 
announced that he proposes to put an end to 
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Loeb’s 

Safety Clasp 
Supplied Gratis 
with every watch. 


A Convertible Ring Watch 


—exceptionally Distinctive 


Rather unique, but extremely practical—a convertible ting which gives 
Milady an opportunity to choose her mode of wearing it no matter whether 
she prefers it as a ring watch, a soutoir or a wrist watch. 

Already this new Loeb creation has found favor with many discrimi- 
nating women. Its originality and added convenience particularly appeals 
to them. 

The watch is fitted with high grade 15 and 17 jewel movements and is 
made in 14K and 18K White Gold, also in Platinum Top, set with 
Diamonds, Emeralds and Sapphires, in the 5% ligne Rectangular, 6 ligne 
oval and Rectangular and 6% ligne oval sizes. 

Feature this convertible ring watch in your displays and note how 
quickly it sells. 
Patent Filed, Sept. 18, 1922 Allowed, May 8, 1923 


W. ° We will rigidly protect and 
arning : enforce our patent rights. 


L. & S. Loeb 


358 Fifth Ave., New York 


Exclusive Pacific Coast Representatives: A. I. HALL & SON, 150 Post St., San Francisco. 
Branch Offices: Los Angeles, Cal.; Seattle, Wash., and Portland, Oregon. 
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this kind of piracy in this country, and I ven- 
ture to state that the lessons from this 
prosecution will have a wholesome effect 
upon the trade.” 

Eli S. Wolbarst, of counsel for the de- 
fendant, in an interview with a reporter for 
Tue JEWELERS’ CiRcULAR, said: “The state- 
ment made by Assistant District Attorney 
Solomon (which appears in the third para- 
graph of this story) to the Court of Special 
Sessions speaks for itself. Had the corpora- 
tion gone to trial instead of pleading guilty, 
a case would have been made out, according 
to the District Attorney, “upon the acts of 
some of its subordinate employes,” and he 
added that he did not think that the prose- 
cution against ‘Mr. Gross or any other official 
of the company should proceed further. 

“The reason the corporation was advised 
by its counsel to plead guilty was that one 
of its subordinate employes, who had ordered 
a quantity of Belais stamps on his own voli- 
tion and without consulting any of the offi- 
cials of the company, had since the hearing 
before the Magistrate left the employ of the 
corporation and had indicated that his atti- 
tude upon the trial would not be friendly to 
the corporation. Under these circumstances 
counsel felt that the corporation would be at 
a very serious disadvantage upon the trial. 

“T have been in close touch with this case 
from its inception and I am persuaded, from 
my knowledge of the facts, that neither Mr. 
Gross nor any other responsible official of 
the company was aware of the circumstance 
that the Belais stamps had been purchased by 
one of the employes at a time when he had 
no reasonable ground to assume that so many 
stamps would be required. It must be re- 
membered that even when these stamps were 
purchased, the Gross company still had on 
hand a quantity of Belais gold. In fact, be- 
fore commencing to manufacture its own 
white gold, the Benjamin Gross Co. had used 
Belais gold in very large quantities, These 
facts were established upon the trial before 
the Magistrate and were not disputed. The 
evidence offered before the Magistrate as to 
the purchase of these stamps by one of the 
corporation’s foremen, and the testimony of 
two discharged jewelers, was not introduced 
at the hearing by the District Attorney, and 
this was the only testimony connecting the 
corporation with the commission of any of- 
fence. The plea of guilty by the defandant 
was, therefore, in no sense an admission that 
the defendant had, with the knowledge of any 
responsible official of the company, violated 
the section of the Criminal Code under which 
the prosecution was instituted.” 





ALLEGED CHECK FORGER 


Man Arrested in New Orleans Is Returned 
to Birmingham, Ala., for Trial 


Birmincuam, Ala., June 28.—C. F. Wil- 
burn, charged with obtaining $1,000 or more 
by the use of forged checks, from Birming- 
ham merchants, including several jewelers, 
was arrested in New Orleans through the 
efforts of the Bodeker National Detective 
Agency of Birmingham, and brought back 
ere to face the charges. 

Wilburn, who is about 30 years of age, 
according to officers is a member of the 
college fraternity Kappa Alpha, and it 
is alleged that he would approach mem- 
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bers of this fraternity and induce them to 
either cash his checks, or introduce him to 
some merchant who would cash the checks. 
In this manner, it is charged, he had but 
little trouble in getting the checks cashed. 
The forged checks were for amounts all the 
way from $5 to $100, according to the police. 

Before operating in Birmingham, officers 
say Wilburn cashed many forged checks in 
Anniston, Bessemer and Ensley, and also in 
Atlanta, Ga,. Wilburn left Birmingham sev- 
eral days ago. Operatives of the Bodeker 
Detective Agency say the man had secured 
approximately $500 in New Orleans on 
forged checks after leaving Birmingham, up 
until the time of his arrest. 

For some time Wilburn was employed in 
Birmingham as an accountant, and it is said 
he is an expert at figures. . 

Wilburn was arrested in New Orleans on 
‘instructions from the Birmingham office of 
the Bodeker National Detective Agency. 
The date of his trial has not as yet been 
fixed. 








INDICTED ON FRAUD CHARGE 





New York Diamond Cutters Plead Not 
Guilty and Are Released Under Bonds— 
Creditors Claim They Concealed Assets 


Upon surrendering themselves to the fed- 
eral authorities in New York last Friday 
afternoon, Hyman Sluyter and Juda Blitz, 
formerly engaged in the diamond cutting 
business at 129 Fulton St., under the style of 
Sluyter & Blitz, were arraigned in the United 
States District Court on an _ indictment 
charging them with concealment of assets 
and conspiracy to conceal. Both defendants 
pleaded not guilty and were released in $2,500 
bail. The indictment against these men was 
returned several days ago by a federal Grand 
Jury. 

It will be remembered that on Monday, 
Oct. 23, 1922, the firm of Sluyter & Blitz re- 
ported that their establishment on the third 
floor of the building at 129 Fulton St. was 
broken into and the safe robbed of diamonds, 
cut and uncut, valued at about $60,000. They 
contended that the robbery had been com- 
mitted some time between the previous Satur- 
day afternoon and Monday morning. The 
police made a thorough investigation of the 
alleged robbery and found that the padlock 
which fastens an iron door leading from the 
hall into the Sluyter & ‘Blitz establishment 
was smashed. It was through that door, it 
was claimed, that the thieves gained access 
to the place. The investigation also showed 
whoever committed the robbery not only 
knew enough about the safe to open the out- 
side door by the combination but was able 
to open the inner compartment without using 
tools. It is understood that as a result of 
the investigation made by the police and a 
representative of Lloyd’s Insurance Agency, 
that the company refused to recognize the 
claim made by Sluyter & Blitz under their 
Lloyd’s policy. 

A petition in bankruptcy was filed against 
Sluyter & Blitz on Tuesday, Oct. 31, 1922. 
Several hours after the petition in bank- 
ruptcy was filed, it is alleged that Sluyter & 
Blitz took out of their safe deposit box, 
jewelry of approximately the value of $7,000 
and pawned the same with a pawnbroker on 
Park Row for $3,000. About $800 of this 
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$3,000, which it is alleged was realized by 
the pledge of these goods, was turned back 
to the Receiver in Bankruptcy. The other 
$2,200, it is alleged, was pocketed by Sluyter 
& Blitz, and never turned over to the estate 
in bankruptcy. 

The National Jewelers Board of Trade, at 
the request of some of its members, who 
were creditors in this case, requested Green- 
baum, Wolff & Ernst, attorneys for the 
Board, to make a thorough investigation, and 
to submit whatever evidente was found to 
the proper authorities. For months ex- 
haustive examinations have been conducted 
by Greenbaum, Wolff & Ernst, before 
Referee Peter B. Olney, Jr., and it is under- 
stood that as a result of these examinations, 
as well as other lines of inquiry, that the in- 
dictment was found against Sluyter & Blitz. 

The case has attracted a great deal of at- 
tention, and it will be watched with much 
interest by jewelers throughout the country. 
Assistant United States Attorney Abraham 
Solomon, who has so successfully prosecuted 
other bankrupt jewelers during the past 
year, has been assigned to prosecute the case 
for the Government. He announced that it 


was his intention to bring the case to trial 


very shortly. 








SECOND DEGREE MURDER 





Jury Convicts Bryant Youngman Who Shot 
and Killed a Clerk in a San Francisco 
Jewelry Store 


SAN FRAncisco, Cal., June 27,—Memory 
lapses and a_ resultant Jekyll-and-Hyde 
nature formed the basis of the defence, in 
the trial of Bryant Youngman. In a 
peculiarly brutal and unprovoked manner, 
Youngman shot and killed Ernest Engdahl, 
clerk in the store of the San Francisco 
Jewelry Co., 784 Market St., on April 12 
Jast He was attempting a daylight rob- 
hery, between 5 and 6 Pp. M., when throngs 
of people were passing the store. 

Placed on the stand, in his own defence, 
the thug made the admission that he cocked 
the pistol with which Engdahl was slain, 
refuting his former assertion that the 
weapon was accidentally discharged, when 
the clerk bumped against him. “Sob 
brother” reporters persisted in alluding to 
Youngman as “the youth,” though he is 
married and has a seven-year-old daughter. 
When arrested, at first, he gave the age 
of 19, though he looked a good 10 years 
older. The defence produced witnesses to 
swear that Youngman had suffered from 
a fall which had injured his head, when a 
child. Assistant District Attorney Ed- 
ward Hansan pointed out that Youngman 
had lapses of memory, when he was 
traveling on cther people’s money, and asked 
the jury to find him guilty of first degree 
murder. 

After deliberating for 26 hours, the jury 
found the slayer of the jewelry clerk 
guilty of secend degree murder. He will be 
sentenced later. Unfortunately California 
has no criminal lunatic asylum, so that 
slayers of the Youngman type are not un- 
frequently turned loose ‘on the community 
after a few years in the penitentiary. 








Clarence J. Odell has moved from Man- 
hattan, Mont., to Harbor City, Cal. 
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The “Gebhardt (Pat’d) Solitaire 


Diamond Cluster” 
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PATENTED 


We offer this not simply as an item on your stock but as a real 
money making business for you. Originality of design and care 
in execution makes the “Gebhardt (Pat’d.) Solitaire Diamond 
Cluster” merchandise a desirable line for you to sell. Others are 
now selling these diamond clusters with great success and you can 
do the same in your locality. 


SELECTION ON REQUEST 


Diamond Importers—Cutters Manufacturers of Fine Platinum Jewelry 


THE GEBHARDT BROS. co. 


Cincinnati, Ohio 
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MEDALS PRESENTED 





Members of Saturday Classes at Rhode 
Island School of Design Honored at 
Conclusion of School Year 


ProvIDENCE, R. I., June 30.—One of the 
features of the work that has been under- 
itaken by the Rhode Island School of De- 
sign in its finely equipped and appointed 
Jewelry and Silversmithing Department, 
under the direction of Augustus F. Rose, 
js the conduct of a special educational and 
yocational course for the benefit of appren- 
tices in the manufacturing jewelry industry. 

For the accommodation of such appren- 
tice boys employed in the manufacturing 
jewelry establishments of this city and 
vicinity as are desirous of availing them- 
selves of the opportunities afforded, Satur- 
day morning classes were arranged several 
years ago and each year the attendance has 
increased until during the school year which 
has just closed 58 boys representing 19 dif- 
ferent firms were enrolled, as compared 
with 32 boys from 14 firms last year. 


The State Board of Education bears the 
expense of conducting these vocational 
courses on Saturday mornings and the 
manufacturers are just beginning to realize 
the value such a training is to the boys in 
their employ. But while the number of 
manufacturing jewelers who sent boys to the 
Saturday classes the past year was ma- 
terially larger than ever before, the school 
authorities are in hopes that a still larger 
number will avail themselves of the privi- 
leges and opportunities and that with the 
opening of the classes in September there 
will be at least double the enrollment of 
the year just closed. 

Three classes were originally arranged— 
jewelry design, jewelry tool making and 
‘stone setting, but the past year a fourth 
class was added in engraving. Following 
its custom of the past few years the 
William C. Greene Co., through its presi- 
dent, Edgar M. Docherty, who is also presi- 
dent of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association, 
offered eight medals, two in each course to 
be given for fidelity, ability and regular 
attendance. 

Last Saturday was the conclusion of the 
school year for the Saturday classes and 
brief exercises were held at the school 
during which the medals were presented 
the winners, Mr. Docherty making the 
Presentation. In doing so he called the at- 
tention of the boys to the great opportuni- 
ties afforded them in the jewelry industry 
and pointed out how their work at the 
school had fitted them to more intelligently 
understand the work and the success which 
each attained depended upon the individual. 
He cautioned them not to think that they 
knew it all but rather that they had merely 
received the preparation for an actual be- 
ginning and that earnest hard work must 

given if the hopes of their friends were 
to be achieved. 

The following were the recipients of the 
medals in the various classes: 

Jewelry design: First medal—David L. 

nderson, with Williams & Anderson Co.; 
second medal—Charles Kostner, with 


ge H. Cahoone Co.; honorable men- 


tion William J. Fortier, with Ostby & Bar- 
ton Co, 
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Jewelry tool: making: First medal—Ed- 
ward G. McPhail, with Uncas Mfg. Co.; 
second medal—Stanley F. Young, with 
Charles E. Hancock Co.; honorable men- 
tion—Charles Kostner, with George H. 
Cahoone Co. 

Stone setting: First medal—William J. 
Fortier, with Ostby & Barton Co.; second 
medal—Leonard C. Mellon, with Wachen- 
heimer Bros.; honorable mention—George 
A. McLaughlin, with Ostby & Barton Co. 

Engraving: First medal—George Jobe 
Jr., with Ostby & Barton Co.; second 
medal—Arthur Rafferty, with Ostby & Bar- 
ton Co.; honorary mention—Charles A. 
Ward, with William C. Greene Co. 

The list of manufacturing jewelry con- 
cerns that sent apprentices to the Saturday 
morning jewelry vocational classes the past 
year was as follows: 

Williams & Anderson Co., 
ton Co., Potter & Buffington Co., Parks 
Bros. & Rogers, Inc., Wolcott Mig. Co., 
J. J. White Mfg. Co., W. K. Jencks Co., 
George H. Cahoone Co., Wightman & 
Hough Co., Roland & Whytock Co., E. L. 
Logee Co., William C. Greene Co., Powers 


Ostby & Bar- 


& Mayer Co., Wachenheimer Bros, Co., 
Uncas Mfg. Co., Scullian Bros., Providence 
Brass Works, Waite-Thresher Co. and 


Charles E. Hancock Co. 


cod — 
See 


“PENNYWEIGHTERS” AT WORK 











Two Italians Substitute Imitation Gems for 
Diamonds Valued at $600 at 
Newburgh, N. Y., Store 


NewsurcH, N. Y., June 28.—Working a 
game which is not new elsewhere, -although 
as far as known has not been tried in New- 
burgh previously, two crooks visited the 
jewelry store of Walter C. Cornell, 39 
Water St., yesterday and secured two dia- 
mond rings valued at $600. The thieves 
tried several other places, but were not suc- 
cessful. The rings were taken by substitut- 
ing clever imitations. 

Apparently the thieves made the rounds 
of the jewelers before they were successful 
and it is probable that the element of luck 
entered into their venture. It is known that 


. they were in the stores of Louis Kades, 39 


Water St. and that of Henry C. Jensen, 45 
Water St. Their method of operation is to 
make a small purchase and then to ask to 
see diamonds. If the rings shown resemble 
the substitute they make the change and de- 
part, 

The visitors were Italians. One of them 
was a good sized man, heavily built and 
of exceedingly swarthy appearance. He 
was 32 to 35 years old, and smooth faced. 
The other was smaller and younger and not 
so dark complexioned. He wore a small 
moustache and was 25 to 28 years old. The 
substitution was discovered when the rings 
were being put away when no purchase was 
made. The men had then been lost to view 
and probably had immediately left town, 

possibly i in an automobile. 

It is thought likely that the Jensen and 
Kades stores were visited before the men 
went to Cornell’s, and that they saw nothing 
to warrant an exchange. At all events they 
did not attempt to make any. Having se- 
cured two rings it is improbable that they 
tarried long in the neighborhood because of 
the danger of discovery. 
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WUENSCH ARRESTED 





Newark Man Charged with Swindling 
Many New York Jewelers Captured 
and Held for Trial 


After a search of several months, the New 
York police finally arrested Frederick E. 
Wuensch, of Newark, N. J., who was wanted 
by a number of Metropolitan jewelers on 
charges of grand larceny. Wuensch was 
taken into custody on Monday, June 25, by 
Detectives James F. Fitzpatrick and Wil- 
liam F, Fay, of the First Precinct Detective 
Bureau. 

The complaint on which Wuensch was ar- 
raigned on Tuesday of last week was one 
charging him with the larceny of a platinum, 
diamond mounted bracelet worth $500 be- 
longing to J. R. Wood & Sons. Wuensch 
pleaded not guilty to this charge and was 
held in $5,000 bail for further examination. 
On complaint of ‘Mr. Alexander, 170 Broad- 
way, who charges Wuensch with the theft 
of two rings, the prisoner also pleaded not 
guilty and. was held in $5,000 bail. 

Wuensch, it is claimed, is wanted by a 
number of New York jewelers and has been 
sought for several months by the police. He 
was formerly in the refining business in New 
York and ‘Newark and up to the time of his 
alleged wrong-doings enjoyed a good repu- 
tation. His method of operation was usually 
to call at the office of a concern where he 
was known and representing himself as a 
refiner would solicit sweeps and findings. At 
the same time, it is claimed, he would usually 
inform the jeweler that he would like to se- 
cure some jewelry on memorandum. The 
jewelry he got in this manner, it is charged, 
was never returned, and according to the 
police Wuensch has admitted that he pawned 
part of this merchandise, while some of it he 
lost in a gambling house uptown. 

Although the complaint lodged by the 
‘Wood concern charges him with the theft 
of only one platinum diamond mounted 
bracelet, it is claimed that he got jewelry 
valued at about $1,500 from this house. Ac- 
cording to the police Wuensch went to J. R. 
Wood & Sons, claiming that he was sent 
there by his brother-in-law, who was a 
jeweler, and got about $1,500 worth of 
jewelry on memorandum. 

‘Wuensch is said to have a number of other 
victims, among them being the firm of Grim- 
sey & Trojan, jewelers at 105 W. 40th St., 
where it is charged he succeeded in getting 
away with $1,780 worth of jewelry. One of 
the bracelets which it is claimed Wuensch 
obtained from this concern has been located 
in a pawnshop in New York. 

The arrest of Wuensch was brought about 
through the efforts of Charles Grimsey, co- 
operating with Detectives Fitzpatrick and 
Fay, (Mr. Grimsey learned on Monday, 
June 25, that Wuensch was to be in the 
vicinity of Ann St. and Park Row, that af- 
ternoon. He immediately got in touch with 
the detectives and when the man appeared 
he was arrested. 

Wuensch is now in jail, being unable to 
furnish the necessary bail. 








Charles H, Feelhaver, Hampton, Nebr., 
reported recently that his store was entered 
by burglars who got in through a rear door 
and stole jewelry worth $1,300. 
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ADMITS GUILT 
MAXIMUM PENALTY IMPOSED 








The Benjamin Gross Company, Inc., 96 Spring Street, 
New York City, has been convicted of stamping the name 
‘“Belais’”” on rings made of white gold which was not 


Belais 18K White Gold. 


In imposing sentence, the Presiding Judge of the Court 
said: 
‘The Court imposes the maximum penalty prescribed 
by the penal law for the first offense * * * | do 


not know but what we might go further if we were per- 
mitted * * #*,” 


This conviction should be ample warning that David 
Belais, Inc., proposes to protect its name and gold by 
prosecuting anyone against whom it can secure evidence 
of this criminal practice. 


David Belais, Inc., has taken action against The Benjamin 
Gross Company, Inc., for damages. 


TAKE WARNING | 


DAVID BELAIS, INC. 


137 West 14th St. New York City 
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A WHOLESALE HOLDUP 





adits Bind and Gag Three Salesmen, a 

New York Jeweler and His Daughter 

and Escape with Valuable Loot 

While three diamond and jewelry salesmen 
gre endeavoring to sell their merchandise 
» Louis Edison, wholesale jeweler, 58 Lud- 
yw St. New York, last Wednesday after- 
yon, two bandits walked into his office and 
iter tying the jeweler and the salesmen to 
ir chairs and gagging them, rifled the 
stablishment and took the salesmen’s stocks, 
himed to be worth in all about $57,000. 
during the hold-up, ‘Mr. Edison’s daughter 
sepped into the office but before she could 
mn out again, the hold-up men had seized 
yr and gagged and bound her, at the same 
ime promising not to hurt her if she kept 
di, The loss suffered by Mr. Edison, it 
sreported, amounts to about $40,000 in dia- 
wads and platinum jewelry, while the 
gesmen, it is said, were relieved of approxi- 
mtely $16,270 worth of loose diamonds and 
iracelets and several hundred dollars in cash. 
The office of Mr. Edison is located on the 
ist floor of the building at the corner of 
ludiow and Grand Sts. Two men walked 
sto the place at 2.30 o’clock in the after- 
won, They pointed revolvers at the men in 
te room and then told them to stand along 
the wall. One of the bandits then pulled 
down the shades so that no one on the street 
wuld see them work. Just as the bandits 
were preparing to tie up and gag their vic- 
times, Miss Fannie Edison, daughter of the 
proprietor, returned from an errand, As 
she walked in one of the men grabbed Mer 
ad stood her alongside of the other four 
victims, 

While one of the pair covered the four 
men and the woman, the other robber tied 
ach victim’s hands together. Then each 
were told to sit down and their feet were 
tied to chairs, making it impossible for them 
‘0 move. The cord which the men used, it 
8 claimed, was brought in by them in a 
jackage. 

After each of the victims were safely tied 
ad gagged, the two men began rifling the 
ale, which stands at one end of the office. 
When they had completed this job they be- 
gan searching the clothes of the victims and 
king whatever they found. 

From George Stern, E. Tremont Ave., the 
thieves took diamonds valued at $270. The 
tobbers, however, missed $25 in cash which 
this victim had in one of his pockets, as well 
‘two other diamonds. Samuel Saperstein, 
diamond broker at 49 Maiden Lane, is said to 
tave lost diamonds worth $8,000 and about 

in cash. From Max Kagin, of the 

A. K. S. Jewelry Co., 64 Fulton St., the 
thieves took platinum bracelets set with 
apphires worth about $8,000. 

After the thieves had finished their job, 
they told their victims that if they gave an 
dlarm before they (the bandits) could get 
‘way they would be killed. The men then 
‘ft the place, 
few minutes later, Mr. Edison managed 
release himself and gave an alarm by 
‘urling a chair through one of the windows. 
Somebody believing that there was.a fire, 
Neat to the nearest fire alarm box and called 
rs my department. The police were soon 
th: Scene to begin their investigation. 

Ow the robbers got away from the 
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scene of the hold-up nobody knows. Most 
of the victims’ losses are said to be covered 
by insurance. 








Provision for Childrens’ Hospital Made in 
Will of Mrs. Josephine E. Potter, Widow 


of Providence Manufacturing Jeweler 


Provipence, R. I., June 30.—Provision 
for a children’s hospital at the Rhode Island 
Hospital to cost not less than $200,000 to 
serve aS a memorial to her late husband 
and daughter is made in the will of Mrs. 
Josephine E. Potter, widow of Col. Isaac 
M. Potter, filed for probate in the Municipal 
Court on Monday last. Col. Potter was 
for many years a manufacturing jeweler 
of this city and was widely known as a 
member of the firm of Potter & Buffington. 
He died Dec. 26, 1902. 

Of an estate valued at upward of $600,000, 
Mrs. Potter, who died June 19 at her home, 
10 Orchard Ave., leaves practically a half- 
million dollars to the Rhode Island Hospital 
for the children’s institution and its mainte- 
nance. The legacies to relatives and em- 
ployes total less than $75,000. Several pages 
of the will are devoted to the bequest to 
the hospital. In introducing the provisions 
of this portion of the will Mrs. Potter de- 
clares that the gift was “for the purpose of 
carrying out plans discussed and practically 
matured with my late husband.” 

Mrs. Potter specifically directs in her 
will that an appropriate and permanent 
tablet shall be placed upon the building and 
taat an oil painting of Col. Potter shall 
be hung in the building. It is also provided 
that a large hall clock in her Orchard Ave. 
horae shall also be placed in some suitable 
place in the building. Mrs. Potter also be- 
queathed $10,000 to the city of Providence, 
the income of which is to be devoted to the 
maintenance of the “Gladys Potter Garden” 
at the corner of Elton St. and Humboldt 
Ave. This piece of property was given the 
city Sept. 1, 1917, by Mrs. Potter as a 
memorial to her daughter, and has since 
been made into one of the city’s most at- 
tractive smaller parks. 








Chicago Firm Ordered by Federal Trade 
Commission to Stop Use of Terms 
“French Ivory” 

WasuinctTon, D. C., June 30.—The Hols- 
man Co., of Chicago, a wholesale novelty 
and toilet article firm, has been directed by 
the Federal Trade Commission to cease and 
desist from advertising, labeling or branding 
as ivory articles which are not composed of 
genuine ivory but are made of a substitute 
or other composition. The Commission 
found that the concern marketed under the 
term “French Ivory” various articles com- 
posed in whole or in part of celluloid or 
similar material. 

As is well known to the trade, the Com- 
mission frequently has declared this practice 
to be misleading to the public and unfair to 
competitors who truthfully describe articles 
of a similar character. 








D. S. and S. P. Davies, Oriskany Falls, 
N. Y., have purchased the jewelry store of 
R. E. Hinkle, Dalton, Ga., and in the future 
the business will be conducted under the 
name of D. S. Davies & Son. 
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DEATH OF WALTER I. LEE 





Providence Jeweler Passes Away Following 
a Shock on June 23 


ProvIDENCE, R. I., June 30.—Walter I. 
(Lee, for many years identified with the 
manufacturing jewelry industry .as superin- 
tendent of various factories and later in 
business for himself, died late last Tuesday 
night at the family home, 139 Sheldon St., 
Cranston, without regaining consciousness 
following a shock suffered Saturday after- 
noon. He was first taken ill several months 
ago since which time he had not been active, 
He was in his 69th year. 

Mr. Lee was born in the Warwick sec- 
tion of Pawtuxet, Feb. 6, 1855, but moved 
to the Cranston section in early manhood, 
maintaining his residence there until his 
death. He attended the village school on 
the Warwick side, and early in life worked 
for his grandfather, then a milk dealer in 
the place. Later he was employed by a 
cotton and wool broker of this city, but 
after a short time entered the manufac- 
turing jewelry establishment of Pierce & 
Willard, the name of which was later 
changed to L. W. Pierce & Co. and still 
later to Charles C. Darling Co. and was 
connected with that firm under its different 
names for a number of years holding the 
position of factory superintendent, when in 
1900 he resigned to commence manufactur- 
ing in his own name. 

His factory was located at 163 Pine St. 
where he continued until about five years 
ago when, on account of ill health he dis- 
posed of his business to his brother, Her- 
bert G. Lee, and retired, his brother still 
continuing the business, 

Mr. Lee was always actively and help- 
fully interested in all the improvements of 
his native village and upon the organization 
of the Volunteer Fire Company No. 1 of 
Pawtucket, in 1891, he became a charter 
member and until his death gave a large 
measure of loyalty and devotion to all the 
interests of the company. Elected hose- 
man upon its organization he was promoted 
in 1898 to First Assistant Foreman and was 
annually elected to that office until his ill- 
ness. He was particularly interested in all 
the hand engine musters, and his judgment 
in directing the plays of his machine at 
these events was of great assistance in the 
record which his company established. 

At the time of his death he was trustee 
and director of the company, a position he 
had held for several years. The Fire King 
Fife and Drum Corps attracted his hearty 
support and his last appearance outside the 
door of his home was to view the parade 
which was part of the convention of drum 
corps from all parts of New England con- 
ducted at Pawtucket by the Fire Kings on 
Saturday last. 

Mr. Lee also held membership in the 
Pawtucket Athletic Association, the Temple 
of Honor, Knights of Honor and other 
organizations. He was married Oct. 26, 
1875, to Miss Ida M. Burrill, who survives 
him with a son. A sister and three brother 
alsc survive him. 








Eugene F. Dailey has purchased an in- 
terest in the jewelry store of George F. 
Howe, Norwood, Mass. The firm will be 
known as Howe & Dailey. 
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Joint Picnic of Retail Jewelers Association 
and Twenty-Four Karat Club Proves 
a Big Success 


BuFFALo, June 30.—Favored with per- 
fect weather the joint picnic of the Buffalo 
Retail Jewelers’ Association and the Twen- 
ty-lour Karat Club, held at Pipe’s Creek, 
West Falls, N. Y., on Wednesday, June 27, 
was in every way a success. Jewelers repre- 
senting every branch of the trade, with their 
“wives and families, numbering in all over 
100, motored to this ideal-spot in the Boston 
hills, 30 autos accommodating the picnickers. 


Wednesday afternoon being a_ regular 
half-holiday for stores out of the main busi- 
‘ness. district—the jewelers and their fam- 
ilies shortly after, noon, motored to Pipe’s 
‘Creek Inn, where a chicken dinner 
served at 2 o'clock, 

After dinner the party adjourned to the 
grove where a program of athletics was 
held, for which beautiful prizes were given. 
‘The outing brought together many of the 
older members of the trade and those who 
did not participate in the games “reminisced” 
about old times and discussed some of the 
present-day problems with which the aver- 
age retail jeweler is confronted. There were 
five past presidents of the retail association, 
besides Simon Cohen, present incumbent. 
These were Fred J. Dorn, William F. 
Ehmann, Frank Ehrenfried, John J. Diebold 
and Albert Zilliox. 

During the afternoon chocolates were 
served to the ladies, peanuts for the children 
and an abundance of liquid refreshments for 
all. Supper was served on the spacious 
lawn at the Inn at 6.30 p. mM. The party 
departed late in the evening after a most 
enjoyable day. 

The results of the athletic program fol- 
lows : 

One hundred yard dash for men: Won 
by James O’Dea. 

Standing jump for men: 
Albert Siegrist. 


Won by 


Running broad jump for men: Won 
by Peter Behringer. 

Throwing baseball for men: Won by 
H. N. Becker. 

Throwing baseball for boys: Won by 
Robert Obenauer, Jr. 

Throwing baseball for ladies: Won 


by Ida Meyer. 

Seventy-five yard run for girls under 
16: Won by Helen MacArthur. 

One hundred yard walk for boys: Won 
by H. Scherer. 

Child’s peanut race: 
Bald. 

Candle race for ladies: 
Hildegarde Scherer. 

One hundred yard walk for ladies: 
Won by Mrs. Ralph Smith. 

Candle race for girls under 16: 
by Audrey Bald. 

Seventy-five yard run for girls over 
16: Won by Lucy Dahlsted. 

Balloon race for girls: Won by Lucy 
Pape. 

Ladies’ peanut race: 
jory Leininger. 

Boys’ race under 12: 
MacArthur. 
One hundred yard 


Won by Ester 


Won by 
Won 
Won by Mar- 


Won by John 


race for ladies 


was 
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over 18 and married: Won by Mrs. J. E. 
MacArthur, 

The following were the officials in charge 
of the outing: Master of ceremonies for 
games: William F. Ehmann; starter, Albert 
Siegrist; judges, Richard Peterson, Ralph 
Smith, Albert Zilliox, Fred J. Dorn, Robert 
M. Obenauer, Jerome A. Scherer, Simon 
Cohen and John J. Diebold. 

Committee in charge: John O’Dea (chair- 
man); Edward Leininger, J. O’Grady and 


John J. Diebold. 








Tentative Program for Annual Convention 


of A. N. R. J. A. 


ProvivENceE, R. I., June 30.—As a result of 
numerous conferences and extensive corre- 
‘spondence between the national and _ local 
officers and committees for the annual con- 
vention of the American National Retail 
Jewelers’ Association, which is to be held in 
this city August 28, 29, 30, and 31, with 
headquarters at the Providence-Biltmore 
Hotel, a tentative selection for a program 
has been arranged and during the past week 
received the approval of President Hufnagel. 

The program, which is subject to some 
deviation as conditions may require, does 
not include the list of speakers or the order 
of business for each day and session, but the 
various committees are at work upon these 
details and it is expected that a more de- 
tailed program may be ready in a couple of 
weeks. 

The program in its present form is as 
follows: % 

Monday, August 27.—Committee confer- 
ences with manuufacturers and preliminary 
meetings of committees, to be arranged by 
President Hufnagel. 

Tuesday, August 28.—Morning: Conven- 
tion will open at Providence-Biltmore Hotel 
with business session, welcoming addresses, 
etc. 

Afternoon: Visitation to factories and the 
the Rhode Island School of Design, with 
special attention to the jewelry and silver- 
smithing department of the school. 

Evening: Entertainment, details of which 
will be announced later. 


Wednesday, August 29.—All day business 
session. 

Thursday, August 30.—Morning: 
ness session. 

Afternoon: Steamboat trip down Narra- 
gansett Bay, stopping at .Rocky Point for 
Rhode Island clambake, and thence to New- 
port by boat. 

Friday, August 31.—All day business ses- 
sion, 

An elaborate program has been arranged 
for the ladies who attend the convention, 
something new, novel and different, being 
planned for them for each day. 

President Edgar M. Docherty of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, has received notice 
that the president of each of the New Eng- 
land retail jewelers’ associations have ap- 
pointed representatives who will constitute 
an executive committee for the convention, 
as follows: 

A. E. Garnsey, of Sanford, Me.; Samuel 
Freeman, of Waterville, Me.; Arthur De 
Montigny of Nashua, N. H.; A. W. Burque, 
of Nashua, N. H.; George Preston of Bur- 
lington, Vt.; Glenn Wilson, of Richford, Vt.; 


Busi- 
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George P. Spaar, of Torrington, Conn.; A, 
W. Hull of Wallingford, Conn.; J. A 
Clem of Providence and Ellis Gifford of 
Fall River, Mass. 

President Docherty’s association also has 
its various committees at work on plans for 


‘the convention and are holding meetings fre. 


quently in order to speed the event to a Sue. 
cessful culmination, The neat and attrac. 
tive poster-stickers that the association’s pyb. 
licity committee, of which Maurice J, Kar. 
peles is chairman, issued are being distributed 


by thousands and are becoming a familiar 


adornment on letters and packages all over 
the country. 

During the past week the association has 
received from.the printer a neat four-page 
pamphlet which they are giving in large 
quantities to their members for distribution 
among their customers, urging upon jewelers 
everywhere to attend this year’s convention 
and pointing out the wonderful opportunj- 
ties for visiting this great New England in. 
dustrial centre and beautiful vacation region, 
The final paragraph epitomizing the whole 
plea in the phrase: “New England hosp- 
tality awaits you. Come, and for once par- 
take of a real clambake. Come and see the 
beauties cf Narragansett Bay. Come and 
fee! the charm of little old New Eng. 
land.” . 








CONCEALED HIS ASSETS 





Texas Jeweler Convicted Through Use of 
National Jewelers Board of Trade 
Fighting Fund 


31RK Burnett, Tex., June 30.—Charles 
E. Lawrence, a jeweler of this place, was 
convicted yesterday on an indictment charg- 
ing the concealment of assets. The de 
fendant is now awaiting sentence. 

About a year ago Lawrence failed owing 
his creditors approximately $100,000. The 
assets totalled about $20,000. 

At the time of the failure, a statement was 
produced which it is claimed was made by 
Lawrence some time before, showing a large 
surplus. Investigations were made and the 
bankrupt was examined. As the result of 
these examinations it was claimed that the 
investigators learned that a few days be 
fore the failure Lawrence obtained a cashier's 
check at his bank for $5,000 which was 
cashed by a local man. It was largely upon 
this alleged transaction that Lawrence was 
convicted. 





In speaking to a JEWELERS’ CIRCULAR ft 
porter, Joseph H. Frier, of Greenbaum 
Wolff & Ernst, 7 Dey St., New York, said: 

“With the co-operation of all creditors and 
the use of the fighting fund of the National 
Jewelers Board of Trade, it enabled the 
Board’s counsel, Greenbaum, Wolff & Ernst 
and their local representatives throughott 
the United States to successfully investigat? 
and dig out evidence which will cause 4 
fraudulent bankrupt to be indicted and thert 
after successfully prosecuted. The Board's 
fighting fund has been ably used in pros 
cuting fraudulent bankrupts and in fact the 
record made during the past year 
Board’s counsel shows that there have bee 
more successful prosecutions in the jewelry 
industry than in any other industry int 
United States.” 

























July 4, 1923. 





THE JEWELERS’ 





CIRCULAR 











Friday Night 


Annual Tournament of N. E. Jewelers’ Golf Association 


Prizes Awarded to Winners After Two Days on the Links—Banquet 

















ProviDENCE, R. 1., June 30.—The beautiful 


grounds 
in East 


of the Wannamoisett ‘Country Club 
Providence was the scene of the an- 


qual tournament of the New England Jewel- 
ers’ Golf Association, which began Thursday 
morning and concluded with a banquet at the 
clubhouse on Friday evening. At the dinner 
gathering there were more than 100 members 
and guests, large delegations being present 
from Boston, the Attleboros and this city. 

Besides prizes for the best 36 holes and 
72 hole scores in each division, the first divi- 
sion played in the finals on Friday for the 
cub championship and the custody of the 
championship cup, awarded for the highest 
gross for 72 holes, while a special prize was 
awarded to the player making the best net 
at 72 holes. 

There were 57 entries and 55 of that num- 
ber finished the 36 holes on the first day that 
were necessary for classification in the finals 
for the club championship and other trophies 


on Friday. 


One of the guests withdrew 


from the contest on the opening day after 
playing once around the course and the other 
failed to turn in his card. Luncheon was 
served at the clubhouse at the conclusion of 


the first 


round and the afternoon was devoted 


to the second round of the course. 


Fred 


B. Thurber, secretary of the Tilden- 


Thurber Corp., of this city, who held the 
special championship cup for the best 72-hole 
net, which he won last year, played in the 
preliminaries on Thursday, making a total of 
194 gross and 164 net, the latter being within 


five of 


the best card turned in, and then 


scratched his entry in the finals in order not 
to be a competitor again for the prize. 

Based upon the gross scores in the pre- 
liminaries, the players were arranged into 
divisions, as far as possible, of eight players 


each for the finals. 


Thursday’s scores and 


the divisions in which the members were 


selected 


to play in the finals on Friday were 


as follows, showing the gross, handicap and 


net for 


each player: 


First Division 


G H N 

W, J. PENOO i aihs's:0. 0 bww wine a views 93 4 £9 
83 4 79 

Ne ings debdavbate<etas 176 8-168 
A.B. Allsopp............eceeeee. 93 7 %G 
86 7 79 

| rae 179 14 165 
A bas vena ksicruwmreen' 89 4. 85 
95 4 91 

NB iiss nig sie wade een eune 184 8 176 
MN i sodihes'e cn acecdcavnsese of. 42. 79 
93 12 91 

es ak sk ned utaacaains 184 24 160 
ae 91 9 82 


91 
87 


Rogers 


CeO e eee eer reeeeeeeeeees 


Total 
Holbrook 


Total 
Lapham 


Kolsted 


‘ 


Total 
Pensdeck 


Total 
Tuthill 


Total 


Total 
Donaldson 


Total 
MacAllister 


Total 
Richards 


Total 


Cook 


Total 
Russell 


Total 
Harrington 


Total 
Allsopp 


Ford 


Total 
Foster 


Total 
Lawton 


96 


191 
95 
96 
191 
92 
100 


192 
92 
100 


192 


96 
97 


193 
101 


197 





11 


10 
10 





20 
16 
16 


10 
10 


20 


16 
16 


32 


10 
10 


20 
17 
17 


20 
20 


83 
80 


163 
83 
87 


170 
82 


86° 


168 


86 
85 


171 


” 


80 


159 
82 
88 


168 
34 
92 


176 
88 
89 


177 
93 
88 


181 
85 
84 


169 
£6 


173 


84 
91 


175 


93 


181 
92 
84 

176 
90 
81 


171 
89 
93 
182 
27 
&3 
170 
91 
92 


183 
84 
86 


85 
§1 


SCORECCC HCE COOKS wWEDDES ee bees 


100 

PONE Bad eitic inks pies cake 207 

MMM i web adcspisps Hasthencu 110 

97 

OF do eslnsin a Veneer eee 207 

WON aisin'k ode oS Gone ceeaia: 105 

106 

MRO dake ct duomasdlnne heron 211 

DORON ob cv nncsewnrn eaietes 105 

106 

SOE Kccdcvaconvae nea teereirn 211 

BB eet et ee re? 102 

109 

Pe antes Vi Pha eee Wieloch 211 

RT Ae Pee eters Yer eee 106 

106 

EN vas vdasckc kd cced atte 212 

Ni cckaviake pone et iea dante mnes 112 

101 

WON bisis x Wenais cen eaeenseoed 213 
FirtH Division 

NOE 3c Sasds ace vm osaes poeere nts 103 

111 

A Land wuselees woneeade 214 

BOE hare ducdmarediamudatoabiers 102 

112 

MN ii ictacevceeesekvawees 214 

MNS ein chs sd 50-0 ee peewee dened 103 

111 

OR 6 vie Co KeeeCLy CR ee 214 

DONNER i Re ceded. dceens-ninnecteds 112 

103 

TE Shwnicin down wae aieiie alae ae ee 
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105 

WO adesidd vceweneeeeeel 215 

Oe Tee Tee 101 

115 

TE OUD ose ip Viadncacemalvesit eaten 215 
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Sheehan ....ccccscvccscssoscceves 108 

115 

THO Niacraaiwceldvaesenne 223 

TT Te eT OPC TR PC rrr. to 116 

112 

OGRE pnend geen eeeemeadenee 228 

I Rides alan berseeaed tae amr 115 

116 

TAA Gikccwewseectsvaxeandndiol eee 

ON axedreedeccneecesagramees 115 

117 

Sf re 

WHEE sintnideevesnddeeeneaes 112 

120 

| rn ere 

VONNIOR i iccecicecrensedes Baemsa 117 
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Lf PT em 
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TR a vivnwiniasecdeciecane 284 
Guest Division 
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i leepkabee stat v4 es euvesdina’ 114 25 89 
109 25 &4 

i ain Bs A Rt eo 223 50 173 
Ns hae ene teas a he 113 20 93 
112 20 «92 

Dn igahsckectentuesces eee 225 40 185 
TS ci aces bead peu wi gem wie 121 24 «97 
111 24 87 

Total See PT | 48 184 
Dé tsi scheas ov Pe Suebenesas 133 24 169 
122 24 98 

Pe ~Cisetuss dbbecscescueee 255 48 207 
a er rrr 118 24 94 


No card on 2nd (18) 
Abbott—No card 


Following the first day’s playing, supper 
was served at the clubhouse for those who 
wished. Several remained over night enjoy- 
ing the privileges and hospitalities of the 
club, whist, bridge and billiards affording 
entertainment. Most of the members and 
guests of the association, however, returned 
to Providence, where the new Providence- 
Biltmore Hotel was the headquarters. 

Yesterday morning when the time arrived 
for the players to journey to the East Provi- 
dence links the weather was far from inviting 
or propitious. The rain was falling in tor- 
rents, the air was chilling and the heavens 
were dark. But the crowd secured convey- 
ances and proceeded to the club grounds, 
where the prospects were even more forbid- 
ding. The rain still fell copiously and the 
grounds were flooded and sodden from the 
downpour. 

The majority of the devotees of the sport 
were on hand ready for the initial drive 
which was delayed about an hour when the 
rain ceased and later the weather broke suf- 
ficiently to allow the players to take the field 
and the remainder of the day and evening 
were passed according to the program. 

Profiting by their experiences in the pre- 
liminaries several of the players, notwith- 
standing the conditions of the ground and 
weather, made much better cards in the 
finals. Owing to the delay in starting im 
the early forenoon it was nearly dark be- 
fore the last card was turned in. But it 
was a happy crowd that gathered at the 
tables in the spacious dining hall and en- 
joyed the bountiful dinner served by the 
club’s chef. During the dinner solo and 
community singing filled in between the 
courses in a delightful manner so that when 
the meeting was finally called to order 
everyone was in excellent humor. 

The first business was the holding of the 
annual meeting for the election of officers, 
which resulted as follows: President, 
Elmer E. Knight; vice-president, F. R. 
Hollister; secretary, Thomas Nally, of 
Springfield; treasurer, William Robinson. 
It was voted to hold the tournament next 
year at New London. A rising vote of 
thanks was given the Wannamoisett Country 
Club for the manner in which the associa- 
tion had been entertained and George Gor- 
don, the Wannamoisett Club “pro” was 
given a token of appreciation for his 
courteous management of the tournament. 

George L. Swett, Chairman of the Asso- 
ciation’s Tournament Committee, then took 
charge of affairs and announced the win- 
ners of the several prizes, which were 
awarded as follows: _ 

E. E. Franks, of Worcester, won the 
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championship and first tournament prize for 
the best 36 net in the finals of the first 
division, with a score of 154, and C. E. 
Cotter, of Lowell took the Doyle trophy 
and the third prize offered for the best 72 
net, with 312. Both the championship cup 
and the Doyle trophy must be won three 
times to become the permanent possession 
of the winner. 

Second prize, best 72 gross, 354, went to 
W. J. Allsopp of New York; fourth, 36 
gross, 179, to A. E. Allsopp of New York; 
fifth, 36 net, 159, to A. H. Kohn of Hart- 
ford; sixth, best 36 net, in second division, 
161, to H. Benedict of New York; seventh, 
36 net, in third division, 166, to W. C. 
Foster of Providence; eighth, 36 net in 
fourth division, 153, to Wyman Pendleton 
of Providence; ninth, 36 net in fifth divi- 
sion, 163, to Alton H. Riley of Attleboro; 
10th, 36 net in sixth division, 168, to T. R. 
Sheehan of Boston. 

Eleventh, best 18 hole gross, 85, to 
Thomas Nally of Springfield; 12, best 18 
hole net, 77, to W. Irving Royce of Newark, 
N. J.; 13th, best 36 hole net in guests’ 
division, 164, Howard Clark; 14th, runner- 
up, first division, 159 net, to Frederick Lap- 
ham of Newark; 15th, runner-up in second 
division, 168 net, to L. J. Warner, of New 
York; 16th, runner-up in third division, 172 
net, to L. L. Lawton of Newton. 

Seventeenth, runner-up in fourth division, 
174 net, to Gustave Strandberg of Attle- 
boro; eighteenth, runner-up in fifth division, 
164 net, to Llewellyn Rogers of Provi- 
dence; 19th, runner-up in sixth division, 171 
net, to E. H. H. Smith of New York; 
20th, runner-up in guests’ division, 170 net, 
to T. E. Breglio of Springfield; 21st, second 
best 72 hole gross, 364, to C. Sidney Cook 
Jr. of Boston; 22nd, second best 72 hole 
net, 333, to Carl Lawton of Boston. 

The results of the second day’s play 
were as follows, showing each _player’s 
gross, handicap and net, as well as total: 














First Division 
G H N 
DL. Se6bschebscoeseirs suuns ae 88 12 76 
90 12 78 
I ss Ne ON oe eb ptbacts 178 24 154 
sy Cee ero 96 9 &7 
85 9 76 
DA. dks swew wee 181 18 163 
DD Sh oa shan Gee biekt heae nae 90 4 £6 
88 4 84 
| LE eee ee ee ne 178 8 170 
OO CETTE Oe 94 10 84 
94 10 84 
NE kG Vr Wiea seh out unang hee 188 20 168 
Ln -cibsnebibessce eis ecauaes 87 11 76 
94 11 83 
DE bebeg hE cickia waned Gemee we 181 22 159 
Tee ere ry TT eer 96 7 &9 
90 7 &3 
DE kG Rea h is wake eds hue ckieo's 186 4 172 
[OS | I eer ee er arr 90 4 86 
90 4 86 
| eS re ere 180 8 172 
PD LcdskvGbexbes conwbsesedee 87 4 83 
94 4 90 
RUE Sehbss neh ebaxbuness wesw 181 8 173 
0 a are 98 12 86 
102 12 90 
RM scddb oeNbekeAcneesvasd, ee. mawave 
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DEATH OF GEORGE RIEGER 


Veteran Retail Jeweler Dies Suddenly at 
His Home in Louisville 





LouisvititE, Ky., June 29.—Following a 
lingering illness of several years which at 
times forced him to remain away from busi- 
ness for weeks at a time, George Rieger, 67 
years of age, one of the best known je 
of the State, died at his home here on June 
24. He attended to business up to within 
three or four days of his death. 

Mr. Rigger was a native of Louisville, and 
spent 47 years in the retail jewelry business 
on Fourth Ave. His first connection was 
with the house of Wolf & Derringer, and 
later the house of George Wolf. He en- 
gaged in business for himself in 1903, and for 
the past 10 years operated a shop in the 
Starks building, featuring silverware prin- 
cipally, 

Mr. Rieger is survived by his widow and 
three children, Mrs. T. E. Russell, of Som- 
erset, Ky., and George and Charles Rieger, 
of Louisville. 








Rhode Island School of Design to Help 
Entertain A. N. R. J. A. Convention 
Visitors 


Augustus F. Rose, director of the Jewelry 
and Silversmithing Department of the 
Rhode Island School of Design has com- 
menced plans for the entertainment of. the 
A. R. N. J. A. convention at that institution, 
which is the largest and most thoroughly 
equipped jewelry workshop training school 
in this country and ranks high with any in 
the world. Director Rose proposes an exhi- 
bition of the work done by the students un- 
der his supervision which will illustrate in a 
comprehensive and convincing manner the 
results attained by the young men trained 
in his department. 

Another very interesting feature of the 
school’s exhibition at the convention time 
will be work done by the Saturday morning 
vocational classes of apprentices from the 
local manufacturing jewelry plants and also 
the results that have been accomplished by 
disabled ex-service men under the Govern- 
ment’s rehabilitation system. No other 
institution in the world—either academic or 
vocational—can present such an interesting 
and instructive exhibition as will be brought 
together for this occasion. 








Window smashing burglars visited the 
Morse Rush jewelry store, 1004 Nicollet 
Ave., Minneapolis, Minn., early one morning 
recently, and used a piece of railroad iron 
covered with a towel to break the glass. 
They escaped with $1,000 in rings. Six 
months ago Mr. Rush was held up by armed 
bandits who walked into the store and es- 
caped with $2,000 in diamonds. Three 
months ago the store was robbed by thieves 
who smashed the window. 
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A Rise in Curios 





THE following information concerning the 
prices reached in a recent sale is given 
by L.-Maurice Lang, in Le Grand Négoce: 
“The sale of the collection of antique gold- 
smithing of the XVIIIth century made by 
M. M. P., * * * has been a veritable 
success. It brought 816,745 francs, while the 
experts appraised them at 600,000 francs at 
most. The rise in prices is enormous. Two 
silver powder boxes, Louis XVIth period, 
bought in the Durland sale of 1910 for 5,805 
francs, was knocked down for 47,500 francs. 
They are the work of the goldsmith Francois 
Joubert, and only measured 11 centimeters 
high by 12 centimeters in diameter; they 
weighed 1,360 grammes. A silver pate snuff- 
box, period Louis XVth, work of the cele- 
brated goldsmith, Thomas Germain, was bid 
up to 33,000 francs on a valuation of 15,000 
francs. In 1907 this snuffbox sold at auc- 
tion for 1,805 francs, then at the Chasles 
sale. A soup tureen and salver, period Louis 
X'Vth, by Vauconverberghen, that fetched 
6,700 francs in 1909 (Doistay collection) was 
bought by M. Jena Labbey for 30,000 francs, 
on a valuation of 25,000 francs. The same 
collector offered 18,500 francs for a vegeta- 
ble dish with salver, period Louis XIVth, 
valued at 12,000 francs. A tureen and tray 
in silver gilt, early Louis XVth period, cost 
him 28,400 (20,000 francs asked). A pair 
of large silver candlesticks, Louis X Vth, was 
bid up to 25,500 francs, upon an appraise- 
ment of 20,000 francs. 

“M. Agache paid 23,000 francs for a pair 
of large silver-plated metal girandoles, pe- 
riod Louis XVth, or early Louis XVIth, 
while M. Saint had to compete up to 22,450 
francs (valuation 12,000) for a sugar 
dredger of silver, Régence period, old Paris. 
Starting bidding at 15,000 francs, M. Boivin 
was advanced to 30,000 francs for two silver 
sauce boats, cast and carved, period Louis 
XVth, bearing the punch mark P, G.; but 
he could not acquire the lovely pieces, as a 
collector offered 36,000 francs. M. Cabany, 
for 33,500 francs obtained on a 25,000 francs 
reserve, a soup tureen and salver in old 
Strasbourg silver gilt, Louis XVth period, 
by the goldsmith Alberti. M. Helft, for 
21,500 francs, and reserve of 18,000 francs, 
took away a Vieux Paris soup tureen, Louis 
XVIth period, by the goldsmith Spriman. 
Two large polygonal bowls, Régence period, 
from the Raineville sale (1909), where it 
was bid up to 1,400 francs, fetched 26,000 
francs from M. Saint, against M. David 
Weil, on a valuation of 12,000 francs. Two 
timbales (metal cups) with covers in Vieux 
Strasbourg, XVIIIth century, from the 
Doistau collection (2,100 francs in 1909), 
brought 11,000, and for an eggcup in Vieux 
Strasbourg silver gilt, XVIIIth century, 
Musée de Strasbourg paid 1,800 francs.” 


—— 








Thieves working from the rear of Oliver 
C. Perrault’s jewelry store at 465 State St., 
Schenectady, N. Y., last week, broke down 
an iron bar and entered the store through a 
window, taking 24 diamond rings and several 
watches. The robbery occurred in the heart 
of the business district and was evidently 
started and completed between frequent visits 
of patrolmen who examine the doors of the 
stores on their rounds. The thieves worked 


from the roof of the building, occupied by a 
suit 


store, entering through a window. 
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Alabama Retailers Meet at Tuscaloosa 











Fourth Annual Convention of State Association Best Ever Held—Many 
Important Trade Questions Discussed—Officers Chosen and Social 
Features Enjoyed 














Tuscatoosa, Ala., June 29.—The fourth 
annual convention of the Alabama Retail 
Jewelers’ Association, held in the Chamber 
of Commerce rooms here Wednesday and 
Thursday, was voted the most profitable, as 
well as the largest attended convention of 
any yet held by the State association. This 
session of the association was predominated 
by co-operation, and a most cordial feeling 
between all of the delegates from the vari- 
ous towns and cities of the State. The feel- 
ing that “In union there is strength” con- 
trolled the meeting from the start to the 
close. All members worked together in the 
greatest harmony for the good of all, realiz- 
ing that there are a number of things to be 
done for the benefit of every jeweler in Ala- 
bama and throughout the nation at this time, 
and that it will be only by co-operation that 
this work may be accomplished. 

The convention devoted considerable time 
to the discussion of a number of proposed 
State laws for the benefit of the Alabama 
jewelers, the repeal of the excise jewelry 
tax and many other matters of great con- 
cern to the trade. 

The American National Retail Jewelers’ 
Association was most ably represented at 
this meeting by A. W. Anderson, secretary. 
He assisted the Alabama jewelers by an- 
swering questions relative to the trade, which 
had been bothering them in the past. 


Wednesday 

From 9 to 9.30 a, mM. the delegates from 
the various sections of the State arrived at 
the Chamber of Commerce Rooms and regis- 
tered and were given their badges. 

At 9.30 a. m. Aaron Ash, Birmingham, 
president of the association, called the meet- 
ing to order, and the Rev. A. Donaldson 
Ellis, of Tuscaloosa, invoked a divine bless- 
ing upon the meeting of jewelers, with all 
standing. 

Secretary William G. Bromberg was ab- 
sent in Europe, and Acting Secretary N. L. 
Brackin was also absent on account of ill- 
ness. H. B. Bradley: was appointed secre- 
tary of this meeting, and was later elected 
secretary, and is to be paid a monthly salary 
for his services. 

The jewelers were welcomed to Tuscaloosa 
on behalf of the Chamber of Commerce and 
citizens by Sam Claburne, who extended to 
the visitors a most cordial welcome to the 
city and its various institutions. He con- 
gratulated the Alabama jewelers on their 
spirit of co-operation, saying it surpassed 
anything he had ever witnessed, He out- 
lined the history of Tuscaloosa, saying the 
town was over 100 years old. He spoke of 
the town’s progress, telling them for the last 
two years Tuscaloosa had built on an aver- 
age of one house a day, and that some of 
these houses were erected by Tuscaloosa 
jewelers. 

P. H. Tyler, of Ensley, a jeweler who 
breathes and lives co-operation, responded 
to the address of welcome in most fitting 
terms, and complimented Tuscaloosa and her 


citizens in general, and her jewelers in par- 
ticular. “I am glad to see co-operation ex- 
isting here,” he said. “If we keep our or- 
ganization free from prejudice it will grow 
and prosper.” 


ADDRESS OF PRESIDENT ASH 


The annual address of President Aaron 
Ash emphasizes the importance of organiza- 
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tion, and the strength of unity. His address 


follows: 


This is a day of organization. Every business 
of any importance is organized. The members of 
these organizations feel that they are duty bound 
to get together, for “in union there is strength.” 
The individual jeweler will profit through member- 
ship in the association, by information he may 
obtain about new methods of doing business and 
selling his goods, by assistance in forming legisla- 
tive programs in his State, and by ideas that he 
gathers from fellow jewelers at conventions. 

All of these are indirectly a source of profit to 
each jeweler in the organization. 

The jewelers owe something to the business that 
made them. Is it to remain a mere business, or 
a profession or a service? If the latter, how shall 
it be done? By a few men? No, only by the 
united efforts of all. No man will want to be left 
out when he sees his place in this great organiza- 
tion. 

If you will go to a jeweler and tell him it will 
pay him to join the association he will think you 
are speaking in terms of money only, and may 
question the statement. But if you ask him to 
join the association because he can be of use to the 
business and to his fellow jewelers, he will be 
ready to hear you. The jeweler wants to feel 
that he is rendering his customers, his fellow man, 
and his country a real service, but at the same 
time he knows that, ‘‘He profits most who serves 
best.” The point I make is this; Let us more 
fully bring the jewelry industry under the influence 
of this tried business. The jeweler is ready for 
the bigger things. 

I am firmly of the opinion that we have been 
misunderstanding each other all along; that the 
time -is ripe for the jeweler to take his place in 
the affairs of the world. Were the jewelers called 


on during the war as other business professions to 
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go into council with men who held the fate of 
nations in their hands? Yes, in one way, and that 
was taxation. Today the jeweler is held account. 
able for paying an unjust tax. 

By what means will this organization attempt to 
achieve these ends? By having more confidence 
in our fellow men and fellow jewelers and when 
your competitor makes a sale do not get jealous 
and tell the customer he paid too much for the 
article, and thus make the customer dissatisfied, 
By this method you not only injure the other 
jeweler, but in turn injure yourself, because the 
general public then thinks all jewelers are nothing 
but grand fakers. 

There is the example of the Rotary Club. Con 
sider influence for better things in the community, 
How many Rotarians, Kiwanis, Civitans would 
want to drop out, or sell their membership, if it 
were possible? Not one. The same spirit should 
exist in the jewelers’ association. 

If we can get the men in our profession to gee 
the big opportunity, they will discard unfair prac. 
tice. They will regard the business as a profession, 
charged with a sacred duty. And then, and not 
until then, will the jewelry business be regarded as 
one of the most important. 


TREASURER GRIFFITH’S REPORT 

The report of State Treasurer J. W, 
Griffith showed that the association is in a 
most healthy and growing condition finan- 
cially, that there is at the present time over 
$800 in the State treasury, with all bills paid. 
He predicted a better year during the com- 
ing year than any preceding year of the 
organization. 


SECRETARY’S REPORT 


The report of the State secretary for the 
past year was read by H. B. Bradley. It 
gave a complete and concise history of the 
1922 convention held in Birmingham, ‘While 
that was a meeting of profit to all jewelers 
who attended, it was in no wise the equal 
of the convention just held at Tuscaloosa, 
Since the last meeting the association has 
grown, both in membership and in finance. 
And it is the purpose of the association to 
eventually enroll every jeweler in Alabama 
on the membership list. 


REPORT OF NATIONAL REPRESENTATIVE REID 


LAWSON 


The report of Reid Lawson, of Birming- 
ham, Ala., representative to the national con- 
vention last year, was one of much interest, 
and at the close of the report Mr. Lawson 
was given a rising vote of thanks. 

Mr. Lawson’s report was a_ complete 
resumé of the important work transacted by 
the national convention. “I had no concep- 
tion of the great good to be derived from 
a national eonvention before,” said Mr. 
Lawson. 

He approved of a higher mark-up by man- 
ufacturers. He thought that inspectors of 
railroad men’s watches should be paid a reg- 
ular salary by the railroad companies. He 
advised that retail jewelers read all the bul- 
letins being issued by the national associa- 
tion, as they contained much valuable i 
formation. He said the repair department 
should be thoroughly mastered, and he spoke 
of the schools for watchmakers now being 
conducted, and indorsed these schools. 

“In order that one is a successful sales 
man there are three things he must know, 
Mr. Lawson told the convention, “knowledge 
of the merchandise, confidence, and ¢ 
thusiasm.” 

President Aaron Ash appointed the fol- 
lowing standing committees: 


Auditing—Ed Herzog, chairman, Birming- 
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ham; C. Smith, Ensley; R, L. Wright, Fort 
Deposit. 

By-Laws and Constitution—C. F. Hoff- 
man, Gadsden; William H. Welch, Demopo- 
js; J. W. Griffith, Birmingham. 

Nomination of Officers—Reid Lawson, 
Birmingham; E. T. Ozment, Tuscaloosa; A. 
L. Hipp, Bridgeport. 

Resolutions—P. H. Tyler, Ensley; J. C. 
Michelboro, Marion; P. H. Linnehan, 
Birmingham. 

Membership—C. F. Cross, Gadsden; Mr. 
Burnett, Birmingham; Mr. Goldman, De- 
mopolis. 

Telegrams were received from E. H. Huf- 
nagel, president of the American National 
Retail Jewelers’ Association, and others ex- 
pressing their regrets at not being able to 
attend the Alabama jewelers’ meeting. Sev- 
eral of these telegrams congratulated the 
Alabama association on the work being ac- 
complished. In this connection President 
Aaron Ash took occasion to say that the 
Alabama association at this time has the 
largest payed up membership the association 
has ever had, and that the membership is 
still being increased. 

The matter of appraisal of diamonds, 
watches and other jewelry was discussed at 
length, and there were a number of opinions 
expressed, 

The question of appraisals was raised by 
John G. Apsey, of Greensboro, who led the 
discussion. He also favors some method of 
appraisals. 

WEDNESDAY AFTERNOON 

The meeting. was opened at 2 Pp. mM. by 
C. F. Cross, of Gadsden, past president of 
the association. In opening’ the meeting ‘Mr. 
Cross told the association members that this 
was by far the best session the association 
had ever held; that he liked the fine spirit 
among the delegates, which was controlling 
the meeting. He said the morning session 
reminded him of the gathering of one big 
family in consultation. 

A. L. Hipp, of Bridgeport, chairman of 
the excise tax committee, reported that his 
committee had been hard at work since the 
last annual meeting, in their efforts to get 
the United States Senators and Congress- 
men from Alabama lined up in favor of the 
repeal of the excise jewelry tax. 

“The committee wishes to report that Ala- 
bama is 100 per cent in favor of the repeal 
of the tax,” said Mr. Hipp. He reported 
that both Senators and every Congressman 
in Alabama now favored the repeal of this 
tax, He had with him a number of letters 
from Congressmen, and read a few para- 
graphs from a few of the letters, showing 
that Alabama Congressmen to a man favored 
the repeal of this tax. 

During the campaign for the repeal of the 
tax Mr. Hipp said he had written 600 letters 
and sent 10 telegrams. 

National Secretary Anderson, who was 
Present, congratulated Alabama on its 100 
Per cent. work on tax elimination, and as- 
sured the association that this would be a 
map Pleasing message for him to take back 
ay other officers of the national associa- 

n., He said that a majority of the Con- 
gressmen of the nation favored the tax elimi- 
hation, but that Alabama had the honor and 

tinction of being the first State to go 100 
Per cent strong. 

€ convention tendered Mr. Hipp a ris- 
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‘ing vote of thanks for the work which he 
had accomplished along these lines. 

P. H. Linnehan, of Birmingham, said: 
“Let us have 100 per cent in fact. I favor 
the adoption of a resolution to show we are 
in earnest.” 

National Secretary Anderson said the 
elimination tax fight would be financed by 
States, and he read Alabama’s quota. The 
goodly part of the quota was subscribed at 
this meeting, and it is believed the remainder 
‘can be raised without difficulty. It is merely 
a request on the part of the national associa- 
tion, Secretary Anderson explained, but that 
jewelers all over the nation were responding 
nobly. 

Reid Lawson, of Birmingham, chairman of 
the legislative committee, delivered a report 
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of his committee, in which much State legis- 
lation is.proposed for the benefit and protec- 
tion of not only the jewelers, but for other 
merchants as well. 

The committee favor the enactment of a 
new bad check law which will eliminate dam- 
age suits. Among other suggestions were: 

The appeal of some of the present State 
exemption statutes. 

A new law governing arrests for shoplift- 
ing, to avoid damage suits for false im- 
prisonment. 

A law providing that watches and other 
articles which have been repaired may be 
sold within 12 months, if not taken out by 
the owners within that time. 

A law to make a lease sale contract bind- 
ing, in case of the loss of goods thus pur- 
chased. 

A law to regulate auction sales. 

Mr. Lawson explained to the association 
that bills regarding all of these matters were 
now being drawn up, and would be presented 
to the legislature of Alabama at the ad- 
journed session in July. 

National Secretary Anderson stated that 
there were only a few States which have an 
auction law, and that the trouble had been to 
enact a law covering the points desired by 
the jewelers and at the same time have the 
law constitutional. He said the national as- 


sociation is now working on a genera) law. 
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As‘ the State legislature of Alabama will not 
meet. again for some time after the present 
session, it was deemed wise of Alabama to 
enact an auction law at the July session. 
Secretary Anderson explained that a good 
many States already have laws governing 
the sale of uncalled for repaired articles, but 
that as a general thing but few jewelers were 
taking advantage of the law in these matters. 


ADDRESS OF DR. GEORGE LANG 


One of the features of the Wednesday af- 
ternoon session was an address on business 
ethics, delivered by Dr. George Lang of the 
State University of Alabama. 

He devoted considerable time to the defini- 
tion of ethics as applied to business. “Ethics 
is morality. Morals grow, while conscience 
is the result of education,” he said, ‘There 
are men who think only on the level of in- 
stinct. They think only for their own good. 
These are the kind of men who put off on 
the public all kinds of goods, but nowadays 
all customers are not boneheads. This kind 
of a man does not care what happens to the 
other fellow; he is the one who knocks the 
other fellow’s business. It’s not good busi- 
ness to try to put the other fellow out of 
business. 


“The more men you help to success the 
greater your success will be. If you run the 
other fellow out of business you are only 
paving the road on which you yourself will 
run out of business. It’s confidence the cus- 
tomer has in the merchant more than in the 
price he pays for the goods that wins the 
merchant success. American people will pay 
for what they want, and what they have 
confidence in. 

“Business integrity is what we want and 
what we need. Everything you sell across 
the counter carries with it social service. 
You jewelers should play the game together 
to bring your business to a conscious level. 
I am pleased to see here today the spirit of 
co-operation and a brotherly feeling one for 
the other, ruling your convention.” 

At the conclusion of his address Dr. Lang 
was given a rising vote of thanks for the 
message which he had brought to the con- 
vention members. 

The necessity of a higher mark-up by the 
manufacturers on silver, watches and a num- 
ber of other articles was most ably discussed 
by C. F, Cross, of Gadsden, one of the ex- 
presidents of the association. 

“Business today is not a dream. It is a 
reality,” said Mr. Cross. “This is a going 
age, and higher gross profits for this reason 
are more necessary today than ever before, 
if the jeweler remains in business.” He 
declared that he was not making the money 
he was entitled to make, notwithstanding he 
was selling at prices as laid down by the 
makers of jewelry. “Do you know that the 
biggest profits today in selling are being 
made by the newsboys? It’s made by the 
turnover,” he declared. And then he went 
on to explain that there was but little turn- 
over to be made on a number of articles sold 
by the jeweler; for instance, silverware and 
watches. “In 15 months a jeweler turns 
over his stock but one time, while the news- 
boy turns over his stock every day,” he said. 
“We can’t reduce our stock; we must in- 
crease it. There was a time when only one 
kind of wedding ring was used, but now 


there are many kinds sold: Today we jewel- 
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ers are up against the hardest proposition we 
have had confronting us in the past 30 years. 
We must either reduce expenses or have a 
higher mark-up.” 

National Secretary Anderson favored a 
higher mark-up by the manufacturers, He 
said that the average person only bought sil- 
verware once in a lifetime, and that if a 
jeweler sold the same customer two watches 
in a lifetime that jeweler was considered 
lucky, indeed. 

A higher mark-up was discussed and 
favored by many of the jewelers present. 


The Banquet 

On Wednesday night the visiting jewelers 
were the guests of the Tuscaloosa jewelers 
at a most sumptuous banquet, served at Ter- 
race Garden, and ably presided over by 
W. H. Rainford, of Tuscaloosa. 

During the progress of the banquet several 
charming violin solos were rendered by Miss 
Hood, who for some time played for the 
Edison company in the reproduction of her 
selections on graphaphone records. 

Following these selections, Dr. George 
Long of thé University of Alabama, enter- 
tained the jewelers with a history of old 
King “Tut” and a history of Egypt and the 
Egyptian people, and took occasion to tell 
of the jewelry made and worn by the people 
of those days and times. He declared that 
people of those days were as fond of beauti- 
ful jewelry as they are today. 

Thursday 

The session Thursday morning was opened 
at 9 o'clock, with Reid Lawson, one of the 
ex-presidents, presiding. Upon taking the 
chair Mr. Lawson reviewed the work of the 
previous day, expressing the opinion that 
much for the good of the association and 
the Alabama jewelers in general had been 
accomplished. 

The features of the morning session were 
addresses delivered by A. W, Anderson, 
secretary of the American National Retail 
Jewelers’ Association, and by Dr. Frank 
Willis Barnette, of the Birmingham News. 

SECRETARY ANDERSON’S ADDRESS 

In opening his address Secretary Ander- 
son took occasion to eulogize officers of the 
national and State associations, past and 
present, and to tell of the work which had 
been accomplished by them, for the jewelers 
of the present day, and for the jewelers 
which are to come later. 

He spoke of the growth of the national as- 
sociation, and the fight which the association 
has made and is making on the repeal of the 
excise tax on jewelry. 

He told of the many changes which have 
come to the jewelry business during the past 
decade, for the good of the jewelers of the 
country. He remembered when jewelers 
sold wedding rings by the pennyweight and 
thought they were making money, when as 
a matter of fact they were losing money. 
He remembered the day when the jeweler 
was not acquainted with his competitor 
across the street, and the traveling jewelry 
salesman acted as a sort of a clearing house 
for the two; that when one jeweler wanted 
to know anything about the other jeweler 
he asked the traveling salesman. And he re- 
membered the day when the jeweler had 
runners to watch the customer who entered 
his store .and did not purchase, and follow 
him to other stores and see if he bought 
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there. But he was glad that!those days are 
gone forever, and that the jewelry business 
is now on a higher level, and that there is 
a spirit ef co-operation, such as prevails 
today among the Alabama jewelers. 

He spoke of the custom of some jobbers 
selling to both retailers and direct to the 
trade, and stated that the national associa- 
tion was working on a plan as regards this; 
that under the law no association as a body 


could take action against such conduct on 


the part of the jobber. 

He spoke of the scarcity of watch repair 
men since the days of war, but said this 
would be remedied in the course of time 
through the training schools for watch- 
makers which were now functioning. 

His address was most heartily received. 
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At the close of his address he was given a 
rising vote of thanks. 

The chair appointed a committee to ex- 
amine and report on the prices of repair 
work, as suggested by the national associa- 
tion. After deliberating the committee rec- 
ommended that these prices be adopted as 
minimum prices for Alabama, and_ their 
recommendation was adopted, 


ADDRESS BY DR. FRANK WILLIS BARNETTE 


Dr. Frank Willis Barnette, historical 
writer for the Birmingham News, who is 
writing the history of the various towns and 
cities of Alabama for his paper, and who 
has recently traveled all over Alabama, ad- 
dressed the association on “The Business 
Outlook.” 

Dr. Barnette is a preacher, a lawyer, a 
doctor, an editor and a newspaper man, as 
he expresses it himself. He has traveled all 
over the world, and part of his education 
was received in the old world. 

He told the convention that Alabama gave 
promise of a fine crop, and that they need 
have no fear of a good business this Fall. 
“Among my other callings I am an ‘invalua- 
tor’ of cities and towns,” he told the conven- 
tion. There is not a man in Alabama who 
knows Alabama and her business, financial, 
moral, industrial, and other conditions bet- 
ter than does Dr. Barnette. 

He has seen many of the crown jewels of 
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the world, and took pride in describing these 
to the Alabama jewelers. He is well versed 
in the history of jewelry and of precious 
stones, and told the members of the associa. 
tion many things of interest concerning these 
much sought after articles of adornment and 
of wealth. Many of the older jewelers were 
surprised at the vast knowledge which the 
speaker displayed of gems, especially, “] be. 
lieve in wedding presents as much as you 
jewelers do,” he said. 

At the close of his address he was given 
the thanks of the convention. 

One of the many features of the conven. 
tion was the question box, where many ques. 
tions were deposited and discussed. 


Resolutions 

Suitable resolutions were adopted on the 
recent death of two members of the associa- 
tion, F. M. Lynch and F. R. Rubenstein, 
both of Birmingham. 

Resolutions thanking the various national 
and State officers for the work which they 
have accomplished were also adopted, and a 
resolution thanking National Secretary An- 
derson for his presence at the convention 
was likewise adopted. 

A resolution of condolence to National 
President E. H. Hufnagel, on the recent 
death of his child, was also adopted. 

- The code of ethics of the national associa- 
tion was approved. 


THURSDAY AFTERNOON 


The session was called to order promptly 
at 2 o'clock by President Aaron Ash, 

After considerable discussion of various 
matters and the reports of some minor com- 
mittees the election of officers was held and 
resulted as follows: President, John G. 
Apsey, Greensboro; first vice-president, P. 
H. Tyler, Ensley; second vice-president, 
C. F. Hoffman, Gadsden; secretary, H. B. 
Bradley, Birmingham; treasurer, E. F. Her- 
zog, Birmingham. 

Directors—W. H. Rainford, Tuscaloosa; 
William H. Welch, Demopolis; John L. 
Schaefer, Montgomery; Julius Jaffe, Birm- 
ingham; J. C, Michelboro, Marion. 

Delegate to national convention at Provi- 

dence—Aaron Ash, of Birmingham. 
. Montgomery, Dothan, and Demopolis it- 
vited the convention, and the selection will 
be made during vacation of the association, 
by the president and board of directors. 

The attendance prize, $50 in gold, was wo 
by Julius Jaffe, of Birmingham. 

It was ordered that the three immediate 
last ex-presidents of the association const- 
tute an executive committee to function with 
the president. 

Before the adjournment of the convention 
short speeches were delivered by the old of- 
ficers and the ones elected to take their 
places. The convention officially adjou 
by all of the delegates forming in line am 
shaking hands with the newly elected prér 
dent, John G. Apsey, as they left the hall 

After’ the adjournment of the convention 
Tuscaloosa jewelers took the visiting jewel 
ers on an automobile ride over Tuscaloos 
showing them the State University, the State 
insane asylum and other State institutions 
The automobile ride terminated at the | 
try Club, where dinner was served at / F ¥. 
to all visiting delegates, and many of 
visitors engaged in games of golf, of wi 
joyed the swimming and dancing. 
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L. J. Anshen, of 
was a business visitor in New York the past 
eek. 

Tiecue H. Cahoone Co. is preparing to 
start three boys in its factory on a regular 
apprenticeship. 

J. Anderson, retail jeweler, watchmaker 
and optician, is now located at 74 Main St., 
East Greenwich. 

The India Ivory Co. is increasing its facili- 
ties at 283 Thurber’s Ave. by the installa- 
tion of new machinery. 

Ralph K. Stone, of Markham & Stone, 
and family have taken a country house at 
Sakonnet for the Summer. 

Mr. and Mrs. Henry Fletcher, who have 
heen motoring through the Catskill Moun- 
tains, arrived home Thursday. 

An attachment for $100 against Alexander 
Carcieri, filed May 26, 1923, by the Pilgrim 
Novelty Co. has been discharged. 

A. A. Vennerbeck, of the Vennerbeck & 
Clase Co., of this city, has been making a 
business trip through the middle west. 

Hiram Long, of Chicago, vice-president 
of the Karpeles Co., is spending a couple of 
weeks at the firm’s factory, 15 Snow St., 
this city. 

Major John J. Collins, of the publicity 
department of the Ostby & Barton Co., 
spent a part of last week in New York 
and vicinity. 

The S. S. Kresge Co. has leased from 
Harris Fellman a lot on the north side of 
Ascension St., Woonsocket, for 30 years at 
$800 a month. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
was in Boston and vicinity the past week 
for the Board. 

Walter H. Pruefer was one of the speak- 
ers at the formal opening of the new club- 
house of the West Barrington Tennis Asso- 
ciation last week. 

Frank Kelley, of the Manufacturing 
Jewelers’ Board of Trade, was in New York 
and vicinity the past week on matters per- 
taining to the Board. 

Notice has been filed at the office of the 
Secretary of State of an amendment to the 
charter of the Paul Stierle Co., Inc., as to 
the voting power of stock. 

The Fountain Glass & Mirror Co., 160-162 
Fountain St., is being conducted by Paul 
Zuckerberg, of North Scituate, according 
to his statement filed at the city clerk’s 
office, 

Mr. and Mrs. Paul C. Nicholson have 
closed their town house on Blackstone Blvd. 
and with their children are occupying their 
country home on Ferry Hill, Bristol, for the 
Summer, 

Mr. and Mrs. Thomas A. O’Gorman have 
Closed their home on Doyle Ave., this city, 
with their family, are occupying their 
“ummer residence at Narragansett Pier for 
the season, 

Edward M. Wheeler, manager of the 

tovidence office of the National Jewelers 
wi mate Trade, is spending his weék-ends 

18 family at their country place in 
‘astern Connecticut. 


Adelbert E. Place of O. E. Place & Sons, 
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was a member of the committee in charge of 
the ladies’ day outing of Calvary Com- 
mandery, Knights Templar, at the Hum- 
mocks last Saturday. 

The contract was let the past week for 
the construction of a new business building 
at 311 Westminster St. for the W. T. Grant 
Co. It will be two stories high of brick, 
fireproof construction. 

Seven candidates for registration took the 
examinations before the Rhode Island State 
Board of Optometry last week at the office 
of Thomas H. Tarbox, president of the 
Board, 228 Main St., Pawtucket. 

‘Mr. and Mrs. Charles E. Hansen of this 
city left a few days ago for Ludington, 
Mich., where they will visit friends. On 
their return they will stop at Toronto, Can., 
for a few days to visit Mrs. Hansen’s 
sister, 

The souvenir badges for the annual Sum- 
mér ceremonial of Palestine Temple, of the 
Ancient Arabic Order Nobles of the Mystic 
Shrine last Monday were furnished by 
Henry Schwartz, 15 Ann St. New York 
city. 

Among those who participated in the 63rd 
annual outing of the First Light Infantry 
Veterans to The Hummocks last Tuesday 
were Frank L. Barrows, Stanley H. Lyons, 
Gregor Krichbaum, Leo Krichbaum, Leo 
Kilkenny and William H. Draper. 

Harold R. Barker, of Barker & Barker, 
and Thomas B. Pierce, of the Wolcott Mfg. 
Co., were among the guests at the annual 
regimental dinner of the officers of the 385th 
Infantry at the Agawam Hunt Club, East 
Providence, on Wednesday evening. 

Two mortgages for $10,000 each on prop- 
erty of Harris Fellman have been dis- 
charged. One was held by Arthur I. Dar- 
man on lot with improvements on the west 
side of Main St. and the other by Susan A. 
Ballou on Main and Coe Sts., Woonsocket. 

Stock, tools and machinery in the manu- 
facturing jewelry plant of the Slater Jewelry 
Co., The City Brass Foundry and the Paw- 
tucket Brush Co., 21 Slater Ave., Pawtucket, 
were damaged to the extent of several hun- 
dred dollars by water and smoke during a 
fire in the rear of the foundry Monday night, 
June 25. 

The Rhode Island Supreme Court on 
Thursday handed down a rescript in the case 
of Gustave Fox Co. against the T. F. Hunt 
Mfg. Co. In this action for breach of con- 
tract, where the jury found for the plaintiff 
for $1,597.58 the defendant filed exceptions 
and certain of these being sustained by the 
upper court’s rescript the case is remanded 
to the Superior Court for a new trial. 

Among the jewelry buyers reported: in 
this city and vicinity during the past week 
were the following: Mr. Kornhauser, of the 
Merchants Novelty Co., Pittsburgh, ° Pa.; 
Mr. Lipschitz, of the Oval Mfg. Co., New 
York city; Sol Cerf, of Sol Cerf & Co, 
Pittsburgh, Pa.; Sol Weinrich, of Weinrich 
Bros., New York city; Miss M. Ciuzio, of 
Rowes, Inc., New York city; A. B. Stralser, 
of A. B. Stralser & Co., Detroit, ‘Mich. ; 
F. B. Greene, Jr., of F. B. Greene & Son, 
Boothbay Harbor, Me. 

The Supreme Court of Rhode Island on 
(Wednesday handed down an opinion sus- 
taining the decision and verdict of the ‘Su- 
perior Court in the assumpsit action brought 
by A. H. Dondero against the Standard 
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Emblem Co., to recover for commissions 
alleged to have been earned by selling de- 
fendant’s goods, in which the jury found 
for the plaintiff for $1.700, but a remittitur 
to $1,297.91 was filed at the direction of the 
lower court. In the opinion written by 
Judge Rathbun the defendant’s exceptions 
are overruled and the case is returned to 
the lower court for the entry of a judg- 
ment. 

The Rhode Island ‘Hospital Trust Co. has 
inaugurated a series of industrial displays 
in its banking rooms to be extended over 
an indefinite period 4nd cover a wide range 
of products manufactured in this State. The 
first of these was made by the Gorham 
Mfg. Co. and included articles of sterling 
silver hollowware, together with marked 
samples of an extensive range of flatware 
patterns made by the concern. The entire 
display was one in which all Rhode Island 
might take a great deal of pride, for it 
marked a high standard in the art of modern 
silversmithing. The display attracted con- 
siderable attention on the part of customers 
of the bank and elicited much favorable 
comment. 

According to records filed at City Hall on 
Thursday, the J. A. Foster Co. has taken 
a 99-year lease on the property which it’ 
at present occupies on Dorrance St. from 
Weybosset to Middle Sts., and upon the 
adjoining property on Middle St., extending 
up to Eddy St. The Dorrance St. lease is 
from Walter Hidden and the company is 
to pay at the rate of $40,000. a year: for 
the first 10 years, after. which the rental is 
to be fixed by agreement. This lease runs 
from June 1, 1923, to May 31, 2022. The 
property at Eddy and Middle Sts. is leased 
from Jessie L. Coggeshall, the records show, 
for a 99-year period, from June 1, 1923, to 
May 31, 2022. The rental for the first four 
years is to be $3,500 a year. Afterwards 
it is to be fixed by agreement. 





Many of the jewelers closed their factories 
down Friday until Thursday morning and 
left for the Cape and other places to spend 
the holiday. 

Miss Winfred Earle White and Stephen 
HH, Garner were united in marriage last week 
in New York, Mr. Garner is a member of 
the firm of Leach & Garner. 

The manufacturers are experiencing con- 
siderable annoyance by the telephone strike. 
All last week they were unable to communi- 
cate with stone and finding houses in Provi- 
dence. 

Eben F. Wilde, of Baer & Wilde Co., ob- 
served the 25th anniversary of his wedding 
last Saturday. He and his wife were 
showered with the congratulations of their 
many friends. 

Following an inspection of the local 
jewelry factory a State female inspector 
stated last week that she found a large per- 
centage of women employed in the shops and 
that she was surprised at the above-average 
conditions found at the homes of the work- 
ers which she is obliged to inspect. She 
stated that the jewelry industry was ideal 
work for women. 





Birmingham, Ala. 


Leading jewelers of Birmingham and all 
sections of Alabama attended the fourth an- 
nual convention of the Alabama Retail 
Jewelers’ Association, at Tuscaloosa, Ala., 
the past week. 

The Lynch Jewelry Co. 205 N. 20th 
St., which was recently organized and com- 
menced business, reports that it is already 
enjoying a good trade; and that the business 
is growing steadily. 

The Moore Jewelry Co. will move within 
the next few weeks from the present loca- 
tion at 414 N. 19th St., to 420 N. 19th St. 
where the concern will have a larger store 
room. The new location is being newly 
decorated, and will make a beautiful store 
when completed. 

N. L. Brackin, president of the Lynch 
Jewelry Co., and acting secretary of the 
Alabama Retail Jewelers’ Association, is 
confined to his room, suffering from a well 
developed case of measles. Mr. Brackin 
says missing the State convention of Ala- 
bama jewelers hurt him worse than having 
the measles. 

According to leading Birmingham jewelers 
more than $100,000 worth of jewelry has 
been sold in Birmingham at auction during 
the past few months, due to the closing out 
of two large retail jewelry stores. These 
auction sales have had a tendency to lessen 
the sale of jewelry to some extent, since 
the closing of the sales. 


A beautiful silver loving cup, offered by 
the Birmingham News and the management 
of the Cascade Plunge, to Birmingham’s 
lovliest bathing girl, was awarded to Mrs. 
Anna Flemming, 1215 S. 19th St. The cup 
was one of the handsomest.ever seen in 
Birmingham. It was made for this especial 
occasion by a manufacturing jeweler of New 
York city. The cup is hand engraved. 

All the jewelry stores in Birmingham 
closed their doors at noon Thursday, June 
28, for the remainder of the day, and the 
proprietors and a number of their employes 
motored to Tuscaloosa where the Alabama 
Retail Jewelers’ Association was in session, 
Wednesday and Thursday, and participated 
in the dinner served at the Country Club in 
that city in honor of the Alabama jewelers, 
at 7 p .m. They report a most enjoyable 
occasion. 


“There have been fewer June weddings 
this year than for many years,” said Reid 
Lawson, of Reid Lawson, Inc., on N. 20th 
Sf. Mr. Lawson had reference to the big 
church weddings, where considerable sums 
of money are spent on jewelry. “It costs 
not less than $5,000 these days for anything 
like a big church wedding, and this is rather 
too costly for a good many people. I at- 
tribute the fewer number of church wed- 
dings to the cost,” he said. 

A woman, giving her address as Chicago, 
Ili., is under arrest in Birmingham by op- 
eratives of the N. L. Pierce National Detec- 
tive Agency of Birmingham, and the Thiel 
Detective Service of Atlanta, Ga., on the 
charge of passing forged checks in Chatia- 
nooga, Tenn., on jewelers and other mer- 
chants of that city. According to detectives 
she passed several worthless checks while in 
Birmingham. The checks she used were 
for small amounts, owing to which fact 
they are easily cashed. Detectives are of 
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the opinion that this woman is a professional 


forger and passer of bad checks. They be- 
lieve she has operated in many other cities 
besides Birmingham, Atlanta, and Chatta- 
nooga. When arrested, the woman said that 
a certain man in Birmingham had placed 
money to her credit in a Birmingham bank, 
and that she was merely drawing on this 
account and when she gave the checks 
did not know the account was overdrawn. 
The name of this man is withheld from tie 
public by the officers connected with the case. 
Another man, whose name is also withheld 
by the officers, but who is supposed to be 
an automobile dealer in Atlanta, Ga., settled 
the bill for the bad check at the Empire 
Hotel in Birmingham. The woman will be 
taken to Chattanooga, Tenn., to answer to 
the charge of forgery and passing bad 
checks. 











G. F. Geiger, head of the jewelry house of 
G. F. Geiger & Son, recently made a trip 
south, and took part in the Southern Golf 
Tournament. 

Matt Irion & Sons and Martin & Krebs 
were donors of silver trophies which went 
to Troop B, of the Junior Reserve Training 
Battalion, of the Louisville and Jefferson 
County Children’s Home, in the annual 
troop review on June 27. 

Albert Grall, manufacturer and engraver 
of Louisville, was married on June 28, in 
Louisville, to Miss Anna Katherine Cain, 
also of Louisville. Mr, and Mrs. Grall have 
gone east on a honeymoon, and plan to re- 
turn to Louisville about July 15. 

Eugene Strauss, secretary and superin- 
tendent of Herman Strauss & Sons Co., one 
of the largest local department stores, has 
sold his third interest to his brother Bert 
Strauss and brother-in-law, Walter I. Kohn, 
and has entered the office fixture and furni- 
ture manufacturing business. 

W. G. Buschemeyer, Sr., head of the house 
of W. G. Buschemeyer & Son, during the 
week lost his wife, Mrs. Fannie Busche- 
meyer, 57 years of age, who shortly before 
her death was taken to the family residence 
at Strathmore, it being her request that she 
be allowed to die at home, when the doctors 
decided that it would me impossible for her 
to recover. Death was due to Bright’s dis- 
ease. Mrs. Buschemeyer is survived by her 
husband, one son, W. G. Buschemeyer, Jr., 
and two daughters, Misses Edna Anna and 
Anita J. Buschemeyer, four sisters and two 
brothers. 

Among recent visitors to Louisville were 
Percy D. Lucas, of H. & E. O. Belais, New 
York; Edward F. Dienst, of Sussfield, 
Lorsch & Schimmel, New York; A. H. 
Cohn, of the Herald Novelty Co, New 
York; Arthur S. Feiss, of Rosenthal & 
Kaplan, New York; Elias Markens, of the 
S. Wechter Co., Chicago; C. T. E. Smith, 
of Reed & Barton Co., Taunton, Mass.; F. 
R. Kriegler, of Champenois & Co.; Sam 
Pitzele, of Pitzele & Hamburger, New York; 
Mr. Engelmann, of George W. Murphy, 
Hawley, Pa.; W. R. Poucher, of Carter 
Gough & Co, New York; Joseph A. 
Schwartz, of Swartchild & Co., Chicago; 
Harry C. Nieland, of C. F. Rumpp & Sons, 
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Phila.; L. H. Smith, of Bippart, Griscom & 
Osborn, Newark; William F. Buhl, of L 







Gregory, Strobell & Crane, Newark; A, E 
J. Winer, of Krementz & Co., Newark: 
Jerome M. Lissauer, of Arnstein Bro, & Co, 
New York; and William Bach, representing 
Hass’ Agency, manufacturers representg. 
tives, of New Orleans. 





















Trade Gossip 











Sets of Ma Chongg, the Chinese game, 
which has recently become so popular in this 
country, are being imported from Ching 
and are being sold by jewelers. The games 
are contained in handsome black polished 
ebony finished boxes with gold ornamenta- 
tion. 










*x* * * 


There are few events of public interest that 
do not in some way touch the jewelry induys- 
try, and it became known several days ago, 
that the reconditioned steamship Leviathan, 
the largest boat afloat, was equipped with a 
silver service of 60,000 pieces of hotel sil. 
verware by the R. Wallace & Sons Mfg. Co, 
Wallingford, Conn. Of this service, 50,00 
pieces are flatware and 10,000 are hollow- 
ware. In commemoration of the event, the 
Wallace concern issued a_ blue-covered 
pamphlet attractively illustrated. On the 
first inside page is a large illustration of the 
Leviathan and beneath it some. interesting 
information about this boat. On another 
page appears two illustrations of the interior 
of the boat, while the remainder of the book- 
let is devoted to pictures of various parts of 
the huge silver service supplied by the Wal- 
lace concern. In the booklet appears the fol- 
lowing: “The magnitude of equipping her 
can best be realized when it is considered 
that the silverware, if laid end to end ina 
straight line, would reach a distance equal to 
40 times the length of the ship. It is hard 
to visualize a line of silverware over seven 
miles in length, but that of the Leviathan 
would reach that distance with several pieces 
to spare. If it were possible to extend this 
line into the air, it would be 37 times as high 
as the Eiffel Tower, about 70 times the 
height of the Washington Monument, and 
almost 9,000 feet higher than Mount Everest, 

























the highest point known on the globe. There n 


are many things which enter into the pu- 
chase of this vast order of silverware, and 
many influences which such an order has 
upon several of our leading industries, For 
the more than 50,000 pieces of flatware, 4 0 


5 tons of metal had to be purchased, and " 


about the same quantity of metal was 
for the 9,000 to 10,000 pieces of hollowwart 
In addition to this metal, there were 


approximately 650 feet of solid nickel-silver A 


rod and 1% tons of nickel-silver wire for 
mounts and other applied parts. 
to 250 skilled mechanics were employed ov 


a period of several months. I 








D. E. Henderson, auditor of the Tennesst ' 


From ct 


! h 
Valley system of banks, Albany, Ala, . 
leave the banking business to enter th 
jewelry business in Nashville, Tent. ™ 2 


Henderson has resigned his position 4s # 
He has alee 


ditor, to take effect July 1. ; 
organized the corporation which is to bao 
the jewelry business to be opened early 
the Fall in Nashville. ; 
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E, H. Eggers, formerly of Akron, O., has 

ed up a new store at New Kensington, 
which is the home of the aluminum industry 
of this country. 

Louis A. Grillo, located at 209 Harrison 
Ave, Greensburg, Pa., is sailing for Europe 
on July 7, to visit his relatives, and expects 
to return home the latter part of August. 

Jewelers are very much interested in the 
outcome of the referendum now being taken 
by the Chamber of Commerce, regarding the 
community chest plan of financing charitable 
institutions of this section. Some opposition 
has developed to the plan. 

A. J. DeRoy, head of Jos. DeRoy, and 
Mrs. DeRoy are sailing on the Aquitania 
for Amsterdam, where Mr. DeRoy intends 
to buy diamonds for his house. He also will 
visit nearly all the countries of Europe be- 
fore returning to Pittsburgh. 

Miss D. M. Tedrowe, buyer of silverware 
and leather goods for the Joseph Horne Co., 
has just returned from a buying trip to Eu- 
rope, where she bought a lot of leather goods 
and other articles for the jewelry depart- 
ment. She found conditions fairly good as 
far as merchandising was concerned. 

The employes of the Samuel Weinhaus Co. 
last Tuesday night proceeded to Riverview 
Park, North Side, where they spent the eve- 
ning holding a basket picnic. There was a 
general good time on the part of the officers 
and their familiies, also the employes and 
their families, with a 100 per cent attendance 
present. 

Braddock has several up-to-date jewelry 
stores and one of the latest jewelers of that 
town to make extensive improvements is 
Karl Hess, of 704 Braddock Ave., whose 
place is the admiration of the people of the 
district. He remodeled the building he occu- 
pes. There is a watchmaking office and dia- 
mond room in the front of the store. The 
building has a frontage of 20 feet and a 
depth of 50 feet. 

The Retail Credit Men’s Association of 
Pittsburgh will co-operate with the secre- 
laries’ organization of the National Retail 
Credit Men’s Association for the establish- 
ment of an exchange bureau for information 
regarding shoplifters. This was a subject 
taken up at the national convention in Wash- 
ington and a matter of much interest to mer- 
chants, The department stores in particular 
have heen losers to a large extent by the 
wa of these people, some stores losing 
*90,000 to $75,000 annually through thefts of 
this character, There will also be a check-up 
on employes, 

Ri arnings have been issued here by the 
jane Railways Co. that Travelers 
so — to B-1808244 for $20 and 
rt ir 5030 to C-925039 for $50 each were 
fo - ch T. Scott Holland, New York, 
ha ecks were not countersigned and 
— using them would have to sign 
ae ere. It is said that probably 
tien using the above will turn up using 
ita 4 Fred S. Timmins, as the party 
ring rT. stealing them has checks also 
mmins name. Any one offering 


! = requested to communicate with the 
Pte Express Co,’s local agent. 
ordinance has been introduced in Pitts- 
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burgh Council taxing auction sales $200 a 
month. This is something for which Pitts- 
burgh jewelers have been contending for 
some time and is expected to put a curb on 
them, provided the measure becomes a law. 
This bill provides for the payment of $200 
a month or any part thereof for the privi- 
lege of conducting them in this city. Jewel- 
ers in various sections have been making 
complaint for some time regarding auction 
sales which are not believed to be conducted 
in accordance with the way they should be. 
There has also been complaint on the part of 
the public as well as members of the trade. 

The Heeren Bros. Co. held its annual out- 
ing for employes on Thursday, June 28, at 
the Duquesne Canoe Club, situated on the 
beautiful Allegheny River at Verona, Pa. 
About 100 were in attendance. The pro- 
gram arranged included a baseball game, 
tennis, motor boating, canoeing and dancing. 
The older employes who were not attracted 
to these pastimes enjoyed quoit pitching and 
card playing. The baseball game was be- 
tween those representing the manufacturing 
department and the sales and office forces. 
The game was hotly contested, but a rally 
by the factory boys in the last inning gave 
them the victory by a score of 1l to9. A 
shower late in the afternoon necessitated 
serving the dinner in the ball room of the 
club house, after which the evening was 
given over to dancing and general good fel- 
lowship. The Heeren Bros. Co, orchestra 
furnished the music. The outing was pro- 
nounced the most successful yet held. 

Louis DeRoy & Co. have let contracts for 
installing new fixtures in their store on 
Smithfield St. The show cases will be nar- 
rower than customary in jewelry stores, giv- 
ing more space in the aisles, and they will 
be used only for the display of goods, thus 
doing away entirely with the use of trays. 
The cases will be fixed up like a show win- 
dow and the goods carried in stock in racks 
in wall cases, thus keeping them clean, In 
other words, instead of displaying 50 or 100 
watch chains in one tray, only a few will be 
shown and the rest carried in racks in cases, 
enclosed with glass. Nearly everything will 
be carried this way, with the exceptions of 
rings. It is stated the house of Jos. DeRoy 
& Sons also intend to install similar cases, 
table cases being used in both establishments. 











Frank P. Kennedy, of Kennedy & Co., 
witnessed the Harvard-Yale boat race last 
week. 

A number of the local firms shut down 
last Friday night until July 9 for the an- 
nual vacation closing. 

Fred Sturdy, of the J. F. Sturdy Sons’ 


Co., was chairman of the committee in 
charge of the band concert given last Friday 
night by the Central Men’s Club. 

Elton B. Fisher, of E. I. Franklin & Co., 
has been named by the selectmen as a mem- 
ber of the committee to have charge of the 
improvements at the Columbia baseball 
grounds. 

Thomas Totten, who a number of years 
ago was in the jewelry business in North 
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Attleboro, is spending the Summer with his 
brother, Albert Totten, of this town. ‘Mr. 
Totten now resides in California. 

The North Attleboro telephone girls re- 
mained 100 per cent loyal last week in the 
strike. One of the local manufacturing 
jewelers presented the girls with $100 as an 
appreciation of their loyalty. 

Theron 'S. Curtis, J. J. Sommer, ‘Herbert 
Sturdy and Walter ‘McAlpin of North At- 
tleboro have been named on committees from 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association to assist in the 
entertainment of the delegates to the Ameri- 
can National Retail Jewelers’ convention. 








Atlanta, Ga. 


B. F. Beasely, Jr., is leaving on an auto- 
mobile trip to Fayetteville, N. C., where he 
will spend his vacation with his people. 

Mr. Jacobsen, of the Hahn-Jacobsen Co., 
of Cincinnati, O., was calling on the local 
trade last week in the interest of his firm. 

C. E. Johnson, of Ewing Bros., Atlanta, 
Ga., is taking a short pleasure trip to South 
Carolina and south Georgia. 

Henry McLaulin, Jr., a well-known 
jeweler of Sanford, Fla., stopped to visit 
friends in Atlanta this week. Mr. McLaulin 
is on his way to Chicago, where he will 
spend his vacation. 

J. Q. Hamby, prominent Atlanta watch- 
maker, and formerly with the Durham 
Jewelry Co., has severed his connection with 
that firm to take up a position as watch- 
maker and tepairer with the Mays Bros., 
also of Atlanta, Ga. 

Atlanta jewelers are laying in supplies 
for the Elks’ convention, July 9. From 
60,000 to 75,000 Elks from all parts of the 
United States are expected to be in at- 
tendance, and jewelers are prepared to sell 
them anything in the line of standard or 
specialized jewelry. 

J. D. Madigan, district manager of the 
Gorham Co. in Atlanta, is on a business trip 
to New York in the interests of his com- 
pany. Parker Hamilton, the well-known 
representative of the Gorham Co., is taking 
a short vacation in North Carolina. He ex- 
pects to return to Atlanta about July 1 and 
resume work on the road. 

James A. Dombrowsky has joined the staff 
of Myron E. Freeman & Bro. for the Sum- 
mer as a jewelry salesman. Mr. Dombrow- 
sky has been a student at Emory Univer- 
sity for the past year, and will return to 
school there in the Fall, it is understood, 
working part time with the Freeman com- 
pany. Messrs. Crow and Brewer, of the 
same concern, will leave on an automobile 
trip through Florida the latter part of the 
month, taking in points of note in the land 
of flowers. 

The annual convention of the Georgia 
Retail Jewelers’ Association has been post- 
poned from July 9-10 to July 23-24 in order 
that it may not conflict with the Elks’ con- 
vention, which convenes in Atlanta on July 
9. While the complete program has not yet 
been arranged, it is understood that this will 
be one of the best conventions ever held by 
Georgia jewelers. A new feature of the 
convention will be a series of entertainments 
by the newly organized Twenty-four Karat 
Club of Atlanta. 
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Tax Figures Show THE prediction re- 


Better Business Sun te Ba Fe, 
in 1923 


CULAR that the jewel- 
ry sales tor the fiscal year, ended June 30, 
will be in the vicinity of $400,000 was borne 
out by the report received from the Treasury 
Department, in Washington, last week and 
published in another’ column, which gives 
figures showing the taxes returned by the 
jewelers in May. According to these fig- 
ures the taxes returned by the jewelers dur- 
ing May amounted to $1,467,040, indicating 
that the sales of jewelry in the trade during 
April amounted to $29,340,800. These show 
an increase in taxes returned of $227,386 
over the previous year, or an increase in 
sales of $4,547,720. 

The total amount collected by the Govern- 
ment from the beginning of fiscal year June, 
1922, was $18,707,247, as compared with $18,- 
196,144 in the first 11 months of the preceed- 
ing fiscal year, an increase of $511,103. In 
other words, in the 11 months just passed, 
sales by jewelers amounted to $374,144,940, 
as against $363,922,800 in the corresponding 
11 months of last year, an increase of 
$10,222,060. 

The Treasury Department anticipates now 
that the fiscal year will show taxes col- 
lected from jewelers to exceed $20,000,000, 
even if there is a decrease in June from 
the May collections, although no apparent 
reason for any decrease appears at the pres- 
ent time. This will make the total sales by 
the jewelers during the last year over $400,- 
000, which is in line with estimate previously 
made by THE JEWELERS’ CIRCULAR. 





HE atrocious mur- 
der of Nathan 
Hebald, a jeweler of 


Trade Unites 
to Run Down 
Murderers 


York, who was shot and killed by bandits 
while he was defending his property, came 
as a Climax to a series of atrocious crimes 
from which the members of our trade have 
Suffered and has served to arouse the in- 
dustry to a determination to spare no effort 
to capture and convict the assassins. Hebald, 
as told last week, was shot down in his 
jewelry store, June 24, during a hold-up, and 
the outrage so aroused the trade that on 
Tuesday, June 26, a joint meeting of repre- 
sentatives of the various organizations in our 
industry, held at the rooms of the National 
Jewelers Board of Trade, resulted in a re- 
ward of $5,000 being offered for information 
leading to the conviction of the murderers 
and a determination to put detectives on the 
case to aid the police and to keep on the 
trail until the assassins are brought to jus- 
tice, no matter how many years it may take 
to do this. 

At this meeting were representatives of 
the National Jewelers Board of Trade, the 
Jewelers Security Alliance, Jewelers’ Safety 
Fund Society, Jewelers’ Protective Union, 
American Jewelers’ Protective Association, 
Jewelers’ Vigilance Committee, the Jewelers’ 
Co-operative Bureau, Jewelery Crafts As- 
sociation, Sterling Silverware Manufacturers’ 
Association, National Wholesale Jewelers’ 
Association, Retail Jewelers’ Association of 
Greater New York, Brotherhood of Travel- 
ing Jewelers, the Jewelry Travelers’ Asso- 
ciation and other bodies, and it was the unan- 
imous sentiment of all present: that steps 
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should be taken to let the underworld know 
that the jewelry industry intends to fight the 
crook who attacks its members, no matter 
who he may be, and to leave no stone un- 
turned to capture the murderer if he has to 
be followed to the end of the earth. 

Had the murdered jeweler been a member 
of the Jewelers Security Alliance, that as- 
sociation would have immediately offered a 
reward for his capture and put detectives on 
the trail of his assassin. As he was not a 
member of any particular protective organ- 
ization, no individual association could take 
action, but it was felt that the crime was so 
atrocious that something should be done by 
the trade as a whole to go after the assassin 
for the sake of its effect upon bandits in 
general. It was immediately arranged to 
offer a reward for information that would 
lead to a conviction of the culprits and also 
to raise a fund throughout the trade to de- 
fray the expenses of hiring detectives to trail 
the murderers or aid the police in any way 
possible to running them down. The co- 
operation of our various trade associations 
in this matter was thorough and whole- 
hearted and may lead to some special action 
on their part that will afford easy co-opera- 
tion on similar lines should any case arise in 
the future. 

The whole sad affair points to the neces- 
sity of jewelers joining and supporting the 
protective organizations in the trade, be- 
cause, as was pointed out by some of the 
speakers, it was more than possible that had 
Hebald been a member of the Jewelers Se- 
curity Alliance and had placed the Alliance’s 
sign in the window, the bandits might have 
refrained from attacking his store or at least 
hesitated before committing their dastardly 
act. The professional crook today knows 
the danger he runs in stealing a jeweler’s 
trunk or attacking a jewelry store protected 
by our associations; he knows that no effort 
will be spared to run him to earth, no mat- 
ter how long the time or how much money 
it may take to do so. The crooks must learn 
that the jewelry trade will protect the lives 
of its members even more strenuously and 
vigorously than they protect their property, 
and it is to be hoped that the action taken 
by our associations in the Hebald case will 
become so thoroughly known to the world 
and to the underworld that the thief or bandit 
will think twice in the future before he picks 
out one of our industry as an intended victim. 





HE action of the 
Federal Trade 
Commission in  con- 
demning the practice 
of giving “time guarantees” on watch cases 
as one that deceives the purchasing public, 
will, without doubt, be hailed as a large step 
forward by most of the makers, distributors 
and sellers of watches throughout the coun- 
try, but the further decision of the commis- 
sion defining the conditions under which- 
“gold-filled” can be used on plated watches, 
will not be so readily acquiesced in, because 
the thickness of gold prescribed as a requisite 
for the use of the term, is not in accord with 
the best usage of the trade, and consequently, 
the conditions imposed are not entirely suffi- 
cient to prevent the term being used by an 
unscrupulous manufacturer of cases that are 
not up to the best standards of “gold-filled,” 
as the term is used in the industry. 
As told in the last issue of THe JEweLers’ 


The F. T. C.’s 
Action on Watch 
Case Terms 





THE JEWELERS’ 



















Ring Mountings 


of Every Description 













DIAMONDS 


in All Sizes and Grades 













——— 
Diamond Mounted 


Rings Bar Pins 


Scarf Pins 



















CROSS & BEGUELIN 


INCORPORATED 


“Wholesale Jewelers 


21-23 MAIDEN LANE 
NEW YORK 








CIRCULAR 





















July 4, 1923, 


Circuar, that contained in full the memo- 
randum of the Federal Trade Commission 
this was the result of a conference with man. 
ufacturers several months ago on the que. 
tion of trade practices in the watch case in. 
dustry. At this time, the manufacturers syh. 
mitted a series of resolutions, which were 
presented to the commission and which were 
practically acquiesced in by that body, [If 
was on these resolutions that the commission 
condemned the use of the time guarantee 
After considering the whole matter, the com. 
mission concludes that the marking or call. 
ing of watch cases, “gold-filled,” leads to the 
deception of the purchasing public unless 
(1) the cases are marked equally plainly 
with words indicating the fineness of the 
gold; (2) unless the backs or caps are made 
of two sheets of gold affixed to the surface 
of a sheet of other metal; and (3) unless 
the center, bezel, pendant, crown and bow. 
are made of one sheet of gold, applied to the 
outer surface of a sheet of other metal, 

The commission also announced that it re- 
ceived the following as the opinion of the 
trade on the subjects covered and will take 
due notice thereof, in any proceeding pending 
before it: 





“(a) That manufacturers and dealers 
should be required to place the maker’s 
trade mark ‘conspicuously and indelibly’ 
on the inner surface of the lid or cap. 

“(b) That sheets of gold or its alloy 
affixed to the inner and outer surfaces 
of the backs, to the inner and outer sur- 
faces of the caps, and the outer surface 
of the hunting bezel shall not be less 
than one-thousandth of an inch in thick- 
ness. 

“(c) That whenever the thickness of 
the sheets of gold or its alloy in gold-filled 
watch cases is indicated, the mark indi- 
cating such thickness shall only refer 
to the thickness of the sheets of gold or 
its alloy so affixed to the outer surfaces 
of the backs, center, open face, bezél 
pendant, crown and bow, the mark ac- 
curately indicating such thickness which 
shall be expressed in decimals indicating 
thousandths of an inch, in tests to ascet- 
tain the thickness, measurements being 
taken at a point where no gold has been 
added or taken away for decoration of 
ornament.” 


It is barely possible that the thickness ft 
ferred to in paragraph “b” as “one one- 
sandths” of an inch is an error, typograph- 
ical or otherwise and that three one-thot- 
sandths is intended. If it is not an értof, 
the commission seems to be misinformed # 
to the sentiment of the jewelry and w 
trade on the subject, as the minimum, om 
one-thousandths of an inch would & 
the term, “gold-filled,” to some of the cheaf 
er varieties of watch cases. This, howeveh 
can probably be corrected before the commis 
sion is asked to act on any ¢ 
brought as a result of its decision. The fat 
that the commission condemns the use OF ‘ 
time guarantee as a fraudulent practice 1s 
matter of great importance and may bt 
to educate the public to no longer look ‘ 
these guarantees when purchasing ae 
cases. The suggestion that the thickness © 
the gold should be stamped on the cas 
another point that will have much 10 © 
with helping to eliminate unfair 
tion. 
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Robert Schwab, of the Paul Ditisheim Co., 
0 Fifth Ave., is enjoying a visit to the 
Swiss Alps. 

Simon Adler, 65 Nassau St., left for Eu- 
rope yesterday (Tuesday), on the Aquitania 
and will remain abroad for about five 
weeks. 

John Heinmuller, with the A. Wittnauer 
Co, 30 W. 36th St., returned recently on 
the Olympic after a visit to Switzerland. 

J. B. Rosenfeld, of the firm of Morris 
Rosenfeld, importer of diamonds, 68 Nassau 
St. returned recently from an extended trip 
abroad. 

During the absence of S. A. Van Moppes, 
diamond cutter, 106 Fulton St., who sailed 
for Europe on June 30, his office will be 
open as usual. 

The office of Wm. T. Schneider, whole- 
sale dealer in watches, 170 Broadway, will 
close at 4:30 o’clock daily and all day Sat- 
urdays during July and August. 

Leon (William Osborn, Morgantown, 
W. Va., motored with his wife to this city, 
and arrived here last week. While here Mr. 
Osborn made his headquarters with Morse 
Bros, 11 John St. Mr. and Mrs. Osborn 
started for their home on Saturday. 

Sol Roseman, of A. Roseman, diamond 
importer, 9 Maiden ‘Lane, sails for Europe 
today (July 4), on the Leviathan. Mr. 
Roseman will visit the diamond markets of 
London, Amsterdam, Antwerp, Paris and 
Germany and expects to return about the 
middle of August. 


The business which for the past 33 years 
has been conducted under the name of M. 
Fine will hereafter be known as Max Fine 
& Sons, Inc. The policies and personnel of 
the business remain the same. Max Fine of 
this concern is at present in Europe visiting 
the diamond markets. The business is lo- 
cated at 87 Nassau St. 

A meeting of the creditors of the Nowlan 
Co., jeweler, Richmond, Va., was scheduled 
to be held yesterday (Tuesday) at the rooms 
of the National Jewelers Board of Trade, 15 
Maiden Lane. The Nowlan concern failed 
last Wednesday and a meeting of creditors 
was called for the purpose of considering a 
composition settlement which it is expected 
will be offered, 

Frank M. Hickok, vice-president of the 
Marine Trust Co., Buffalo, N. Y., was in 
New York last week for a short time and 
was among the callers at the offices of THE 

EWELERS’ Crrcutar. Mr. Hickok is well 

in the jewelry trade, both in New 
ork and Chicago. For some time he was 
‘sociated with the National Jewelers Board 
o Trade as Chicago manager. 

On June 27 Louis Pachman representing 
Teston Bros., watch importers, 9 Maiden 

» Covering the middle west, missed his 
‘ample case in Cleveland. Several days later 
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the sample case containing his line of gold 
and diamond wrist watches was found by a 
Mr. Sherman, an employe of the railway 
company, who turned it over to the Lloyds 
Insurance Co., and received $400, which was 
offered as a reward. 

With the opening of business on Mon- 
day morning no change was noted in the 
platinum market. Although the market was 
said to be quiet, prices remained firm. The 
soft metal was quoted. at $116 an ounce, 
while platinum containing five per cent. 
iridium could be purchased for $125 an 
ounce. The prevailing price for platinum 
containing 10 per cent iridium was $134. 
Palladium was hovering around $80 an 
ounce while iridium was still demanding 
$275 an ounce and in some quarters more. 

On Wednesday the executive, sales, adver- 
tising and production departments of the 
Alvin Silver Co, and Joseph Fahys & Co., 
held an outing and baseball game on the 
country .estate of George Fahys, at Locust 
Valley, L. I. The baseball game which was 
the principal event of the day, resulted in 
the hard fought victory for the Alvin Co. 
by a score of 7 to 6. Both teams were 
evenly matched, the Alvin perhaps having 
a slight advantage, a marked enthusiasm 
prevailed throughout the nine innings. 
After a very pleasant rest period, supper 
was served on the terrace; after which 
the party of about 25 returned to the city, 
all agreeing that they had a most enjoy- 
able day, and that Mr. Fahys had proved 
himself a most accomplished host. 

A man believed to be the same one who 
has victimized a number of jewelers through- 
out the country by posing as a committee of 
one to purchase a gift for some employe of 
a concern and then stealing articles of jew- 
elry, is operating in this vicinity. It became 
known several days ago that J. Schwartz, 
a jeweler at 1327 Fulton St., Brooklyn, was 
visited by this man but as Mr. Schwartz had 
read of his operations in the trade, he was 
exceptionally watchful and as a result no 
goods were stolen. On his visit at the 
Schwartz store this man claimed he was con- 
nected with a knitting mill and as usual ap- 
peared at the store bareheaded. He told the 
usual story of representing a committee ap- 
pointed to purchase a gift for an employe of 
the knitting mill but through Mr. Schwartz’s 
alertness, the man was unable to get away 
with anything. After the man left the store 
he entered a Ford sedan and drove off with 
another man. The trade is warned to be on 
the lookout for this man. He usually comes 
to the store without a hat on and invariably 
tells the same story. 

Creditors of Leon Hirsch, Inc., this city, 
were notified several days ago that the re- 
ceiver, Samuel C. Cohen, had received a 
written offer from Louis Simon for the pur- 
chase of the assets of the Hirsch concern. 
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All creditors of the concern are requested to 
show cause on Monday, July, 9, at 11.30 
o’clock in Court Room 2, Woolworth build- 
ing, 233 Broadway, why the offer should not 
be accepted and approved. Louis Simon who 
made the offer has been associated with Leon 
Hirsch, Inc., for some years. He will be 
associated with the new corporation which 
will be formed if the sale takes place. The 
corporation will continue the business of 
Leon Hirsch, Inc., and Mr. Simon will have 
associated with him, F. F. Hirsch, the trea- 
surer of the present Hirsch concern. “Mr. 
Simon offers to purchase all of the assets and 
the receiver’s right, title and interest therein 
and the right to use the name of Leon 
Hirsch, Inc. As reported in these columns 
at the time a receiver was appointed in 
August, 1921, to carry on the business. The 
appointment was made at the request of the 
Illinois Watch Case Co., Elgin, Ill, in an 
equity action started in the United States 
District Court of this city. 

After a search of about a year, the police 
arrested a man last Sunday, known as Wal- 
ter Biggane, who they charge with partici- 
pation in the shooting of Louis Goldman, a 
jeweler at 1500 Southern Boulevard, Bronx, 
N. Y. The shooting of Mr. Goldman took 
place on Sept. 21, 1921, when a man at- 
tempted to rob his store. The police will 
also make an investigation as to the robbery 
and murder of Abraham Harris, a jeweler, 
who was shot and killed in his store at 2268 
Eighth Ave., on March 11, 1921. Several 
witnesses to the shooting of Mr. Harris will 
be called in an endeavor to identify the 
prisoner. The shooting of Mr. Goldman, 62 
years old, took place early on the morning 
of Sept. 21, 1921. He was trimming his 
store window when a tall youth dressed in 
dark clothes and wearing a cap pulled down 
over his eyes, walked into the store. As soon 
as he saw the man the jeweler became suspi- 
cious and as he stepped from the window he 
was confronted by a revolver in the hands 
of the stranger. While still holding the gun, 
to the jeweler’s head, the bandit endeavored 
to get behind the counter but Mr. Goldman’ 
kept butting the stranger in the stomach with 
his head. The jeweler tried to push the man 
out of the store and while passing the safe, 
slammed the door and turned the combina- 
tion. The holdup man, apparently became 
angry and grabbing the old man by the col- 
lar, attempted to drag him to a room in the 
rear of the stage. The jeweler began 
screaming and refused to keep still. The 
bandit, in his determination to quiet Mr. 
Goldman, shoved the gun into the jeweler’s 
mouth and fired. Just as the bandit pulled 
the trigger the jeweler turned his head and 
the bullet clipped off three teeth and passed 
through the side of his cheek. Without tak- 


(Continued on page 105) 
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ing any loot, the bandit ran from the store, 
dashed up Southern Boulevard, and jumped 
into an automobile standing at the corner 
of 172nd St., and made his escape. Another 
man who was previously arrested on a 
charge of being implicated in the holdup, 
is now serving a term in prison. 











W.E, Jones, of Greenville, Ill., visited the 
St, Louis Jewelry, Clock & Silver Co. 
Wednesday, June 27. 

Mr. and Mrs. Roy Denhoff and family, of 
Clovis, New Mexico, visited the Machmeyer- 
Richards Jewelry Co. 

John Hopton, Okmulgee, Okla., was a 
visitor in St. Louis last week, staying over 
after the Rotary convention, 

H. W. Kellersman, traveler for the Hoyt 
Jewelry Co., will start on a four weeks’ trip 
through Missouri and Kansas, about July 5. 

William A, Heckar, secretary of the Dros- 
ten Jewelry Co., St. Louis, has left for At- 
lantic City and other eastern points for his 
vacation. 

George Petter, the Rotarian jeweler of 
Hannibal, Mo., spent a busy week at the 
convention and among the jewelry houses of 
this city. 

Anton Hummel, who formerly had a shop 
at 2224 S. Broadway, recently purchased the 
tore and stock of B. Cawl at 39th St. and 
McRee Ave. 

A visitor from a distant territory was Mr. 
Watson of the Rio Grande Hardware Co., 
Mercedes, Texas. Mr. Wolf, Runge, Tex., 
was also a visitor. 

Mr. and Mrs. H. E. Pelz, of Marshall, 
Tex,, were visitors to this city attending the 
International Rotary convention and_inci- 
iad called on the wholesale trade while 
here, 

C. M. Fairley, traveler for the Hoyt 
Jewelry Co, for 12 years, is spending his 

neymoon in Versailles, Mo. His bride is 

Miss Helen Fitzgibbons, who was with 
Hoyt’s for six years. 

The Misses Bertha and Anna Kirsch, who 
work for their brother, Dave Kirsch, in the 
United Home building, are very fortunate 
getting a month’s vacation in the east at 
he invitation of their uncle, L. M. Kirsch, 
eweler-manufacturer of New York city. 
be resident Harding was a St. Louis visitor 
é Past week and officiated at the laying of 

* corner-stone of the City Club building. 
7 one trowel he used to do the job was 
Co — by the Hess & Culbertson Jewelry 
“°. lor a few days prior to the ceremony. 
c, non the visitors during the week were : 
~ ree and Clifford Porth, of Jefferson 

‘i Louis DeRousse, of Waterloo, IIl.; 
Liberty Fayton, of Payton & Son, West 
la: Ral a has, W. Munn, of Centerville, 
Jahn, Paci ee erinasield, Ill., and Henry 


G, Sartor, of the Sartor & Kroeger 
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Jewelry Co., Arcade building, has just re- 
turned from a vacation and business trip in 
the east and reports a pleasant and profitable 
time. Among the cities visited were Wash- 
ington, D. C., New York, Boston, Providence, 
Buffalo and Niagara Falls. 

George Oberting, buyer for the St. Louis 
Jewelry, Clock & Silver Co., is spending his 
vacation at his brother’s farm near Ironton, 
Mo. F. L. Steiner, vice-president of the 
same company, just returned from a 10 days’ 
fishing trip. He traveled by motor to Chi- 
cago, Milwaukee and return. 

(L. Wilkinson, president of Jaccard’s 
Jewelry Co., is in Europe with his wife on 
a business and pleasure trip. J. C. Estes of 
the same company is going on his vacation 
next week. A new set of show windows is 
being installed in Jaccard’s. When com- 
pleted Jaccard’s will have one of the largest 
jewelry show window spaces in the United 
States. 

J. F. Bolland, president of the Bolland 
Jewelry Co., left with Mrs. Bolland and 
daughter early Friday morning, June 29, to 
motor to Chicago, where they will stay sev- 
eral weeks. They will then leave for Michi- 
gan and later Atlantic City. J. B. Bolland, 
vice-president of the same concern, has 
moved to his Summer home at Fenton, Mo. 

Edwin Massa, vice-president of the Bau- 
man-Massa Jewelry Co. in St. Louis, re- 
turned from a three weeks’ fishing trip in 
Florida. S. H. Bauman, president, and his 
family are leaving for Atlantic City soon, 
where they have a cottage. Joseph Arnold, 
who traveled in Ohio for the concern, left 
Saturday for his vacation. Charles Welz- 
miller, who travels in Kansas and Oklahoma, 
has just returned from a four weeks’ vaca- 
tion trip in New York. 

Hal Lyle, secretary of the Bolland Jewelry 
Co., surprised his office last week by ‘dis- 
appearing one day, leaving a note that he 
was about to take unto himself a fair maiden. 
and that when the ceremony had been per- 
formed and the honeymoon trip taken he 
would reappear and return to duty. The of- 
fice is wondering who the girl was, as Lyle 
left no clue. Ed Noe, head watchmaker for 
Bolland’s, acted similarly. He departed 
Wednesday, June 27, announcing that he was 
to be married and giving no details. 

Emil Niehaus, a salesman of the Hess & 
Culbertson Jewelry Co., left on his vacation 
trip July 2. He plans to visit Los Angeles, 
Seattle, Vancouver and many other points 
in the far west. He will return Sept. 1. 
W. L. Shumaker, a salesman for the same 
concern, left for Walloon Lake, Mich., on 
Monday, July 2. He will return in August. 
George Hess, president of the concern, and 
family are going on a two months’ vacation 
trip to Grand Haven, Mich., where they have 
rented a cottage for the Summer. Roy Cul- 
bertson, treasurer, and family started for the 
Ozarks on July 1. They will return in Sep- 
tember. A, A. Harper, a salesman for the 
same concern, leaves July 6 for South 
Haven, Mich., where he has a cottage. He 
will return in two weeks. 








For the fifth time within the same num- 
ber of years the store of the Frank Bros. 
Jewelry Co., Sharon, O., located in the 
heart of the business district, was robbed 
last week when thieves broke the display 
window and escaped with $500 in jewelry. 





Business continues to improve in Memphis 
as the Summer progresses, it is much better 
than it was in the Spring. 

E. H. Hitt, is now in charge of the watch 
repairing department of the Harwood 
Jewelry Co., of New Albany, Miss. 

Julius Goodman has acquired a valuable 
down-town corner at 4th and Union Sts. 
and it is now being rebuilt for commercial 
use, 

The Manhattan Jewelry Store, one of the 
younger retail establishments, is now located 
at 174 S. Main St., a few doors north of 
Beale Ave. 

The new home of George T. Brodnax, 
Inc., jewelers at Monroe and S. Main Sts., 
is going ahead and will be completed early in 
the Autumn. 

The Chas. S. Stifft Co., 310-312 Main 
St., Little Rock, Ark., use a trade expres- 
sion like this one, “Save a Diamond in 1923” 
and call attention to their neat club plan. 

Visitors the past week from neighboring 
towns in the Memphis jewelry trade in- 
cluded: J. M. Cox, of Halls, Tenn.; Joe 
Parker, of Murray, Ky.; Mr. Neil, of Bells, 
Crockett County, Tenn., and Mr. Ferguson, 
of Brinkley, Ark. 

The news comes this week that still an- 
other sky-scraper will go up here, the Cot- 
ton Exchange at S. Front and Union Ave., 
a few doors west of the Palace Theatre. 
It will be 12 stories, a new limit being im- 
posed here on height of buildings and will 
cost some $600,000. 

L. Banes, at 176 S. Main St., the suc- 
cessor to the Friedman Jewelry Co., has 
a neat little store covering all lines of the 
retail trade. On the same end of the street 
and approaching Linden St. and the Chisca 
Hotel is another of younger retail jewelry 
and watch establishments, that of George 
R. Kendall, who reports Summer business 
as very good. 

J. H. Mednikow, of J. H. Mednikow and 
Co., 119 Monroe Ave, in speaking to THE 
JEWELERS’ CIRCULAR correspondent reported 
that prospects for July business were bright 
and mail orders show a good increase. 
The Memphis territory by reason of being 
a railroad and river point of vast poten- 
tials is a large territory, and under good 
crop conditions a most prosperous one. 
While population growth has not been so 
large here, it has been solid and bids fair 
now to grow more rapidly. 

Touching the watch making end of the 
trade a good deal might be written of in- 
terest in Memphis on the up-stairs estab- 
lishments. Some of the largest concerns 
in Memphis have up-stairs places of this 
kind, in office structures and on leading 
corners. They feature particularly railroad 
work, general repair work and also sales. 
One of these places on the second floor of 
the Goodwyn Institute, Third and Madison, 
where is located the Federal Reserve Bank 
Branch, has for years had a clock that 
shows the time in all parts of the world. 
It has always attracted much attention. On 
some of the avenues leading off Main St. 
are. concerns in the nature of Time Record- 
ing establishments who keep informed the 
industrial plants, offices and corporations 
the exact time of the day. 





The Gray-Rindell Co., Inc., 20 Lawrence 
St., will close its factory from June 28 to 
July 14 inclusive. 

The factory of Philip Woolf, 412-414 S. 
14th St., will be closed for the Summer vaca- 
tion from July 1 until July 15. 

Mr. and Mrs. Harry A. Bliss, 1 Madison 
Ave., will spend the rest of the Summer 
at Loch Arbor Hotel at Allenhurst. 

P. A. Cody will leave about July 10 for 
a trip to the Pacific Coast in the interest 
of the B. M. Shanley, Jr. Co., manufac- 
turing jewelers at 13 Governor St. 

C. J. Bioren has returned from a trip 
through the New England States in the 
interest of his concern, Bioren Bros., manu- 
facturing jewelers at 473 Washington St. 

William J. Allsopp will leave on July 14 
for a trip through the southern territory 
in the interest of his concern, Allsopp & 
Son, Inc., manufacturing jewelers at 473 
Washington St. 

Norman F. Wiss was best man at the 
wedding of Miss Margaret Deeves Kohler, 
daughter of Mr. and Mrs. Frank K. 
Kohler, of 340 Seventh Ave., and Arthur 
Perry Sommer. Mrs. Norman F. Wiss 
was the matron of honor. 

William J. Allsopp, William I. Allsopp, 
A. E. Allsopp, Thomas Allsopp and E. E. 
Allsopp were all in attendance last week at 
the seventh annual outing of the New Eng- 
land Jewelers’ Golf Association at Wan- 
namoisett Country Club, Providence, R. I. 
Among the members of the entertainment 
committee were Thomas Allsopp, Albert 
Allsopp and William Allsopp, of this city. 

As a result of two meetings, the first that 
of the stockholders of the Permanent Indus- 
trial Exposition of Newark, and the second 
that of the directors elected by the stock- 
holders, all the original officers and direc- 
tors are to be continued for another year. 
Louis V. Aronson, president of the Art 
Metal Works, is on the board of directors 
and also president of the Permanent 
Exposition. 

Many of the jewelry factories of Newark 
are closed this week for the semi-annual 
repairs to engines, machinery, etc., and al- 
terations and renovations. Some of them 
will remain closed through this week. A 
few will not close until later in the month, 
and one or two will close the first two 
weeks of August. The offices of these vari- 
ous factories will be open, however, for 
correspondence, filling orders, etc. 

Burglars ransacked the adjoining homes 
of Benjamin S. Whitehead and Chester R. 
Hoag, of the firm of Whitehead & Hoag 
Co., in the absence of the two families. 
Neighbors who saw two men leaving the 
Hoag home by way of an open window, 
notified the police. Nothing of value was 
taken at either place, according to the first 
survey. Mr. Hoag’s home is at 373 Mt. 
Prospect Ave, and Mr. Whitehead’s home 
is at No. 379. 

Frank C. Haep has been added to the 
sales force of C. Rech & Sons, chain and 
jewelry manufacturers at 473 Washington 
St. He will represent the concern in the 
southern territory. Ben N. Nordman is 
now on a trip for the concern which in- 
cludes visits to the trade in northern Cali- 
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fornia, Oregon and Washington. Walter 
Bartling will start soon on a trip which 
will take him through Arizona, New 
Mexico and the western part of Texas. 

Curtis R. Burnett, of the American Oil 
& Supply Co., this city, and a former presi- 
dent of the North Jersey Credit Men’s 
Association and of the Newark Chamber 
of Commerce, has been appointed a mem- 
ber of the arbitration board of the New 
Jersey Chamber of Commerce, which, under 
the new commercial arbitration law effec- 
tive July 4, is to decide business disputes 
among members and others who might wish 
to avail themselves of the board’s services. 

A fire cracked the brick envelope of a 
concrete stack 225 feet high at the plant of 
the Celluloid Co., at Niagara and Ferry 
Sts. A section of the former street was 
roped off by order of Battalion Chief Reilly 
until an examination was made by the city 
authorities as to whether there was any 
danger of the stack falling. A. S. Pratt, 
an official of the company, says there is no 
danger, and that the crack probably will 
not be mended. The fire was of unknown 
origin and did not reach the main plant. 

D. ‘White, who has been, connected with 
several large refiners and dental concerns 
throughout the country, is now representing 
L. Lelong & Bros., and is visiting the trade 
formerly covered by Mr. Greenfield, who has 
severed his connections with the concern. 
A. A. Schmidt, who has been with the 
Lelong firm for the past 47 years, is now 
traveling through the west and southwest in 
the interest of his house. Mr. Schmidt re- 
ports business is good and is optimistic as to 
the future of the manufacturing jeweler. 

Abraham Simons, 30 years old, 107 Fair 
St., Paterson, a deaf mute, was turned over 
to Newark detectives after receiving a sus- 
ended sentence for stealing jewelry in 
Bergen county. He was arraigned here 
before Judge Caffrey on a similar charge, 
on which he had been indicted, and was 
released in $500 bail for sentence later when 
he pleaded non vult. According to Detec- 
tives Sweeney and Shuman, who brought 
him back to Newark, Simons told them that 
since he robbed Emil Hoffman, of 127 
Prince St., a jeweler, of a watch in July, 
1920, he had married and was now expect- 
ing to take a position in the west where he 
expected to make a new start in life. He 
said that he wanted his record in the east 
cleared up before he went west. 

Norman Jacobus, 38 years old, whose 
home was at 220 Little St., Belleville, a 
painter in the employ of Tiffany & Co., at 
their silverware factory at Hoghland Ave. 
and Tiffany place, was killed in a fall from 
the factory roof. He was holding the 
ladder for John Ellis, of 33 New St., Bell- 
ville, also employed by the company, who 
was painting the factory whistle. Accord- 
ing to Ellis he happened to look down from 
his ladder just in time to see Jacobus’s 
body hurtle through the air, bounce from 
some of the electric wires and plunge head- 
long to the ground. Jacobus was still alive 
when picked up but died before the ambu- 
lance arrived from the City Hospital. Dr. 
S. H. Mennen, who was called, said that 
the man’s neck and skull had been frac- 
tured. Jacobus was a widower. A _ son, 
eight years old, survives him. It is not 
known how Jacobus happened to fall from 
the roof, 
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Percy L. Appel, of W. W. Appel & 
paid a business visit to Philadelphia fast 
week, 

A. G, Carson left on June 27 for 3 
month’s vacation along Lake George, jOining 
a party of friends in New York. 

John R. Welsh, of Baltimore, formerly 
of Lancaster, is spending a couple of weeks 
among Lancaster and Marietta relatives, 

President Wallace L. Robinson, of the 
Lancaster Lions’ Club, has appointed Harry 
E. Walpert, head salesman for S. Kurtz 
Zook, a member of the Dean Omwake Tes. 
timonial Committee. 

This week Lancaster business places be. 
gin the observance of the Thursday half. 
holidays, to continue during July and 
August. Other days the stores close at 5 
Pp, M., except on Saturdays, when it is 9 
P, M. 

Word has been received here of the death 
of B. E. Garner, jeweler, of North Emporia, 
Va., who was accidentally drowned on June 
15 while fishing in a pond near Emporia 
Deceased was watch inspector for the 
Southern Railroad. He was well known in 
Lancaster, having been a student of the 
Bowman Technical School in 1918-1919, 

Philip Hoffer, with J. H. Eggleston, 
Fayetteville, N. C., visited the Bowman 
Technical School last week. Another visitor 
was L. W. Carpenter, jeweler, Connellsville, 
Pa., who was on a motor trip with his wife 
to New York, combining business and 
pleasure. He was a student in 1912, and in 
1915 took a post-graduate course. Since 
then he has been in business for himself. 
The Rev. and Mrs. H. G. Love, Syracuse, 
visited Lancaster last week and took home 
for a vacation their son, Victor Love, a 
student of the school. The school vacation 
began June 30, to continue two weeks. 








The Klee & Groh jewelry store, Main St 
E., has a new exterior decoration which 
adds much to the attractive appearance of 
the building. 


H. J. Fitzpatrick, Mercantile building, 
left here Thursday with his family for a 
auto trip through Ontario, Canada, W@ 
Niagara Falls. They expect to retum 
early in July. 

William Levinson and Bert Moll, of # 
Rosenbloom & Co., are away on busines 
trips. Mr. Rosenbloom is more inter 
in his farm crops at present than m 
jewelry business. He says that he i # 
and out in the fields at five in the morning 
He planted early and expects an early oo 

At the last meeting of the local jew 
association several members who 4 
the State convention gave brief 
their impressions of the importance 
profit of attending the conventions. The 
work of the retail trade research burea# 
was stressed. Russell Scheer is arralel 
for the July meeting of the local as 
to be held at Summerville, 
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yisited members of the trade here last week. 
August Farreny, formerly a watchmaker 
at the Wanamaker Store, is now with Cross 
Bros. at Chester, Pa. 

Salesmanager DeHart, of the C. & E. 
Marshall Co., Chicago, was in town last 


F. R. Smith, of Pleasantville, 








week. He was looking over some new 
territory for his firm among the jobbers. 


Walter Muffit has opened a watchmaking 
business in the Washington Square building 
at 7th and Chestnut Sts. He was formerly 
associated with John D. Enright in the lat- 
ter’s Kensington Ave. shop. 

N. S. Hoffecker has purchased the stock 
and good will of the business of C. G. Ot- 
well at Laurel, Del. This shop has long 
heen established and holds a prominent posi- 
tion in the Delaware trade. 

Funeral services were held June 22 for 
frank Dugan, head of the delivery depart- 
ment of the J. E. Caldwell Company, who 
died on June 19 at his home at 2234 Fon- 
taine St. Mr. Dugan was 60 years old and 
had been associated with the Caldwell firm 
for 43 years. Because of his long experi- 
ence in the delivery end of the jewelry busi- 
ness he had a remarkable knowledge of the 
city. The firm will feel the loss of intimate 
knowledge of this branch of the trade as 
keenly as his jovial nature and his willing- 
ness to serve. Mr. Dugan was the father 
of seven children who, together with his 
widow, survive him. A solemn requiem 
mass was celebrated at St. Elizabeth’s 
Church, 23rd and Berks Sts. Mr. Dugan 
was a member of the Knights of Columbus 
organization. p 

Isadore Spector, 15 years old, who lives 
in Titin St., near Sixth, is under arrest 
here charged with the theft of 61 rings. He 
was arrested last Thursday night, the same 
day that the rings were discovered to be 
missing from the shop of Louis J. Meyer, a 
goldsmith, at 804 Walnut St. According to 
detectives Walters and Penland, who ar- 
rested the lad as he was seen acting in a 
Suspicious. manner at 8th and Walnut Sts., 
near the shop of Meyer, three of the rings 
were found in his possession. He was sent 
fo the house of detention until he revealed 
where the other rings are. He steadfastly 
denied the theft, however, and has refused 
'0 reveal how or where he disposed of the 
others. Stranded in this city, without 
parents to whom he might turn and without 
money, Spector was taken in charge by the 
Jewish Relief Society several months ago. 
Meyer took an interest in him and offered 
him a job, He accepted and appeared to 
like the work and was making good. Last 
weck the West End Loan Association at 
7th and Market Sts., sent the rings to 
Meyer to be polished. The boy and the 
rings disappeared at the same time. Since 

has refused to answer the detectives’ 
questions the lad will be turned over to the 

Juvenile court, 
the weer Whelming penchant for smashing 
. we of Market St. stores got’ Frank 
gre ad yéars old, of 2710 Sears St., in 
“= ols of ‘the police last week. After 
ee up Market St., in which Tay- 

eit a trail of shattered plate glass on 







THE JEWELERS’ 





the sidewalk, smashing the windows of 
three stores, he next attacked the Lefkoe 
Jewelry Shcp at 939 Market St. The last 
attempt proved his undoing. Taylor heaved 
a brick through the window of the jewelry 
shop and was stuffing watches and stick- 
pins in his pockets when Foot Traffic 
Patrolman Julian saw him. Brick thrower 
and patrolman started a chase up Market 
St., past 10th St. But the chase did not 
keep up for long, for Taylor, weighted down 
by two more bricks which he carried in 
his coat was unable to make headway. He 
was arrested and taken to City Hall to 
answer for the four smashed windows. In 
his trip from Front to 10th St. Taylor 
robbed three establishments in the same 
manner. He first heaved a brick wrapped 
in a newspaper through the window of the 
Pennsylvania Military Shop at 131 Market 
St., Here he took several revolvers and 
walked away. A short time later he threw 
another brick through the Army and Navy 
store at 225 Market St. He stuffed under- 
wear under his coat and ran away. The 
Radio Live Wire Co. at 621 Market St., 
was next attacked. Several more revolvers 
were taken. Then Taylor ventured too near 
City Hall and came to grief with only three 
more bricks left to throw. 











Si Robinson, formerly at 51 Washington 
St., has opened a new store at 576 Washing- 
ton St. 

Norman Hayes, of the D. C. Percival 
Co., has gone to Bustid’s Island, Me., for 
a rest. 

Mrs. I. Alberts and daughter have started 
fer Europe to be gone three months. They 
sail July 4. 

H. A. Martin, of the Smith, Patterson 
Co., was in New York last week on an ex- 
tensive buying trip. 

Harry Wilson, for years at 516 Brom- 
field St., has moved into 514 in company 
with A. F. Jerome. 

F, C. Dumaine, president of the Waltham 
Watch & Clock Co., has returned from a 
recent trip to Europe. 

Summer time has made its appeal to 
William C. Dorrety. He has gone to the 
Lake district for four weeks. 

The Rogers Jewelry Co. has opened up 
at 686 Washington St. Its store is one of 
the best along this thoroughfare, where many 
jewelers are located. 

Mr. and Mrs. Edward Cole are on their 
way to Evrope. They will be “over there” 
for two months, visiting England, Scotland 
and several Continental countries. 

M. R. Cook, one of the leading jewelers 
in Marblehead, officiated in the formation 
of a Rotary charter at the Corinthian 
Yacht Club, June 27. Two hundred mem- 
bers took part. 

E. A. Anderson, at one time with A. 
Stowell & Co., is now with Harris & Law- 
ton. He takes the place of Ernest Bailey, 
who had been with the firm for 27 years 
and who was one of the best known assist- 
ants in the trade. Mr. Anderson was in 


the diamond department at Stowell’s. 
The watch factory of Waltham is now 
shut down for the annual vacation, which, 
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according to the notice posted at the factory 
began June 29 and will extend to July 17. 
The factory was running full time up to the 
shut-down. 

J. S. Geggis, who was formerly with the 
Thomas Long Co., is now associated with 
the F. B. Horn Co. in the watch and dia- 
mond department. For a time he went into 
the furniture business but has returned to 
his old trade. 

The North Shore Jewelers’ Association 
held its annual Summer outing at Marble- 
head June-27. In addition to a shore din- 
ner, sports and games were on the pr 
gramme. It was voted to have a Ladies’ 
Night, September, at Centennial Grove; 
Essex, 

Calvin A. Merrill, for many years identi; 
fied with the stationery business, and oa 
known to the jewelry trade, died June 27, 
at the age of 80 years. He was a member 
of the firm of George F. King & Merrill, 
and later with the Andrews Co. He was 
a native of Southampton, N. H., and if 
survived by a son, Frank H. Merrill. | 

The marriage is anounced of Miss Mar¥ 
Alice Clark to Dr. Rogers. Miss Clark 
had been identified with the jewelry busi+ 
ness for several years with her brothe 
Henry W. Clark, in the Jewelers’ building, 
She had a wide reputation among the tr 
The wedding took place in the Park St, 
church, and later Dr. and Mrs. Rogers le 
for North California for the nuptial trip, 
On their return they will ‘make their homé 
in Boston. 

T. Eugene Hitchcock, proprietor of Ww 
P, Hitchcock Jewelry concern, -Syracuse} 
was in Boston last week, and called on 
Mayor Curley in connection with an investi+ 
gation of traffic methods in this city. He 
is a member of the Syracuse safety com+ 
mittee, and declared that Boston had the 
reputation of having the lowest number of 
street accidents in the country. He was 
much impressed with the methods of regu 
lating traffic in Boston. He also invest# 
gated traffic rules in Detroit. ; 

Ralph Bowles, traveling salesman for the 
David Nemser Co., while driving his car 
through Lynn on his ‘way to the White 
Mountains for a vacation with his wife and 
his brother’s child, crashed into a telegraph 
pole. He attempted to avoid a truck which 
was bearing down on him. All three occu 
pants of his car were injured; Mrs. Bowles 
and the child most severely. They were 
all! removed to the ‘hospital, where it was 
found that the wife’s spine had been 
violently wrenched, in addition to other im- 
juries. The child also suffered from con- 
cussion. At last reports they were all re- 
covering favorably. 

Jans Jensen, who was committed to the 
Tauntcn asylum June 27, left behind him 
at police headquarters a souvenir that will 
put all the puzzles in the shade. Jensen 
was a watchmaker who had a small store 
in Wollaston. He had a number of watches 
on hand for repair when his condition be- 
came such that he was taken into custody 
for observation. The watches were all apaft 
when the police gathered them and there 
were no tags by which to identify the 
owners. Now that Jensen has gone he-has 
left behind him a box full of empty watch 
cases and an almost endless number of in- 
side parts. The watches numbered mote 
than a hundred. 
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MARCO FINDINGS ASSORTMENTS 


Highest Quality—Carries Our Absolute Guarantee 


$50.00 Worth for $37.50 
The Biggest Value in Findings Ever Offered 


Assortment 
Contains 


Bows, Bars 
Swivels 
—, RY | | ; ~. > = : ,' : Clasps 
123 ~ uy re Round Jump 


Different = : : = | . nine 
lads < a 2 ~ - val Jump 
Varieties eo a Rings 
= ; 1 2 ! = Spring Rings 
° i , ' be Catches, all 
White ' gy <% - = ,. ; ' kinds 
Green » BS os , —— - : Joints, all kinds 
and a le: ¢ gz ; Toggles 
Yellow iy | Ear wires and 
Gold Filled a aes 
; , : Bracelet 
— Aw ks + ;, i? buckles and 


Also : bg : ends 
Needed | o § ! Ie — : r Screw Eyes 
a ’ es * a Case Lugs 
Items in hn the. Te s AT ef Chain Slides 
10K. Purse Tacks 
Raniah and joints 
Safety Chain 
Clasps 
Scarf Pin Stems 
and many 
others 


Size of Cabinet, 15 x 9 inches 


For greater efficiency you will want this compact assortment of most needed findings—the best 
investment you ever made—(and you actually save many dollars over what you have been paying). 

Just the article you want right at your finger tips, always in perfect order, with no possibility of 
mixing up your stock. 

Cabinet is genuine leather, velvet lined, fitted with removable tray having 72 partitioned compart- 
ments, each holding a glass bottle with aluminum screw top. There is space underneath tray of same 
depth as tray to carry any surplus which you may wish to keep on hand. 


No. 44480 Assortment of Findings, as Pictured, 72 Bottle Genuine Leather 


Cabinet 
(Cla 
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DETROIT, MICH. | ICH ICAGO ICOLUM BUS. O.) 


A GREATER VALUE A GREATER SERVICE 
































Chicago Notes 





(.§. Schumacker, Galesburg, IIl., passed 
trough Chicago last week on his way home 
fom a flying trip to Boston. 

¢ A. Whiting, of the Whiting & Davis 
(o, spent several days in Chicago last 
wek visiting at their local office. 

Albert Ciske, of Swartz & Ciske, Silver- 
mith building, will leave this week with his 
tmily to motor to Waupaca, Wis. 

Joseph Tunstall, of the Gorham Interests, 
'! Bis ending several weeks visiting with his 
tmily at his old home at Long Island. 

} Sidney Y. Ball, of the Norris, Alister- 
lull Co, is spending a couple of weeks in 
New York resting with a party of friends. 
j H. A. Schulze, representing the A. Witt- 
mur Co., returned last week from a six 
weks’ business trip through the northwest. 

B. 0. Hess, Chicago manager of the 
Frank Krementz Co., returned last week 
fom a successful business trip through the 


Dave Jeffrey, of Jeffrey & Harris, Min- 
mapolis, spent a few days in Chicago last 
tk visiting with friends and going over 
| Be market. ' 
|. Knosman, Chicago representative for 
he A. & Z Chain Co., will leave this week 
ta long business trip through Michigan, 
vio and Indiana. 
W. V. Ghislin, Chicago manager for the 
imam Interests, returned Saturday from 
short visit to their New York office and 
mlory at Providence. 
BF, Leseritz, of the Blauer-Goldstone 
®, left last week with his wife and son 
™ Rochester, N. Y., where he will visit 
h friends and relatives, 
Victor B, Hume, Heyworth building, 
ent several days last week at Williams 
¥), fishing and resting. Mr. Hume’ was 
‘mpanied by his brother. 
¢ A. Whitney, of Wichita, Kansas, ac- 
anied by his wife, stopped off in Chi- 
ee last week for a few days to visit the 
€n route to the east. 
George Weidig, of Joseph Fahys & Co, 
sumed last week from a six weeks’ busi- 
“ Mp to the Pacific Coast, and reports 
c $$ good in that territory. 
* W. Thomas, Chicago representative for 
“opp Bros, left last week for Montana 
Kt tp np Prize fight. Mr. Thomas ex- 
Will 1 _— for about 10 days. 
tt Of the arlington, of the clock depart- 
. Norris, Alister-Ball Co., is con- 
ack of 's home on account of a severe 
J. Wot flammatory rheumatism. 
as” formerly connected with Jacob 
- Halsted St., recently purchased 





































the stock and fixtures of S. Sherman, 4802 
Broadway, from the trustee who had charge 
of the affair. 

Charles M. Slemmons, of the Norris, 
Alister-Ball Co., left last week with his wife 
and daughter to motor through Minnesota, 
where they will spend several weeks on 
pleasure bent. 

Wm. McGill representing the Wm. B. 
Kerr, factory of the Gorham Interests, is 
spending a few weeks at the Chicago office 
visiting before starting out on his Fall trip 
over his territory. 

Robert Roper, Villisca, Ia., accompanied 
by his bride passed through Chicago last 
week on his way to the northern woods of 
Wisconsin where he expects to remain for 
a couple of weeks. 

Charles Baumrucker, of Jones & Baum- 
rucker, left last week with his family to 
motor to Squaw Lake, which is near Lac 
Du Flambeau, Wis., where he will spend 
a month resting and fishing. 

Adolph Michaal, of Michaal & Ansorge, 
Green Bay, Wis., was in Chicago last week 
visiting friends on his way to New York. 
Mr. Michaal will remain in New York for 
a few days before sailing for Europe. 

Benj. Cox, of Benj. Allen & Co., returned 
last week from Leamington, Ont., where he 
went to attend the wedding of his cousin. 
Mr. Cox made a flying trip there only re- 
maining at Leamington for a few hours. 

Joe Goldstone, of the Blauer-Goldstone 
Co., left Sunday for New York, from 
whence he sailed July 3 on the steamship 
Aquitania, for the European markets. Mr. 
Goldstone expects to be gone for about six 
weeks, 

Congratulations and best wishes were 
extended to Miss Theresa Kloos, of the 
silver department of the Norris, Alister-Ball 
Co., upon her marriage to George Gabriel, 
of Chicago. The wedding took place on 
Wednesday, June 27. 

Ed. Cox, of Benj. Allen & Co., accom- 
panied by his cousin, Dr. Douglas, of Val- 
paraiso, Ind., motored to Leamington, Ont., 
last week to attend the marriage of his niece. 
Mr. Cox will spend a couple of weeks in 
Canada motoring and visiting with friends. 

George J. Fischer, who represents the Gor- 
ham Interests, accompanied by his bride 
spent several days in Chicago on their 
honeymoon trip. Mr. Fischer was married to 
Miss Mildred Brumer, of Clinton, Ia., on 
Wednesday, June 20. The couple will make 
their home at Clinton. 

Wm. Shapiro,. Coast representative for 
Louis Manheimer & Son Co., is spending a 
couple of weeks resting at Mount Clemens. 
M. Felsenthal, of this same concern, re- 
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turned last week from a business trip 
through the middlewest, and will remain in 
Chicago until about July 15 before starting 
out on his Fall trip. 

E. S. Heller, Heyworth building, returned 
last week from Providence, and the Attle- 
boros, where he visited at the factories he 
represents. Mr. Heller has been connected 
with the O. M. Draper Corp., which he 
will represent in the middlewest and south 
in connection with his other lines, making 
his headquarters in suite 702 Heyworth 
building. 

Charles F. Rosenberg, 31 N. State St., has 
filed application for a patent on a combina- 
tion of finger ring and pencil. The rings 
will be made in platinum, gold and silver. 
By a unique arrangement a small pencil is 
folded in the box containing the stone set 
of the ring. When the ring is off the finger 
the pencil can be turned out and used, 
when on the finger this is all out of sight 
and the ring is as neat looking as any ring. 

Friends of M. J. Swartz of Swartz & 
Ciske, Silversmith building, and Miss 


‘Lydia Perper, who also was connected with 


this concern, are congratulating them upon 
their marriage which took place on Sunday, 
June 24, at the Ashland Club. About 200 
of their relatives and friends gathered at 
the Ashland Club to attend the reception 
which followed the ceremony. The happy 
couple returned this week from a honey- 
moon trip to Lake Geneva. 

Mr. and Mrs. John Mahler, Forest Park, 
lll, announced the marriage of their 
daughter ‘Catherine to L. Breitling. The 
wedding took place on Saturday evening, 
June 30, at St. Peters Lutheran Church, in 
Forest Park. A reception was held at the 
home of the bride’s parents, 1336 Marengo 
Ave. The happy couple are spending a 
couple of weeks at Long Lake, Ill. Mr. 
Breitling, is well known in the jewelry 
trade, being in the die cutting and engraving 
business for himself, at 159 N. State St. 

Joe Kielty and Stanley J. Beard, San 
Francisco, Cal., spent several days in Chicago 
last week visiting the markets and making 
purchases for their new business, en route 
to the east. Mr. Kielty and Mr. Beard 
have entered into the wholesale jewelry 
business for themselves under the name of 
Kielty & Beard, and have opened an office 
at 209 Post St., San Francisco. They ex- 
pect to be ready for business about August 
1. Both Mr. Kielty and Mr. Beard formerly 
were associated with Mayer & Weinshenk. 

Charles F. Kallbom, formerly manager of 
the material department for Norris, Alister- 
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Bali Co., is now covering the State of 
Iowa for this concern, 

The jewelers of Galesburg, Ill., manufac- 
turers and retailers, have agreed to close 
their places of business at 5 Pp. M. during 
the months of July and August and Satur- 
days at 9 p. M. Among the signers of the 
agreement are: Lawrence Bros. Whit 
Craft Shop, Chapman & Armstrong, Trask 
& Plain, A. E. Steinfeldt, C. S. Shoemaker, 
E. W. Morris, Arthur J. Nyman, George 
Horspool and F. D. Pennes. Galesburg 
Retail Jewelers’ Association, W. S. Law- 
rence, President. 

Among the many other visitors in Chi- 
cago last week were: Albert E. Wuester- 
man, Champaign, Ill.; John D. Schmith, 
Clinton, Ia.; Hal B. Smith, Logansport, 
Ind.; Guy C. Fitz, Zanesville, Ohio; Wm. 
A. Inskeep, Columbus, O.; A. Wood, of 
Wood & Seybold, Hillsdale, Mich.; J. A. 
Rummele, of Manitowoc, Wis.; H. J. Hul- 
berg, Northfield, Minn.; H. A. McDaniel, 
Lebanon, Ind.; I. Fuiks, Iowa City, Ia.; 
Mack A. Hurlbut, Ft. Dodge, Ia.; Carl 
Holton, Corpus Christi, Tex.; B. B. Con- 
rad, Zanesville, O.; Walter Starcke, Junc- 
tion City, Kans.; Lester A. Holbrook, 
Kenosha, Wis.; C. C. Breese, Franklin, 
Tenn.; W. R. and L. A. Stevensson, Hol- 
land, Mich.; C. G. Conyne, Mandan, N. 


Dak. 








Omaha 


J. H. Hendrickson has returned from a 
fishing trip in Minnesota, where he spent 
some two weeks. 

Barney Meentz, jeweler at Blue Hill, Neb., 
and Mrs. Meentz celebrated the 25th anni- 
versary of their marriage by making a trip 
to Omaha for a few days. 

Miss Emma Allen, a bookkeeper for the 
A. F. Smith Co., has returned to her work 
after a visit of three weeks on the Coast 
spent in California and Seattle. 

Mrs. Fred Marhoff, of Chicago, daughter 
of J. H. Hendrickson, of Omaha, has been 
visiting for some weeks at the home of her 
father in Omaha. Mr. Marhoff is the watch 
buyer for Otto Young & Co., Chicago, and 
was formerly with the A. F. Smith Co., 
Omaha, for some years. 

This is the vacation season for jewelers 
in this territory. Many are on fishing trips 
at various points, and others are making 
other trips to get away from the business. 
The time follows immediately after the rush 
of graduation present and June wedding 
present business, and has long been recog- 
nized by the jewelers as a dull period. A 
number of the wholesale houses here are 
taking advantage of this period to have their 
men in off the road to renovate their stocks 
of samples. 











E. A. Cochran, has completed a fine jew- 
elry store at 509 Emerson St., Palo Alto, 
Cal. Mr. Cochran has been in the jewelry 
business in Palo Alto for more than six 
years. He was formerly located at 122 
University Ave. He has been a jeweler and 
optometrist for nearly 35 years. 
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Okla., was in 
Kansas City two days the past week. 

Mr. and Mrs. T. S. Mendenhall are visit- 
ing their daughter Mabel, a student at the 
Horner Institute of Fine Arts. 

The traveling force of the Hoefer Jewelry 
Co. will enter the territories July 10. The 
list for this trip is: L. J. Baker, E. W. 
Locke, Gene Whitehead and A. J. Hazard. 

The Helzberg brothers, who have devel- 
oped a fine volume of trade at their retail 
store in Kansas City, Kans., during the past 
two years, have broadened their field by the 
purchase of the retail store of Chas. A. 
Wilson, Wichita. 

The travelers for the Edwards-Ludwig- 
Fuller Jewelry Co. will get into their terri- 
tories during July, and all of them are well 
convinced, from letters received from cus- 
tomers, of the cordial welcome they will 
receive. The group includes: J. H. Whit- 
ney, John Wolf, Mettler Park, Clark Sim- 
mons and John Major. 

Travelers for the wholesale houses are 
getting ready to leave on their trips. A 
“sign of the times,” pointing to the confi- 
dence of the retailers in good trade this 
Fall, is the program of the Woodstock- 
Hoefer Watch & Jewelry Co., in providing 
for the representatives the biggest line they 
have ever carried to the trade. These rep- 
resentatives start into their territories June 
30. The line-up for this trip is: L. B. 
Firstenberger, J. E. Tucker, Gilbert E. Cox, 
L. S. Brawner, G A. Thompson. All but 
Mr. Thompson go by train, he occasionally 
using a motor car. 

An unusual number of retailers have vis- 
ited Kansas City the past few days, indi- 
cating an eagerness to keep in close touch 
with merchandise, and to maintain a strong 
ccndition for their stocks. Among these 
visitors were Arthur Marks, Lawrence, 
Kans.; B. C. Thomas, Marysville, Kans. ; 
W. S. Noble, Lexington, Mo.; J. A. Zim- 
merman, Warrensburg, Mo; Hugh Kidd, 
Corder, Mo. 

Wholesalers comment on the spirit of the 
letters they have been receiving from re- 
tailers, as having an almost unprecedented 
uniformity of optimism over the prospects 
for the Fall and Winter business. The most 
striking of these comments is the symposium 
from the reports made by N. R. Fuller of 
Edwards-Ludwig-Fuller Jewelry Co. “All 
of our salesmen have received letters from 
customers,” he said, “reporting that business 
had been good the first part of the year, 
gradually tapering off the latter part of 
May and being quiet now, but with excel- 
lent prospects for Fall. Many are finding 
that they underestimated the development of 
business and are now asking early delivery 
of merchandise.” 

The proposal to organize for a Fall fes- 
tival program on a big scale was cordially 
accepted by the Presidents’ Round Table, 
the heads of some 45 civic bodies. A com- 
mittee of 100 is being organized to plan the 
festival events. The start towards the ac- 
tual work was made when Bruce Forrester, 
acting president of the Chamber of Com- 
merce, appointed a committee of nine to 
have general charge of the preliminaries, 








July 4, 1923 









and to designate and appoint subcommittees, 
All the events which have already been ap. 
nounced for Fall, or which had been talked 
about, will be co-ordinated under this com. 
mittee. These include the Priests of Pallas 
parade and ball, the Industrial Exposition 
of the Chamber of Commerce, the Fall 
Fashion Show of the Merchants’ Aggogis. 
tion, and the Speedway Races, Varioys 
other entertainments that had been proposed 
as desirable will be put over by subcommit. 
tees. A fund of $100,000 is to be raised for 
the festival program, of which $25,000 has 
already been subscribed. 






































Salt Lake City 


W. H. Gordon, of Cedar City, formerly 
with the Decker Jewelry Co., is a fog 
visitor. 

Local jewelers with very few exceptions 
report business as being very fair, It js 
much better than it was a year ago, 

John W. Peters, Brigham City jeweler 
and optometrist, and Mrs. Peters, were 
members of the President Harding enter. 
tainment committee when His Excellency 
visited this city last week. 

P. A. Clayton, Sugar House watchmaker, 
has moved to a better location at 100£ 
21st St. Sugar House is a Salt Lake City 
suburb. Mr. Clayton will put in a line of 
jewelry in the near future. Sugar Hous 
is to have another jeweler in the near future 
His name is Ray Keddington, who is wel 
known in Salt Lake City. 

A number of local jewelers including 
Fred Daynes, Robert Lavenberg, M. £ 
Weiss, M. Barnett ‘and others have olf | 
claims in the immediate vicinity of tt® § 
spot in southern Utah which has just comm 
into prominence as an oil producing cent. PF 
The jewelers are hoping for big things om 4 
come out of their own claims. 

While in this city last week with Presi % 
dent Harding Mrs. Harding was presented 
with a true Utah product from mine 
mounting in the form of a handunm * 
brooch. The brooch was on exhibition ag ™” 
the window of Wm. M. McConahay, Maa 
St. jeweler. It was of Utah stone, amatnt 
oval in shape and of greenish shades, ait ; 
two and a quarter inches in length and a ch 
and three-quarters inches in width 1™ 






































mounting was Utah white and green gold 2 
Jt attracted considerable attention from " 
public ra 
full 
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has moved into his new store at 3 BA “No 
Ave., just around the corner from Des the 
Ave., the suburban town’s leading tg” V 
fare. He has put in an almost entit@y ial Seph 
stock, having disposed of his old vice 
sale in his former location. : turir 
The case of Pincus Cohen, propre A 


the Donald Jewelry store, 19 

Niagara Falls, N. Y., on two warrants that 
tained by Mrs. Florence Stinson, 
journed when called before Judge 
Niagara Falls city court on June 
Stinson claims Cohen misrepresei™ 
value of three diamonds bought by 
an auction sale in his store. 
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£.P. Hagel, Seymour, Ind., was in town 


st week. 
J. D. Jacobs, president of the D. Jacobs 


Sons Co., has gone on a three weeks’ tour 


of Ohio. E. B. Jacobs of the same firm 
js making a tour of the south. 


,C Burke, Middlesboro, Ky., was in’ 


Cincinnati paying visits to a number of 
jewelry houses including that of Richter & 
Phillips, while Lawrence Daniels of Weiland 
& Daniels, Greenville, O., visited the 
Schumer Bros. Co.’s establishment. 

A. C. Jacobs, vice-president of the D. 
Jacobs Sons Co., will leave Cincinnati in 
shout two weeks bound for New York. He 
wil sail from that port on the way to 
Europe where he will combine a business 
wd pleasure trip. Jacobs will devote a 
greater part of his tour to Germany. He 
expects to be away about two months. 

Charles Payne, Reed Botts, John Lucas, 
Walter Bleska and Si Beckenstein, the five 
representatives of JL. Gutmann & Sons, 
Traction building, are expected to report at 
the offices July 1 in order to prepare for 
the trips that will show Fall lines in the 
trade. They will be on the road several 
weeks. 

Clarence and Mayo Loeb of L. Loeb & 
Sons are on the road at the present time, 
Clarence going over the territory that is 
wually covered by his father Lee Loeb, 
nior member of the firm. The elder Loeb 
recently underwent an operation and it was 
felt that he would not be able to make 
the tour as he is still convalescing. 

Joseph Noterman & Co. is not only em 
larging its factory force but has also in- 
stalled larger plating equipment with which 
to turn out more work in the platinum de- 
partment. The Summer is usually regarded 
% a time to loaf but this order is being 
disregarded by the Noterman firm. Greater 
facilities and more help have aided in speed- 
ing up some of the work that is being done 
by the firm. George Detmering, a repre- 
sentative of the firm, recently submitted re- 
ports of good business throughout the 
northern part of Ohio. 

A check game was worked successfully 
at the jewelry store of Samuel Meyers, 44 
E. Sth St, as the man who presented a 
check for $150 got a diamond ring at $100 
and a check for $50 in addition. Meyers 
on Tuesday swore out a warrant charging 
aman known as J. A. Gant with having 
issued a forged instrument. Meyers woe- 
fully told the police that Gant appeared at 
his store Saturday and after displaying a 
Passport to Mexico, containing his picture 
for identification, gave him a check for $150 
M payment for the ring he selected. On 
Monday the check was returned marked 

© Funds,” so Meyers took his tale to 
the police, 

Walter Wilkening, superintendent of Jo- 
seph Noterman & Co., who was. elected 
"ke-President of the Associated Manufac- 
2 ing Jewelers of Cincinnati, is to be one 

the main springs in a campaign to be 
pen by the association in making 

tt Organization a 100 per cent. group. 
ening will work in conjunction with 
and a J. Fox who was elected president, 
heed efforts will be directed toward 
very manufacturing jeweler in the 
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city become members of the association. 
This would give a stronger standing with 
the National Association of Manufacturing 
Jewelers with which the local association 
is identified. 

A moss covered trick failed to work on 
clerks at the Sterling Jewelry Co. 5 E. 6th 
St., near Vine, Saturday. Two men en- 
tered the store and selected a diamond ring 
valued at $60 for which they presented a 
$100 cashier’s check on a Benton, Ark. 
bank. The cashier of the store consulted 
the bankers’ book and could not find the 
name of the cashier as given on the check. 
The two men apparently became alarmed 
at the delay and walked out of the store. 
Clerks secured a good description of them 
and gave the description in detail to the 
local police. Detectives have started a 
search for them in order to prevent any 
further attempts to swindle the jewelers. 











Jewelry, women’s wear, millinery and 
other articles selling at a price ranging from 
25 cents to $1 and a department with prices 
ranging as high as $4.98, will be featured at 
a new store to be started at Fond du Lac 
by the S. S. Kresge Co. C. L. Hobson, of 
St. Joseph, Mo., has arrived to act as man- 
ager of the new store. 

John P. Hess, Fond du Lac, president of 
the Wisconsin Retail Jewelers’ Association, 
has returned from St. Louis where he at- 
tended as a delegate the 14th annual inter- 
national convention of Rotarians. Mrs. 
Hess accompanied her husband on the trip. 
The 24 Fond du Lac delegates were tendered 
a dinner at the Hotel Statler by President 
Mabie of the local club and also saw 
President Harding who stopped off at St. 
Louis on his trip across the country. 

An attractive array of American Legion 
rings, badges, pins and other emblems was 
featured in the display window of William 
H. Schwanke, Inc., during the last week. 
The emblems were purchased from the 
Schwanke store and will be awarded to 
members of Sergt. Arthur Kroeffel Post 
in a membership drive now under way. 
The display was arranged to give publicity 
to the drive and incidentally gave the 
Schwanke store valuable advertising among 
legionnaires. 

The Wisconsin unemployment insurance 
project, which jewelers and other business 
men of the State have been opposing in the 
State legislature, will probably not become 
a Jaw during the present session. The 
senate has provided a substitute establish- 
ing an interim committee with $25,000 to 
conduct a two year investigation of the sub- 
ject for a report to the 1925 legislature. 
The unemployment insurance bill provides 
that every employer must pay $1 per day to 
each employe let out of employment for no 
reason of his own, for a period of 10 weeks. 

With a total of 784 licenses issued in 
Milwaukee during June up to five days 
previous to the end of the month, wedding 
presents and rings sales at Milwaukee 
jewelry stores are reported to have been 
very satisfactory this season. While an 
additional number of local persons secured 
licenses at Gretna Greens in Illinois and 


CIRCULAR 








111 


Indiana, the total reported by the Milwaukee 
county license clerk is fairly representative. 

Peddlers and “fly-by-night” merchants who | 
come to Green Bay to work the unsuspecting 
public will find it unprofitable if the plea of 
merchants and jobbers before the common 
council results in a more effective ordinance. 
The business men are asking an ordinance 
to curb promiscuous peddling by outsiders 
to the detriment of established firms. It is 
pointed out that the transients usually 
offer inferior merchandise and because of 
leaving the city suddenly give the purchaser 
no chance for redress. 

On recommendation of the district at- 
torney and the probation office, Municipal 
Judge A. C. Backus has dismissed charges 
pending against Oscar Caspari and a womag 
arrested more than a year ago when Cas- 
‘pari was taken into custody on a charge of 
embezzlement, growing out of his alleged 
thefts of jewelry from the Archie Tegt- 
meyer jewelry store. Caspari, through the 
leniency of Mr. Tegtmeyer, was placed on 
probation last December when found guilty 
of embezzlement. Caspari was given oppor- 
tunity to make restitution and has returned 
to his family. The woman in the case is 
now living in an Illinois city with her hus- 
band. 

Daylight saving time was made illegal in 
Wisconsin when Governor Blaine signed the 
bill prohibiting local governing bodies from 
adopting other than standard time. The 
law states that the standard time of this 
State shall be the solar time of the 19th 
meridian west of Greenwich, commonly 
known as central time, and no county, city, 
town or village shall employ any other time 
or adopt any ordinance or order providing 
for the use of any other than the standard 
time. Racine and Kenosha were the only 
two cities in Wisconsin operating under 
daylight saving this year, Milwaukee hav- 
ing voted down the proposition at the 
Spring election. 

Employers of female labor, including 
jewelry stores and manufacturing and job- 
bing houses, in Wisconsin are being advised 
of a new provision in the State law relating 
to an eight-hour day for women employes. 
At night work only eight hours is allowed 
with a 50-hour week, while. the period for 
day labor is now nine hours in one day 
and 50 hours a week. During emergency 
periods, such as Christmas and other heavy 
shopping periods, not to exceed four weeks 
in any calendar year any female may be 
employed for not to exceed 10 hours daily 
and 55 hours weekly, such excess time to 
be paid for at a rate of one and one-half 
times the regular rate. 

M. Spector, Appleton jeweler, who re- 
cently purchased the Combined Locks Paper 
Co. building, formerly the First National 
Bank building, has awarded contracts for 
remodeling the structure. The work is to 
be completed by Sept, 1. The alterations in- 
clude a new plate glass front for the ground 
floor store which Mr. Spector will occupy 
with his jewelry business. The design for the 
store will be similar to that of the Bunde 
& Upmeyer Co. jewelry store on Grand 
Ave., in Milwaukee. Interior lines and 


arrangements of the Milwaukee store will 
also be closely followed. _Mr. Spector was 
in Milwaukee several days inspecting the 
Bunde & Upmeyer Co. store to get informa- 
tion and formulate his plans. 












Jack Rose, jewelry auctioneer, has estab- 
lished quarters at 520 S. Hill St. 


L. L. Gilman, Bisbee, Ariz., has been 
spending several days in Los Angeles. 

The B. C. Jewelry Sales Co.’s representa- 
tive is now in Fresno and reports business 
good there. 

Mr. Pretzfelder, of Bayer, Pretzfelder & 
Mills, New York watch importers, is here 
visiting the trade. 

Frank Bargwell, of the E. W. Reynolds 
Co., has returned from a two weeks’ trip 
spent in southern California. 

William Deitch, 501 Jewelers’ building, is 
preparing to leave for New York on a busi- 
ness trip. He expects to be gone about two 
months, 

The Walker Jewelry Co., having just con- 
cluded a successful auction sale at its store 
in Glendale, is now having a similar sale at 
its Burbank store. 

Fred Anthony, manufacturing jeweler in 
the new Jewelers’ building, says his business 
is constantly growing since he moved from 
Broadway to this building. 

Ray Vercler, of the Ray Vercler Smelting 
& Refining Works, now Jewelers’ building, 
is enjoying a motoring, camping and fishing 
trip in the mountains north of here. 

The jewelers who have moved into the 
Jewelers’ building, perhaps without excep- 
tion, express themselves as well pleased with 
their new locations and the conditions they 
find there. 

Benjamin L. Harris, who came here from 
Chicago recently, opened his new establish- 
ment at 748 S. Spring St. June 20. He has 
a fine store all newly finished and equipped 
with new fixtures. 

Thomas B. Buchan, superintendent of 
Brock & Co.’s manufacturing department, has 
returned after enjoying a delightful outing of 
two weeks in the Yosemite Valley. He was 
accompanied by his family. 

Jack Mintz, of the silverware department 
of the E. W. Reynolds Co., has returned 
from a two-weeks’ trip to the Yosemite Val- 
ley in company with his wife. He reports 
having found some very rough roads. 

Abe Zemansky, one of the firm of Zeman- 
sky Bros., Sacramento, has come to Los 
Angeles and opened a new store at 520 S. 
Hill St. The Zemansky Bros. also operate 
a store at 517 S. Main St., this city. 


P. J. Koke, of Koke, Slaught & Livermore, 
manufacturers’ agents, has gone to Gilman’s 
Hot Springs, near San Jacinto, for a short 
rest. H. A. Wood, salesman for the same 
firm, has gone to San Diego on business for 
the firm. 

Kinsey & Elliott, manufacturing jewelers, 
Jewelers’ building, are now carrying a com- 
plete line of Hamilton watches, and are also 
specializing on platinum and diamond jewel- 
ry. They have installed fine new fixtures 
and have a very attractive place. 

The Chas. H. Clark Co., whose new store 
at the southwest corner of 8th and Spring 
Sts. is not yet completed, has opened tem- 
porary quarters at 802 W. 8th St. to take 
care of its business until the new store is 
finished. It is not expected that the new 
store will be ready before July 10. 

H. Victor Wright, secretary of Brock & 
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Co., responding to an invitation from the 
Orange County Jewelers’ Association, at- 
tended a meeting of that organization at 
Huntington Beach recently and addressed 
the members on the problems of store man- 
agement. Nearly all the members of the 
association were present. 

Mrs, P. K. Dougherty, of the silverware 
department of the E. W. Reynolds Co., has 
been spending several days at Catalina Island 
while recuperating from the severe surgical 
operation she recently underwent in a Los 
Angeles hospital. She is now rapidly re- 
covering and is expected to resume her place 
in the store soon. She will be warmly wel- 
comed back by her associates there. 

E. O. Wells, representing the T. J. Bruner 
Co. in the extreme northwest, who has been 
here several weeks securing new stock and 
preparing for his Summer and Fall cam- 
paign, has just started for his territory in 
northern Oregon and Washington. N. Niel- 
son of the same company has left on a trip 
to Iowa and Nebraska to look after ranch 
interests he has in those sections. He will 
be gone about a month. 

Next in interest here to the purchase of 
the business of S. Nordlinger & Sons by 
Brock & Co. is perhaps the announcement 
that Shreve, Treat & Eacret, among the 
foremost jewelers of San Francisco, have 
leased a store in the new Biltmore Hote’ 
building, not yet completed, and will open a 
first-class store there. The Biltmore will 
be one of the largest hotels in southern Cal- 
ifornia. Its location is opposite Pershing 
Square, a small but beautiful park near the 
center of the city, and it will undoubtedly 
attract a large patronage of wealthy guests 
and thus contribute to the patronage of the 
new store. 

The following out-of-town jewelers have 
been in Los Angeles recently: C. E. Miller, 
of Miller & Clark, Van Nuys; J. C. Tindall, 
Owensmouth; Mrs. Phillips, Pasadena; Mr. 
Haig, Compton; B. H. Hartfield, Santa Ana; 
H. Hillenbrand, San Fernando; Mrs. H. E. 
Gould, San Bernardino; P. M. German, 
Santa Ana; F. M. Wright, Compton; George 
Bower and A, L, Palis, Upland; Mrs. M. A. 
Stalmer, Fullerton; L. E. Hendrickson, T. 
R. Canady and John Parker, Huntington 
Beach; D. H. Yerian, Lomita; George D. 
Parr, Torrance; C. J. McCormick, A. 
Protsch and S. B. Clem, Redondo; M. D. 
Lipton and H. C, Thompson, Long Beach; 
Mr. Bilger, of Bilger & Moore, and L. 
Fornes, Venice; F. Fraiberg, Santa Monica; 
H. E. Fox, San Fernando; Walter E. Law- 
rence, Burbank; J. Herbert Hall and J. B. 
Rodgers, Pasadena; H. E. Wellman, Alham- 
bra; Mrs. E. T. Stoddard, Whittier; A. E. 
Brown, Montebello, and J. H. Woolard, 
Whittier. 








The “Polyscope’ for 1923 published by 
the students of the Bradley Polytechnic In- 
stitute, Peoria, Ill., has just been received 
and is more bright and inspiring than ever. 
The book abounds in beautiful half tones and 
sketches of this famous institute and environs 
and gives interesting information on the ad- 
ministration, classes, education, horology, 
conservatory, activities, organizations, etc., 
of Bradley. A. T. Westlake, a pioneer in 
horological education, is dean of the Horo- 
logical School and has made Bradley the 
center of horological training in the United 
States. 
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San Antonio, Tex. 





Miss Theresa King, of Harrison & Mer. 
rill, San Marcos, was recently in San Ap. 
tonio on a visit. 

W. C. Hay, lately of Mena, Ark., has 
opened a store at Weslaco, Tex., a new town 
in the Rio Grande valley. 

Jeweler visitors to the city recently jn. 
cluded S. A, Gorden and wife, Lockhart, ang 
A. Westerman, of Baum & Westerman, Ly. 
redo, Tex. 

Hugo Walter, Fredericksberg, Tex, g. 
tended the State convention of the Commer. 
cial Clubs, held in Eagle Pass, as the dele 
gate from his town. 

F, C. Stamm, Corpus Christi, accompanief 
by his wife, is spending his vacation in the 
Guadeloupe Hills, near Fredericksberg, ang 
spent a day in San Antonio on his way 
passing through. 

T. C. Knight, of the local force of B ¥ 
Hammon & Co., who unfortunately had to 
spend a month in the hospital, following an 
operation for appendicitis, is again on the 
road to recovery and has returned to his 
desk, ‘ 

A. H. Ball, head of jewelry repairing de 
partment of the E. Hertzberg Jewelry Co, 
went to Washington, D. C., to the Shriners 
convention with Arabia Temple Band of 
Houston, Tex. After leaving the convention 
he left for Pennsylvania, where he is visiting 
his father and sisters. 

The U. S. Veterans’ Bureau Vocational 
School at West End has a large number of 
pupils in the engraving and watchmaking 
division, where the boys are making splendid 
progress. They gave an exhibition of their 
work and facilities to the public recently, 
which local jobbers and jewelers attended 
with interest. Much of the work was excel 
lent in design and execution. 

Eric Harker, who spent several years with 
the E. Hertzberg Jewelry Co., is now in the 
produce business with his father, and Amo 
Bulgerin, also with the same company at 
head of the shipping department for some 
years, has severed his connections with the 
Hertzberg concern to accept a position # 
traveling salesman for a wholesale grocery 
company. 








Business Troubles 





Melvin Abbott, Fonda, Ia., has assigne 

for the benefit of creditors. 
* * * 

A voluntary petition in bankruptey i 
been filed by the Rollins Jewelry Co. Tamp 
Fla. 

* * * 


George W. Munnis, Valley Ford, Wash, 
has filed a petition in bankruptcy. The # 
sets are listed as about $822 and the liabil- 
ties $1,842. 








The police of Allentown, Pa. recestl 
rounded up a band of boys, ranging in af 
from nine to 12, on charges of having * 
the store of Sam Perkins, 128 N. 6th St 
that city. About $50 worth of merc 
was taken. Entrance to the building 
gained through a cellar window, acc? 
to the police. 
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William Jenkins is on a business trip to 
New York. 

Robert Myers, of R. & L. Myers Co., is 
in southern California, motoring with his 
family. 

Jack Lewis and D. J. Hammond are re- 
porting that business is fairly good in the 
Pacific northwest. 

Joseph T. Kielty and Stanley J. Beard, 
who have formed a new partnership, left on 
June 22 to visit the eastern factories. 

Ernest Scheppler, of William Scheppler & 
Sons, has just returned from his vacation 
which he took with his family on a motor 
trip to Lake Tahoe. 

The popular William (“Billy”) Fulton is 
in the hospital recovering from the effects of 
an operation. He is expected back at the 
ofice before the middle of July. 

Clarence Hansen, with A. I. Hall & Son, 
has gone to Portland, Ore., on the new elec- 
trically driven steamship Cuba, while Fred 
Hansen is following the crowd into the 
Yosemite. 

Miss Rebecca Simon, daughter of I. Simon, 
of Butte, Mont., has visited some of the trade 
here, en route to Los Angeles, where she is 
to meet her father. They are planning a trip 
to the Yosemite ,together. 


Charles Weinshenk, of Charles Weinshenk 
& Son, 704 Market St., who is making an 
extensive business trip through the north- 
west, sends back word that conditions are 
improving in that section of the Coast. 

Charles F. Mead has just completed 24 
years of Hallson service. According to Ye 
Hallson Weekly Herald, only two of the 
A. I, Hall & Son organization can boast of 
paralleling this record. They are A. W. 
Huggins, president, and Frank R. Haley. 

Park V. Bovyer, with Mrs. Bovyer and 
their child, left for a two weeks’ auto vaca- 
tion among the redwoods of Mendocino 
County. Mr. Bovyer travels for the Burr 
W. Freer Co. Henry K. Rosenboom, also 
of the Burr W. Freer Co., has left to spend 
a vacation in the south and Ed, T. Willis 
and Ed. C, Prentiss are also on vacation. 

Thomas McCready, of the W. B. Glidden 
Co, representatives of R. Wallace & Sons 
Mig. Co., is enjoying a fishing trip on the 
Mad River and is reported to be catching 
some fine trout. W. J. Renni, of the W. B. 
Glidden Co., is taking a motor trip, visiting 
towns en route to southern California and 
return, by the Coast and the Valley routes. 

Al. M. Gilbert is expected back from a 
business trip through northern California 
and Nevada, where business seems to be 
picking up, The office of Mr. Gilbert, 704 
Market St, has just had several handsome 
steel safes installed. Miss Sophie Breit, of 
Mr. Gilbert’s staff, recently announced her 


nent to a San Francisco business 
n, 


ae first business trip to the Pacific Coast 
a ng made by M. Rothkrug of Rothkrug 
> _ and importers of New York 
oe ; r, Rothkrug, who has already visited 
ny age will leave shortly for New 
si iatan route home. Business has proved 
pie actory that he stated his intention 
future ning to the Pacific Coast in the near 
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Visiting jewelers calling on the trade last 
week include F. W. Frisch, Healdsburg; 
Dave Goodfriend of Goodfriend & Traub, 
Salinas; Tom White of A. White, Inc., Val- 
lejo; Carl Noack of the C. J. Noack Co., 
Sacramento, all of California, and Herman 
J. Alstock of Portland, Ore., and Mr. and 
Mrs. Fred W. Bertram, Marshfield, Ore., 
have left for their home. 

Thomas W. Johnson, of Johnson & Wood, 
jewelers of 150 Post St., stated that he no- 
tices people are buying a better quality of 
merchandise than they did formerly. “There 
is,” said Mr. Johnson, “a better demand for 
the better grades of diamonds and the high- 
est grade of platinum. A great many dia- 
mond-set wedding rings are also being sold, 
and the general trend of business is very 
good.” 

Levy & Cresalia is the trade name of a new 
firm just organized. Emanuel (“Manny”) 
Levy, of 704 Market St., is one of the pio- 
neers of the wholesale jewelry business on 
the Pacific Coast and is well known. Frank 
Cresalia is proud of the fact that he started 
as an errand boy with the old Morgan & 
Allen Co. Later, he was for years traveling 
for Adolf Eisenberg (A. Eisenberg & Co.). 
Mr. Cresalia has traveled the Coast for 16 
years, all told. The new partners will be 
factory representatives and jobbers. They 
leave on July 1 to visit some of the eastern 
factories. Both Mr. Levy and Mr. Cresalia 
will still call on their outside customers. 








Pacific Coast Notes 





M. L. Martin, Montesano, Wash., has 
made many improvements in his jewelry 
store. 

The Samuels Jewelry Co., San Francisco, 
which recently announced invasion of the 
Oakland business field, has let a contract for 
the work on a store at the northeast corner 
of 15th St. and Broadway, Oakland. It is 
stated that the fixtures, etc., will cost $15,000. 

Among new incorporations, filed at Olym- 
pia, Wash., is that of the Pacific Pearl & 
Ivory Co., Inc., Seattle, for $15,000. The 
incorporators, headed by John F. Reed, plan 
to. engage in the business of importing and 
exporting all kinds of raw and manufactured 
products and particularly to trade in jewelry 
oddities. 

Quite a public event was made of the 
opening display of diamonds and jewelry 
carried at the Leo Cohn store, Oroville, Cal. 
The handsome store drew many congratula- 
tions to Mr. Cohn and its brilliant lighting 
enabled the public to admire the jewelry dis- 
play very satisfactorily. Music was fur- 
nished by the Oroville Municipal Band. 


VIL 


TRADE CONDITIONS 

Trade with the local retail jewelry merchants 
during the month of June was fairly active and 
showed an improvement over the corresponding 
month of last year, and the dealers express the 
belief that trade is going to be fairly good the 
balance of the year. They say that general trade 
ceenditions are much better than they were this 
time last year and that collections also have im- 
proved from 25 to 50 per cent. Reports from 
many of the towns in southern Indiana, southern 




















CIRCULAR 








113 


Illinois and northern and western Kentucky are 
to the effect that business is on the upward grade 
and that things Icok much better than they did 
this time last year, and that in fact they have no 
room to complain. Farmers are busy with their 
harvest and have been buying more liberally than 
they did a year or two ago. Taking the situation 
as a whole, it is quite encouraging and a good deal 
of optimism: pervades the trade. The wholesale 
jewelers say that trade has been geod with them 
most of the season and that the outlook for Fall 
and Winter business is much better than this time 
last year. 





J. C. Basye, retail jeweler at Rockport, 
— was a recent business visitor in Evans- 
ville. 

Charles F. Artes, of the C. P. Artes Co., 
Inc., of 321 Main St., has returned from a 
business trip to Indianapolis. 

“Jack” Bitterman, of Bitterman Bros., re- 
tail jewelers of 204-206 Main St., is one of 
the leading baseball fans in Evansville and 
takes in most of the games at Borre Field 
here. } 

E. J. Welp, Huntingburg, Ind., was one 
of the several retail jewelers of southern In- 
diana who attended the State convention of 
the retail jewelers of Indiana at Culver on 
June 24. He reported a big time and a large 
attendance. 

John Heinzle, of Heinzle & Nester, retail 
jewelers at Boonville, Ind., was a business 
visitor in Evansville a few days ago. Mr, 
Heinzle recently was appointed to some of 
the most important standing committees of 
the Boonville Kiwanis Club. 

J. M. Anslinger & Co. has been incor- 
porated at Evansville, with a capital stock 
of $15,000 for the purpose of conducting a 
jewelry business. The directors of the com- 
pany are Joseph M. Anslinger, Anthony Rie- 
benthaler, and Joseph C. Windbiel. 

Closing hours for retail stores in Marion 
will be moved from 5:30 to 5 o’clock during 
the Summer months if the proposition to be 
put before the meeting of the Retail Bureau 
of the Association of Commerce has the ap- 
proval of the membership. Dr. G. W. Law- 
ton of Chicago, will be in charge of a class 
in business science which will be held im- 
mediately following the meeting. 

The pearl button factories at Shoals, 
Leavenworth and other towns in southern In- 
diana are operating on a full time basis and 
the trade outlook is quite promising. Most 
of the factory owners report they are getting 
plenty of shells from along the Ohio, Wabash 
and White rivers. A large number of men 
are employed in the mussel shell industry in 
southern Indiana and southern Illinois this 
Summer and good wages are being paid the 
workers, 








Jeweler’s Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended June 30, 1923 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins... $146,044.74 
Gold bars paid depositors 28,122.96 


ON LIRR Sp dina Tad nS phe RDN $174,167.70 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date Exchanges 
— as gs vial ainah alas Ga baa eee ees $146,044.74 
SEE << 45:hadke nines cuanhchaaaane tbo 
MAME e560 J 056s veda ak edasadudea 
i a: SER ee Ore ore eee 
pS ger eo ere ne pe 

ce ee er reer ee $146,044.74 
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The Pairpoint Corporation 


Factories: New Bedford, Mass. 


Branches: 


are, Sns.. Manufacturers of 


MONTREAL . a 
Coristine Bldg., Artistic 
St. Nicholas St. 

SAN FRANCISCO 


encsend ide. Glassware 
278 Post St. , 








Green 
Amethyst 
Canaria 
Blue. 


Plain and , 
Artistically Engraved | Cut and Engraved 
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Simplicity the Keynote in Dressing 
Gift Windows 





[MPLICITY must be the keynote in win- 

dows dressed with gift department mer- 
chandise. A merchant may say that his win- 
dow is simply dressed—but this is not the 
case if the last article he placed in the 
window was accompanied by the thought 
“there is just room for this.” 


There is never room for “one more” in a 
well dressed gift department window. Space- 
bareness almost counts in favor of good dis- 
play. All gift department merchandise is 
either colorful, decorative (large or small) 
or ornamentive. These three conditions 
require the elimation of cluttering. It is 
not possible to crowd colorful and decorative 
merchandise into one window. The color 
strikes the eye and detracts from the beauty 
and design of the decorative pieces and they 
jar on the sensibilities of the onlooker. 


Look at your windows from the outside. 
See how cluttered they appear—how they 
would strike you if you were passing by. 
Forget that you want to show a certain piece 
of merchandise in the window that week and 
take it out if it will make your window ap- 
pear better dressed and less overstocked. 


That piece of merchandise can be placed 
on the counter near the entrance door or on 
a front aisle table, or you can put it'in the 
window later in the week when something 
else can be taken out to give space for it. 

But, do not crowd your ‘gift department 
merchandise and link it up, one piece with 
the other, very closely in each window dis- 
play you make. 

The writer once when out for data for an 
article on hardware merchandising was asked 
why she passed up several of the large and 
apparently prosperous hardware stores in a 
town without even more than glancing at 
their windows and entered a store with a 
frontage of less than 25 feet saying, “I’ll get 
my story here.” (Upon entering the store 
the writer learned that it had been in busi- 
ness for over 20 years and that they were 
the progressive type she was looking for.) 
The writer’s reply to the question was sim- 
ple. “Look at those windows. All enam- 
¢led ware in that window with plenty of 
space—no cluttering, no junk—simple and 
complete. I didn’t bother to study the other 
window; my one glance showed it was of 
the old type. The store has the business 
methods I wanted to study. They know 
what their window space is worth.” 

If a writer in search of information when 
writing articles judges you by your window 
displays, how much more is a prospective 
customer going to judge you when she is 
Boing to spend not only her time but her 
Money in your store? 
_, she will judge you pretty skillfully even 
if she cannot put her judgment into definite 
Words and only “feels” that she does not 


IFTS 


want to “take the time to look in there” for 
what she wants. 

If your windows give a confused and clut- 
tered appearance your customers feel that 
they will meet with the same condition inside 
the store. Do not mislead them through 
your window displays. Let simplicity be 
your keynote. 





An Attractive Gift Department in a 
Lansing, Mich. Store 





T! 1E gift department of the Heath Jewelry 

Shop, 111 N. Washington Ave., Lans- 
ing, Mich., which was recently opened in the 
basement of the store, is one of the most at- 
tractive that has been seen in some time. It 


Hints for Window Decorations 





‘P HERE are many ways to give your win- 

dow display a note of individuality, and 
dispell the streotyped picture which so many 
display windows present. For instance, 
clusters of crimson rambler, which is now in 
bloom, would make a charming background 
in tall silver vases for your silverware dis- 
play. Bowls of ferns and pansies would aid 
in securing a striking effect in your crystal 
and china display. In the display of gifts, a 
lamp, perhaps, and a slender vase, with 
sweet peas, make an appealiiig background 
for book-ends, holding a volume or two be- 
tween them, and attractive ash trays or in- 
cense burners and other small gifts. Such an 








GIFT DEPARTMENT OF THE HEATH 


occupies a space 60 by 22 feet and is illus- 
trated herewith. This department is very 
popular and it is the opinion of the proprie- 
tors of the establishment that it will prove 
to be a great benefit to the store at large. 
The gift department carries a fine line of 
china, colored glass novelties, pottery art 
flowers, candles, and in fact, a complete gift 
shop stock, 

The Heath concern has been conducted by 
F. J. Heldmeyer and Lester E. Canniff since 
1914, having been purchased from the J. J. 
Heath estate at that time. The store has 
been steadily growing since it was taken 
over by the new owners. 








Henry Schaffer, Grundy Center, Ia., has 
purchased the fixtures at the store of V. A. 
Fall, Reinbeck, Ia., and will move his stock 
from Grundy Center to Reinbeck. Mr. 
Schaffer has been in business in Grundy 
Center for many years. 


JEWELRY SHOP, LANSING, MICH. 


array gives one the impression of a charm- 
ingly arranged table in the home. 

The right kind of window display is a de- 
cided factor in the selling of goods. The 
harmonious arrangement of merchandise and 
correct lighting effects are of vital impor- 
tance. The merchant must not lose sight of 
the fact that window display is primarily a 
means of advertising his goods, and it is, 
therefore, important that he should not be 
carried away with a too artistic setting 
which will so attract the attention that the 
goods themselves will be overlooked. 

Arrange the background to your merchan- 
dise so it will intensify its charm, directing 
the attention of your prospective customer to 
the various items for sale so that he may 
visualize them in their ultimate place or set- 
ting after buying them. 


—— 


Write us about your gift department and 
send along a photograph of it. 
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__ROYA 





YAL WORCESTER 33 


assembled by 
Maddock & Miller 


Incorporated 


e House of Stock, 
39-41 West 237 St., 
New York City 


























































HAWKES 





Individual Salt Cellars of Hawkes Crystal 





No. 3683—Two inch Individual Salt 
Cellar, Geld Band. $6.00 per dozen, 
net. 





No. 3683—Two inch Individual Salt 
Cellar, Minerva. $5.00 per dozen, net. 














Add Savor to Your Gift Stock 


The woman searching for “something new” for 
a gift or prize will be delighted with these dainty 
crystal bits. More than likely she will buy a set 
of these individual salt cellars for her own table 
too. Certainly she will remember your store 
when she starts out to make a really worth while 
purchase. 


Your investment in Hawkes Crystal is very small 
—and the turnover is very quick. You can re- 
order as you sell, replacing popular numbers with- 
out the least delay. Our immense stock enables 
us to ship your order the day it reaches us.. 


T. G. HAWKES & COMPANY 
Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco 
Canadian Representative: R.G. How, 118 Coristine Bldg., Montreal, Canada 











Sterling Silver- 
Mounted 
Decorated Gold 
Glass 
Decorated 
Enameled Glass 
Auto Vases 
Desk Sets 
Cigarette Boxes 
Monograms 
Engraved and 
Gold Decorated 
Colored Glass 
Old English and 
Irish Glass 
Period Glass 
Odd Matchings 


Inventors and Pat- 
entees of Hawkes 
Famous French 
Dressing Mixtné 
Bottle. 
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Hints for the Dealer Conducting a Gift Department 














Epitor’s Notre:—Jewelers who are interested in special lines for their Gift Departments are invited to 


suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request when- 


ever the data is available. 


[DELIGHTFUL examples of Calcite iri- 

descent and crackled glassware are 
shown in Group No. 314. The iridescent 
glass is either gold lined or lined in iri- 
descent blue. Various items, such as vases, 
bowls, stemware, baskets, bonbon dishes, can- 
dlesticks, etc., are made in this ware. 
Crackled glassware is enjoying a great 
amount of popularity at the present time, and 
deservedly so, for it is most effective and 
durable in appearance. It may be had in 
amber and other attractive colors, as well 
as the pure crystal. For Summer service on 


behooves the gift shop dealer to carry it in 
his stock. It comes in various grades and 
in a fair range of prices, though the most 
unpretentious is not exactly cheap. For a 
very exclusive clientele there are sets of 
real beauty with tiles of ivory. The sets 
shown on page 121 in Group No. 316 are 
variously priced. The tiles are of polished 
bone and bamboo and the cases of black 
polished ebony finish, with gold ornamenta- 
tion. For the real “fan,” there comes even 
the proper sort of tables upon which to play 
, this game. At the top of this group is illus- 

















Group No. 314—1rRIDESCENT GLASSWARE FOR THE SUMMER GIFT TRADE 


veranda or in the home this colorful and 
dainty crystalware is very charming indeed. 
x * x 


Useful articles, which at the same time are 
ornamental, are the metal objects as shown 
in Group No, 315. The wild Boars of Par- 
thian bronze are desk ornaments and paper- 
weights, and are very suitable for a man’s 
den or office. The combination ash receivers 
and incense burners, also of bronze, antique 
or Egyptian finish, are graceful and depict 
interesting subjects. The larger is called 
“The Lady of the Leaf” and the smaller is 
The Boy and the Frog.” The ash tray has 
vecome quite a necessity in most every room 
mn the house, and it would seem that in the 
living room, at least, the ash tray should be 
lm keeping with the otherwise artistic and 
attractive appointments, thus preserving the 

armonious effect, 

k oe x 


There is quite a craze at the present time 
t : the Chinese game. “Mah Jong,” which, 
°, is the oldest game in the world, and it 


fo 


trated the counter holder, which is a wonder- 
ful find for the player. It clips unto the end 
of the table in front of each player and is 
not only very convenient but is also artistic. 
It is prettily colored and trimmed with Chi- 
nese silk and braid. Other items of interest 
are the utility bag in the center of the group. 
It is roomy and durable, making a very prac- 
tical gift. The hanging basket has a deep 
tin container for flowers, and the wooden 
and glass bead trimmings are bright and gay, 
and the hand decorations on the basket are 
very smart. This is very decorative and 
especially charming for the sun parlor or on 
the porch. The decorated fly swatter makes 
a cunning, inexpensive gift or prize. The 
pencils, with card table clips attached, are 
attractive and make acceptable prizes. They 
are a most convenient item for the card 
player. Clipping unto the edge of the table, 
they have pencils attached and are numbered 
so as to mark each table. The bridge or 
500 score pad has the self-erasing feature 
and, with the pencil attached and in gift box, 
is worth considering. 
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Lighting appurtenances are of great im- 
portance in the correct furnishing of a home. 
There are many interesting and artistic ways 
of doing this. One suggestion we make in 
Group No. 317. For the person liking the 
effect of the candle, without the actual wax 
candle itself, will find something extremely 
attractive in the Dutch silver candlesticks 
wired for electricity. Those shone are beau- 
tiful in shape and excellent reproductions of 
the old Dutch patterns. The candle meas- 
ures four inches, giving a graceful height. 
Attached is six feet of silk cord. Such can- 
dlesticks may be used to the best advantage 
on tables or other furniture, which is placed 
up against the wall on account of the elec- 
trical connections. Parchment lamp shades 
are cool-looking for the warm weather and 
give a pleasant soft light. Those illustrated 
in Group 317 are charmingly decorated in 
floral designs or graceful figures. The beau- 
tiful colorings and excellent finish, together 
with the old gold braid bindings, render 
these both practical and ornamental. 





A Card Window 





(CARD playing is so popular that any 

jeweler can afford to give occasional 
space in his windows to an entire card dis- 
(play. Jewelers are stocking and selling 
with great rapidity poker and bridge card 
sets in leather holders. The most that is 
being done in window display with these 
attractive leather bridge and poker sets is 
to drop a few into a desk or leather window 
display just to let the passerby know the 
jeweler has them in stock. 

Why not push the sale of them? If you 
stock this merchandise you can run an en- 
tire window display of cards and equip- 
ment. 

Take a small‘low table on which can be 
spread four dealt hands of cards—and a 
pack remaining on the table . intact. 
Place a bridge score-card and pencil on the 
table, and an ash tray or two, also a ciga- 
rette holder, or a dainty dish with some 
candy in it. Create the atmosphere of a 
bridge table ready for four people to sit 
down to and play. Put in the place cards 
or tally cards for the players. A smoke 
stand can be in the background. 


On either side of the window can be 
grouped the different styles of bridge sets 
the store carries, and such articles as could 
be used as prizes for the game—such as 
smoke sets, cigarette holders, novelties in 
leather and bronze. This window also per- 
mits the showing of such tally cards as the 
store may stock grouped together in a fan 
design on one or both sides of the table. 

A window of this type will appeal to the 
bridge playing man or woman. She can 
buy everything in that jewelry store—she 
learns the fact from that window display. 
She won’t go to her stationer for tally cards 
and playing cards, and for the bridge score 
card and then come to the jeweler for her 
prizes. She will buy everything at that 
jewelry store—and also gain a few ideas 
she needed for prizes and the assortment of 
articles which can be utilized to make éach 
of her bridge tables just a little different 
one from the other. 

This same idea can be carried out in a 
poker window. 











THE 








Cologne Bottles 
in 
Exquisite 





We have the greatest variety of 
these and other extremely desirable 
and quick selling items, that the 
most exacting could demand. 





The colorings are very alluring 
and radiate beauty, their artistic 
merit is beyond question. 








A display in your store would 
create an atmosphere of refine- 
ment, which would compel favor- 
able attention. 















Write for further particulars 








Corning Glass Works 


Steuben Division 


Corning, N. Y. 


New York Office: 501 Fifth Avenue 
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THE NOVELTY 
OF THE SEASON 














VANITY SET 


(Patent applied for) 
Novel things are desirable 
But, 


the combination of Novelty, 
Art and Utility is rare 


This Cologne-Puff-Box is 
The Hit of the Season 


The base of the Cologne bottle forms the lid of the 
puff-box. 


The decorations are exquisite and rich. 
Gold encrustations with delicate tints of 
colors, such as turquoise blue, rose pink, 
heliotrope, etc. 


Orders are being filled in the order in 
which they are received, so don’t delay in 
placing your order. 


Write for prices. 


Fostoria Glass Co. 
Moundsville, W. Va. 
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Making Sales to Difficult Customers 


By Frank H. Williams 

















HE saleslady in the gift department of a 


middle western jewelry store found her- 
self facing an elderly couple one morning 
and, instinctively, realized that it was go- 
ing to be difficult to make a sale to these 
people. 

“My youngest niece is going to be mar- 
ried,” the man explained, “and we are look- 
ing around for something to give them. My 
wife wants to give them something useful 
for the kitchen but I tell her that I think 
some of the things you people have for sale 
would be better.” ‘ 

“J don’t want anything fancy,” the wife 
declared. “They are just young people and 
while they are starting out with plenty of 
money it seems foolish to not give them 
something worth while.” 

“Let’s see,” said the saleslady quickly, 


be giving her one of the real necessities— 
something that her friends will ask about 
and comment about and feel that she is for- 
tunate in having.” 

“That’s the idea,” said the man. “We'll 
just buy it.” 

And the woman, who now looked con- 
vinced, assented to the purchase, 

After the purchase had been made the 
saleslady explained her method to a friend 
in this way: 

“As soon as I found out who they were 
I knew what would appeal to them. The 
man is noted for always wanting to get be- 
fore the public eye and so when [ told them 
that by buying a Mah Jong set they would 
be doing something which would arouse com- 
ment I was appealing to him strongly because 
he knew that the people who played with the 

















Group No. 315—bECORATIVE AND USEFUL METAL C(BJECTS FOR THE GIFT COUNTER 
; (See text on page 117) 


“haven’t I seen something in the papers 
about them?” 

“Yes,” said the man, “her name is Louise 
Jones and her fiance’s name is Donald Os- 
borne. There’s been a lot of parties for 
them.” 

“Oh, yes,” said the saleslady, “there has 
been more entertaining for them than for any 
other local couple getting married this sea- 
son. All that entertaining means a lot of 
obligations for the future Mrs. Osborne. 
She will have to do a lot of entertaining her- 
self in her social position and so one of these 
Mah Jong outfits would appeal to her im- 
mensely. You know we carry the best sets 
in the city and I know that none of the sets 
we have been selling recently have been for 
use as wedding gifts to your niece, so you 
can be sure that no one else would give 
her the same thing. I know she would 
greatly appreciate such a gift.” 

“That isn’t the sort of thing I’ve had in 
mind at all,” said the woman. “I thought 
an electric motor that she could use in the 
kitchen for various things would be better. 
A Mah Jong set isn’t absolutely necessary 
to them.” 

“It wouldn’t be necessary to some young 
couples,” said the saleslady in reply, “but I 
really do think that it is absolutely necessary 
for your niece to have such a set. She has 
4 certain social position and there are essen- 
tials for the keeping up of such a position. 
eegah Jong set is one of those essentials 
NG so if.you give her such.a set you will 


set would talk about him. And when I talked 
about the necessity of having a Mah Jong 
set in keeping up social position I appealed 
strongly to the woman because she is a social 
leader and all that sort of thing. I always 
find that it is a help in making sales to know 
just who it is I am dealing with as I can 
then frame my sales arguments accordingly.” 

Isn’t there a worth-while suggestion in 
this for other gift department salespeople 
in handling other difficult customers? 

And there is also probably a good sug- 
gestion in the experience of another middle 
western gift department saleslady in handling 
another difficult customer. 

The difficult customer in question was a 
flighty young girl who had frequently been 
in the store “shopping” and who had never 
made a purchase of any sort of over a dollar 
in value. This young girl picked up and 
handled numerous of the articles displayed 
on the counter and chattered vigorously and 
gave every indication of repeating her usual 
procedure of going out of the store without 
buying anything. 

But the saleslady was tired of this sort of 
thing and determined to put over a sale with 
this young lady. 

“Didn't I see in the paper where one of 
your friends is going to get married?” the 
saleslady. questioned. 

“Yes, Margaret Smith is going to get mar- 
ried next week,” was the reply, “and I’m 
trying to think of something nice to give her. 
I can’t seem to find anything, though.” 
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“Here’s the very thing,” said the saleslady, 
showing the customer a beautiful bridge set. 

The customer took it interestedly and 
looked it over and then, finally, passed it 
back. 

“It’s very pretty,” said the young lady, 
“but Margaret doesn’t do much bridge play- 
ing and I’m afraid she would not like 
it; 

“I’m sure she’d like it—every girl wants 
to have a bridge set in her home when she’s 
a society girl like your friend,” said the sales- 
lady. “If you'll wait a minute I’ll call her 
up and ask her if she’d like to get the set 
as a wedding present.” 

“Oh, never mind,” said the customer, 

But the saleslady had already gone to the 
phone. A few minutes later she turned to 
the young lady customer with a smile. 

“I just had Miss Smith on the phone, as 
you heard,” said the saleslady, “and she says 
that she would be very much pleased to get 
a bridge set as a wedding present.” 

And with this the saleslady began getting 
the set in order ready for wrapping up as 
though it was all settled that the customer 
was going to take it. Under these circum- 
stances it is not at all surprising to know 
that the customer did, really, purchase the 
set. 

This particular sale was explained by the 
saleslady in this way: 

“When customers are flighty and undecided 
a little assurance and certainty in the way 
of pinning them down to specific articles is 
a big help in making sales. I often use that 
method in selling to such customers and it 
is always a help.” 

There will also probably be found a good 
sales pointer in the way that another gift 
department saleslady handled a difficult cus- 
tomer of another sort. 


This customer was an elderly society wom- 
an who was looking for bridge prizes of a 
better class than those usually given in such 
affairs. The saleslady showed various ap- 
propriate artices to the customer, but none 
of these seemed to please her. In fact, the 
customer showed evidences of being so far 
from pleased that she was on the point of 
turning and leaving the store. It was evi- 
dent that quick work was necessary if the 
sale was to be made. 

“I’ll come back again, later,” said the cus- 
tomer, with a very evident intention of not 
doing so. 

“May I offer a suggestion,” said the sales- 
lady, quickly. “You want to do something 
different at your party from the things usu- 
ally done. You want to make it a really 
notable affair. So give me the names of the 
people you are going to invite and I'll call 
them up and ask them what they’d like for 
prizes and then you can purchase what the 
majority wants. At the party you can tell 
them about the various suggestions made 
and this will give them all something to talk 
about and will make the party different and 
more interesting.” 

“That’s a good idea,” said the customer, 
“I’m going to have you do it.” 

And, of course, this clinched the business 
for the store and as the goods purchased 
were quite expensive, the work involved was 
very well worth - while. 

All of which is presented in the hope that 
it will help various gift department man- 
agers and salespeople in making more 
sales. 
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The Sisters’ Creations 


HE illustration shows some of the many 
things we sell that are suitable for gifts. 


A visit to our showrooms would reveal a host of 
others. You are invited to come and see them, but 
if you cannot come we will send you any of the 
following for selection: 
Wonderful Knitted Bead Bags, 
Novelty Silk Bags, Smart Necklaces, 
Dainty Cigarette Holders and Cases, 
Pendants on Cords, Clever Bracelets, 
Exclusive Bar Pins and Brooches, 
Earrings that are different 


LET US HEAR FROM YOU 


SCHWAB & CO. 


Three Seventy-Seven Fifth Ave., New York 
Paris, 7 Rue Bergére At Thirty-fifth Street 








Our New Line of High Class GIFT ARTICLES Now on Display 


Small Tea Tables, Marble or Inlaid Tops, “ 
Crystal Table Candelabras : 








Let us send 
you an 
illustrated 
price list. 





GLAENZER TRADING CORP. **xawyork 


Importers of Filet Laces, Furniture, Art Objects, Accessories for Decorations, Antiques 
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Suggestions for Gift Stock Buyers 





N interview at a large and prominent 
New York retail jewelry house brought 
several interesting facts to light. 

When they compared sales of last year 
with those of this year they learned that 
their silver stock sold about the same, but 
that there was a great increase in the sale 
of leather goods such as all types of do- 
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kets of the world at the present time. 

Europe in general is beginning to come 
back now that the war is being left in the 
past, but Austria seems to have gained in 
larger and longer strides than any other 
country. It is also interesting to note that 
more and better novelties are being made in 
our own country than have ever before been 
made. Partly this is due to the fact that 
many clever workmen from foreign countries 























Groupe No, 316—TRADE DRAWING HINTS FOR THE GIFT BUYER 
(See text on page 117) 


mestic and foreign novelties; boxes; leather 
bound dictionaries, diaries, calendars; desk 
sets, telephone screens and pads; portfolios ; 
hand bags, traveling bags and suitcases, and 
‘quipped bags and suitcases—and the leather 
toilet equipped cases. There’s a tip for your 
uyer, 

Another thing—this store has stocked a 
great number of novelties in leather, jade 
aid combinations of silver and other ma- 
terial. This store feels that novelties form 
the greatest part of the gift department’s 
successful merchandise—and they have more 
than proved this thory. 


So, Mr. Buyer, keep your eyes open for 
€ newest novelties. Stock them before 
your competitor has the chance—but don’t 
werstock! Rather be able to sell more than 
you have than to be unable to sell all that 
you have stocked. Novelties are of little 
sales value when they are a season old. But 

y as large an assortment of many novelties 
rt you can—and list heavily among them 

ose which have leather and jade in their 
make-up, 

Watch those novelties which are offered 
ve from Austria. They are attractive in 
a ah Buyers who have gone over the 

be song European route have found that 
Mam 8 coming back, and coming back 
and hier such an assortment of novelties 

utiful work that they lead the mar- 


have come to the States and become associ- 
ated with American manufacturers, and 
partly because during the war America had 
a chance to develop native talent. 

The public loves something novel—no mat- 
ter what it is. So stock more novelties this 
Fall than ever before and see the results. 
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Two Windows Which Attract 


Attention 
HEN a jewelry store has two windows, 
side by side, out of four windows, 
which attract unusual attention they show 
that that jeweler knows the value of his 
window space and is going to utilize it 
to the utmost. 

A verbal description of these windows 
will prove this fact. These windows had 
four side shelves—small ones, one above 
the other on each side. 

Two vases of cut glass were on one side 
of the window. On the other side were 
two vases, also of cutglass, but of different 
patterns and size. The side. shelves being 
complete the window caught the attention. 
In the center was an ice tea set consist- 
ing of pitcher, six tall glasses and glass 
spoons. On either side were a set of 
pitcher and six glasses, a bowl, a series 
of four glasses from sherbet to tall ice- 
water glass; a glass tray and two bowls 
spread across the back and two cutglass 
vases finished up the design, each occupy- 





ing the back corners. This window, 
though dressed symmetrically with each 
type duplicated on either side of the 


window, showed no duplication of design 
or pattern of the cutglass or plain glass 
therein and was startling in its simplicity 
and the space occupied by so few articles. 
‘This jeweler certainly believed in having 
plenty of space in his windows thereby 
setting off to greater advantage his mer- 


chandise. Cluttered windows never sell 
merchandise. 
The next window’ contained small 


mahogany clocks on each of the two left- 
hand side shelves and alarm clocks on the 
right hand side shelves. In the center 
of this window was all types of men’s 
jewelry, in a very meager assortment and 
men’s and women’s watches and variety 
cases and earrings to the left. In the 
center at the back was a large clock, to 
the leff two picture frames flanked by 
candle sticks and to the right a smaller 
clock with two small lamps flanking it. 

Both of these windows show jewelry 
with novelty and gift department mer- 
chandise and they are excellent. 

















Group No. 317—ATTRACTIVE CANDLESTICKS AND 


PARCHMENT SHADES 


(See text om poge 117) 
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to overlook. 
comparison by buyers. 
stocks at the Palmer House, August 5 to 11. 
Address applications for information to 


GIFTS, ART WARES AND NOVELTIES ASSOCIATION 


(Incorporated not for profit) 


537 S. Dearborn St., Chicago 
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BUYERS KNOW 


The Importance of Attending 
This Comprehensive Display 


Manufacturers and sales organizations from all parts of the country will 
assemble their wares for one week, August 5 to 11, for the inspection of buyers. 
This is an opportunity the buyers ‘of gifts, art goods or novelties cannot afford 
Four floors of the famous Palmer House have been reserved for 
the exhibitors, and thousands of lines will be displayed for quick inspection and 
See the latest merchandise and order Fall and Holiday 





itn, > 








AUGUST 


26 27 28 29 30 3! 














ES 


AT THE 
PALMER HOUSE 




















































No. 70 M. 
chased _ effect. 
Width on top 7 inches. 
ver plated on 
lacquered. 
tarnish nor to lose its luster. 


Compote of a 





Height 3% _ inches. 
Heavily sil- 
copper base, and 
Fully guaranteed not to 


hand- 
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It is Always a New 
Novel Idea with— rf 


ART-CRAFT PRODUCTS CO. 


5335 N. Western Ave., 
Let this coupon point the way to bigger silver profits 


Gemtlemen: Please send us. transportation prepaid, sam- 
ples and catalog of your Old Dutch Silver Reproductions 
with a view to our placing an order if found satisfactory 
in quality, craftsmanship and price. 
course to cover your memorandum bill or return your 
samples within 30 days carefully packed. 


Street and No. ...... oe uphebes eebvansaneseee City and State .. 


Willi remit in due 














A standard of 
quality by which 
other 


may be judged. 


CHICAGO, ILL. 






























Catalogue 


HERMAN K« 
on request Office: 41 Ui 
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caALES 


FINE BALANCES AND WEIGHTS 


any eg * reg a 
Factory: 149 New York ve., nome — _ ee F 


Established 
1859 











——— Photograph 


BURNED iNTO CHINA 


For monumental purposes, also any kind of 
goods, brooches, lockets in photo tone or or Sat 
natural colors. We also burn photographs 
Watch dials. ; 


Ask for Illustrated Catalogue, 


F. J. H. ABENDROTH  __, 
7203 Franklin St., Forest Park, UL, P. 0. 88 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JeweEers’ CircuLaR regarding any advantageous 
device or plan which they are utilizing in con- 



















nection with their business. 








The Best Is the Cheapest 





Written Expressly for The Jewelers’ Circular 

















you have said it yourself a good many 
times, “the best is the cheapest.” You 
have heard it said by others. You have told 
your customers that same thing, urging them 
to buy quality jewelry because it is the only 
kind that gives satisfaction in the long run, 
or that can in any sense be regarded as an 
investment. But, in spite of the fact that 
you have preached that idea, you are dif- 
ferent from most jewelers if you have in- 
variably practiced it. You haven’t always 
taken your own medicine, have you? 

What is worth doing, is worth doing well. 
We all believe that. When you get a new 
fixture for display use, when you buy a 
new tool, a new mechanical device, a new 
bit of electrical equipment, it is worth while 
to get as good as you can and install it in 
the best way, making your improvement 
permanent and satisfactory. 

Even in matters where you are rendering 
a free service, it is important that the service 
be of the best. You know how you feel 
about the garage where you stop for free 
air and water, if there is no pressure in 
their air hose, and if you have trouble find- 
ing a pail to carry water. You are paying 
nothing for such service, but in a measure 
you feel entitled to it. It is the same with 
your regulator. People expect it to be 
placed where it is easily seen and they ex- 
pect it to be absolutely accurate. It pays a 
Jeweler to have a regulator of the highest 
class, one he can advertise, one that people 
will come to rely upon, one they will walk 
around the block to use in setting their 
watches. The men whose patronage you 
most value, those who carry expensive 
watches, will be the ones who will come 
farthest to keep their watches exactly with 
@ regulator in which they have faith. If 
your regulator is not all it might be, in- 
Vest in one you can feature, one that will 
set the time for your neighborhood. 

A high class regulator with a reputation 
among the people around you will pay its 
way. The interest on the investment and 
‘ depreciation charge will be a small price 
it 4 for the advertising you will get from 
- But, when you do have a fine regulator, 
pa can swear by, don’t fail to give the 

Some publicity so the public will know 





how dependable it is. Tell them about it 
just as-you tell them about your goods. 

Sometimes people come in and ask you to 
set their watches by your time. You cannot 
charge for that service, but you can get a 
return for it in good will. You in that way 
can make friends for your store—provided 
you render the service cheerfully. Some 
people who ask this favor may impose upon 
you a little, but most people will feel that it 
has placed them under some obligation. 

If you feel that people who are not your 
customers are taking advantage of you in 
asking for free accommodation, you forget 
that the purpose of this free service is to 
make friends and customers, and the ones 
who are not already such are just the ones 
you want a chance to impress by giving 
them good service of the what’s-worth- 
doing-is-worth-doing-well sort. 

The best equipment at your repair bench 
is the cheapest. It is the only kind you 
really want. A makeshift bench with just 
barely enough tools to do the plainer kinds 
of work handicaps you so you cannot hope 
to compete successfully with the watch- 
maker across the street who has the best 
tools and bench he can get and who is all 
the time looking for new mechanical helps. 

If your bench is not modern and arranged 
for efficiency, it is costing you money to 
keep it. Just think of allowing a matter of 
the difference in cost between a cheap work- 
bench and a good one to cost you what it 
must cost eventually in time wasted by a 
high salaried watchmaker in unnecessary. 
motion and inconvenient arrangement of his 
working outfit. 

The best working conveniences and the 
best method of arrangement of repair stock 
and tools is always cheapest in the long run. 
Anything less than efficiency along this line 
means paying the watchmaker wages that 
bring no return in repair receipts. And fur- 
ther, an inefficient repair department is sure 
to look inefficient. It will give itself away 
to the patrons of the store sooner or later. 
They will catch onto the fact that you don’t 
know where things are when you want them, 
that your repair outfit is in a mess. Your 
work-bench and your watchmaker are not 
usually hidden away where no one can see 


under what conditions the work is done 
It is worth while to give that department of 
your store an efficient look, otherwise you 
will not be able to convince the public that 
you do the best work in the best way. 
They will have to pay you higher rates, too, 
than your more efficient competitor if you 
are to make as much money as he does on 
the same job. 

You ought to be watching the advertising 
pages of the trade periodicals and the cata- 
logs and circulars of manufacturers in order 
to learn as soon as possible-about- anything 
new in the way of repair equipment. 

To wait until some salesman comes along 
and implores you to buy an up-to-date elec- 
tric drill chuck or electric soldering machine 
may be to allow a competitor to get the jump 
on you by getting that modern outfit first 
and so profiting by it in advance Of you. 
To count on learning about new things by 
hearsay is a mistake. That is too slow a 
way of getting information. You ought to 
be searching for new ways, new methods, 
new tools and devices, not waiting for 
them. You want to be able to do your work 
better and quicker and more profitably, 
don’t you? 

When your competitor can give his’ pa- 
trons quicker and better service than you 
give them, he has the advantage of you. 
Why not you be the one to have the advan- 
tage by being first to get new things? 
When you have added a bit of new mechan- , 
ical equipment that cuts in two the time 
required for certain kinds of work, it is 
merely a matter of arithmetic to find out 
how long it will take that device to pay for 
itself. But no amount of arithmetic will 
tell you how much you profit indirectly 
through being able to give better and more 
prompt service to your customers. 

There are some men in the jewelry and 
repair business who got started years before 
some of the rest of you. These old timers 


are some of them using old timer tools, 
methods, repair equipment. They learned 
and started in with certain equipment. It has 
given pretty good satisfaction and they have 
stuck to it, without fully realizing how far 
behind the times their own outfit was getting. 
These men would be the last to admit that 
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No. 2009 


“Herschede Quality” Mantel Chime Clocks offer the Jeweler a wide range of beautiful design cases 
with superior movements and chimes—Popular prices with a very interesting margin of profit—to- 
gether with “deliveries when promised” are features of our policy. 
Send for latest catalog and price list. 
List Prices $65.00 to $110.00 


The Herschede Hall Clock Company 


A. I. Hall & Son, McMillan and Essex Place New York Salesroom 
Pacific Coast Agents, . > . . 586 Fifth Ave. 
San Francisco Cincinnati, Ohio Robt. E. Wilkes 
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Cash Register 
ale RE RAS Tells the Story 
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TS a 
Sage: An accurate record of the items 
displayed in your Kawneer show 
window will be found on your cash 
register tape. Hundreds of retailers 
have had this fact demonstrated to 
them repeatedly. They are now 
using their Kawneer windows not 
only to build up sales generally, but 
to increase turnover in lines w 
have been slow sellers. 


You will find more than 260,00 
Kawneer Solid Copper Store Fronts 
on the busiest streets of the nation. 
Just ask the man behind one what 
he thinks of the permanent an 


a iii lies ; profitable service he obtains from 
n the Kawneer Book of Designs you will find types of store his Kawneer show windows. These 


fronts which are paying big dividends to retailers in every wneet 
line of business. This book will aid you in selecting a style users will tell you that Ka 


of Kawneer Front suitable for your store. Send the coupon, Solid Copper Store Front ma 
attached to your letterhead, for your copy. No obligation STAYS and PAYS. 


is involved. Do it now! 
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1608 Front Street Niles, Michigan 
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Storekeeping Department . 


ey are old fashioned. They would make 
fy of a merchant who thought horse de- 
very was up to date, and yet they use 
guipment as far behind the times as that— 
farther. 

When there is an inclination to cut down 
the costs of repair work by using cheaper 
materials, that tendency should be combated 
grenuously. If there is any place and time 
ghere the best ought to be used, it is in 
pair work. A few cents saved on watch 
dl, on crystals, on mainsprings, or other 
grts is anything but economy if it results 
a later dissatisfaction on the part of the 
astomer. There are manufacturers of re- 
git materials who have reputations for pro- 
viding the best that can be made. There 
we other manufacturers whose goods are 
priced lower, whose salesmen talk price 
ther than quality. It is a wise jeweler 
vho closes his ears to the siren voice of the 
ger who sings a song of money saving 
prices and soft pedals the quality part of 
the talk. 

When offered supplies made by a maker 
unknown or of no reputation, make sure 
you are able to determine for yourself the 
atual grade of goods offered, in order that 
you may get what you want, the best. 

If you send your repair work outside, 
then you need to make sure of the caliber of 
workmanship you are getting. You cannot 
watch the work done or inspect the new 
parts. You have to depend largely upon the 
honesty of the man you patronize. Don’t 
five him your work until you know he is 
night in every particular and absolutely hon- 
st with the trade. The best repair service 
f this sort you can get is none too good 
lor your customers. Get the best, no matter 
what it costs. 

The trade you want, the trade of the best 
tlass, is the trade of people who think in 
ms of quality of workmanship. If there 
Sany indication that you skimp anywhere 
dong the line, you will lose the best class 
i trade, Even the people who want their 
work done cheaply as to price, do not want 
t done cheaply as to workmanship. People 
my consider the cost while they are paying 
fe bill, but afterward they think of the 
sults of the job and are satisfied or dis- 
satisfied accordingly. 

See that everything about your store looks 
if your motto were “The best is the cheap- 
st." Make your displays and your stock 
Arangement look attractive. Keep every- 

mg i order, not merely the expensive 
foods, but the cheaper goods and the wrap- 
~ counter and your office or desk. See 
ge have an efficient method of handling 
te Ang accounts. Impress people with 
be th that you are a good business man 

«SY Will place more confidence in your 
lity as a jeweler. 
eter been getting along with cheap 
pl mage it is time to consider what 
“ we away to give your store 
ter sort a, good fixtures of the 

ares tai € idea in getting new display 
a hat ot merely that the new ones are 
- ea wine The fact that you are 

Ine in inf modern fixtures does have a 
te main uencing the public favorably, but 
ake ig Purpose of modern fixtures is to 

Possible to display more goods, to 
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show them more enticingly, and so to make 
more sales, 

Don’t be afraid to spend some money on 
showcases, window display fixtures, and 
signs, and make them good ones, The best 
are the cheapest because they do the most 
to pay their way. They bring the most re- 
sults. Money saved on the outside sign of 
your store, resulting in a sign that looks 
something less than first class, is money 
badly saved. Better to put more money into 
the sign and get the best you can use. 

The one business that does need to show 
class on the outside as well as on the in- 
side of the store is the jewelry business. 
People want to patronize the jewelry store 
with the most class, and they will do so just 
as far as they can afford to. See that you 
give your store outside class and thus make 
certain of influencing favorably the people 
who notice your store for the first time, the 
newcomers in town, the people who have 
been led by your newspaper advertising to 
come and see what your store is like. 

In another direction you need to consider 
that the best is the cheapest. It is in the 
matter of advertising. Your advertising 
must be first class in quality. In each ad- 
vertisement the copy should be as good as 
it can be made. If you cannot write good 
copy yourself, have it prepared by someone 
who knows how to write the best. You 
might better pay well for copy that will pro- 
duce business than run at any price that 
which is detrimental. The general appear- 
ance of your advertising has its effect, in 
addition to the influence of what the ads 
say. 

In the same way your billheads, your let- 
terheads, your stationery and your office 
furniture influence people’s minds. 

Right down the line, in every particular, 
there is the best of reason in giving your 
store the stamp of success and efficiency. 
There is no economy in cheap methods, in 
cheap policies, in cheap equipment, or cheap 
supplies. Get the best, even down to wrap- 
ping paper and twine. Economy is in get- 
ting what you know to be the best obtainable 
and in taking the resultant saving in upkeep 
and operation and in getting the benefit of 
the influence of the best upon the minds of 
those whose business you seek. PB. 





A Cinderella Window 





THE Dalin Jewelry Co., West Allis, Wis., 

are showing a very attractive window 
display. Many people stop to admire Cinder- 
ella, her slipper and her prince, who won 
for her a throne. In the development of 
the Cinderella display there are two objects 
in view, to create a display that will serve 
to stimulate wedding purchase at all seas- 
ons of the year, and at the same time de- 
velop a theme of general interest. Young 
and old are familiar with the fairy story 
of Cinderella and how she won the Prince 
with her tiny glass slipper. The theme of 
the center piece are the figures of Cinderella 
and her Prince upon their throne, set in 
delicate velvet and silk. In the window is 
also displayed a rare and varied collection 
of precious stones, and beautiful watches. 








It isn’t how far you have risen, but the 
methods you have employed that count.— 
Forbes Magazine (N. Y.). 
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Opportunities 





THE store carrying not only jewels, but 
also silver and choice antique furniture, 
ornaments and the like, will do well to 
watch the real estate transfers in the news- 
paper, and see who has been buying a new 
house. 

Take Boston, for instance. It is a pretty 
safe guess that if a house on Beacon St. is 
purchased by some person not bearing ond 
of the familiar old names, that said person 
is moving up in the world. The purchase 
of a fine new house means a step forward, 
both financially and socially, and with it 
other purchases become necessary. The 
jeweler who notes such names and sends 
a good sales letter inviting inspection of 
some silver or possibly an antique mirror 
is almost sure to receive a visit. If the 
letter is carefully worded with a conserva- 
tive personal tone, in nine cases out of 10 
it will please the recipient. 

Having landed the prospective customer 
in the store it is then up to the salesman. 
And right here let me ask you: 

Do customers feel at home in your store? 

Is the attitude of your salesman friendly 
yet not familiar? 

An appalling amount of new business is 
lost by the manner in which the salesman 
receives a new customer. Old and exclusive 
shops, and restaurants particularly, train 
their employes to speak to all their cus- 
tomers as if they had always known them. 
People like that kind of an atmosphere 
whether they have ever set foot inside the 
place before or not. Suggest to your sales- 
men that they keep this in mind and then 
watch the improvement. Many a salesman 
whose manner to old customers leaves noth- 
ing to be desired, is patronizing and con- 


.temptuous to someone he does not know. 


It is rather a serious proposition buying 
an article of value, at least it is to the one 
who is doing the buying and sometimes the 
clerk’s manner seems to say: “Oh! This 
is a mere trifle. You really ought to see 
what some of our other customers buy.” 
Many times this attitude has the effect of 
driving the would-be purchaser out of the 
store to some place where he probably won’t 
get such good value for his money, but 
where he will receive more tactful treat- 
ment. 

Give your salesmen the right point of 
view and then try this method of angling 
for new customers.—R. H. P. 





Some Fisherman 


—_—_ 


An ardent angler took a friend fishing. 
He knew nothing about the gentle art, but 
was set up with all the necessary tackle and 
a nice, comfortable seat on the bank. 

The experienced hand started fishing a 
few yards higher up the stream. 

Presently the novice said: “How much 
do those red things cost?” 

“I suppose you mean the ‘float,’” said the 
angler. “That only cost ten cents.” 

“Well, I owe you ten cents,” said the 
novice. “The one you lent me has sunk.” 
—Rod and Reel. 








E. N. Wehrle, of Punxsutawney, Pa., has 
sold his jewelry business to Neving & Price, 
Clearfield, Pa. 
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The Bow-Knot 
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Samples Sent Upon Request 


y--N Unassembled 
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One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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LATEST FASHION 


Choker Necklaces 


in 
Carnelian Garnet 





Coral Ivory 
Turquoise 
Chrysoprase 
Amethyst 
Topaz 
Complete Lines. 


Borrelli & Vitelli 


15 West 34th St. New York 
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RIN G FINDIN GS 


that typify the very latest in 


18 Karat White Gold 


and Platinum 
and All Colors and Karats 


Easy to Assemble 


14 KARAT FINDING CO., Inc. 
64 Fulton St. New York 







































This Year’s BIG HIT ; 


Something New 
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They Sell on Sight—One Sale Brings Others 


ling Sih M. J. BEGUN 


Sterling Silver 
aes ened Originator and Maker | 
Platinum 71 Nassau St., New York 
Phone Cortland 3722 
Mail and Phone Orders Promptly Filled. 











Established 1878 


Fraternal Emblems, Medals 
and Class Pins —Fire and 
Police Department Badges 


Made to Order Goods Our 
Specialty 


Prompt Service—Fair Prices 














Forty-four years ofeatisfactory serv- 
ice to an increasing number-of cus- 
tomers. Our facilities for manufac- 
turing and designing are at your 

service. Write for information. 
Lane 
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42 Walnut te I am N. J. ¥ 


Ladies’ Fancy 20K. White and 14K. Green 
Gold Stone Rings and Diamond Mountings. 
























july 4, 1923. 


Storekeeping Department 





THE JEWELERS’ 





a 


Test Your Business 





A SHEET prepared by the Chamber of 
Commerce of the United States con- 
tains some pertinent questions. Apply them 
to your business. 

1. Do you keep a “purchase account” that 
shows total of all goods bought? 

2, Do you know what you save annually 
by discounting bills ? 

3. Do you know what it costs to buy 
goods ? 

4..Do you know what you owe? 

5. How often do you take stock? 

6. Do you figure stock at cost or selling 
price? 

7.Do you make allowance for deprecia- 
tion and dead stock? 

8. Do you make depreciation of fixture 
and delivery equipment ? 

9. Do you know what is due you? 

10. Can you furnish your bank with a 
financial statement at once? 

11. Are collections made as rapidly as 
accounts increase? 

12. How often do you make up a “profit 
and less account ?” 

13. Do you know what it is costing you 
for allowances for customers? 

14. In how many separate accounts are 
your expenses divided? 

15. Do you own the building in which you 
do business? 

16. Do you charge rent therefore? 

17. Do you charge your own salary as an 
expense ? 

18, Do you charge interest on money in- 
vested ? 

19. Do you know the percentage of ex- 
pense to sales? 

20. If a fire took place could you from 
your books give a complete statement of all 
accounts ? 








Stauffer & Hayes have opened a jewelry 
store on N. Main St., High Point, N. C. 
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Wedding Rings of Different Periods Shown with 
Interesting Display Depicting ‘‘ The 
Wedding of Pocahontas”’ 





te steno 








Written Expressly for The Jewelers’ Circular 














sorHE Wedding of Pocahontas” was the 
caption of a most interesting adver- 
tisement with which was linked up a window 
display that attracted unusual attention to the 
store of C. D. Peacock, Chicago, recently. 
Note that in the advertisement a distinctive 
diamond and platinum circlet is advertised at 
the attractive price of $75. Other rings are 
offered in green or white gold, also platinum 
rings in beautiful carved designs. 

Of interest to the public is the announce- 
ment that only iridium platinum is admitted 
to the advertiser’s stock. 

The window display was historical, show- 
ing wedding rings of different epochs. One 
of special interest was a ring commemorat- 
ing the wedding of Martin Luther and 
Catherine Von Bora. The advertisement 
was used in a space of six inches, three col- 
umns wide. In the center of the window 
was shown especially modeled plaster casts 
of Pocahontas, the first American bride, and 
her husband, John Rolfe. The wedding, as 
is well known, took place in April, 1614. 

Among the interesting rings shown in the 
display were the following: 


Iceland :—Bone, stone large enough to go 
over the palm of hand. 

Saxony :—From an ancient Sepulchre at 
Harnham Hill, England; 7th century. 

Grecian :—With Greek inscription. Leath- 
er ring, made from the finger of a glove. 
Improvised when gold ring was not worn 
immediately, 

Etruscan :—Mounted with dove. 

Syrian :—Of banded agate. Found in an- 
cient Syrian tombs; 5th century. 

Ancient Jewish :—Representation of King 
Solomon’s Temple, with Jewish inscription. 
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ARTISTIC DEVELOPMENT 





English :—17th century. 

Grecian :—True lovers’ knot; early Greek. 

Gallo, Roman period:—Found, Sarthe, 
France; 5th century. 

English:—Heart on opposite side, in- 
scribed “God Helps”; 15th century. 

Ancient Jewish:—The Temple Dome, 
covers a gold plate, inscribed “Maxzel Tot.” 
Very massive ring. 


German :—Stone set, inscribed “What God 
£55 SORE SOROS" ae A ees 
The Wedding 
of Pocahontas 


‘ first American bride. supplies the motif for one of 
the most attractive historical window displays 
Pt Acock’s has ever shown. I is an exhibit of Wed- 
ding Rings which represent epochs in the world’s 
history Among the copies of historical rings, espe- 
cially worthy of note. is that commemorating the 
wedding of Martin Luther to Catherina von Bora, 
June, 1525 This ring, supposedly given to Dr. 
Luther by his wife, is a most unique creation bear- 
ing representations of the crucifixion, also the 
implements of pas.ion. Altogether it is a most ia- 
teresting educational exhibit. 

(Ove Seats Street cornes anndow) 
C.D.PEACOCK 
2 State and 
FOR) MONT ALTHURITT OF MANONUS AND PEARLS GENCE NEST 
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SOLD MANY WEDDING RINGS 


hath joined together let no man put asunder” ; 
16th century, 

India :—Said to be still in vogue today. 
Worn on thumb, about one and a half inches 
wide, plain. 

French:—15th century; octagon shape, 
Inscribed, “It is spoken she holds me.” 

Iron Ring :—Different ages and countries 
employed iron rings as they typified dura- 
bility. 
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«, 
THE WEDDING OF POCAHONTAS,” BY C. D. PEACOCK, CHICAGO, SHOWING WEDDING RINGS FROM THE EARLY FORMS TO THEIR MODERN 
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Cut No. 8. F. 


SAFETY 


Diamonds 

4/100 ea. 

Looks and Wears Like PLATINUM 
20KT.. White Gold 


Hand Carved 7 Lp 








This <i Reg. Trade Mark diamonds 


@uarantees you genuine diamonds, *4™* 
price 


Buffalo Jewelry Mfg. Co. 
“The Mail Order House” 
Brisbane Building, Buffalo, N. Y. 


3. SOLID GOLD EMBLEM  ELGIN 
Genuine | 25 Year Case, Green Gold Filled Movement | Solid Gold 








— 


ae *” of the Business Men that fail come from the ranks of the Non-Advertiser. Play safe ang 


Advertise. Write for our Free Cut Service. 


2 GENUINE DIAMONDS 4/100 Each 


12 Size 14kt.White 
Thin Model Gold Top A he 
Fea O8- Genuine —_ 
ver Dial Hope Ruby ‘ Ga 9% 
>>, To Retail JE Weis s 
®t Retail! = $25.00 | 
iN: $25.00 Send us the 


name of the This <> Reg. Trad 
All nearest jeweler guarantees you genuine eon 


Emblems | 2nd the ring will i 
be sent for in- All orders are being turned over 
to the retail jewelers 


spection. 
= _™ all Emblems and Initials 
e or More Rings 
F REE Watches m 


WRITE for WHOLESALE PRICE 





#y Insert this 
ad in your 
local paper 
and get 
results. 














Why Keep Your Customer’s 
Notes in the Safe? 


Turn them over to us for cash and 
maintain your credit. 


We also advance on open accounts 


and trade acceptances. 


Write or call for particulars. 


Nussbaum, Binge & Wile 
COMMERCIAL BANKING 


9 E. 46th St. at 5th Ave. 
Phone N. Y. City 


Van. 4275 























28 School St. 
Boston, Mass. 





* Engraved Reproductions ¢ Actual Hand Work” 











THE BUYERS’ DIRECTORY 
Price $1.00 
The Jewelers’ Circular, 11 John St., New York 


I. GREENFELD 

17 2 Fulton St, New York City 
Single Stone Rings, With and 
Without Diamonds a Specialty 


Most Original Styles Always on Hand 
Special Order Work Promptly Executed 












Cases 


of every description 
Samples sent on request 


LRAVDE C MARK 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 
79 Nassau St. New York 











Cutters and Importers 
of 


Precious Stones 


: : Cuttin 
The Superior Lapidary Co. “"™® 


62 West 45th Street, New York 


Phone Vanderbilt 6479 


from Rough 


Specialty 


——<«©s 








Imperfections? We remove these 
Red Spots and increase the value 
of your stone. 





Have you a Diamond with Red DIAMOND DOCTORS 


Trade and Bank References 


A. SHAPIRO & SON 


71 Nassau St., New York City 


We carry a complete line of 
Platinum Waltham Opefa 
Watches in all shapes with o 
without Diamonds. 


Tel. Cortland 1540 
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Qualifications for a Good Buyer 





Factors of Competition to Be Considered 


Written Expressly for The Jewelers’ Circular 














THE jeweler who wants to be a good 

buyer may well ask himself the follow- 
ing questions: What kind of a jeweler 
makes a good buyer? Am I a good buyer? 
What is my reputation as a buyer among 
men who sell? Does my buying help or 
hinder my selling? 

If a jeweler is to be a good buyer, he 
ought to be possessed of those qualifications 
which will enable him to buy with intelli- 
gence, with unflagging interest in the mer- 
chandise, with foresight, with confidence, 
with ambition for the growth and develop- 
ment of his business. 

Ambition is an important quality, because 
no jeweler tries his best unless he is anxious 
to succeed. The jeweler who would be a 
successful buyer must have the welfare of 
his business, and its growth, at heart. He 
must be anxious to build as great a business 
as he can, not merely satisfied to get a living 
and to avoid failure. If you are buying in 
a routine manner, taking about the same 
lines year after year, investigating new lines 
only when compelled to do so by the aggres- 
siveness of competitors, you are not doing 
all you can. If you are ambitious for suc- 
cess, you search the markets constantly for 
opportunities to buy better selling merchan- 
dise, to buy at better prices. You do not sit 
back and take whatever is offered you. 

Are you interested in your buying, or do 
you buy perfunctorily? Does buying appeal 
to you as a phase of your work that you 
like? To the good buyer there is a con- 
stantly renewing interest in matching wits 
against the market and against salesmen. 
There is an interest in finding new, salable 
merchandise. A jeweler can put into his 
buying all the enthusiasm of a sport, or he 
can allow it to become a mere mechanical 
process, “Give me an assortment—you pick 
‘em out.” The buyer who leaves it to the 
salesman to furnish all the thought and 
brains that go into the transaction is a poor 
buyer, 


_ Confidence goes a long way in making a 
Jeweler a good buyer. It is important that 
you have confidence in your judgment if you 
are going to invest your good money in back- 
ing that judgment. If you lack confidence 
in your ability to pick the right lines, you 
will waver in your decisions and you will be 
influenced in one direction by one salesman 
and in another direction by another sales- 
man, and you will end by buying by guess, 
Perhaps picking the least desirable line. Com- 
Pel yourself to decide according to your own 
Judgment, even though the persuasive tongue 
of the salesman may incline you to doubt 
yourself. Make sure you are qualified to 
decide about your purchase and then do your 
own deciding. Back up your judgment with 
your confidence, 

True enough, one may become overcon- 
dent. You may develop so much faith in 
your opinions as to think it impossible to go 
Wrong. Overconfidence leads one to accept 


one’s own judgment without considering 
whether it is possible that it may be wrong. 
Overconfidence makes one unwilling to take 
the advice of others or to listen to their sug- 
gestions. Always consider well the ideas ad- 
vanced by others, even by salesmen of com- 
peting lines. You must decide between them 
in the end, but get both sides of the matter. 

How far ahead can you see in your busi- 
ness? Foresight is an important qualifica- 
tion in buying for a jewelry store. The de- 
mands of your public for the next six months 
will not coincide with their demands for the 
past six months. Novelties that have sold 
well will become practically obsolete. Items 
you have yet to hear of will acquire popular- 
ity. 

No jeweler is expected to be a prophet. 
You cannot read the future with perfect ac- 
curacy, and you cannot see six months ahead 
and visualize all that shall happen, but you 
can at least look ahead, and it is a mistake 
not to try to do that. Some jewelers give 
no thought to what is taking place in the 
trade in the way of changing styles. They 
do not read their trade journals or watch 
the advertising pages for new ideas. They 
do not even note the general magazine adver- 
tising of the houses using national publicity 
for jewelry store lines. Buying for the com- 
ing Fall and holiday season strictly on a 
basis of what sold last year is likely to prove 
disastrous. Change is the order of the day. 

Successful jewelers are men who have 
been quick to see the approaching changes in 
demand, who have kept their eyes fixed on 
the future, instead of dreaming of the past. 
Foresight is a very desirable qualification in 
any buying and every jeweler can cultivate 
his foresight. The more we study and try 
to judge the future, the more successful we 
shall be in doing it. 

I mentioned intelligence as a_ cardinal 
qualification for a good buyer. Intelligence 
as a term covers a good deal. My idea of 
intelligence as specifically applied to buying 
in this case means a thoroughgoing knowl- 
edge of the needs of the business and the 
possibilities of the market. It means a 
knowledge of merchandise qualities and 
prices. It means being well informed on 
what is doing in the jewelry trade in gen- 
eral. Such intelligence comes only with 
continuous study and observation. 

The jeweler should know thoroughly the 
class of trade that can be drawn to his store, 
as well as the class already coming there. 
Sometimes a jeweler buys a business in a 
town that is new to him, or that is in a sec- 
tion of the city different from that where he 
has gained his experience. Before being 
able to buy successfully for the new public, 
the jeweler must become intelligent regard- 
ing the inclinations, habits, needs and pur- 
chasing power of the people around him. He 
may be confronted with a class of trade new 
to him, with a group of different nationality, 
with a people of limited means. You have 
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to buy to’ fit your trade or the people ‘will 
not find in your store the things they want, 

The jeweler buyer needs to be intelligent 
regarding the competition his store must 
meet. It is not very difficult to learn what 
the other fellow is doing, what goods he is 
featuring, what lines are selling well with 
him, what prices he is getting. His adver- 
tising and his windows tell the story pretty 
well, If he is holding the trade closely, while 
your efforts to bring it your way are failing, 
there is an excellent chance that he is beat- 
ing you on the buying as well as on the buy- 
ing end. He may be buying a class of goods 
the people around you want and cannot find 
in your store. He may be developing a good 
sale on new lines he has offered promptly, 
while you would not buy until there was a 
pronounced demand for them. He may have 
been the early bird that caught the public 
when its fancy was turning to something 
new. ( 

In considering buying for competitive. pur- 
poses, consider more than just the competi- 
tion of the other jeweler in your block or 
near by. Consider the catalog houses to 
which people may be sending for goods they 
are not asking you for. Consider the de- 
partment store’s jewelry and silverware de- 
partment. Consider the hardware store with 
its silverware counter, the men’s wear store 
carrying men’s jewelry, the druggist selling 
many novelties that encroach upon your lines. 
Consider all these forms of competition and 
become intelligent about them in order to 
govern your buying so as to win back the 
trade drifting toward them. 

You need to be intelligent on the technical 
side of your business and you must know 
about prices and what are the lowest price 
markets, quality considered. You cannot 
carry all this knowledge in your head. You 
must have a good file of catalogs and quota- 
tions and you must know what lines are sold 
at a uniform rate by all houses and what 
lines vary in price in different markets. A 
traveling salesman may be honest and yet not 
inform you of the price reduction his com- 
petitors have made. You will have to watch 
the markets for yourself and not depend upon 
someone else being sufficiently altruistic to 
tell you where to buy cheapest. 

It is particularly important that you be in- 
telligent about your stock on hand. In or- 
dering material for the repair department: it 
is easygenough to duplicate stock of which 
you already have enough which has been paid 
for. Careful and frequent inspection of 
stock on hand is essential to good buying 
and to keeping the stock down to a desirable 
level. 

Always have an open mind toward any 
selling proposition that comes your way by 
mail or by personal salesman. Don’t be an 
easy mark for anyone with a glib tongue; of 
course not. But give them all a chance. 
Listen to every salesman’s story instead of 
turning down every salesman who is not so 
persistent that you cannot get rid of him. 
Be firm in backing your judgment about 
every proposition, but don’t be so stubborn 
that you will not be convinced, that you will 
not change your mind when you hear argu- 
ments that ought to convince you contrary 
to your advance opinions.—F. F, 
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Get ready in the dull months for National 
Watch Week—a great selling event. 
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No. 19 


Suggest an “Extra Watch” to your 
repair customers— 


Some years ago it was the custom 
of many jewelers to “loan” watches 
to customers who left their own 
watches for cleaning or repairs. 


Since this practice has been gener- 
ally discontinued, the repair cus- 
tomer must now go without the 
service of his. watch until repairs are 
completed. 


This presents an excellent oppor- 
tunity for the tactful suggestion 
that he purchase an “extra watch” 
for use now and in the future when- 


THE WADSWORTH 


ever the watch regularly carried 
may fail to give service for any 
reason. 


If a strap watch is suggested, it can 
be used alternately with a pocket 
watch on many occasions where first 
one or the other is most suitable. 


Try this practice at your repair 
desk—you won’t sell everybody, but 
a goodly number will buy. And re- 
member that every sale under such 
conditions represents the absolute 
creation of new business. 


WATCH CASE CO. 


“Makers of Watch Cases Exclusively” 
DAYTON, KENTUCKY 
OFFICES 


New York 
17 Maiden Lane 


Chicago 
31 N. State Street 


San Francisco 
150 Post Street 


NOTE: Illustrate your advertisements with watches. Electrotypes of various styles of watches will be sent free to any 
jeweler. Order by number. Write for our big catalog sheet of watch cuts, advertisements, movie slides, etc., free on request. 
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The Horological Questionnaire 





Written Expressly for The Jewelers’ Circular by Lester B. Pratt 











Avtuor’s Nore—Realizing that there is a scarc- 

ity of competent watchmakers employed or en- 
ged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
porpose of interesting the younger generation in 
the selection ef watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
diminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“‘watch- 
maker,” in the jewelry business,-is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
suff” to the competent workman, we trust that 
it will be considered in the same spirit in which 
tt is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of June 6) 


Question. — Assuming that we have our 
pivot polisher completed and it is in good 
working order, how shall we proceed to 


make a balance staff for a high grade 
movement ? 


ANsweR—In all cases where a special 
staff is required, our first consideration will 
be to obtain all dimensions of the staff. We 
May examine the movement carefully and 
‘etermine if the old staff is in suitable con- 
dition to obtain such dimensions. Even 
Where one or both pivots are broken it is 
_— to determine if the balance wheel, 
ng table and safety roller are placed at 
me hed point, on the staff. The total 
ra of the staff inclusive of the pivots, 

y be obtained by removing the endstones 
Measuring over the ends of the hole 
Jewels, 
a measurements are usually ex- 

»in the English system, while di- 


measurements are usually expressed 
m the Metric system, 






A convenient method of noting the 
measurements is illustrated in Fig. 76. A 
copper plate engraving of a balance staff 
may be made, from which any desired num- 
ber of impressions may be made. The 
owner’s name and a description of the 
movement may be written on the back of 
the card and the card filed for future refer- 
ence. If a staff is required at any future 
date for this particular movement, we may 
have all data at hand in convenient form. 
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With the card containing the measure- 
ments at hand, we may select a piece of 
tempered steel rod slightly larger in 
diameter than the hub of the staff. We 
may readily ascertain if the rod is properly 
tempered by making a few preliminary cuts 
with the graver. As a rule, a piece of steel 
rod that has been hardened and drawn to a 
full blue is quite suitable for a balance 
staff. If it seems too hard to turn properly, 
it should be brightened, then placed on a 
copper plate and heated carefully until it 
assumes a full, dark blue color. 

In regard to suitable gravers for turning 
such tempered steel rod, we find that square 
steel stock about one-sixteenth of an inch 
square is ample in size. Stubb’s steel is 
excellent material for such gravers. They 





may be heated to a cherry red and quenched 
in cotton-seed oil. As a rule, we do not 
draw the temper as we wish the gravers 
to be as hard as possible. However, we can 
only determine the hardness by actual trial 
and if they chip off easily, we must temper 
them. In such cases, we brighten the graver, 
then draw to a very light straw color, but 
we do not draw them unless actual trial 
proves that they are too hard. 

Fig. 77 illustrates four shapes of gravers 
that are used in staff turning. The bulk of 
the turning may be done with A, while B 
may be used for undercutting, as in the 
shoulder for riveting over the balance; C is 
used by some workmen for shaping the 
pivots, although A is preferable for such 
work and there is much less risk of break- 
ing a pivot. D is used for square shoulders, 
although it should be followed with B, to 
produce a slight undercut, as the undercut 
will allow a lap to work up close and pro- 
duce a clean, sharp corner. 

It is an excellent idea to have several 
gravers of each shape, properly sharpened 
and ready for use; then if we happen to 
break a point, we simply select another 
graver of the same shape and save time in 
the end. 

A convenient handle for such gravers is 
hard maple about one-quarter of an inch in 
diameter and the graver should protrude 
from the handle about one and one-half 
inches. 

To proceed with the staff turning, we may 
grip the stock in the wire chuck, allowing it 
to project about one and one-half times the 
total length of the staff. With a short 
projecting piece of stock, we can always 
work to much better advantage as vibration 
will be reduced and consequently we may 
obtain the best results. The shoulder for 
the balance should be turned first, to the re- 
quired length and diameter, allowing a 
slight margin in diameter for lapping to fit 
the balance accurately. Then we turn the 
collet shoulder, oil-stop and lastly the top 
pivot. 
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has come to have a definite meaning. It stands for the utmost 
in fair dealing, quality and service. It has likewise earned 
its reputation for value and satisfaction. 


So, taken together, to use V.T.F. Watch-glasses, means 
100% satisfaction and service. 


More cannot be offered; more cannot be asked for. 


HAMMEL, RIGLANDER & CO. 


Exclusive Wholesale Distributors 
NEW YORK, U. S. A. 
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All diameters should be made from .02 
o 05 mm. oversize in order to leave suffi- 
gent stock for lapping to a fine finish. The 
wersize allowance will depend to a certain 
atent on the condition of the work after 
ming; as it is obvious that accurate, 
mooth work with the graver will require 
ss lapping to obtain a fine finish and re- 
mve all graver marks. Consequently, if 
te work is properly finished with the 
gaver, we may safely use the minimum 
illowance for oversize. 

Our next step will be to undercut the hub 
for riveting over the balance arm. This is 
st done with graver, B. If the undercut 
sdeep and formed as shown in Fig. 76, the 
taff may be very easily riveted to the 
tdlance arm with little or no risk of break- 
age. Some workmen make the mistake of 
méercutting the hub too shallow, then, if 
wveral hard blows are required to rivet the 
taff securely in place, it is quite possible 
tocrack the hub. A staff that is properly 
wdercut may be riveted securely with one 
or two blows and with no risk of breakage. 

Assuming that the upper part of the staff 
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las been turned to the proper dimensions 
vith due allowance for lapping, we may 
proceed to finish them to the exact diameters. 
For the square shoulders, we shall use the 
tell metal lap with sharp corners. A small 
‘mount of fine powdered rouge and oil, 
mxed to form a rather thick paste may 
be applied to the lap. We do not require a 
high speed for such work, as high speed 
m such lapping tends to throw the rouge 
rom the face of the lap and then the lap 
will glaze and good results are impossible. 
speed of 600 to 800 R. P. M. will be 
“und ample for lapping and a very fine 
nish may be obtained. 

The diameters obtained from the old staff 
md marked down on our work card are 
sumed to be correct for the new staff. 
onsequently, we may lap the various 
ts and measure them with the 
“tometer caliper to determine the correct 
“ tOwever, we must obtain a very close 
ming of the hub in the hole of the balance, 
1." side shake whatever is desirable in 
(ase, as it would interfere with proper 
ung of the balance. 

Pping the pivot, we shall use the 
vn, omered bell metal lap with the same 
#¢ and oil mixture. The desired form 

cone of the pivot may be obtained 
mer oPer formation of the rounded 
aT of the lap. The pivot may be 
wet for the correct diameter, but the 
; Practice is to try the jewel of the 
lla the correct fitting. It must 
hes mind that very small diameters, 
may vot are reduced quite rapidly, 
a very fine abrasive, consequently, 

very cautious in the use of the 
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lap when fitting pivots to jewels. Often, 
a light touch of the lap is all that is required 
to obtain the final fitting. It is simply a 
case of a lick or two with the lap, clean 
off the pivot with pith and try the jewel 
for a fit. In fitting pivots to jewels, we 
do not attempt to hold the jewels in a 
tweezers or any kind of tool; we may judge 
the fit to better advantage simply by hold- 
ing the jewel in our fingers. 

The rouge and oil mixture will produce 
an excellent finish, but if we wish to make 
a faultless polish, we may use a celluloid 
lap and apply a mixture of No. 2 diamentine 
and oil. 

Assuming that the upper part of the staff 
has been completed, then we may proceed 
to turn the lower part. In this case, we do 
most of the turning to approximate size only, 
then cut the staff off with allowance for the 
full length. In cutting off the staff, we form 
the lower end of the staff to a sharp V 
point and it is essential that the point be 
very sharp and true as we shall use this point 
for truing the staff in the chuck when we 
finish the lower end. To finish the lower 
end of the staff, we select a wire chuck that 
will take the collet shoulder of the staff, 
place the staff loosely in the chuck and spin 
it true against the thumb nail, then tighten 
the chuck and observe if the staff runs true. 
With a true chuck and a true staff, it is a 
very simple matter to spin a staff true in 
the wire chuck and we will not require a 
wax chuck for such work. Many workmen 
labor under the delusion that a wax chuck 
is a necessity in staff work, but with a 
modern, well made lathe and true wire 
chucks, we find that a wax chuck is passe 
and the use of same is simply a waste of 
time 

Assuming that the staff is properly placed 

in the wire chuck, we may turn the lower 
part to the proper dimensions. As the roller 
table and safety roller are simply a drive fit, 
it follows that the shoulders should be 
slightly tapered. This taper is usually 
about 1°, but we do not bother to measure 
it. However, when we lap the shoulders to 
fit the roller table and safety roller, we may 
set the index to lap a 1° taper and obtain 
the desired taper very accurately. The 
corners should be undercut slightly in order 
to seat the roller table and safety roller 
properly, then when they are lapped, we may 
be sure of a clean, sharp corner. Often, 
when the corner is left rounded and the 
roller table or safety roller is driven tight 
against the shoulder it will either spring the 
staff or the rollers will not be placed true, 
while a slight amount of undercutting will 
obviate this. 


Question.—What is the proper speed to 
use in turning staffs from tempered steel 
wire? 

ANSWER.—Many workmen make the mis- 
take of running the lathe at tco high speed 
when they work tempered steel as in staff 
making. Then, if the gravers glaze or break 
off, they lay it to poor gravers. There are 
certain types of electric motors on the mar- 
ket that develop very high speeds; in fact, 
they may run up to 6,000 to 8,000 R. P. M. | 
Even when this speed is reduced with belt- 
ing, it is still too high for staff work. In 
turning tempered steel, to obtain the most 
satisfactory working conditions, we find 
that a speed of 500 to €00 R. P. M. is 


CIRCULAR 


135 


ample and there is very little risk of glazing 
the graver point or the staff, 

Another point in staff turning is the 
proper manipulation of the graver. The'T 
rest should be set as close to the work as 
possible and .the graver presented to the 
work so it will pare the metal off with the 
least effort. We have mentioned that the 
graver C is sometimes used for shaping 
pivots. This method is always risky and 
is liable to break a pivot. The graver A 
is much better as the point of the pivot may 
be turned to size first, then we work back 
and always have sufficient stock to prevent 
undue breakage, 

(To be continued.) 





Secretary of Breguet Centennial 
Committee Commends the H. I. A. 





Paris, June 19, 1923. 
Technical Editor, JeweLers’ CIRCULAR. 

Dear Sir:—I have just read the account 
of the third conference of the H. I. A., and 
I shall give a report in the July number of 
L’Horloger. It is with infinite pleasure 
that I realize the fine activity displayed by 
your young association, with the purpose of 
realizing its objects. 

You know that my hope is to see orga- 
nized in France an association similar to 
yours. I realize that it would be much more 
effective than the simple syndicates, which 
are often a little at odds one with the other. 
It is necessary for the welfare and advance- 
ment of chronometry that in the active as- 
sociations there should be not only horel- 
ogists but also scientists and professional 
journalists. 

Consequently, I have been well satisfied in 
reading THe JEWELERS’ CiRCULAR of May 16, 
and I only regret not being better acquainted 

’ with English, which would enable me to read 
with greater facility. 

I take the liberty of calling your attention 
to a little mistake, relative to the Breguet 
centennary, in which I read with great pleas- 
ure that you have interested yourselves. It 
is indicated that a committee on the cen- 
tennary of this distinguished artist has been 
formed and that Mr. Stein will represent 
the H. I. A. at Paris on Sept. 17. Now the 
ceremony of Sept. 17 will take place at 
Neuchatel. The celebration at Paris will 
not be held until the week of Oct. 22 to Oct. 
27. This will consist of a session at the 
Sorbonne, I believe on the 25th, a reception 
at the Hotel de Ville, of Paris, the date of 
which has not yet been fixed. During the 
week in question will be the National Chro- 
nometric Congress, and there will be opened 
the exposition of masterpieces, the main fea- 
ture of which will be the collection of Sir 
David L. Salomons, of London. I shall, 
however, send you a program as soon as it 
is printed. 

Without doubt, M. Stein will come to 
Geneva this Summer or in the Autumn. He 
will, therefore, be there to take part in the 
ceremony at Neuchatel. I hope that he will 
be in Paris in October and be one of us, 

I read in your report that there are at 
present’ 10 watchmaking schools in the 
United States. Thanks to your kindness, 
I am in possession of the programs of some 
of them. I should be glad to know them 
all so as. to obtain all their programs. I 
take great interest in this subject of pro- 
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GREATER ACCURACY 


METRIC GAUGING 





The Metric Gauging of Watch Glasses 


by 10th Millimeters 
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Note the TABLE OF EQUIVALENTS 


CORRECT As Shown on Page 37 of Circular No. 43 viz: Note the 


TABLE 48.—Diameter of Watch Glasses——Conversion of Lignes (16ths) into C OR RECT 
































Metric Tenth-millimeters 
and 16th [1 ligne= 2.2559 mm] 
Equivalents . : Metric 
Sise o{i{2/3}/4/5]6]72/ 8/9 | \/11 | ie |i | and 16th 
| | Ha | 6 | 8 | to | | se | te | tere | [ao | to Lo] iret 
Rica Ssietenll 135 | 137 | 138 | 140 | 141 | 142 | 144 | 145 | 147 | 148 | 149 | 151 | 452] 154] 155 | 157 
Disa pcenikicitl 158 | 159 | 161 | 162 | 164 | 165 | 166 | 168 | 169 | 171 | 172 | 173 | 175 | 176 | 178| 179 
a sicanduanseaasd 180 | 182 | 183 | 185 | 186 | 188 | 189 | 190 | 192 | 193 | 195 | 196 |"197 | 199 | 200| 202 
"Re | 203 | 204 | 206 | 207 | 209 | 210 | 21a | 213 | 214 | 216 | 217 | 219 | 220 | 221 | 223 | 224 
Os cinisicisidiiled | 226 | 227 | 228 | 230 | 231 | 233 | 234 | 235 | 237 | 238 | 240 | 241 | 243 | 244 | 245 | 247 
a | 248 | 250 | 251 | 282 | 254 | 255 | 257 | 258 | 259 | 261 | 262 | 264 | 265 | 266 | 268| 269 
| | 271 | 272 | 274 | 275 | 276 | 278 | 279 | 281 | 282 | 283 | 285 | 286 | 288 | 289°] 290 | 292 
Se | 293 | 295 | 296 | 297 | 299 | 300 | 302 | 303 | 305 | 306 | 307 | 309 | 310 | 312 | 313 | 314 
14................| 316 | 317 | 319 | 320 | 321 | 323 | 324 | 326 | 327 | 329 | 330 | 331 | 333 | 334 | 336 | 337° 
| ee | 338 | 340 | 341 | 343 | 344 | 345 | 347 | 348 | 350 | 351 | 352 | 354 | 355 | 357 | 358] 360 
RRR | 361 | 362 | 364 | 365 | 367 | 368 | 369 | 371 | 372 | 374 | 375 | 376 | 378 | 379 | 381 | 382 
ae | 384 385 | 386 | 388 | 389 | 391 | 392 | 393 | 395 | 396 | 398 | 399 | 400 | 402 | 403 | 405 
EY 406 | 407 | 409 | 410 | 412 | 413 | 415 | 416 | 417 | 419 | 420 | 422 | 423 | 424 | 426] 427 
| 429 | 430 | 431 | 433 | 434 | 436 | 437 | 438 | 440 | 441 | 443 | 444 | 446 | 447 |-448 | 450 
tae lle | 451 | 453 | 454] 455 | 457 | 458 | 460 | 461 | 462 | 464 | 465 | 467 | 468 | 470 | 471 | 472 
Se nideiknisesieosul 474 | 475 | 477 | 478 | 479 | 481 | 482 | 484 | 485 | 486 | 488 | 489 | 491 | 492 | 493] 495 
_ ee 496 | 498 | 499 | so1 | soz | 503 | 505 | 506 | 508 | 509 | 510 | 512] 513 | 515] 516] 517 
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fessional instruction and collect all the docu- 
ments on this subject that I can. 

I have been in communication here, at the 
International Bureau of Weights and Meas- 
ures, with an official of your Bureau of 
Standards at Washington, who has promised 
to send me all that appears in the Bureau 
relative to horology and to weights and 
measures. I hope that, thanks to the influ- 
ence of M. Lewis V. Judson—that is the 
name of this official in the meteorological 
service— and your own, I shall be able to 
keep in touch with all that transpires in 
chronometry on your side of the Atlantic. 

In this connection, will you allow me to 
prefer a request? I am not very often in 
Paris at the office of l’Horologer, 18 rue 
Turbigo, to which THE JEWELERS’ CIRCULAR 
is addressed. As a consequence, it sometimes 


happens that I do not receive all the num- 


bers. If you will have it addressed to me 
directly at my home—20 rue des Pommerets, 
Sévres, Seine et Oise, France, I shall be cer- 
tain not to miss any of the news that is often 
very interesting to me. 

I was in Paris the day before yesterday 
and it is owing to this visit that I received 
the number of May 15, which, had I missed 
it, I should have sincerely regretted. 

Do you believe that the fund of $100,000, 
for which M. Spier has promised $10,000, 
will be easily raised? I hope so. Here, I 
doubt whether we could succeed in accom- 
plishing anything like this. 

I beg you, sir, to tender my best compli- 
ments to your colleagues of the H. I. A. and 
expressing my most sincere sentiments. 

(Signed) RevercHon, Editor in Chief, 

General Secretary of the Breguet 
Committee, 





Munich’s Weather Clock 


MUNICH now boasts what is believed to 
be the first tower barometer “clock” 
erected, says the New York Times. It con- 
sists of a huge dial, nearly 20 feet in diam- 
eter, on the upper outside wall of the 
Museum tower, where a giant indicator 
shows people for miles around whether the 
weather will be good, bad or indifferent. 

The dial bears seven large black figures 
in a white background. These run consecu- 
tively from 68 to and including 74, corre- 
sponding with 680 and 740 on the usual 
millimetric barometer. It is between these 
two extremes that the atmospheric pressure 
varies in Munich. A finger 10 feet long 
and weighing nearly 110 pounds moves about 
the circle. If it stands below 71, all Munich 
may know the coming hours will be no time 
for picnics or horse racing; if it has passed 
this central point Munich’s frauleins may 
confidently plan on being able to promenade 
in their best gowns. 

Not in the tower, but far down below in 
the meteorological rooms of the Museum, 
stands an ordinary little barometer, elec- 
trically connected with the clock-like face 
above. Its variations instantly show on the 
big dial. 











“A practical designer of sufficiently wide 
experience can often tell at a glance the 
material of which a thing is made. Its 
shape alone tells him that a vessel is of 
slay, or of metal, and perhaps what kind 
of clay or metal.”—Day. 
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Watchmakers Certified by the Hor- 
ological Institute of America 








JUNIOR WATCHMAKER 


The following are names and employers of candidates granted the degree 
“Junior Watchmaker” by the Horological Institute of America, April 30, 1923. 


Candidate Employer 
Clarence Lyman Chickering Student 
Edgar H. Collier Student 
Victor E. Cozine Louis Kades 


Address 
Milford, Mass. 
Milford, Mass. 
Newburgh, N. Y. 


Fred Daniels C. A. Whitney Wichita, Kansas 

Perley E. Eaglesfield W. P. Neely Siloan Springs, Ark. 

B. S. Flory T. L. Peck Painesville, Ohio 
Laban H. Funk Wm. L. Gilbert Clock Co. Winsted, Conn. 

Homer A. Gragg Self Carlsbad, N. Mex. 
Waldemar Smith Kelley Van Heusen, Charles, Co. Albany, N. Y. 
Benjamin Lawton Jos. W. Blaine Newport, R. I. 

Garret B. Lobdell Self Goshen, N. Y. 

W. A. Meek Self Quanah, Texas 

Charles H. O’Reilly Student Milford, Mass. | 
Clinton A. Phillips Student Milford, Mass, 


Elton H. Rimington 
Edward Vogel 

O. E. Williams 
Emil W. Zarn 

O. T. Zaspel 


Self 


H. P. Brett & Co. 
P. W. Hallenbeck 


Beverly, Mass. 
Catskill, N. Y. 
Monroe, Wash. 
Los Angeles, Cal. 


Bradley Polytechnic Institute Peoria, Ill. 


CERTIFIED WATCHMAKER GRADE 


Below are the names and employers of candidates granted the degree “Certified 
Watchmaker” by the Horological Institute of America on the same date. 


Candidate Employer Address 
Percy Adams G. W. Fairchild & Son Bridgeport, Conn. 
Howard Lercy Beehler New England Jewelers’ Milford, Mass. 
Ernst A. Berger Institute New Haven, Conn. 


Andrew J. Britten 


S. H. Kirby & Sons, Inc. 


Philadelphia, Pa. 


Milton E. Buch E. E. Reaney Reading, Pa. 

Clarence E. Cunningham Frank Tyack Binghamton, N. Y. 
Hugh B. Gill L. Eaves & Co. Santa Barbara, Cal. 

A. G. Gullander Self Mitchell, S. Dak. 

L. E. Healy James Cramee & Son Clarinda, Iowa 

Adrian C, Kintner Self Cumberland, Md. 

Carl W. Larson Shreve, Treat & Eacret San Francisco, Cal. 

L. S. E. Miller H,. J. Homrich Huntington, W. Va. 
William J. Moore Beckwith-Range Jewelry Tampa, Fla. 

T. O. Rye Self © Blooming Prairie, Minn. 


Torrence L. Showers 
Howard W. Stone 


Salvatore Desio, Sr. 
W. T. Warren, Jr. 


Washington, D. C. 
Paris, Tenn, 








Recent Publications 


The Marine Chronometer—Its History and 
Development, by Lt.-Commander Rupert T. Gould, 
R. N. (retired), F. R. G. S. Published by J. D. 
Potter, London, Eng. 

Tus book is all its title would imply and 

very much more. Commander Greed 
has written a book replete with technical 
facts which reads like a novel full of the 
interesting humanities of life with their suc- 
cesses and failures, pathos and humor. It 
is the first book written in the English lan- 
guage which will take its place now and for 
all time as a classic on the subject. Any 
person interested in horology who would 
wish to be intelligent with its history will 
read this book and recommend it to his 
friends. 

English writers have been accused and 
with good grounds of giving credit to Eng- 
lish inventors to the detriment or injustice 
of continental masters. This work is in a 
spirit so fair that it is a delight to follow 
the author through his excursions into all 
sorts of original success. He makes no claim 
of infallibility but his attempt to give an un- 
biased history is potent on every page. 

The first eight chapters are devoted to the 





early history of the chronometer and its de- 
velopment to the time of Earnshaw giving 
many side lights on its inventors and de- 
velopers Huyghens, Leibwitz, Hobbs, Haute- 
feuille, Sully, Desterre, Harrison, Kendal, 
Mudge, LeRoy, Berthoud, Arnold, Earnshaw 
and others, This is preceded by a very clear 
and interesting statement of the problems of 
finding longitude at sea. The second part 
in six chapters describes the later develop- 
ment of the chronometer, the various es- 
capements, the balance spring, the compen- 
sation balance, with the many auxiliary 
plans for correcting the middle temperature 
error, miscellaneous mechanical develop- 
ments, the modern chronometer with most 
faithful description of its different parts and 
proportions. The modesty of the author is 
the closing quoted line “Let those who have 
read to the end, pardon a _ hundred 
blemishes.” Appendix I give Greenwich 
trials of chronometers up to 1914 and ap- 
pendix II the account of the going of 
Thomas Mudge’s first timekeeper between 
April 8 and Oct. 29, 1777. 

The work is illustrated with 39 full page 
plates and 85 figures of drawings of escape- 
ments, balances, balance springs, etc. 
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‘QUERIE 


[Answers ore also solicited from our readers to the questions published on this page.) 





ip ottention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3911.—White Gold Wed- 
ting Rings—I have many customers bring 
jp their old 10K and 14K wedding rings 
mi want white gold engraved rings made 
om them. How will I proceed to alloy 
WK or 14K yellow gold and make same 18K 
white gold? How will I proceed to do the 
dusing?’ Are not the engraved rings first 
sased with some kind of a tool and then 
wwched up by hand? And where can I ob- 
in these tools?—C. W. M. 
Answer—The usual practice in altering 
yllow gold rings to white gold is simply to 
werlay the yellow gold ring with a shell of 
vhite gold that is thick enough to engrave 
ad wear well. We described this method 
filly in the Anniversary Issue. If you wish 
» change the yellow gold ring to a solid 
vhite gold ring, it is necessary to refine the 
id ring and obtain the fine or pure gold it 
ontains, This does not pay on a small 
sale but it can be done if you wish to do it. 
The first step will be to roll the old ring 
ot very thin, then anneal it and cut it in 
small pieces. Place this gold in a small 
baker and pour in about four times its 
weight of aqua regia, which consists of three 
ptts C. P. hydrochloric acid and one part 
(.P. nitric acid. Then place the beaker 
masand bath and apply heat until the gold 
S completely dissolved. The silver which 
Siloyed with the gold will be converted to 
iver chloride and must be filtered off care- 
filly. This may be done by using a small 
fas funnel and passing the solution through 
‘filter paper. You can estimate the ap- 
woximate amount of fine gold you have, 
en weigh up about ten times this weight 
t ferrous sulphate, dissolve it in the mini- 
“im amount of water and add carefully to 
Be clear gold solution. This will precipi- 
pe the fine gold as a dark, yellow powder. 
“at will hasten the precipitation. Allow 
P's solution to stand for a few hours, then 
“cant the solution and the fine gold will be 
‘in the bottom of the beaker. Pour in 
ime hot distilled water, allow it to settle 
~ 4gain decant. This operation is re- 
tated several times, then the gold may be 
ned and melted in a clean crucible with a 
rall amount of clean borax. The result is 
on of fine gold. 
To make the white gold, it will be neces- 
i to add the Proper amount of nickel and 
— this is the basis of all white gold 
' . However, you would have trouble 
25 ng such a small amount as most of 
é me would burn out. You can obtain 
hick = alloys from any. of the: refiners 
te hen answer your requirements, much 
' making your own alloy. In this 
You simply weigh out the required 


amount of alloy to make 18K gold, melt the 
metals in a clean crucible with a cover of 
boracic acid and pour the gold in a mold. 
Then all you will need to do is to make up 
your ring as in the yellow gold, although 
the white gold is more difficult to work up. 

In regard to the chasing on such rings, 
the best rings are still engraved by hand 
from the solid blank. A ring that is ap- 
parently chased by a tool as you mention 
is made at much less expense by passing 
gold stock through special rolls. In this 
case, the desired pattern is engraved or die- 
cut on a steel roll, which is then hardened. 
It is used in the same manner as the flat 
rolling mills. Such rings may be made to 
‘sell at a much lower price than the hand 
engraved patterns, but such methods are not 
practical for the small shop. 

Question No. 3912.—Lost Wheel and 
Pinion Problem.—I have a grandfather 
clock with the cannon pinion and hour wheel 
missing. It is one of the old ones. There 
is a minute wheel on it, which has six leaves 
and thirty-six teeth. I don’t know how to 
find the right number of teeth it takes on 
the cannon pinion and also the hour wheel. 
I would appreciate it’ very much if you 
would set me straight on this.—C. I. L. 

.ANSWER.—We may easily figure the re- 
quired numbers of leaves and teeth if we use 
the following formula: 

Cannon pinion 12 X minute pinion 6 X 12 
> minute wheel + 36 = hour wheel 24. As 
the cannon pinion is required in this formula 
and is missing, we must assume a certain 
number as representing the cannon pinion. 
As 12 leaves appears to be the best guess, 
then we use this number in the formula. 

If we work out this simple problem, we 
obtain a product of 24, which represents the 
number of teeth that the hour wheel should 
contain. We might assume a different num- 
ber for the cannon pinion and obtain another 
product that would represent the hour wheel, 
but it remains to be seen which would be 
the most suitable. This may be determined 
in several ways. We will assume that it is 
required to find the number of leaves for 
the cannon pinion. In this case we may use 
the following formula: 

Hour wheel 24 * minute wheel 36 + 
minute pinion 6 X 12 = cannon pinion 12. 
We use 24 as the number of teeth for the 
hour wheel and which was determined in 
the first formula. Then if we work out our 
second formula we obtain 12 as representing 
the number of leaves for the cannon pinion. 

We may further. verify the above numbers 
by referring to the so-called three by four 
rule which is as follows: 

Cannon pinion: 12 * 3 = minute wheel 36 
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Hour wheel 24 + 4 = minute pinion 6. 

It will be observed that if we work cut 
the last three formule, we may prove that 
our assumption of 12 leaves for the missing 
cannon pinion was correct and with this 
factor we are able to determine the correct. 
number of teeth for the hour wheel. 


Question No.  3913.—More Clock 
Troubles.—/ have an old, 8-day weight clock 
that was brought to me for repairs. Pendu- 
lum spring lugs and spring were missing. I 
cleaned the movement and made new parts: 
but the clock will run but about ten minutes. 
Bearings and escapement seem to be ail right. 
Thinking the weight that was brought iw 
with it was not right weight, I have used’ 
heavier weight, but to no avail. If you caw 
advise me in this, I will appreciate it very: 
much.—W, T. L. 

ANSWER.—In the first place, are you quite: 
sure that you have fitted a pendulum spring 
of the proper length? This may be part ofi 
your trouble as all clocks are designed to: 
take a certain length of pendulum and will’ 
not operate properly or at all if this length: 
is either shorter or longer. We may figure 
the correct pendulum length for any clock 
providing we have the numbers of teeth and! 
leaves in the train. 

You say that “bearings and escapement 
seem to be all right,” but are you quite sure- 
such is the case. In repairing old time 
clocks, we usually find it advisable to close- 
the pivot holes and then ream them out 
accurately, and also polish the pivots. This 
must be done in most cases to reduce exces- 
sive friction. Then the escape wheel teeth 
may need truing and “topping” in order to- 
have them in good condition. The acting 
surfaces of the verge should be stoned 
smooth and highly polished. 

We would not advise changing the weight, 
only as a last resort. In other words, be 
quite sure that the pendulum spring is the 
proper length, also that the train and escape- 
ment is in such condition that friction is. 
reduced to the minimum for this particular 
clock. 

Question No. 3914.—Save the Color.— 
In making up white gold rings that are 
hollow inside I have considerable trouble in 
polishing the inside of the mountings under 
the settings. You know the white gold 
turns black when heated and even after it 
is pickled, it does not polish readily as in 
the case of yellow golds. Is there any easy 
method of polishing such rings under the 
settings? —H. L. G. 

ANSwWeR.—As we understand your ques- 
tion, you wish to polish the hollow part of 
basket top ring mounting, which are rather 
difficult to get at with any kind of a brush. 
If you are making such rings, the best plan 
will be to finish them inside previous to 
soldering the top in place. If it be a cast 
ring you can file it smooth then polish it. 
If the ring is built up in sections then emery 
it smooth and polish before it is soldered 
together. The color may then be preserved 
while soldering, if the ring is coated with 
boracic acid as an anti-oxidizer. After 
soldering, boil out as usual; your previous 
polishing will be practically the same in con- 
dition as before soldering. 








Good workmanship makes good reputa- 
tion; good reputation makes good business. 
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THE PERFECT 
WATCH CRYSTALS 
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Oak or 
Mahogany 
Finish 


Kompakt 
Lentille Chevee 
Assortment 





“Kompakt HKabinet” 


New 


A four gross assortment of K. K. Lentille Chevee crystals comprising 
the entire range of sizes in 7, 8, 9, 16, 17, 18, contained in as beautiful 
a watch crystal cabinet as you have ever seen. 


Efficient 


The contents will take care of ninety percent of the bracelet watches 
and every twelve and sixteen size watch; that means practically every- 


thing in open face watches WITH SMALLEST INVESTMENT. 


















Practical 


It is made with a doubly hinged cover, has a brass cover stop, a decora- 
tive cover snap. 





When closed it can be turned every which way without disturbance 
to the orderly arrangement of the contents. 


Guaranteed 


to please you and save you time, trouble and money. 


Order Thru Your Jobber 


Importers and Manufacturers 


KONISHI KOTAKUDO COMPANY 


116 Nassau Street, New York, N. Y. 
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Re-Silvering Mirrors* 





HE silvering of plate glass to be used 
as mirrors is a commercial art in itself. 
To produce a product of the highest grade 
requires skill and experience, and men are 
trained especially for the purpose. 

The mere act of pouring a chemical com- 
bination upon the glass which precipitates 
the silver as it comes in contact is not all 
there is to the silvering of the glass. The 
preparation of a chemically clean surface 
is one of the first principles to be followed 
for successful results. The next factor is 
the arrangement whereby the silvering mix- 
ture can be permanently held upon the glass 
during the silvering operation. The correct 
temperature (about 80 to 100° F.) must be 
maintained. Mechanical motion must be ap- 
plied so that the solution is moved very 
gently to and fro during the silvering op- 
eration. Adjustable wooden frames lined 
with soft sheet rubber are used for silver- 
ing of the frames. The rubber does not need 
to cover the entire frame but only the bot- 
tom and possibly an inch up the sides and 
ends. The rubber can be tightened up when 
the frame is made so that it is practically 
water tight. Cypress wood makes the best 
frames. The wood, however, should be coated 
with an asphaltum paint both outside and 
inside, extending down to the rubber inside 
the frame. To give mechanical motion, rollers 
may be arranged so that a gentle to and 
fro motion results or a rocking frame may 
be made. 

In refinishing mirrors, the silver should 
all be removed first. As nitric acid is the 
most efficient acid for dissolving of silver, 
a heated mixture of 1 part nitric and 1 to 
2 parts of water applied to the heated glass 
will readily dissolve the silver. 

The nitrate of silver held in suspension 
by reducing with acid should be saved as 
the silver can be recovered. After remov- 
ing the old silver coating, wash the glass 
thoroughly with clean cold water. 

Before proceeding as outlined, the vari- 
ous solutions to be used in the silvering 
method should be previously prepared as 
follows : 

Sensitizing Solution 


Distilled Water ............+. 1 quart 
Chloride of Tin Crystals...... 14072. 
Silvering Solution No. 1. Stock Solution 
Distilled Water .......... 20 fluid ozs. 
Pure Nitrate of Silver Crystals.. 3 ozs. 
26% Aqua Ammonia............ 2 ozs. 


To prepare the solution, dissolve the ni- 
trate of silver in part of the water first at 
a temperature of 100° F. Then add the 
balance of the water, then the ammonia. A 
brown precipitate will result which will re- 
dissolve. The solution should be filtered by 
the aid of a glass funnel and chemically 
Prepared filtering paper. 


Silvering Solution No. 2. Reducing Solution 
Distilled Water .........ssee0e 5 ozs. 
Tartaric Acid Crystals 1 oz. 
Filter the solution as outlined above. 

Silvering Solution No. 3 
Used in Silvering Operations 


eeeeeeeees 


Stock Solution No. 1...... 1% fluid ozs. 
Distilled WN sscccalscs 16 fluid ozs. 
ucing Solution No. 2.... % fluid oz. 


*Charles Proctor in the Metal Industry. 
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Stir the solution thoroughly with a glass 
rod. Any proportions may be made upon 
the above basis. Keep each combination 
separately in dark colored bottles away 
from the daylight or sunlight, mixing them 
only as required for use. Some men claim 
the best results with the tartaric acid so- 
lution as given. Others prefer the Rochelle 
Salt solution so we give both types. 


Rochelle Salt Silvering Solution 
Solution A 


Distilled Water 
Pure Nitrate of Silver Crystals . 


When the nitrate of silver is dissolved, 
add 26° aqua ammonia until the brownish 
precipitate formed is just redissolved. Now 
add more distilled water to make up a 
total of 100 fluid ounces. 


Solution B 
EMOTO WOKE ike ve Barcecnesse 20 ozs 
occ ccvcineucncues 2 ozs 
NT UEP bindinexeecccndicdtie 2 ozs 


When the materials are all dissolved, then 
add % oz. of pure nitrate of silver crystals 
previously dissolved in 2 ozs. warm distilled 
water. The solution should be boiled in a 
white enameled receptacle for about half an 
hour, replacing the water lost by evapara- 
tion. The solution should cool to normal 
temperature. It is advisable to filter the 
solution as previously outlined. When ready 
to perform the silvering operations, (but 
not before), mix solutions A and B. 

After removing the old silver and wash- 
ing with water, drain thoroughly, then flow 
over the glass a little of the sensitizing so- 
lution, drain thoroughly and repeat the 
water washing. Now flow over the glass 
the silvering solutions previously prepared 
from the tartaric acid or Rochelle salt com- 
binations. The solution should remain up- 
on the glass for about 20 minutes then re- 
move the solution, which contains some sil- 
ver and should be saved, and then gently 
wash with clean water. 

The silvered surface should now be al- 
lowed to dry thoroughly and should be 
then backed up with an alcoholic shellac 
varnish which may be colored with metallic 
red or lamp black. The varnish should be 
flowed over the surface. Several of the 
lacquer manufacturers can furnish backing 
up enamels or varnishes for mirrors. The 
backing up completes the silvering opera- 
tions. 

In silvering new glass, the surface must 
be chemically clean. The use of mild alkali 
cleaners to remove any surface coating of 
a greasy nature is advisable. 

For metal cleansing, 4 to 8 ozs. of the re- 
spective cleaners dissolved in hot water will 
prove effective. Apply by sponges or flow- 
ing over the glass. Wash the glass after- 
wards thoroughly with water, then flow 
over the glass a mixture of 1 part. nitric 
acid and 8 parts water. 


Rewash thoroughly and then proceed with 
the silvering operations as outlined. Quite 
frequently new glass will show a cloud to 
reflected light. This cloud is claimed to 
be due to lead in the glass. Such a cloud 
can readily be removed from ‘the glass by 
flowing a solution of hydrofluoric acid over 
the glass. 


The hydroflouric acid should 


solution 
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consist of hydrofluoric acid 1 part, water 8 
parts. The glass should be thoroughly 
washed following this operation. 





Newly Patented Ring Chuck 


Technical Editor, THE JEWELERS’ CIRCULAR: 

Dear Sir:—Inclosed you will find photos 
of a ring chuck that I have been granted 
a patent on. I think this will be of interest 
to most jewelers in the country who have 
to send their flat top or basket mountings 
away to have them set. This chuck fits in 

















Fic. 1 


the jewelers lathe and will hold any size or 
shape of ring mounting for ladies or gents. 
The ring is centered with the tailstock so 
to set a stone just cut the seat and a nar- 
row groove around it. The bead is then 
turned over the stone with a blind tool or 
rather the bead is spun over the stone while 
the ring is turning in the lathe. This makes 

















Fic. 2 


an absolutely safe setting. It takes only a 
short time to set a diamond or any other 
stone and there is no chance of cracking a 
diamond containing flaws. This tool will 
be put on the market as soon as I can make 
arrangements to do so, and I know from 
the success I have had with it that it will 
be a great convenience for jewelers. It 
is so simple that anybody can mount a 
diamond safely and neatly even though he 
had no expérience in stone setting. 

Yours Truly, 

(Signed) I. T. NeEDLAND. 
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This entire building used ex- 
clusively by the Horological De- 
partment of Bradley Institute. 


At present there are 245 students 
in attendance, about evenly 
divided between civilian and 
Federal. Several of these are 
working on their third year. 


One of our latest catalogues will 
prove of interest to you. 


















Address: 


BRADLEY HOROLOGICAL, Peoria, Illinois 


Get the Bradley Way 


MAKE YOUR ARRANGEMENTS AT ONCE with the Horological 
Department of Bradley Polytechnic Institute for a course in Watch- 
work, Jewelry or Engraving, to begin as soon as possible, as every 
day that you are not attending Bradley will be money lost, if you 
really anticipate taking this course. 


















Bradley has thousands of students scattered all over the country and 
many working in foreign countries. We have thousands of the very 
highest class recommendations and a few of them are contained in 
the catalogue which we furnish free of charge. 









A thorough organization; a system that has been worked out by years 
of experience in handling thousands of students, adopting some special 
line of work, eliminating things that were not of the utmost impor- 
tance. Doing things finally adopted and doing them well has been the 
means of putting Bradley in the very forefield of Horological Insti- 
tutions. 


Bradley Horological with its increased facilities is bigger and better 
than ever. In its thirty-six years of existence this great school has 
turned out scores of the best workmen of which the country can boast. 
Figure your affairs so that you can be with us this year, if not im- 
mediately just as soon as possible. 











DEE & @WoO. 


Purchasing and Sales Dept.: 


5 So. Wabash Ave. 





THOMAS J. 


REFINERS 


Gold, 


° We manufacture 
Silver, green 

and solders is 
18Kt., also rite gold 


s and 
red golds DEI GOLDS 


MANUFACTURERS | Ss." 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. 


CHICAGO 


Sweeps, Polishings, 


Platinum and Plated Scraps. 


workins 


Refining and Manufacturing Plant 
317-319 E. Ontario St 


———————_— —___—_—— 















T. 


Gold, 


Platinum 
Refiners and Assayers 


Silver 


HAGSTOZ @ SON 
q 709 Sansom St., Philadelphia 





Your Shipment of 
Gold, Platinum, Silver 
Scrap 


Is Returnable to You at Our Expense if Our 
Remittance is Unsatisfactory. 


A. ROBINSON & SON 


ASSAYERS and REFINERS 


149 CANAL STREET NEW YORK CITY 
Tel. Orchard 1916 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 











UNITED STATES PATENTS 


Issue of June 19, 1923 


1,459,006. SAFETY ATTACIIMENT FOR STOP 
WATCHES. Harry E. Von Kerssurc, New 
York, assignor to R. H. Macy & Co., Inc., 
New: York. Filed Dec. 27, 1921. Serial 
525,081. 6 Claims. 

A stop watch having a winding and a re- 
setting stem, a stem casing, and a device mounted 








wholly within the stem casing adapted to engage 

with the stem to prevent accidental re-setting 

thereof, substantially as set forth. 

1,459,113. BELT. Epwin S. Mrx, Rochester, 
N. Y., assignor to Hickok Mfg. Co., Inc. 
Filed Jan. 7, 1922. Serial 527,767. 6 Claims. 

In combination with a belt buckle having an an- 

choring means and a clamping means thereon at a 

point removed from said anchoring means, a belt 









‘. 
having a main portion and a portion turned in- 
wardly on the inner face of the main portion about 
said anchoring means, said inwardly turned portion 
being free from the main portion except at its 
turned end and carrying a loop extending about 
the main portion, and reinforcing means on the 
mwardly turned portion between said loop and the 
anchoring means and free from the main portion. 
1458,43. SELF-CONTAINED REMOVABLE 
POWER UNIT FOR CLOCK MOVEMENTS. 
Witson E. Porter, New Haven, Conn., as- 
Signor to The New Haven Clock Co., New 





Haven, Conn. Filed Aug. 22, 1921. Serial 

494,060. 1 Claim. 

he combinaticn with the movement-plates and 
connecting pillars of a clock-movement, one of the 





a having a supporting-notch, of a removable, 
er-unit, providing a bearing for 


se f-contained pow 
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the spring-arber of the unit, and having a fixed 
stud for the anchorage for the outer end of the 
spring of the unit, the said slot in one of the 
movement-plates being positioned to receive the 
outer end cf the stud when the power-unit is 
located between the movement-plates, whereby the 
said removable self-contained power-unit may be 
installed in and removed from the clock-movement 
without spreading the movement-plates or removing 
any of the pillars thereof. 
1,459,382. LINGERIE CLASP. ArtHurR Jj. 
Serial 574,423. 5 Claims. 

In a clasp, the combination of a loop, hooked 
shaped ends formed on one side of said loop, said 
hook shaped ends being adapted to overlap each 








other to close said loop, a spring member suspended 
in said loop, one end of said spring member being 
adapted to pass through one of the hook shaped 
ends into the other of said hcok shaped ends of 
said loop and lock said ends into their overlapping 
position. 


1,459,429. SAFETY HOLDER. Marxs ABRAHAMS, 
Chicago, Ill. Filed May 25, 1922. Serial 
563,715. 10 Claims. 


The combination with a belt, of a safety holder 
secured thereto; and a plurality of spaced resilient 
catches formed on said holder, each of which con- 
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iP) 
sists of oppositely disposed side members curved 
outwardly, then inwardly and then outwardly; and 
a bar adapted to be pressed in said catches and 
resiliently and detachably held therein. 


1,459,526. SAFETY CATCH. Oscar T. Fenton, 
Hightstown, N. J. Filed Nov. 11,° 1922. 
Serial 600,385. 3 Claims. 

A safety pin catch comprising in combination a 
body with a safety pin on its back, the hook 
member of the safety pin being a rigid one-piece 
hook with a slot through the back thereof, a latch 


pivoted near the back to swing in the slot of the 
hook, said latch being arranged to close the hook 
and having its forward part extended so that on its 
backward swing it will engage the hook back at 
the end of the slot, and its back part projected 
beyond the slot end to form a finger catch, and a 
spring coiled around the pivot of the latch and 
operatively connected to the latch to normally close 
the hook. 


1,459,673. CLASP. Louis Jasner, Jersey City, 
N. J. Filed Sept. 26, 1922. Serial 590,669. 
2 Claims. 


A clasp comprising a casing having an opening 
in one end, a substantially U-shaped spring mounted 
in the closed end of the casing and having its 
arms extending towards the open end, a pair of 





Zz 


fingers pivotally mounted in the casing having their 
opposite innermost ends disposed within the arms 
of the spring, a member having a head adapted 
to be engaged by the innermost ends of the fingers 
to lock the clasp upon insertion of the head there 
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Waaner, Rechester, N. Y. Filed July 12, 1922., 
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between, and means extending through the opposite 

walls of the casing bearing cn the outermost ends 

of the fingers for coupling the clasp. 

1,459,674. CLASP. Louis Japner, Jersey City, 
N. J. Filed Sept. 26, 1922. Serial 590,670. 
3 Claims. 

A clasp of the character described comprising & 
casing having an opening in one end, a pair of 
levers pivotally mounted therein having comple- 
mentary clamping jaws at one extremity adjacent 
the opening in the end of the casing, means 





normally urging said jaws together, a coupling 
member adapted to be engaged by the jaws upon 
insertion in the open end of the casing, and a 
member fixed in the casing between the levers and 
forming an abutment point for the coupling mem- 
ber and jaws, at which point said jaws and coupling 
member will interchange to lock the clasp. 


DESIGNS 


62,535. COMBINATION CLOCK STAND AND 
PAD SUPPORT. Srtanutey S. Morris, New 





Orleans, La. Filed June 9, 1922. Serial 2,603. 
Term of patent 7 years. 

62,539. RING. Freperick A. Suimp, Philadel- 
phia, Pa., assignor to Skillkrafters Inc., Phil- 





adelphia, Pa. 1923. 


4,820. 


Filed Jan. 5, 
Term of patent 3% years. 


Serial 











UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and. are published in compliance with Section 
6 of said Act.] 





Trade Marks Registered June 19, 1923 
Ser. 177,507. (CLASS 27. HOROLOGICAL IN- 





Patented Dec. 19, 1922 


Outfits for Melting | 


platinum and gold are the standard of the world. 


They use 
with oxygen from tanks. 
venient, economical. 

The Hoke-Phoenix Oxygen Regulator 

is a part of every Outfit 


city. gas—natural or artificial — 
They are clean, con- 


The flame is instantly adjusted by a touch; a 
soft and gentle flame for annealing, or the 
intensely hot flame for melting large amounts of 
platinum, or anything in between. 


Write for Circular that tells you more 
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SAM W. M JEWELERS TECHNICAL ADVICE Co 
MGR. 22 ALBANY S? NEWYORK CITY | 











We are not connected with any smelting or refining company 
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The Proper Disposal of Sweeps 
Will Add to Your Profits 


To Get the Benefit 


of a modern plant and equipment, under 
laboratory control, a ready market for ma- 
terials refined, and an experience of many 
years specializing in the refining of precious 
metals. 


Send Them to Us and Get Full 
and Prompt Returns Based 
on Assay 


Our Responsibility and Reputation for Fair 
and Just Dealings Merit Consideration. 


Better Try Us This Time 
Write to-day for Shipping Tags. 


American Platinum Works 


N. J. R. R. Avenue at Oliver St. 
NEWARK, N. J. 


New York Office: Charles Engelhard, 30 Church Street 





























Notice to the Trade 


It has been brought to our attention that 
certain parties have circulated amongst the 
trade that we are giving up the refining business 
and going into the jewelry business. This is 
absolutely false and without foundation, as we 
have been in the refining business for 65 years, 
constantly installing new and up-to-date equip- 
ment for the purpose of refining and smelting 
jewelers sweepings, bullion, etc., containing 
gold, silver and platinum. 

It has also been reported that we have 
changed our location. This statement is also 
false. 

Will you kindly notify us upon hearing any 
of these reports, giving us the name of the 
party who is circulating the same? 

We are in business to give the Jewelers 
100% services and as quick returns as possible, 
without jeopardizing the value of their 
material. We strive to please. 


L. Lelong & Bro., Inc. 


Halsey, Marshall and Nevada Sts. 


Newark, N. J. 























paceman 





Refiners 


Gold 
Silver 
Platinum 








HANDY @ HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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STRUMENTS.) Josep Fauys & Co., New 
York. Filed March 17, 1923. 


MONARCH 


Particular description of goods.—Watchcases. 

Claims use since October, 1886. 

Se, 173,407. (CLASS 2. RECEPTACLES.) 
Taz CuTino Co., Kansas City, Mo? Filed 
Dec. 16, 1922. 

No claim made to the word “Ware” apart from 

fe mark shown. 


1 V O=WARE 


Perticular description of goods.—Toilet Articles 
-Namely, Puff Boxes, Hair Receivers and Jewel 
Boxes. 

Claims use since April, 1921. 


Trade Marks Registered June 19, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 
so. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) ArtuuR Dorsey, Brooklyn, N. Y. 
Filed Feb. 21, 1922. Serial 159,650. 


rav1 yy 


Particular description of goods.—-Clocks. 

Claims use since on or about Jan. 31, 1922. 
561. (CLASS 28. JEWELRY AND PRECIOUS- 

METAL WARE.) Mappin & WEBB LIMITED, 
Sheffield and London, Eng. Filed Feb. 15, 1922. 
Serial 159,373. 

No claim is made to the words, “Triple Deposit,” 
“Prince’s Plate,” ““Mappin & Webb’s” and “London 
t Shefield,” apart from the mark shown in the 
drawing, 


qnrere DEPos,, 


MAPPIN & WEBB'S' 
PRINCE’S PLATE 


"LONDON & SHEFFIELD 


Particular description of goods.—Table and House- 
told Ware Made from Precious Metal or Plated 
with Precious Metal. 


Claims use since Nov. 24, 1919. 


Trade-Mark Registrations Granted 
June 19, 1923 


7. WATCHES AND WATCHCASES. 
Josepn Gortuizs, doing business as Acorn 
eaten Case Co., New York. 

—- Oct. 18, 1921. Serial 154,269. 
HED MARCH 27, 1923. 

9. ALARM CLOCKS. 
ee Co., Chicago. 

January 7, 1922. Serial 157,615. 
D MARCH 27, 1923. 


CU) 
. , VATCHES. Jovis Watcm Co., New 
ork. Filed Nov. 2, 1922. 


PUB- 
F. W. Jansen 
PUB- 


Serial 171,498. 
tose LISHED MARCH 27, 1923. 
IN FINGER RINGS AND RING MOUNT- 


Piled 5, SHIRLEY Mrc. Co., Shreveport, La. 











- 10, 1922. Serial 171,820.. PUB- 
USHED MARCH 27, 1923. i 
A nhew ; 

Jewelr i 
the ohh y store has been opened in 


we of the Milby Hotel, Houston, Tex., 
vill oe Noble in charge. The store 
ing oo an efficient watch repair- 
Wrede ment under the direction of A. C. 
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Canal St. has 


Isidore Antis, 
moved into his new and handsome home on 
Octavis St., which has been in course of 
construction for some time. 

Walter A. Blumoff has taken charge of 
the mail order department of White Bros. 


jeweler, 


Co. He is a young man who started busi- 
ness in New York some years ago and is 
an expert in his line. 

J. H. Redeich, formerly with the jewelry 
establishment of Ben Guider, Vicksburg, 
Miss., has accepted a position with John C. 
Carter, of Jackson, Miss., as watchmaker. 
Mr. Redeich has had a large experience 
and is well known to the jewelry trade 
especially in this vicinity. 

Frank Mann, 1313 Canal St., has leased 
the old Mabins’ jewelry store, at Bay Saint 
Louis, and will dispose of his property in 
New Orleans. Mr. Habins has made money 
in this city as a jeweler, but he is exceed- 
ingly fond of sport life, and loves the water, 
hence his desire to settle in Bay Saint Louis, 
where he can fish and hunt to his heart’s 
content. 


L. G. Bolt, assistant general manager of 
White Bros. Co., states that work in the 
direction of a thorough reorganization of 
the various departments of the big store on 
Canal St., will be commenced shortly. It 
is proposed to rearrange the interior of the 
structure with a view of economizing in 
space. Especially will improvements be 
made in the office of the cashier and the 
stock room on the ground floor, where more 
space is required. On July 2, the work of 
demolishing the present front of the store 
was started, after which there will arise in 
its stead one of the handsomest fronts of 
which any commercial building in this city 
can beast. 


Gabe Hausman, vice-president of Haus- 
man, Inc., has returned from Milwaukee 
where he has been attending the convention 
of the National Retail Credit Men’s Asso- 
ciation. Referring to the convention Mr. 
Hausman spoke of its success as an aid to 
business, and also dwelt upon the relation- 
shij, of young men to credit risks. He said 
that young men are most excellent credit 
risks. A review of the trend of the retail 
jewelry business, Mr. Hausman says, will 
show that the young men are gradually dis- 
carding the high priced ornate and impracti- 
cal things for the things which are of daily 
use and which they do not find so ex- 
pensive. 

Waldhorn & Co., Inc., 337 Royal St., is 
exhibiting an Italian bracelet of unique de- 
sign and most exquisite workmanship. It 
has the form of a book, in the opening of 
which the lovely bracelet materializes in a 
series of beautifully wrought panels, in the 


center of each of which is cut into the gold © 


a letter, which in combination form the 
word “Souvenir.” The back of the book 
consists of a row of diamonds, top and 
bottom, and in the center a carat cabuchon 
emerald surrounded by diamonds. The 
bracelet is about 85 years old, of 18 karat 
gold, and is said to have been once a part 
of the collection of the late Enrico Caruso, 
the opera star. Of this, however, Waldhorn 
& Co., are not positive. 
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The Gem’s Value to the Artist 





pHs late Russel Sturgis, in his work, 
“The Artist's Way of Working,” thus 
sets forth his consideration of the secondary 
value of the precious stone in true art 
decoraticn : 

“The use of the precious metals in jewel- 
ers’ work is almost infinitely varied, and 
consists very largely in a combination of the 
processes already alluded to with other 
processes, such as soldering, piercing with 
the saw, and chasing. The setting of 
precious stones may be disregarded, as it in- 
volves nothing more than the wise choice of 
the place and surroundings of the stone, 
while the securing of it to its mount is deli- 
cate mechanism and nothing else. When 
small plaques of painted enamel have to be 
inserted, the choice becomes more delicate 
and the manner of setting more open to 
question. It is still not the manual art 
that is concerned, so much as the decision 
of the superintendent. Enamelling applied 
directly to the piece is of a different and 
more refined character as decorative art; 
and so is the setting of many stones or the 
stringing of many small pearls, in which 
cases much decorative effect can be made or 
marred by the handwork itself.” 








Cleveland 


E. H. Dutter, manager of the silver de- 
partment of Cowell & Hubbard Co., leaves 
next week for a month’s stay in California. 

Mr. and Mrs. A. T. Hubbard have left 
for a three weeks’ trip in the east. They 
will spend a week with E. Barton at 
Gloucester, Mass. 

H. W. Burdick and J. E. Speaker took 
a business trip to Detroit June 27. The 





traveling force of the H. W. Burdick Co. 


will be ready to start out again July 15. 

George E. Lee, of the Cowell & Hubbard 
Co., and a horologist and watchmaker of 
note, left June 29 for Klinger Lake in 
Michigan, where he will spend his vacation. 

Mr. McClure, of Chattanooga, Tenn., was 
here with Chas. T. Dougherty, pearl and 
diamond importer, of New York. They are 
on a pleasure trip and spending some time 
visiting northern jewelers. 

FE. L. McConney, Minerva, has purchased 
the building in which Frederick Adsett has 
his jewelry and watch shop. Definite word 
has been given out that Mr. McConney will 
not rebuild on his Market St. lot, where 
his block was destroyed in the fire March 1. 

W. Q. Wilcoxson, Coshocton, is confined 
to his home suffering from a slight paralytic 
stroke. He was stricken while visiting in 
Cleveland. Mr. and Mrs. Wilcoxson had 
gone to Cleveland. The physician who at- 
tended him advised Mr. Wilcoxson to be 
removed to his home following the stroke. 
Mr. Wilcoxson is now much better. 








Alfred Hess, president of Hess & Slager, 
Inc., Jacksonville, Fla., who for a number of 
years has conducted a manufacturing depart- 
ment in connection with their jewelry estab- 
lishment, have enlarged this department, tak- 
ing over the entire floor of the building, oc- 
cupied by them, and are devoting the entire 
space to the manufacturing and remodeling 
of jewelry. 
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Watch Crystals that can be adjusted to any height and size— 
The New Improved 


G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


A small stock of only 4 gross G-S FLEXO CRYSTALS 
(% dozen per size) is required for a complete assortment and 
will fit instantly any size or make watch in both the open 
and hunting case. Can be fitted to odd shape bezels. 


GUARANTEED NOT CELLULOID 
G-S FLEXO CRYSTALS are made of a special transparent composition 
for watch crystals only; clear as glass, and will not discolor, shrink or 
fall out of bezel. They fit tight and are dustproof, and will not burn 
when in bezel. 
Send Bezels and We Will Insert Sample G-S Crystals 


Manufactured and Sold by 


GERMANOW-SIMON MACHINE Co. 
Rochester, N. Y., U. S. A. 










WARNING to retail and wholesale jeweler 
Anyone ——,. selling or inserting 
pression’ eakable crystals not 
patent number 14,458 is inf . We 
of certain dealers who persist 
on above patent and we warn them 
that certain prosecution for damages 
low as soon as our evidence is 
against them. 











by ina 
are potter substitutes. Beware of an: 
offering for sale secretly such pd Hes | 
New York concerns are now under in 

for infringing on above patent. 




















New straight line engraving and 
engine-turning machine 


LIENHARD & CO. |: 


La Chaux-de-Fonds. (Switzerland) 
Special Trade of the Factory 


All kinds of Brocading and Engine Turning Machines for Jewelers, 
Silversmiths, Goldsmiths and Watch Case Makers. 

Circular, Oval and Rectilinear Work. 

New Machines to cut Steel Dies, embossed or hollow work. 
Panto-Graveur to engrave letters and to divide pieces of precision. 
Automatic Lathes to cut Disks for numbering machines, etc. 





Firm known all over the world for the construction of engraving 














AS IT REACHED US 
goose that laid the golden 
today—NOW —for free ci 


and engine-turning machines. 


INCOMPARABLE WATCH CASE 
REPAIRING 





Such as is here depict- 
edin genuine photo- 
graphic reproductions 
of a case repaired by our oct mechanics stands out 
as a beacon light in (ot = blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how badly battered up a case 
may be, we restore it to its original shape speedily and 
accurately, an and a copecial solicit work refused by other 

culties incident to successful 


WATCH CASE REPAIRING 


Work by mail or — receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so THAT 
long a time characterized our house. Our prices are OURS IS THE HOUSE 
right. We add only a fair and legitimate profit to the “DELIVERS THE GOODS” 
a. cost +4 3 _ We don’t move is killing the vi of kis absolute! ne to be right. Send 
expect you to come back, and so treat you according ece of workis a u gu teed ork 
You'll be sia 5 special 


and price list, or, better still, favor us with atrial order. to know us. nd for prices on 


> GECKER-HECKMAN CO, (races JGrHCACO 
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808 Heyworth Bldg —— 














C.W.BUTTS, Inc. *4 7" 


Crowns, Pendants and Bows 


We make a specialty 
prepared to make very prompt deliveries of same for bracelet watches. 


SPECIAL SHAPE WATCH CRYSTALS 


Manufactured in our own plant 
24 HOUR SERVICE 
Our Method Assures Perfect Fitting 
Prices quoted on finished and unfinished crystals 
REPUBLIC WATCH CRYSTAL COW 
280 So. State St. (Room 1282) CHICAGO 






of white gold crowns and bows, and are 























